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“A Better Day’s 
Profits” Free 


Here is one chapter 
from “A Better Day’s 
Profits,’’ the new 
Burroughs Book for 
Retailers. 

If you like the “‘taste’ 
of this chapter, we will 
send you a copy of the 
book itself, containing 
seventeen chapters as good 
as this one. 


9 


Sixteen chapters tell 
how other live retailers 
make a better day’s prof- 
its and one chapter tells 
how our Department of 
Systems Service can help 
you adapt those methods 
to your business. 


Read the chapter re- 
produced here; then 
send the coupon. No 
cost nor obligation. 


(eeeeeee eeee' COL) PO Nesseanaaaaee 


BURROUGHS ADDING MACHINE CO. 
39 Burroughs Block, Detroit, Michigan 






Send me copy of “A Better Day’s Protits”’ free 


Name 
Firm Name......... , 
vA 
Si iviccoctnenitiseinancabeeacieensaiianes i acthiatincssincatiiss 
This 100 page 
book tells how I iaieiniciesntici lebih iia 


3 J satiana have \lso show me, without obligation, how a 
, cut out leaks Burroughs Bookkeeping Machine will help me 
nd ipital stretching" information cheap enough 
be practica O.K 
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The Ramer Trademark 


Is the Guarantee 
of Satisfaction 





O MACHINE is allowed to go out of our factory until we are 
positive that it is complete in every detail and that every part 
is in perfect working order. The extreme care exercised in our fac- 


tory is responsible to a great extent for the excellent reputation of 


RAMER 
Remanufactured Typewriters 


Do not experiment with machines that merely have been “‘slicked 
up,” because the experiment is liable to prove expensive. The Ramer 
machines are actually remanufactured the same as a new machine is 
manufactured in the factory, each part being carefully examined and, if 
even slightly worn, replaced before the machine is assembled. 

If you are not already on our list of agents we want to lay before 
you a proposition that will be worth money to you. The reputation of 
Ramer Remanufactured Typewriters influences the reputation of the 
dealer who handles them. It helps him sell machines and indirectly in- 


creases the sale of supplies or any other articles which he may carry. 


Drop us a line today. We want to know you. 


Wholesale Typewriter Company 


314-316 Broadway, New York, N. Y. 


LONDON: 136-137 Long Acre, W. C. 


DEALERS visiting New York who have not time to call at our main office and factory, are invited to visit 
our “Little Store’’ in the Hudson Terminal Concourse, where a complete line of machines is carried and 


the same treatment is accorded as at headquarters. 
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7 Pentave These Envelopes 





and get in line for your share of the profits resultins from their ex- 
tensive sale in all parts of the country. No up-tc date commercial 
stationer can afford to be without them. If you do not carry a supply 
your competitor will jump in ahead of you and you will be the loser. 

' The Open End Tension 








is a leader in every respect. It is being sold by the 
’ thousands every day. It is made in Jute, Kraft 
: and Manila with a patent washer covering the eye- 
} let inside of envelope to protect the contents. 


The Improved Double Metal Clasp 
is a favorite everywhere. This envelope is made 
, with re-inforced washers on both sides of the flap 
which makes it much stronger than the old style 
with metal eyelet, and gives correspondingly better 
service. 

Our complete line includes the best of everything in 
Tension Envelopes, Mailing Boxes, Document Envelopes, 
Clasp Envelopes, Filing Envelopes, Photo Mailing Enve- 
lopes, etc. 

Write at once for your copy of our catalog, “Envelope 
Specialties.”’ 


THE TENSION ENVELOPE COMPANY 


PIONEERS AND ORIGINATORS 


Salesroom: 296 Broadway, NEW YORK 
Selling Agents in Principal Cities 





Improved Double Metal Clasp Envelope 




















Factory: Bush Terminal 



































WEIGHED 
AND NOT FOUND WANTING 


This model of the Standard Folding has now been on the 
market about a year and a half, during which time 
yet, to the best of our 


a large number have been sold- 
knowledge, no customer has ever asked to have his 
purchase money refunded (save for inability to make 
prompt delivery). 





The CORONA is popular because it never falls short of 
any one’s expectations. It is good to look at, easy 


to write upon, convenient and thoroughly dependable. 


The CORONA has withstood tests given it by the 
engineers of. more than one big manufacturer. It has 
also withstood the tests of those people who expect a 


pamonns PRaey Oe CLARe 
ate eo em ve 


guarantee to take the place of oil and gasoline and it 
always comes out on top—stays sold. 


| STANDARD TYPEWRITER CO. 
GROTON, N. Y. 


x 


: 
Ny 





t 











> menennenens ——_— 
ALAA E AAA . . Sc ee : = : 

















September, 1913 

















Cre. 


Oe Oe © ee we ee Be 
. 


Seeeeeeeececer eae 2° get gee) OS eee eee ees 


*sentenestcecsete Ge * 0 =6—lxD yew Ct wee ee 
ane maeese ewes 


METEEE a \ ee lbs hy) 
Shhdhdhds AAA b, 








emington 


FIRST and ALWAYS the 


‘Recognized Leader Among Typewriters 


Here are some landmarks of Remington history: 


1876—First Public Appearance at the Centennial Exposition, Phila- 
delphia. 

1893—Official Typewriter of the World’s Columbian Exposition at 
Chicago. 

1900—Official Typewriter of the Universal Exposition at Paris. 

1901—Official Typewriter of the Pan-American Exposition at Buffalo. 

1912—Official Typewriter of the International Exposition at ‘Turin. 


And 


1915— Official Typewriter of the Panama-Pacific International 
Exposition at San Francisco. 


In every Exposition of the past third of a century, the 
Remington has received the highest honors whenever sought. 


Remington Typewriter Company 


(Incorporated) 


New York and Everywhere 
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If your business requires accounting, 
cost keeping, statistical work, estimates 
cr computation of any kind, you need 


The Ensign 


Electric Calculating Machine 





This machine multiplies, divides, adds, 
subtracts with lightning speed and gives 
proof of each operation. 


The only machine that multiplies and 
divides by pressing each digit once only. 


Easy to operate and almost noiseless. 
Electric power cut off automatically. 


Guaranteed for three years. 


10° of those who have given the Ensign 
a trial have become actual purchasers 


Its users include hundreds of small con- 
cerns as well as many of the largest 
corporations. It is now in use in prac- 
tically every line of business. 


Write jor Booklet 07 


Ensign Manufacturing Co. 


Faneuil, Boston, Mass. 
SALES OFFICES: 


BOSTON, MASS. PHILADELPHIA 
45 Milk St. 133 S. 12th St. 
NEW YORK CHICAGO PITTSBURGH 
261 Broadway 127 N. Dearborn St. 1201 Park Bldg. 











O the dealer who 

wishes to serve his 
trade witha class of goods 
which is sure to give sat- 
isfaction, we can show a 
proposition profitable as 
well as interesting. 


Supply your trade with 


RETYCO 
REBUILTS 


and your customers will be your 
friends. 

We sacrifice nothing in the rebuild- 
ing process which we employ in our 
factory. Every Retyco Rebuilt sold 
is completely rebuilt from the frame 
up. We see that each machine is as 
nearly perfect as possible. It is 
second only to the new machine as 
sent out from the factory of the orig- 
inal manufacturer. 


Our Policy 


of confining our efforts to the best in 
rebuilt typewriters is continually ex- 
tending our domain. The dealer 
who handles our product knows that 
he need not be ashamed of the ma- 
chine he sells and that his customer 
will get honest value for the money 
expended. 


Are You On Our 
List of Agents? 


If not, we want to acquaint you 
with our proposition and show you 
how to make the maximum profit out 
of rebuilt machines. Send for our 
latest book “‘Let’s Get Acquainted”’ 
—the best guide to salable machines 
ever printed. 


GEORGE A. BALDWIN, President 


Rebuilt Typewriter Co. 


417 S. Dearborn St., CHICAGO 

















a ee 




















OFFICE APPLIANCES 7 


The 
Underwood 


Has No Rivals 


in 








Accuracy 
Stability 





In open competition, it holds all 


International Typewriter 
Records 


“The Machine You Will Eventually Buy” 


UNDERWOOD TYPEWRITER CO., (wcoreonsteo ) Underwood Building, New York 


Branches in All Principal Cities 
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‘Sicha am 
githe Factory 


It’s a strange thing— 











economy. 


Yet, although the manufacturer welcomes 
every new speed-increasing device, the office— 
plods along in the old time “hand-made” way. 


Why not do away with much of the time- 
killing, cost-increasing hand-work? And come up- 
to-date with the Addressograph ? 


In 244 lines of business— yours among them— 
the Addressograph has displaced hands in han’ling 
list of names—just as the typewnter has displaced 
them in wniting letters. 

For with the Addressograph, a boy can do in 
60 minutes what it takes a high-priced clerk a day 
to do with a pen. 


— LockSd Sut 
,, of the Office 


efficiency in the factory and inefficiency i in the office. 


Office work is nothing but a “manufacturing” of records, 
depending, like your work in the factory, on speed, accuracy and 
And hands are as slow in the office as in the factory. 














He can go in the mailing room and not only 
simplify the rnailing lists but enable you to get NE.W 
business at a /ess cost by following up your ‘cus- 
tomers more regularly and more rapidly 


He can take the labor from your bookkeeper 
of addressing monthly statements, monthly bills, 
invoices, checks, vouchers, ledger pages, etc. He 
can cut the time of making up pay-rolls from 
days to hours by addressing the envelopes, time- 
cards, time-tickets, record cards, etc. And he can 
increase the shipping clerk's efficiency by address- 
ing tags, labels, freight bills and bills of lading 
‘n a twentieth of the time it takes with a pen. 


Wherever there are lists of names, there the Addressograph spells a saving in time and costs. 
Over 244 lines of business—yours among them—have found it as indispensable to effi- 
ciency as the telephone and the typewriter. Can’t we tell you why—in detail ? Write us. 


The Addressograph Company, 


903 W. Van Buren St., Chicago, Ill. 











OFFICE APPLIANCES 














The Machine Which Will Be Your Ideal 


— of a Typewriter 
The Unique 


Multiplex 
Hammond 


Visible 


The Multiplex Is the Only 
Typewriter Which Has:— 


lwo distinct styles of type or two different 
languages always in position!!! Instantly 
changed, by a mere turn of the type knob. 


Other Unique Features Are:— 








Simplicity!! About one-tenth the parts of any other Impressions of the type are automatically uniform 
standard typewriter, whether keys are struck by a Gunboat-Smith or the 

Durability! The Hammond never wears out. velvet touch of a little child. 

Pr duces the most. beautiful work Hammonds are the lightest and most portable standard 

Gives perfect alignment of letters ypewriters manufactured. 

Manifolds perfectly. Are vou interested in our unique agency propo- 

Writes on any width of paper sition ?: 


HAMMOND TYPEWRITER CO., Foot of East 69th Street, New York City 


European Headquarters, Hammond Typewriter Co. Ltd., 50 Queen Victoria St., London, E. C. 

















The Captains of Industry 



















1eed a tl at need ti the best of your ability, will you be a 
ead ability. have successful man of affair 
hich make them enviec 1 by all Phe tenia rid has long felt the need I yme 
pplies in your bu in vice to take the drudgery out of the typist’s 
re quick to recognize a ‘aon vork and to increase her efficier 
tir yourself t j 
ities and towns all over the United States and Canada, one after 
; all nerally careful buyers. You are awar anoth n quick succession. If you area live wire, get busy and 
= ms Broce Se oe nceerns like thes se e d not ee» ne 41 fie rite for our record-breaking summer offer for a two-year exclusive 
ust Of big’ g Use! sof ‘ror- me lavion uniaen i mistakably spe lis busit off ger for Error Proof Speed Keys. You will be astonished at the 
. & - a ; Bow ie ao 2 sency iberality of our proposition. If you are even a little bit interested, 
Ele é I enn- gel details without delay. These exclusive agency contracts are go- 
ini a Ri ats “4. ie _— You pee Gea; An ing like hot cakes. and the last one will be signed up so ve Si 
Molar yoe2 pally “gg 0 n't know how it happened. _ Are you going to be the lucky one 
, .* siteble | ge Du- Exclusive Agency t t ir city for the Speed Keys; or are you going to be shut out 
F owder v f thi rich source of income, and let some one else more alert 
shing Co.. Hamburg If ions Act Promptly nd enterprising reap all the profit? 
ine, Southern 
R R., Western Elec- Offi e speci ave been enterprising >® There is more profit for the dealer in Error-Proof Speed ope per 
 tederwen Te ‘pe ; By sate orem usive ager 1 tage” dollar invested than In any other office specialty of similar price 
e ter Co.—not to mentio — song Sow f Spe making 
; a aa iT ireds of others. You money. Those whe are forehanded en: ug! cl For Big, Quick Profite, Write NOW 
| ; oft # po peep atte with us during dog days for exclusive age an rhe procrastinators will realize when too late what they have missed. 
ACCURACY vompantt solange 1 teandproms. Ss Beret Foote “We es cen : LS live wires" everywhere are ‘getting in on a good thing.’ Write— 


SPEED 


TYPEWRITER SPEED KEY CO., 8 88 West Broadway, NEW YORK, N. Y. 

















10 





OFFICE APPLIANCES Sepremocer 














me 











“SERVICE” 
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Typewriter Platens—Parts—Tools—Supplies 
AMFIL XXX NON-HARDENING BLUE PLATEN 


The best platen made. It gives the highest degree of satisfaction, and is recom- 
mended and endorsed by typewriter dealers and branch managers everywhere. 

For those who desire a good, medium priced platen we have the “Amfil Special.”’ 
It represents excellent quality and is the best platen made at the price. 

By special arrangement with the Thorp & Martin Company we carry complete stocks 
of their popular line of typewriter parts, tools and supplies in our Chicago, New 
York and San Francisco offices, which already is proving a great convenience to our 
customers who formerly sent us their platens to be re-covered, and were obliged to secur 
their tools and supplies elsewhere. Our three stocks are located where they will serv« 
the trade to best advantage. 

Platens and Supplies Shipped Day of Order. 

Remember, platens recovered at Chicago, New York, San Francisco and Denver; 
parts, tools and supplies in stock in our Chicago, New York and San Francisco offices. 
Order from nearest office. 


The Ames & Filstead Company 


Producers of Better Platens for Typewriters 
CHICAGO NEW YORK SAN FRANCISCO DENVER 
508 S. Dearborn Street 314 Broadway 58 2nd Street 1626 Champa Street 
BOSTON AGENCY: 17 Milk Street 
St. Louis Distributing Office: Union Typewriter Exchange, 821 Chestnut Street 


Special Representatives for Great Britain: Thrale & Beaumont, Kingsway House, W. C. Londor 





Beware 
of Imitations 
All ‘‘Amfils’’ Are 
Stamped 
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_* Typewriter Ribbon and each sheet of 

Carbon Paper shipped out from the Ault 
& Wiborg factory has been made with the 
definite intention of causing the person who 
may use that article to want more just like it. 











You'll like Prompt Service too 
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The Ault & Wiborg Company 


. ™ 
TITTY TUN 
|)! NN] Tinie Factory: Cincinnati, Ohio 
Mh Lf ai - CHICAGO, 705-707 S. Fifth Ave. NEW YORK, Cor. Pearl and Elm Sts. ST. LOUIS, 322 No. Third St. 
= : 


} 
| 


BUFFALO, 145-147 Ellicott St. TORONTO, CANADA, 19-23 Charlotte St. 
PHILADELPHIA, 1217 Cherry St. MONTREAL, CAN., 302 Lagauchetiere St., West 
MINNEAPOLIS, 729 Fourth St. South WINNIPEG, CANADA, 259-261 Fort St. 

SAN FRANCISCO, 545-547 Mission St. HAVANA, CUBA, Calle Galiano 69 _ 

BOSTON, MASS., 394 Atlantic Ave. BUENOS AIRES, S. A., 535 Calle Bolivar 
CLEVELAND, 121 St. Clair Ave., N. W. PARIS, FRANCE, 82 Quai de Jemmapes 


ATLANTA, 127-129 Central Ave. LONDON, E. C., ENGLAND, 4-5 St. John’s Square 
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THE CHALLENGE to “CASTLE CARELESS” 


Amid the ranks of ‘“‘Big Business’ has appeared a new steel- 
brained champion born in the best equipped typewriter 
plant in the world—the Master Model of the Royal—backed 
by an ironclad Guarantee. 

The Royal Master-Model is a modern letter-maker in 
a class by itself. The Royal does the most, for it does 
the work of several typewriters in one: (1) General 
Correspondence, (2) Writing upon all forms and widths 
of Cards, Envelopes, Tags and Labels, and (3) Condensed 
Billing, Loose Leaf and Unit Order work—all this with- 
out a dollar of added cost to the purchaser. 


ROYAL TYPEWRITER COMPANY 


Royal Typewriter Building 
364 Broadway, New York 58 East Monroe St., Chicago 


Branches and Agencies the World Over 
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~ BOOKKEEPING TODAY 


A new magazine for the business man 
who believes in efficiency and economy. 
Tells how The Bookkeeping Machine posts 
the modern ledger and does the 


work twice as fast as it can be 
done the old way by hand. 


















lg The bookkeeping machine 
—— makes all entries, dates, folio. 
item and amounts in plain, clear, 
clean-cut machine print—as easy to 
read as a well typewritten letter. 


Whites debits in black and 


credits in red, making a very neat 
and attractive account. 


All the work is accurately done 
at one operation. 


Any error the operator makes is 

shown up mechanically as soon as 

it is made, so that it can be 
promptly corrected. 


No mistakes to hunt for at the end of 
the month. 


— — : ot 


_——— 


Elliott-Fisher The Bookkeeping Machine , ' 
Triplex Model Complete Sei $960.00 No adding of debits and credits or Com- 


puting balances at separate operations at the 
end of the month. 
No mental calculations to make. 


A proven (trial ) balance always waiting to be taken off whenever wanted. 


Statements made at the one and same operation of posting. 


Ledger accounts and statement closed and balance taken off simultaneously. 


Send your name and address today for copy of this handsome illustrated magazine, Bookkeeping 
Today, and particulars of the Bookkeeping Machine. 


ELLIOTT-FISHER COMPANY 


92 Cedar Street 1 Canned St., Renton, B.C. Harrisburg, Pa. 
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Educating Carbon 


Paper Users THE INKSS AD) OF ST 0) 2a4 @)a 7 
A REAL SUCCESS 


revolutioniz es an industry. Such a as How t he idea of Service iC 
ea revolutionized the typewriter ribbon and 


whose methods fand ic ideals are]creating 


new standards in the carbon paper and carb on pape r Tatee’ st ry 


typewriter ribbon business today. 








How Neely and Peacocklare raising 

the standards of a great industry 
Once in atwhile there comes along a 
true Progressive— alr real pioneer—who 


Se 





Here Is The Idea 


no matter how useless and absurd it is—just because it 


It's funny how people go on doing the same thing 


The idea is simply this: That car- always has been done that way. _ It was only a few yeers ago that soda crackers came in barrels. 
bon paper should be designed to fit a That was the only way scientifically prepared for special use—when supplied a 
> e yo mld get them the same cost as inferior goods. 
_ ™ = , : 7 ] anc . 
specific use—to do most efficiently the tf es and all rand Reasons Fer This Suceses 
things to be done instead of being 7 e~ it differently (1) Neely & Peacock 
feat carbon paper. ga es ean hy 
/ ‘ somevdot evo ec 1c 
The‘uses for carbons are many and G idea of selling crackers in z design and build all _ 
, ‘ P ; sealed packages! own apparatus. (2) The 
various. The formula which gives ex- ; The idea that carbon have a specially shana 
cellent results for one use is altogether f <p o ae > ‘ ri erway Pavey hay 5 Smeg 
‘ A € has pe t Oo Se, é a 
unsuited to another use. To try{to for a long time . power motors, grind type- 
P " ‘ / et on the face of t writer inks five times finer 
make one kind of carbon paper suffice matter it is “ys iden than printing inks.(3) They 
/ : have easily the finest rib- 


enough that the uses t« Carbon Coating Machines bon manufacturing plant 
} 
which it st be put n the country—with a complete battery of automatic mac = 
various, ana and every modern appliance. (4) They have asplendidly 
ped experimental laboratory where purity of every in ne 


ting and court reporting. : is guaranteed and const wat improvement assured by means of 
decidedly scientific research. (5) 


This fact is so plain, so obvious, that ae a special room irene 
oe: : = . desirat le In preparing quality and peculiarities of 
it is strange no one has thought of it all paper stocks is another 
before. The idea of suiting the carbon 


precaution 
paper and typewriter ribbons to the 


The Buckskin brand of 
- carbon paper is thercfore 
a particularly perfect 
business has won instant approval 


for all office needs is as absurd as to 
use the same pencil for drafting, wri- 





a 
. ° grade of goods, bearing the 
Carbon Paper and Typewriter Ribbons finest, smoothest and most 
5 i —" serviceable carbon surface 
wherever it has been offered. The Neely and Peacock Co. h idopted revolutionary ever manufactured for 





1ethods with the sure success th ittends every concern manifolding purposes. 36 
hich earnestly insists upon giving to th : styles, weights, grades and 
Making The Idea Known hat the people wan ‘olors are made for 36 par- 
-~ — 2 = - ticular and scientifically Packing Department 
Not one business firm : considered purposes. 
But to make this idea useful to the n ten is now using the ; The famous Buckskin typewriter ribbons are made of wov- # 
: ‘ right | of rbon pa en-edge tape, exclusively imported. They last 25% to 50% 
world it must be known generally. ona tne tha comeanee longer than o‘her brands, and will positively not gum or 
y +hic N nce. records. ett . :/ smear. Type does not have to be cleaned but one-third as often. 
For this purpose 1 eely & Peacock aera Sirgen At: ; lo all who are interested in the best and most economical 
, ee itement is made agvis- * | goods the markct now affords, an interesting descriptive 
have made a generous advertising ap- y rdin , carbor - | ' booklet is sent free, together with a 


propriation. hese advertisements, of 
which the one at the right is a good 
example, are now appearing in the 


Ten Days’ 
' Free Supply 





magazines most widely read by carbon sible tit h office must therefore be studied by tl 3 \ of Buckskin Carbon 
paper users. They are educating the er ee Shih ey = © auc eagle era 5 ES 
: - a —- . a, bor and make of machines you have in use, 

consumer to the fact that he can get ’ . ee , ‘ enclose sample of paper stock on which 
~ , , rbon pa can be D . copies are to be made, and see that your 
something besides just carbon paper. stly 1 ymmendec stenographer takes advantage of this free 


This advertising is having a tremen- oe 
dous effect. From all over the country Gas ‘0. mean by sert Neely & Peacock Co., 
inquiries about Neely & Peacock serv- ~~ — M? X has built up their plant 122 W. Illinois St., 
ice and requests for samples of Buck- a oe phony ok Chicago, III. a aoa 
skin Carbon papers are pouring in. l ts Ur a "eo 8 ae a 4 PEA LER S 

Dealers are just commencing to real- The Laboraté advantages in carbons ee D4 
ize the possibilities of profit for them 
in this new scientific way of selling a 








standardized product. Those who are 
handling Buckskin products today are 


rapidly building up a trade that is very profitable. » — —_— ee Oe 8 ee eee | 
There are still many vacant territories—hundreds of cities where NEELY & PEACOCK CO 
dealers can establish a very profitable trade by securing the Neely & | 122 W. Illinois Se Chisngn 
22 W. “ ° 


Peacock Agency. 
| Please send me your dealers’ proposition on BUCKSKIN products. 


Remarkable Dealers’ Proposition 


The dealers’ proposition now offered by the Neely & Peacock Com 
pany is in many respects remarkable. A specialized quality product 
backed up by rigid guarantees and wide advertising—a service such as has 
never been offered before—these are only part of the proposition. The 
best part is an altogether new plan for creating immediate sales and profits. | 
Write today for a copy of the complete proposition. Use this coupon. tL ee “=e ee 
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| PARIS (FRANCE) | 























BUSINESS SHOW 











October 18-28, 1913 


will be the greatest in the history 
of the French Office Appliances 
and Efficiency Devices Industries 








as it coincides with 





THE EIGHTH ANNUAL CONGRESS 
of the 
CHAMBER OF COMMERCE of FRANCE 











and with 








THE ANNUAL AUTOMOBILE SHOW 











Total Floor Space 22,000 Sq. Ft. 
at Luna Park 
A great proportion of this floor space 


has already been reserved by some of 
the leading firms in our line + 





For full particulars apply to 


The Commissaire General de l’Exposition Commerciale 
52 Rue des Saints Peres—Paris (France) 















































APPLICATION FOR FREE 
ADVERTISING SERVICE. 


Below is a list of good prospects for your 
products in my vicinity. Please go after 
them through the mails and help me to 
land the business. 








Name. Edward T. Smith & Sons, 
Street Address 1236 Market Street, 




















Town or City_Warren, State__Ohio. 


___Walter J. Flynn, 936 Westchester Avé.» 
















Louis D. West, 47 Linwood St. 
___Harry Switzer, 92 Berlin St. 


\ = ‘ —_ 
S Im Se Charles Cassiday, 86 Hartnell St. 
t] aaa \ l Winter 55 Conover St. 
Li t 


in know your product 
from A to Z. Your entire 
resources are concentrated on its 

improvement and its profitable sale. 























sner, 53 Linwood St. 





\ 69 North Fourth St. 





056 Westchester Ave. 
es . ( OVER) 


' Ne : = 
Y= —=S 


‘nn 
What Uses Are You 
But perhaps you can’t sell it to the user. ers, booklets and circulars to hand out over M e din? 
7 "aig E. ost Interested In 
[hat must be done by a dealer who has hun- the counter Chath than as la Gio eo 
enclose it with your request for 
ee - ; ae: information, wrilien on your busi- 
pewrite your letters, ness sistionéry. | We'll show you 
, a ee eae vba : re : Y what others are doing. 
and print the other feature in colors in real AMERICAN MULTIGRAPII 
printer’sink. Its quickness, convenience, econ- _ SALES CO. 
TI t} Multi | ° Se 1 OCD 1 . itl 1830 E. Fortieth St., Cleveland 
nen ce T1080 T: Oo i a i) ,¢ y mT + oT re va we . a - 
. ( use the Mu ligraph to give your ¢1 omy and good peas ing maké¢ ( O operation W1 1 Printing: 
thusiasm to your dealer’s customer. dealers a practical and profitable possibility. Booklets 
; , . — ial 
— , . ‘ , ° | —~| En velope-Stuffers 
Be your dealer’s salesman. Let him suppl) It is but one of scores of ways the Multi- | [Beaters Ienprt ‘ 
‘ . P . ee “ayy aie alers’ Imprints 
list of prospects. You go after them through eraph increases profits. Write us for complete —— Label Imprints 
} ] .F : ! - ee PS: | ——|System-Forms 
he mails. Give him also multigraphed fold- information | —lLetter-Heade 
Bill- Heads and Statements 
~~ Receipts, Checks, etc. 
Envelopes 


THE AMERICAN MULTIGRAPH SALES CO. Tybewriting: 


Circular Letters 


EXECUTIVE OFFICES (le ols — Booklets oe 
x . " . , En velope-Stuffers 

1830 East Fortieth Street evelatid —Price-liste 

' a :, a caer a or See ——| Reports 

BRANCHES IN SIXTY CITIES—LOOK IN YOUR TELEPHONE DIRECTORY __| Notices 

Ty , ‘ ' .y . _ | ~~) Bulletins to Employees 

ves: The International Multigraph Company, 59 H rn Via t, London, Englar Berlin, W-8 — Inside System-Forms 

Krausenstr., 70 Ecke Friedrichstr. Paris .24 Boulevard de a] i 
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dreds of other things to sell—and who simply) The Multicravh will 1 
cannot give his whole time and energy to 1€ MUILISTaph Wi 
your lin 




















Do You Live? 


2 Divide the United States into three zones: East, Central and 
West. No matter in which of these you do business there has 
been provided for you, within easy shipping distance, a factory 
‘NY of the American Writing Machine Company. That fact, coupled 
\) \ with the unquestioned honesty and reliability of 


\ AMERICAN FACTORY REBUILTS 


helps to explain the prestige which we have gained in the rebuilt typewriter 
eeessess af world.& The typewriter dealer who handles the product of the American Writ- 


ssisssse =z ing Machine Company factories stands high in the estimation of his customer 
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ASE S K _———— i because} of the quality and price of American Factory Rebuilts; and we uphold 
ur reputation with the dealer by prompt shipments of unquestionably high-grade machin« 
PLATENS Recovered by us are reshipped within 
twenty-four hours after being received 
~ The question is not “Can I afford to handle American Factory Rebuilts?”’ It is “ 


| afford not to handle them?’’ Better get in touch with our nearest factory. 


American Writing Machine Company 


« 369 Mulberry Street 641 Santa Fe Avenue 1222 W. Madison St. 
Factories: Newark, New Jersey Los Angeles, Calif. Chicago, Mlinois 
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FINE ROTARY CHAIRS with NEW HIGH-GRADE IRONS — 


The new M. & S. Feature 
A Chair Iron as.good and lasting as the chair itself 
—this is the new feature offered in M. & S. Chairs—a 
feature never before obtained in high grade designs. 
The new M. &S. Iron operates easily—silently. It is 
strong and rigid. 








Increase Your Sales 


You can double your sales on Rotary Chairs by offering this new 
iron. A demonstration of its smooth and silent operation is 
convincing. It is an immense advantage in competing for office 
contracts. This iron can only be obtained on Marble & 
Shattuck Chairs, and with the greater sales possibilities which it 
provides, combined with the beautiful designs and strong 
construction of M. & S. Chairs, it furnishes talking points superior 
to those of any other line 

Write for this Booklet 

We have issued a booklet called **4A Revolution in Chair Trons’’ which ex- 
a plains more fully the advantages of this new tilting mechanism. It will be 
Ne. S588Ve sent upon request. The complete line of Marble & Shattuck patterns is 
shown in our large catalog. 


Chicago Office, 304 South Wabash Avenue New York Office, 815 Marbridge Building 


| GheMARBLE & SHATTUCK CHAIR CO. Cleveland, O. 
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Are the manufacturers of the goods 
you handle helping you to bigger sales? 


Is your stock keeping pace with de- 
velopments in your field? 


These questions are vital to your success as a 
Dealer—and there is an easy way by which to answer them. 


The Advertising Section of the September 
SYSTEM Annual is a vast purchasing Directory 


of Business Goods. It contains every Office 
Machine, Device, and Supply, behind which stands the 
name of a known and responsible manufacturer, and for 
which a ready market is being created by advertising. 


In it, therefore, you can quickly find what manu- 


_ facturers are helping your sales—by advertising 
the name and quality of their goods to your customers—and 
for what new appliances, that you do not carry in stock, their 
advertising is creating a demand. Simply— 


Read the advertising pages of the 


SEPTEMBER SYSTEM ANNUAL 
Read them carefully 


SUS WML 


THE MAGAZINE OF BUSINESS 


CHICAGO NEW YORK LONDON 


If you are not already a subscriber to SYSTEM, we will gladly mail you a copy of the SEPTEM- 
BER ANNUAL—-so that you may check the advertisements it carries with your present stock on hand. 
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An Exceptional Opportunity to Study 


EFFICIENCY 


is afforded those who visit the 


National Business Show 


at the 69th REGIMENT ARMORY 
NEW YORK, OCT. 20-25th 


A few hours’ investigation at the BUSINESS SHOW will give you a 
better idea of the latest devices and systems for Business Efficiency than 
months spent in ordinary investigating. You can see side by side the very 
best that the leading manufacturers have to offer. Their experts will show 
how time and money can be saved in getting and handling business. 


Visit the Show and examine the most improved: 


Adding Machines, Envelope Sealers, Paper Fasteners, 
Addressing Machines, Erasers, 
Accounting Systems, Filing Devices and Systems, Pencils, 


Billing Machines, Folding Machines, Pencil Sharpeners, 


Business Phonographs, Safe Cabinets, 


Pens, 


Fountain Pens, 


Bookkeeping Machines, Index Cards and Systems, Shorthand Systems, 
Calculating Machines, Manibilling Machines, Slide Rules, 
Check Protectors, National Cash Registers, Stencil Machines, 
Coin Counting Machines, National Office Registers, Steel Equipment, 
Desks and Desk Lamps, Numbering Machines, Stationery Specialties. 
Dictating Machines, Office Furniture, Tag Machines, 

Office Telephone Systems, Typewriters, 


Duplicating Machines, 
Envelopes, 
Envelope Openers, 


Typewriter Paper and Supplies, 


Paper, 
Time Stamps 


Paper Balers, 


AND EVERYTHING FOR THE MODERN OFFICE 


Season passes furnished free to business men who send addressed 
stamped envelope with request on their business letter head. 


69th REGIMENT ARMORY 


LEXINGTON AVENUE, 25th and 26th STREETS 


NEW YORK, OCTOBER 20-25 
ANNUAL BUSINESS SHOW CO., 150 Nassau St, NEW YORK 
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SOMETHING NEW +yeewriter BRUSH 


The Liberty Typewriter Brush 1s so constructed that 
it will clean not only the type but all other parts 
of the mach:n with equal perfect facility and effect 







Clean 















Effective 
Correct 
Durable Scientific 
Construction 
Economical 
Everlasting 
er maa metal handle 
ristles OD 
' By yy Costs no more 
; ls » | fh" SAAS 7 
Wasted Money \} S. M se RES ; than the old 


TT 4 — AQAA WO nn ass fashioned kind 


can be saved 
. ' Patent Applied For 








No Bending or Damaging of Type Bars 

When the bristles are worn or soiled they can be instantly removed and new bristles—which you can buy from 
your dealer or directly from us—immediately inserted and at a COST SO SMALL as to be only the smallest frac- 
tional part of the cost of a new brush of the old-fashioned style. 


DEALERS AND AGENTS 
It offers a liberal profit and the 


The Liberty Typewriter Brush fills a long-felt want. It insures satisfaction to your customers. 
RESERVE BRISTLES sold through you keep you constantly, in lefinit ely and profitably in touch with your customers. 
gh } FE vith } t 
Y« ur own imprint put on the handle at a small additional cost. As an advertising medium it is wonderfully effective and lasts 


itely. Write at once for prices, quantity discounts, etc. 


H. G. LITTAU, 32 Liberty Street, New York City 
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The Visigraph Typewriter 


Bo woe principal advance in the 
typewriter of today is its 
greater convenience in use 

—less for the operator to do and 

more that the machine does auto- 

matically in turning out good work. 











The Visigraph 
Is That Machine 


Catalogues and territory propositions sent 
on request. 





THE VISIGRAPH TYPEWRITER CO. 


New York Branch Office 116th Street and Lenox Avenue 
203 Broadway, N. Y. New York City 
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Quadruplex Adding Machine Efficiency 


If You Do Your Billing on the New MOON-HOPKINS Model 


“The Machine That Thinks” 














Let it think out your accounting problems 


Four Adding Machines in one motor-driven, automatic-carriage returning mechanism, affording you instan- 
taneous subtraction and multiplication Equipped with a superb typewriter of our own make. Every tried and 
tested feature and device of modern calculating science, combined with exclusive labor saving conveniences unknow1 
to any other machine. It will do more work, better and quicker work, because we have in one machine what take 
several different makes of machines to do. Our customers give it this endorsement, and 


. . 
This is why— 
Moon-Hopkins will add in four or six separate coluavns and accumulate grand total o 


While adding these columns it will multiply and subtract. 
It typewrites a bill and at the same time figures the extensions and discounts, the complete operation bei 


f all. 


faster than any typewriter. 

It saves time writing and completely eliminates the necessity for a check against the original extensions on 
orders. 
A unique feature of the Moon-Hopkins Billing Machine is its transfer of totals from one accumulating 


register to another. This feature alone has saved thousands of dollars for American business offices. It 
will save as much for you tomorrow, if you give it the chance CATALOG ON REQUEST. 


MOON-HOPKINS BILLING MACHINE CO. 





NEW YORK OFFICE: MAIN OFFICE AND FACTORY: CHICAGO OFFICE: 
350 Broadway 2235 O’Fallon Street 854—29 So. La Salle Street 
CINCINNATI OFFICE: ST. LOUIS, MO. BOSTON OFFICE: 
519 Main Street 141 Milk Street 
CLEVELAND OFFICE: LOUISVILLE OFFICE: PHILADELPHIA OFFICE: 
125 S. 4th Street 727 La Fayette Building 


715 Rose Building 
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Here’s the Letter 
JOHN P. MORTON & COMPANY 


Stationers, Booksellers, Printers and Binders 
Ky., June 13, 1913 





Louisville, 
»., Cincinnati, Ohio. mare 
Gentlemen:—After receiving the first set of ONKEN YOUNITS, I 
thoroughly pleased with the use of them that I secured the firm’s 
on to order a second set, as we have six windows in which I am 
f ir Fixtures with the best kind of re sults 
I have been in the stationery business for 15 years as expert window 
ner; I real ze a trim mer must have good Fixtures to produce goo dd 
ndIcan honestly say that ONKEN YOUNITS are the best 
rimmer’ equipment I have ever used, and do not hesit ate to 
o the stationery trade I have just won a $20 prize 
t which I credit to the use your Fixtures 
Very truly yours, J. W. CLARK, 
mmer for John P. Morton & Louisville, Ky 


e Oscar Onken Cx« 
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PAY YOUR RENFBUL 


Just Read What John P. Morton & Co. 
of samamaen:- Ky., Says About 











Trial (See Note Below) 


Sent on 30 ) Dare 


STON ROAM AD ge 
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Some Sample Groupings Made with Set No. 20 for 
Displaying Stationery and Stationery Sundries 





mall way a fe t e different grout and fixt 
ment of YOUNITS In each case the fixture 
St [ l e mer indise pla 
t igh or | 
i u require 
und remember, you do 1Ol HE AID OF 
4 SCREW DRIVER 
e 3S’ part T YOUNITS that mstitute the set N 0) ONKEN 
eV Window Display Fixture YOUNITS. All YOUNITS are 
‘ K iried oak, and all met parts are of cold rolled stee 
UNITS are ely machined so they will fit 1 ght —_ are interchange 
Wher nut t :YOUNITS are set togethe tl fixture that 
RIGID STRONG. With the al ove 89 YOU INITS vou an .nake 
REDS tandard ae ee splay fixtures anc ] 


Selig: jbove 89 YOUNITS ar 
FO Tee eeD LID STORAGI CHEST. (Oiled Fir 


There Are NO Screws Screwing into Wood 
The Fixture with ‘‘The Sunken Steel Socket”’ 
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THE 


[INTERCHANGEABLE 


woop 


“WINDOW DISPLAY FIXTURES 





Patented in United States and Foreign Countries) 


---- Now we positively can do the same thing 
for you with either the $16: or $27. set of 
Stationery Store Window Fixtures. 





---- The price and investment should not be 
considered when results of this kind knock at 
\ Our dc OT. 

h for two Stationery windows and 
Set No. 20 _for to Stationery indore and $97.80 
Set No. 203 Large wang age one Stationery inten 208 $16.50 


Send for Catalog 


Finish Aniicue Osi 
Ea et is put up in a hardwocd, hinged-lid sean chest 
Storage Chest ed finish). A place to keep the unused YOUNITS. 
° A beautiful book of photographs showing large sized trims 
Book of Desigas made with ONKEN YOUNITS sent free with each set. 
Shipments Made at Once. Every Set Guaranteed Absolutely. 


Order Through Your Jobber or Direct. Satisfaction guaranteed or you 
can return the set within 30 days, and we will pay the return freight. 


THE OSCAR QNKEN CO. 
No. 708 site Nie 
Cincinnati 
Ohio 

U.S. A. « cov? 


F. O. B. Cincinnati Factory 


ak in three stock finishes. Weathered, Golden or 
n a soft, mellow waxed finish. 
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A hearty invitation is extended to you to visit 
our exhibit of office devices at the Annual Busi- 
ness Show to be held in the Coliseum, Chicago, 
September 8th to 13th inclusive. Our booth is 
Number 19. Make 19 your first call. We will 
exhibit a line of Duplicating Machines, Auto- 
matic Circular Letter Folders, and Pencil 
Sharpener. They make up a “Galaxy of Stars” 
unequalled in the office specialty field. Remem- 


ber our booth is No. 19. 





Of surpassing interest in our field The new No. 77 Rotary Mimeo- 


will be our new Numbers 77 and 78 
Rotary Mimeographs and new wax- 
less Dermatype stencil paper which 
_ are creating a revolution in duplicat- 
ing typewriting, and which are years 
in advance of anything else made. 
They cover advancements not here- 
tofore even dreamed of. Again we 
lead and are not imitators or mere 
followers. We always create. 


graph has points of merit not em- 
bodied in any other duplicator. It 
is the most practical machine for 
general use ever offered. It is 
operated by hand sheet feed. The 
new No. 78 is a reproduction of the 
No. 77 with the added advantage of 
having an automatic feed. It is a re- 
velationforcompleteness. Either can 
be had with or without motor drive. 


While we invented and introduced over a quarter of a century ago the wax stencil 
process, and it has since become the recognized standard the world over, some- 
thing has been wanted that is waxless, that can not be injured in handling, does 
not crack or tear and will produce more copies from a typewritten stencil. This 


we have accomplished to a perfect degree. 


It is skin-like, as flexible as cloth, is 


not affected by excessive heat or cold, produces a better quality of work, and 
thousands of prints can be made from a single stencil. It is a marvelous discovery, 
a revelation, and is revolutionizing all duplication of typewriting. 


Come to our Booth Number 19 and see these new goods. 


Made only by A. B. Dick Company Chicago & New York 
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A Visible Adding Machine and a Visible Typewriter Built in One 


HE Ellis is a duplex, full equipped 81 key adding machine. 

It is a full equipped universal 42 key board typewriter. 

It does on the one machine everything that commonly takes 

two machines to do, and does it with greater speed, neatness 
and accuracy. 

The carriage will take paper any width from 2%" to 13°. 
You can typewrite or add figures anywhere on a 12" line. A 
key operated bicrome ribbon makes it possible to typewrite, 
print added items and totals in two colors. 

The adding machine automatically takes care of all zeros. 

All totals and sub-totals are automatically printed by 
machine and not by operator. 

The duplex, double counter, feature adapts the machine 
to all kinds of work where two totals or stored totals are 
required. 

This machine is especially adapted to manifolding work. 

The Fllis is light running and smooth in all its operations. 


This is a page from our new catalogue. Full, illus- 
trated catalogue mailed on request. 


ELLIS ADDING TYPEWRITER CoO., Newark, N. J. 


























24 OFFICE APPLIANCES September, 1913. 



































OFFICE AND DIRECTORS TABLES THAT BRING 
STEADY PROFITS TO THE DEALERS 








N. 4920 
ALL USERS OF OUR TABLES ARE SATISFIED USERS 
—_—_—___ 
‘he Grobhiser line of office and directors tables has to make a line of tables at a standard which is a positive 
been a recognized leader for many years. Excellent guarantee Of satisiaction. | , 
' ; fact ; Dealers find our line of tables a money-maker. If you 
materi se ‘ “e SI rior ructio . : 
aterial use in manutacture, iper construction, are not numbered among our list of agents write at once 
ip-to-date designs and attractive finishes all contribute for new catalog just off the press 


Send for that catalog today 


GROBHISER-CABINETMAKERS COS. Sturgis, Michigan 
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Not the manufacturer's convenience, but the buyer’s convenience; 
not ouwr convenience, but YOURS. 


Take, tor example, one feature _the Interchangeable Carriages and Platens. On the 
average typewriter there is no changing ot platens and the changing ot the 
carriage is almost a job fora mechanic. On the Smith Premier ‘Ty pewriter 
either is as quick and simple as changing your hat. This means that the 
any 





operator can get out a rush telegram or change in a second to 
other work without disturbing Ww hat she has already done. 


Then there is the ¢/ting platen, for ease in making corrections; the one 
stroke, and one stroke only, in printing every character; and a dozen 
other special Smith Premier features. All of these mean the convenience 
of your operator—in other words, more efficient service for YOU. 





29 Broadway, New York 
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BIGGER PROFITS 


You can make them by handling the 


[mperial DESK SPECIALTIES 


They are the Best Values on the market and are made in the largest variety now being offered. 


DURABLY CONSTRUCTED =HANDSOMELY FINISHED MEDIUM PRICED 
STATIONERY RACKS 





No. 20 End Opening. No. 30 Side Opening. 
No. 25 ere Favorite. 


Made of Quartered Oak in Golden, Antique and Weathered Finishes; als VE any. Furnished with or without cover. 
Made of Qua d Oak in Golden, 
Aastha ond W ) Lishe al 
Birch Mahogany and Genuine M 
hogany 


Impe rial Desk Lette 
built to any height desired 1 
the Imperial Sectional Post Device 








Desk Letter Tray. 


CARD INDEX TRAYS 


of Oak and Birch Mahog 





3 Tier Tray. 


B" deep. 9-10-11” deep. 
For 3x5 and 4x6 sizecards. For 3x5, 4x6and 5x8 size cards. For 3x5, 4x6 and 5x8 size card 


~ DESK TICKLERS These goods are carried in stock at all times, enabling 


us to g jive insts unt service. Why not stock 
hem and make these 


BIGGER PROFITS 


our new 64 page catalog and our unusual 
dealers proposition. 


/mperial Methods Gp 








206 W. Monroe Street, CHICAGO ©. 
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| Here’s A Typewriter Chair 
| That Suits—And Helps. 


MT iy Ll IHNNNNNH in CA, CTS 
| 1 Te 
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Hut ALE ed I hm Ti Al 
| 
: 
# A typewriter chair is good or bad in proportion to 
| its adjustability. 
| 


Stenographers differ—in height, in build, in method of 
| sitting at the desk, etc. The chair must be adjustable 
| to suit the individual, to help the worker by giving com- 
| fort to the limbs and proper support to the back. 
| Adjustability. This chair is adjustable in four different 
ways. The seat can be raised or lowered. The angle of the back 

| post can bé changed. The angle of the upholstered back rest can 
HW be changed. The pressure of the rest against the back of the 
Hil worker can be regulated. 
An aid to work. The back of a typewriter chair should 

reach forward to brace the stenographer, not make the stenographer 
Hl lean into the back. This chair holds the stenographer up to 
i the work with a firm pressure, yet permits lean- 

ing back and resting for short intervals when 
HH necessary. 
Hi Comfort. Seat is of the 
HIN saddle type, comfortably wide, and 
Hl with attractively shaped outline. 
Ml We make the seat all wood instead 
| of upholstered in leather because 
i leather seats absorb the heat of 
i] the body. Where the worker is at 
HI the desk all day as in stenographic 
Hil work, the inconvenience caused by 









NUT SHELL 
SALES SUGGESTIONS 






s Man wants his sten- 





A Busine 
ographer to be comfortable if 






Hh ‘geo ee, ae ak 

Mh this heat, especially in warm 5 Saneeeer fe Be sommes — 

WHI weat her, sets alt naug at the com- then can do more work. He doesn't 
know what she wants and he can't 






bring her into your sture. Show him 
that your chair is adjustable lo 
any requirements —and he'll 
buy. 





fort to be derived from the soft- 
the seat. 


1] 
Hii 





ness of 

Back Support. Typewriter 
Hh chairs are made with nickeled rod 
I supporting the back rest or with wood 
Hi support. After manufacturing both 
styles for many years, we have finally discarded the 
| | nickeled rod construction entirely. Our reasons for, 

| 





cane, 
forated leather and leather upholstered seats. 
we specialize on and recommend this chair becaues 
we know that it gives the greatest degree of satisfac- 
tion and sells most readily. 


this are that the nickel rusts far too quickly and that 
the wood support satisfies better because of its har- 
mony with the wood of the base and seat. The back 


TT ) BROTH ERS 
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FACTORIES: Gardner, Mass. 
BALTIMORE, 113-123 West Conway Street 
ee aid BUFFALO, N. Y., Wells and Carroll Streets 






NEW YORK, 516-520 West a Street 
BOSTON, 174 Portiand Stree 
PHILADELPHIA, 244-254 ‘South Fifth Street 


n Avenue 


CHICAGO, 1415-1419 Michi 
oward Street 


SAN FRANCISCO, 737-743 
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Write for Catalog of Office Chairs That Sell Readily. 
KFEFI ELD mm 
| 
| 


Print 
fhadbunhan ELD 
Wakefield, Mass. 


PORTLAND, ORE., 
LOS ANGELES, 215-221 East Sixth Street’ 
BUENOS AYRES, Argentine Republic, South 
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No. 768-X 


rest is handsomely upholstered in 
black or Spanish leather as desired. 

Iron. The seat not 
tilt. Tension wheel fitted on spring 
permits regulation of the pressure 
against thestenographer’s back and 
permits all the reclining necessary. 

Summary. I[n all large 
offices and many small ones, sten- 
ographers are continually chang- 
ing. Hence the importance of a 
wide range of adjustability cannot 
be over-emphasized. 

We also manufacture this and 


does 


other types of typewriter chairs with 
wood, or slat back support, 


and with cane, per- 


But 


ih 
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Chicago, III. 


148-154 Tenth Street 


America 
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Department A 


POINTS Which Make 


The Pneumatic 
Eclipse Inkwell 








A Splendid Autumn Seller 


It doesn’t become ‘“‘clogged”’ or “‘sticky.”’ 

SAVE WORK It cannot leak or slop ink on papers or clothing—prevents ‘‘Bother”’ of 
THIS FALL every kind. 

The Eclipse 


Sells Itself 
on its | cation the ink won't be muddy 
| 


—It can’t collect dirt or dust in the ink 


(when you come back after your va- 








Record and with standing). 





ite! e xT oa al . : ; 
Merits! UNIQUE Points, every one; it will pay 
you as it has hundreds of other progressive 
; dealers to add these telling points to yout Z 
White us for Catalog, list prices, ; : . . , 
’ 3 Cross Section Showing Working Principle. 
liberal discounts and selling aid. StOC k. ; 


The General Supply Company 


Danielson, Conn. 



































Vast Economy of the Only Practical Hinged Ledger Paper 


Economy is the basic principle of Byron Weston Hinged Paper for Loose Leaf work. 


‘ It saves time because ledgers equipped with this paper open perfectly smooth and flat, cutting out the wasted effort 


of flattening the leaves of the ledger every time the accountant turns a page. 

It saves money because the Byron Weston Hinge is processed into the sheet at the mill, doing away with the expense 
and delay incident to paper that is hinged after it leaves the mill. 

[t saves paper because every portion of a sheet of Byron Weston paper 

from binder to outer edge—can be used eliminating the wasteful margins 

of all other ledger papers. 


Carried in stock by Stationers everywhere in standard forms and sizes. 


Write for this Instructive Booklet—Send to Dep:. U for our new illus- 





trated booklet, ‘Paper Making” and a sheet of Patented Hinged Paper. 
BYR ; N EST U N b OMPANY Ledger papers aot, Sedan a8 opting at binder save no 
“es ° ” place in the office where modern methods 
DALTON The Paper Valley of the Berkshires MASS. prevail end economy is an object. 
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ON THE 


SENGBUSCH 


SELF-CLOSING INKSTANDS 


The public is growing rapidly convinced that 
there is no other inkstand on the market that wil 
absolutely prevent evaporation. 


Inkstands that are not closed airtight will allow 
ink to evaporate almost as quickly as an open well 
and besides will admit dust and dirt to settle right 
at the point where the pen is inserted. 


SENGBUSCH Self-Closing Inkstands are closed 
airtight and absolutely keep the ink fresh at all times 
and once a customer has tried a SENGBUSCH no 


other inkstand will interest him. 


The live dealers sell SENGBUSCH Inkstands 
chiefly. Why? Because they know by doing so 
they gain a satisfied customer. 

They also know that they will get future and 
larger orders invariably for a complete equipment, 
thus causing other inkstands to be discarded. 
SENGBUSCH Inkstands are sold strictly on their 
merits, if not satisfactory money refunded. Sales 
are more than doubling year after year. Are you 
getting your share of the business? 

Think it over. Get our latest catalog at once 
and equip your stock with our complete line. 


SENGBUSCH SELF-CLOSING 
INKSTAND CO. 


STROH BLDG., MILWAUKEE, WIS. 





CRANES 


g 


ALL LINEN 


RANE’S 


“ALL LINEN” and 
“JAPANESE LINEN” 
TYPEWRITER PAPER 








Of recognized Quality. 


Unexcelled for Professional and 
Commercial Documents. 


Made in White, Cream and four 
Colors. 


A complete line of itself. 


Can be stocked alone, or in con- 


nection with ‘‘BERKSHIRE” 


Sample Books with Dealer’s 
name furnished GRATIS. 


We are sole manufacturing 
agents. 


Ask for Sample Book. 


Eaton, Crane & Pike Co. 


Typewriter Paper Department 


Pittsfield, Mass., U. S. A. 
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Friendship 
res So SE Se 
SF cccme Ne oneal auaanat ae 


ird index guides than by anvthing else i1 


é Y 1S ne 
“Sell ‘em celluloided guides,” he sa “Wher 


Let us send you a catalog, sample 


terms. 


YYAWMAN 4%» FRBE MFG.(0. 
Rochester, N. Y. 


“Leaders of the World” in Filing Systems and Equipment 

















NEW TATUM PUNCHES 


The Improved ‘‘HUMMER’’—a perfect, adjustable The ‘““MARVEL’’—a real office punch 
punch 





PATENT APPLIED FOR 


620088 6-@e- er 
Remarkably simple in construction. 


Truly a marvel in operation. 


T FOR POSTS 
: | 7 7 s Sich 3 incl For punching round holes, fixed centres. 
8 if 4 i'6 gs inch 1% g inch Most effective paper punch made. 
DIAMETER DIAMETER Distances between centres 2} and 4} inches. 
High in quality, moderate in price. i P 
Adjustable to any distance between centres to 12] inches. Ask for catalogue and descriptive circular tell- 
Unusually strong and easy to operate. ing more about these new punches as well as 


Punches either round or slotted holes. 
Can be fitted with extra heads for additional holes. 


THE RESULT OF 54 YEARS OF KNOWING HOW—MAKE US PROVE IT 


THE SAM’L C. TATUM COMPANY 


Main Office and Factory: New York Office: 
CINCINNATI, OHIO 180 FULTON STREET 


MAKERS OF “THE LINE OF TRUE MERIT” 


many other items of equal interest. 
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This device alone pays 
for the Kalamazoo 
many times over 











the 
of time. It 
keeping efficiency. 


It is the Kalamazoo Rapid-Opening and Closing Device. 


pays for 


the Kalamazoo many 


Imes Over. 


member, it i 


And, re- 


of the many time and 


labor fe 
given the leading 


itures 


No other binder has a 
many exclusive advantages of the Aalamazoo. 
eliminates 


In convenience and increased speed of operation this 
dev 1ce alone 


APPLIANCES 


waste motion, 


Simply push the 





eaf Devices 


similar convenience. it 1s 


conserves 
It cuts the cost of the accounting department 


butto ) 


energy, 


light pull 














(niin 











Requirement 








For Every 

















Kalamazoo Loose Leaf Binder Company 


Kalamazoo, Michigan 





September 








“Simply push the 

button—a slight pull 
and the binder ex- 

pands 3 inches.” 











one ol 
It saves hours 


} Ot yk - 





increases 



















and the Kal 


amazoo expands three 


inches! Insertion 
removals can be made 
inafew second ibout 
the ame length oft 
time r less, than 

the bookkeeper 

key to the ordinat 


In addition there is the Ka 
amazoo Automatic Index 
a teature of supreme 








saving importance ne 
the greatest steps ir 
vance since the int 
tion of double ertr; h 
keeping. near 


remarkable index ur 
bookkeeper can locate iny 
desired account quick a 
flash—no fumbling of pages 
no referring to front t 
back index. nd 
yu 
account in your trar 
binder or files 





instantanes 











The Kalamazoo provide 
once and forall for expan 
sion. It holds one or one 
thousand sheets equa 
well—safely, secure] i 
always with ampl idd 
tional space to pr f 
easy insertions or rem«e a 
No need to if 1 cer 
tain size back, for the Kal 
amazoo has a flexible leathe 
back, giving auttomati 
adjustment to any numb 
of sheets. 

The Kalamazoo 

binder that alwa A 

the sheets in perfe A 
ment. There are no metal 
parts exposed to mar tl 


furniture As for d 
ty—no Kalamazoo has ¢« 
worn out. No expenss 
spared in making then 
last a lifetime 

cost no more thar 


In the Kalamaz 


makes 

simplicity of mechanis 
speed of operation and d 
rability combine to produce 
the perfect accounting 


equipment 
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With or Without Our Invisible Hinge 


Brown's Linen Ledger Paper 


BROWN ’S costs more than most other ledger papers. It costs more 
because it’s worth more. But it gives better service, longer service, 
and more satisfactory service, than any other ledger paper made. 


You know when you recommend the use of Brown’s Linen Ledger Paper to a 
customer that you are recommending the best. You know that the customer 
will be satisfied. Chances are your customer knows he will be satisfied, 
because Brown’s Linen Ledger has been recognized as standard since 1850. 


It pays to recommend Brown’s because it pays your customers to use it. 
Brown’s Linen Ledger Paper never grows yellow or deteriorates with age. It 
stands hard usage without signs of wear. Its great strength makes it ideal for 
loose leaf systems. And it makes up into books that open flat and lie smooth 
on the desk. These are reasons why Brown’s Linen Ledger Paper is Uncle 


Sam’s standard. 
We also make All Linen and Bond Papers of the better grades. Write for Sample Books. 


I Water mark 


L. L. BROWN PAPER COMPANY => PAPER Co, 
LEDGER 


Adams, Berkshire County, Mass., U.S.A. 
ESTABLISHED 1850 LINEN 







Write for 
Sample of 
Invisible Hinge 


Write for 
our Sample 


Book, Today 
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| — MONGOL 





















The Reputation 


of the MONGOL—the ideal 
commercial pencil of the time 
—has been built up and is 
sustained solely through 
merit. 

The MONGOL will solve 


all your pencil troubles. 





Lead in 5 Grades 


No. I—Very Soft 
No. 2—Soft 

F—Medium Soft 
No. 3—Medium Hard 
No. 4—Hard 








EBERHARD FABER, New York 





























— = Styles of Stock Certificates 
Designs suitable for Merchandise and Gift Cerfificates 


= Styles of Bond Blanks ~ 


38 ano Prices on Hy Yiplicalion 


GOF LITHOGRAPHED CALENDAR PADS 


Fe719135 
j (\F Corporation Record 
Can be used in any Tern ITORY 





GOES: TORE STOCK CERTIFICATES 4X BOND BLANKS 

















68 STYLES 4x2 SIZES IN myers: DESIGNS 63 
Get our Prices. 


Send sor Carak Og ano Preces. 
GOES, THOGRAPHING cO.CHICAGO 


Originators and Producers of 


The Blanks of Quality 
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All Binders and Holders 
ire bound with Best Grad 
of Foreign Pigskin Leather, 


Our Aim is to Sustain the 
Reputation we have estab- 
lished for QUALITY and 
SERVICE and to give the 
USER Full Value and 


Satisfaction. 


which we import direct. 


almost Continu- 
retains a Beau- 


It wears 


ously and 


tiful appearance. 





Our New and Valuable Features 


have added completeness to our High-Grade Line never approached by others. 


We Have Been Leaders For Years 


Reinforced Construction—Current Binder Case—Reinforced with Steel Rods has the same Great 
Strength as Reinforced Concrete. Does not Break, Bend, Rust or Tarnish and is Lighter and 
More Compact than All-Steel Binders. 

Our mechanism is Open to Inspection —it combines (within itself) the Screw, Wedge and Pulley 
principles — the greatest powers known in mechanics. By test 352 pounds pressure is brought 
against the leaves by a few turns of the key, which Great Pressure experience has proven neces- 
sary to hold leaves Securely and in Constant Alignment. 

Comparison—By test the ordinary woman or man bookkeeper using foreign pressure on ‘Push 
On The Top Cover’’ binders, applies about 80 pounds pressure at most and in the majority of in- 
stances much Jess, with the result that leaves soon become ragged-edged and lop-eared passe 
impractical. 

Our Key Locking Binder is the only Positive and Permanent Locking Principle. No ‘‘weak roller 
clutches’ that quickly wear and slip, in our Binder. 













DEALERS—tThere is no profit to 
you Binding Metal parts. If you 
want to Start, Hold and Contin- 
ually Develop a High Grade and 
Profitable Trade, Sell ALL our 
Products (bound in ever-wearing 
pigskin 

Our traveling representatives have 
a full line of Beautiful Samples for 
your inspection. 


JONES IMPROVED L. L. S. CO. 


Corner Lake Street 
and Albany Avenue 


CHICAGO 


SAAT 





The durability of the mechanism 
s one of the main points the pur- 
haser should consider. 
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The Simple 


10-Key-Dalton 


Adds 
Subtracts 
Multiplies 
Divides 





With these problems? 





A large manufacturing concern distributes certain 
items of overhead expense and fixed charges amongst 
its several departments from time to time in proportion 
to the gross amount of business done by each. During 
a certain period, for instance, gross business done by 
each of its nine departments was as follows: 


















Department 1, $ 3808 80 Department 6, $ 4951 78 with which you are familiar. Take advantage of ever, 
2, 378681 7, 6963 74 possible short-cut or mathematical expedient known 1 
3, 68871 63 8, 7105 69 modern accounting. Accurately time yourself and se« 
+ 3464 86 9 12132 93 ' : . . { : , 
’ or , oO ong akes ‘ re each of the pr me { 
5, 1321 87 Total, 112408 11 how l ng itt ike you LO solv¢ ca ho he problem It 
your knowledge of computing instruments happens not 
Problem No. One: Required the percentage of the to extend beyond the old-style 
overhead and fixed charges to be distributed to each machines, of course you'll be sim- 
department ply dumbfounded to know that 
Machi 
**The Machi Does Things” 
e Machine That Does Things 
Sol Eith f 
and prints the results in plain figures! Needless. we think, to state hgh cost of accounting, to stop the leaks and to assure accut 
that by no other known means under the sun can the accomplishment We want an opportunity to show you the Dalton and demonstt 
be duplicated. Possibly, of course, you do not have these iden- tq you how it is able to handle your own accounting problems, 
tical problems in your business; but it ts « ertain that some- they what they may—computing interest; extending bills; verifvi1 
where there is an existing need in your office for just such invoices; prorat'ng; figuring percentags osts or discounts; checkit 
a machine as the Dalton to save time, to eliminate the postings; foot ng trial balances; averaging accounts; or doing an) 
a thousand other other kinds of work. We desire this because 
know we can thereby prove to you that the Dalton is easily 25° to 40°; faster than any otl 
0. A. 9-13 machine on the market. 
DALTON ADDING MACHINE CO. For, without any qualification whatever, the touch opt fat d, ten-key Dalton 1s the 
simplest, surest, most adaptable calculating instrument er made rit re ing-like speed, with 1 
409 Water Street, POPLAR BLUFF, MO. curacy, with a minimum of effort on the part of th rator, the Dalton solve blems that would 
tump” the ordinary old style machine. 
1e Dalton Adding Machine will serve Today the Dalton is saving an amazing amount of monev in thousands of offices in 287 
If the Dalton Adding Macl ll lod the Dalt g t of 1s of off 
me better than any other adding machine, lifferent lines of business. In open competition it has been selected by the Government, by Bank i 
I want to know how. Send on your book- — oy Seen, Sp aeons ie cis inetlngnensi> rebeviaan a oe : ae ae ee —, 
op ‘ dan -_ acons.”’ our simple request on your letterhead wi!l bring r booklet lf a undred and More Reason 
let, “Half a Hundred and More Reasons. sien and mail us the cougen. Do it NOW! 


Name 


Address. 














DALTON ADDING MACHINE CO. 


409 Water Street 


and handles fractions as readily 
whole numbers. It’s the 
complex problems that prove 
the Dalton. 


as 








“Fastest for the Expert 
Fasiest for the Novice 











































Problem No. Two: One of the numerous 
items to be distributed $879.54. With the 
percentages known, what are the amounts of this 
particular item chargeable to each department ? 


is 


] 
1 


Figure both of these problems yourself—by hand 
or call to your aid any kind of a calculating instrument 





Poplar Bluff, Mo. 
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The ownership of Office Appliances is vested solely in the officers of the company. Wo person, firm or corporation, either directly or indirectly connected with the 
business it represents, has any share in ils ownership or voice in shaping its policy which has in view at all times the best interests of the field it serves. It aims to 
discuss all subjects fairly, and to furnish its readers reliable information concerning the progress and development of the office appliance industry. It will answer any 
auestions concerning the business to the best of its ability, and it asks its readers in all parts of the world to aid it with inquiries and suggestions, to which it will give 


prompt and earnest consideraiic->. 
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Founded by Geo. H. Patterson 


Covering the manufacture and dis- 
tribution of the machinery, devices, 
supplies, furniture and commercial 
stationery which constitute the im- 
perial industry of office appliances. 






Y 
4 — Oy 
DTITITITTITITTT A ddd 



















Managing Editor, EVAN JOHNSON 





VOLUME XVIII 


SEPTEMBER, 1913 


NUMBER IV 





THE PUBLISHER 


Crop and Business Reports for 1913. 
HE Continental and Commercial National Bank of Chicago 
has compiled for 1913 a valuable and suggestive report of 
the crops of the United States and the general business con- 
ditions, so far as this can be definitely ascertained for the year 1913. 

The report of the crops points out that agricultural products 
will be less prodigal than last year, yet, nevertheless the impor- 
tant crops are above the average, ample for domestic use with an 
abundance of bread stuff for export. 

Last year showed an enormous surplus, so that the lighter 
yields in corn and oats this year do not affect the amount avail- 
able for use, which is not far from that of a year ago 

The report notes with the gradually increasing 
yield per acre, which is indicative of better farming methods. 


Without going 


satisfaction 


Wheat has been an exceptionally good crop. 


into figures the bank estimates that the surplus of this country 
again go to feed Europe and provide a credit balance with 


will 
the natipns abroad of not less than $155,000,000. 

The oats crop will be less than it was last year, the total crop 
probably not exceeding 1,000,000,000 bushels. This yield is above 
the average, however, for only twice before in the history of the 
country has it passed beyond this figure. The lessening of the 
number of horses in the country and the increasing use of motors 
seem, be likely to lessen the 
that this 


industries would, it would 
demand for oats, but such is not the 
cereal is going more and more into home consumption. 

The oats crop is practically utilized at home, the export trade 
being small. With a smaller crop this year the actual money 
yield to the farmer will be fully as great as last year, since last 
year the crop was so enormous that heavy losses were sustained 


in all 


case, indicating 


early in the season 

The corn crop is the big staple which overtops everything 
else, especially in the of the Middle West 
record was greater than that of any other previous year, showing 
a net result of 3,125,000,000 bushels. This year heavy damage has 
in Nebraska, Kansas, Oklahoma, Texas and portions of 
Missouri and Illinois, and this damage has reduced the estimate 
for this year to 2,800,000,000 bushels, but last year there was an 
fortified 


states Last year’s 


rccurred 


enormous carry-over of corn and the farmers are well 


against the failure of the crop in some states. 


’S 


POINT OF Vive 


The hay crop this year has been above the average, although 
not quite up to the enormous record of last year. 

Barley is only two per cent under last year’s crop, while the 
rye crop, always small, is fully up to last year’s record. 

Cotton bids fair to be almost a record yield and probably there 
will be more produced this year than during 1912. It is estimated 
that there will be 14,700,000 bales of cotton produced in the cotton 
raising states this year, which is within hailing distance of the 
record crop 16,000,000 bales, which was made only once before. 
Cotton prices are high and raising cotton is a remunerative occu- 
pation. 

With regard to general business conditions the bank states 
that the most striking feature of its advices, referring to agricul- 
tural prospects and business outlook, is the absence of pessimism 
in the face of a rather high and tight money market. Good crops 
are expected and stocks are low in the hands of manufacturers and 
retailers. Collections are, in the main, satisfactory and labor is 
well employed. There is an encouraging increase in railroad earn- 
ings and another encouraging sign has been the heavier exports 
of grain and other commodities which have contributed liberally 
to transportation earnings. Manufacturing is in good shape and 
most concerns have plenty of business, although there has been 
some let-down in volume during the summer months. 

Lumber-and mining are fair, building operations having pro- 
ceeded slightly below the ordinary activity. 

The bank’s opinion is, with regard to fall trade, summed up 
in the following paragraphs: 

“The merchandising situation seems to be exceedingly sound 
and orders for immediate and future delivery in all sections of 
the country are holding up in a way that is reassuring, especially 
in view of the period of rather high money, which has been expe- 
rienced practically since the beginning of summer, although there 
some reaction from the rather abnormal activity of 
last fall and winter 

“The consensus of opinion of a large majority of ail classes 
of business men seems to be hopeful of a satisfactory volume of 
business this autumn, provided present indicated yields of crops 
The fact that business men generally expect a con- 
tinuance of the rather firm money market until after the crops 
have been cared for and marketed, makes this expectation of a 
continuance of good business a striking feature. These advices 


has been 


are realized 
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indicate rather clearly that business is running along at about a 
normal volume and profits are holding up well in face of the 
higher rates of interest on money.” 

The foregoing is but a brief summary of the book, which con- 
tains much valuable information of a definite character, :ncluding 


some charts of different crop productions in the United States 


-_-o—-_— 


Developing the Foreign Field. 


VERY manufacturer in the field of office appliances who has 
made any study of European conditions effecting iis busi- 
ness, appreciates that there lies at the door of America a 


wonderiul opportunity. In country of Continental Europe 
there is manifested great interest in office appliances of American 


The recent business shows in Frankfort, in Munich, 


every 


manufacture. 


and the proposed exhibition at Paris, shows the interes: of the 
European public for the modern devices and supplies with which 
effect. In many cities of England 
Continent similar exhibitions held within the 

The European market as well as the market in South 


lines in the States a 


modern system is put into 
and the 
past year 
America, offers the 


field which will ultimately compare favorably in 


have been 


manufacturers of those 
proportion to 
his market at home. 

The older manufacturers in the line are already established 
abroad, and many of the newer concerns are taking unusual steps 
their goods, while some have already 


for the introduction of 


arranged agencies. 

The plan of some of these manufacturers shows some flaws. 
Goods have been put in the hands of agencies who, however well 
equipped to 
with 


able to pay the bills are not necessarily the best 
develop the The lines 


houses who are weil prepared to handle the business in their own 


business. have been placed some 
cities, but who have no connections elsewhere to give the articles 
representation. Before arranging for agencies, manu- 
facturers should careful study of the conditions with 


which the goods will be confronted in each country. 


national 
make a 
infrequently made is the 


One of the which is not 


granting of a general agency for the line in some country to a 


errors 


concern who makes no pretense of covering the whole of Conti- 
nental Europe, but which 
where to the detriment of the 


establishes territorial agencies else- 


For example, one 
Den- 


manufacturers 


manufacturer established a general agency for Europe in 
mark. The Denmark agency, a most excellent house, appointed 
in turn a well-established firm in Germany as general agents for 
Germany, France, and Italy. This agency in turn made a concern 
in Austria general agents for Autsria-Hungary 

All of the houses interested in the transaction were excellent, 
and no better agency could have been selected, but by the time 
had to 


Here 


the devices were put in the hands of the consumer, they 
carry three profits. The price was practically prohibitive. 
it is obvious that the concern would better have appointed one 
turn put the 


general for Europe who in goods in the 


hands of the retailers who were to market it 
The 

agency 

handle the business in three or four cities, but which of necessity 


agency 


mistake is also frequently made of giving a general 


say, for Russia to a concern which is well qualified to 


allows the rest of the great field to go uncultivated 


There is moreover, the inclination at all times, both at home 


and abroad, to put the lines in the hands of those concerns who 


are rated the best for capital and credit, but concerns of this sort 
do not always meet with the greatest success 


For the attainment of the best results in the foreign market 
it is highly important for the manufacturers to know not only the 
financial standing and inclination to pay of the house with which 
they deal, but its relations with the field in its own country or 
State and cultivation of 
that field. 


with the intention of gathering information should make a special 


its possibilities for making the proper 


Manufacturers who send their representatives abroad 


point to study these phases of the business 


CPP. 


\ NCES Septembve) 
Important French Business Show. 
N last month’s issue there was an advertising announcement 
regarding the Business Show to be held in France The fol 
lowing letter from the Director General explains this Show 
more fully 
“Early last month twenty firms, members of the two tr 


associations existing in France, the Chambre Syndicale de Organ 
ization Commerciale and the Chambre Syndicale de la Slecar 

graphie, met to elaborate the organization of the Business Show 
\ corporation was formed to finance the undertaking, and Mr 
was appointed Commis 
hall of the 
This hall has an 


Ravisse, editor of “Mon Bureau” 


The great 


Gaston 


sioner Général of the show. Luna Parl 


Paris was retained for the exposition available 
floor space of 22,000 sq. ft. and as proof of the extraordinary popu 
larity which the Show enjoys amongst the office appliances and 
mention the fact 


1 


office equipment firms here, we might that the 
greater part of the floor space was already retained by the leading 
August 

Besides a few trade 
done until August 15th, however, quite a number of letters have 


Committee from busi 


houses early in 
papers, hardly any advertising had beer 
already been received by the Exposition 
over the country. An 
Poster advertising, as 


men all important advertising cam 


paign is under way now. 
tising in the principal French dailies, will start in the first days 
September. A million invitations are to be distributed 
the business men of the country during the month of September 
Annual 


and the great 


ness 
well as adver 


; 


amongst 


“Coinciding with the Business Show are the Eighth 
Congress of Chambers of Commerce of France 
annual Automobile Show, both of which 


Paris every year the cream of the French business world of the 


never fail to bring to 


provinces. An organization has been completed to bring these 
provincial visitors to the Business Show 
“Everybody who followed events in the French business 


during the last four or five years is surprised today at the eager 
equipment is now studied and 
Paris Business Show in October 


ness with which modern office 
accepted by business men. The 
promises to become, if not actually the biggest, at least the most 
interesting ever held on the European Continent. Hardly any 
thing which has been invented to shorten office work, make it 
easier and more efficient, is missing at the Show, and it is safe 
to say that not a single space will be left over when the Show 
opens its doors October 18th. 

“We have it on authority that the French minister of | 
merce will probably inaugurate the Show.” 

This Show deserves special attention from and support by 


American manufacturers 


Where They Do Good Work. 


EADERS of Office Appliances must have been inpressed 
by the excellence of the pictures showing the booths at the 
Show, July 


Munich Business reproduced in the issue of 
Office Appliances 

These photographs were sent to us by Michel Baum of Mun 
ich, and they were taken by Ludwig Schiessl’s Nachfolger, a well 
known studio of Munich. 

The halftone reproductions used in the magazine, excellent 
as they were, could not do justice to the finish and high quality 
of these photographs, which were really remarkable productions 
from the standpoint of the commercial photographer. They 


as nearly perfect as any photographs of the kind the editor has 


were 


ever seen, being accurate in every line and detail, with an exacti- 


tude of lighting which brought out definition, even in compara 


tively deep shadows. Munich is to be congratulated upon having 
a commercial photographer who can perform work of this char 
acter at business exhibits. 

One of the other photographs used in the July issue should 


That 


delegation, 


be credited to a member of the trade was the picture of 
the Portland stationers and the 
page 39. This photograph was furnished by the courtesy of C. ( 


Carpenter of the Elcar Desk Manufacturing Company. 


visiting shown on 
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Bellman’s Plan Maturing. \ssociation of Stationers and Manufacturers to come to that 
, ' ; city in October of that year, when weather conditions show Texas 
HE plan of Charles N. Bellman to arrange a symposium b : . t ; 2 < V 
at best in eat fe regalia. 
of views of various well arranged stationery stores at her be 2 Canty tae toe 


throughout the United States and from other parts of the 
In a recent interview with a mem- 


Bellman stated he already 


world, is nearing completion. 
ber of the staff of Office Appliances Mr 
had more than 270 photographs from all parts of the country and 
he is now having lantern slides made from these photographs to 
be shown at the coming Convention in Springfield, Mass 

Che representative of this magazine was permitted to see 
some of the lantern slides already prepared and can assure those 
who attend the Convention of a most interesting and instructive 
lecture 

Mr. Bellman has performed a prodigious amount of iabor in 
together, and the 


concerns in the 


getting these views collection represents the 


ideas of the most representative country from 


coast to coast 

It is hoped to have several foreign views to show and to com- 
pare with the American system of interior store arrangement and 
display 

All this entirely 
which should be as instructive as it is interesting and fruitful of 
It is not too late to send in photographs 


will be an new convention feature. One 


Any dealer who 
should have the 


ideas. 
has conceived a good arrangement of his 


store 


important point photographed and send the photograph to Mr 


Bellman to incorporate in his illustrated talk 


et dial 


Dallas Men Want 1914 Convention. 


ITHIN recent years the city of Dallas, Texas, has come 


o the front commercially by leaps and bounds. It is 


busy and thriving, 


now an important center, populous, 
million dollar hotels and big mercantile and 


too, 


with its skyscrapers 


manufacturing institutions. Of late, Dallas has won fame 


and praise as a convention city, having entertained several impor 


tant national organizations within the last two or three years. 


foot, backed by the busi- 
National 


strong movement on 
1914 convention of the 


There is now a 


Dallas. to get the 


ness men ot 





Dallas has been regarded, especially by Eastern people, as a 
somewhat difficult spot to reach, except by a long and tedious rail- 
road journey, but William R. Conner, assistant to the general man- 
ager of the Dorsey Company, who has been spending some weeks 
\tlantic Coast, has pointed out a better way—at least to 
agreeable way—of reaching Dallas. Mr. Conner 
\ssociation decide to hold its 1914 con- 
members from the Eastern states could meet 
in New York City, where they could board 
a steamer bound for Galveston. The trip by boat from New York 
October should be delightful, and can be 
rail from Galveston to Dallas is a short 
and interesting journey. Round trip tickets at special rates can 


purchased, enabling members to go by boat and re- 


on the 

many, a more 
suggests that, should the 
Dallas, 


appointed time 


vention aft 
at an 
to Galveston in early 
made in a few days. By 
probably be 
turn either by boat or rail, at their own election. 

in Chicago for a day on his way back to Dallas. 
saw several of the local men prominent in 


Mr. Conner was 
While in 
the affairs of the National Association and presented some of the 
Dallas 


Chicago he 


advantages of as a convention city. 


Members Should Respond to Queries. 
\RIOUS committees of the National Association of Station- 
ers and Manufacturers through the office of Secretary M. W. 
sending out to members queries touching upon 
interest to the trade. Among the committees which 
have framed and sent out questions are the Committee on Loose 
on Rubber Stamp Goods, Committee on Leather 
Ribbons, Com- 
Hardware and 


Byers are 


matters of 


Leaf, Committee 
on Carbon Paper and Inked 
Books Committee on 


Committee 


Blank 


Goods, 
mittee on and 
Glassware 

Office Appliances urges all members receiving these questions 
to answer them promptly and fully. If this is done, the several 
committees can formulate their reports and recommendations with 
an intelligent understanding of the views of the stationery trade on 


the subjects covered 
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, COG What has become of the 
NSF Old Fashioned Girl who 
| used to blush when the Sep- 
ek | tember wind wafted her skirt 

G ap and disclosed her ankle? 
SUD Lite ‘ps Ike Milliken says that Xray and slit 
Hf et ive he Yh skirts seem to prove that the modesty 
p Aes Sy ; ees robes women is but a matter of 

ae 3 y fescue ' A. Hoosier. 
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“GET UNDER THE PROSPECT’S HIDE” 


By Louts Victor EYTINGE. 


VOTE This ts the second of the 


EDITORIAI 
Office Appliances VW 


depressing, he has lifted himself to a degree of success seldom or never before achieved by 
but Eytinge has created a life-work 


a state's prison has few things to look forward to 
his remarkable letters 


Ur. Eytinge offers to criticize any three letters sent to him by subscribers of Office 
Box B, 


Letters intended for him should be addressed, “Louts |. Eytinge, 


ET under your prospect's hide by getting out from under 
your own Shell! 

Down South there's a little fellow who loves the warm 
sands where we humans walk about in our bare feet. You may 
strut along as unconcerned as can be and then a couple of days 
later you begin to feel a painful swelling between the toes. It 
will take a, sharp knife’s cutting to prove that the sand-jigger has 
got in his work. He gets under the hide by finding the tenderest 
spot—the point of least resistance. 

Emulate the Find the 
you can easiest win your prospect and build your letter so that 


sand-fiea point of contact by which 


it gets through gently. 
The other day I 


number of makers for catalogs and.information. One desk I had 
Here is the 


was in the market for desks and wrote a 


almost determined to buy—I was 90 per cent sold. 
first part of what the manufacturer wrote me: “In reply to your 
recent inquiry, we are sending under separate cover our catalog, 
which will show you what a marvel of mechanical ingenuity and 
cabinet work the BLANK desk is. We have been furniture makers 
We this and we that! 


a mechanical marvel the blamed desk 


for blank years and we 

Did I care what kind of 
Did it matter to me how long they had been in the busi- 
What I wanted was SERVICE 
in my work, and I wanted to know how it could do this, how handy 
been for this or that, the time or labor it would save 


was? 
ness? a desk that would help m« 
it may have 
[ asked for cake and was given a crust 

The district agent of another maker sent m« 
of slips and folders—BUT NO LETTER \mong the more than 
half dozen pieces of printed matter crammed into a small envebope 
Every- 


an envelope full 


was a little folder about the desk for which.I had inquired. 


thing went into the discard. Not one had found the point of con- 
tact and, in despair, I asked a Chicago friend to get me something 
which he ordered 


that would The firm from 


a warmly human letter that breathed 


serve my purposes 
sent me a spirit of service, 
a willingness to help me devise a filing system for such clippings 
as every ad-writer collects, to build up a desk that would help me 
to make my work easier and better. They had found the line of 
least resistance, had burrowed under my hide and the feeling is 
so pleasant that they can STAY THERE. That made a 
friend and friendship is the greatest building force. 


house 


There’s a tendency, in these days of efficiency, to eliminate 
and “Dear Madam.” That should be, for 
But—courtesy demands something—some 
Your letter 


the “Dear Sir” is as it 


what do these mean? 
kind of honest greeting must be put in their places. 


head is nothing more than your visiting card, your business card, 





Series of “Get” Articles, the 


Eytinge has proved his ideas in mail order correspendence by 


Florence 


WHEREIN I[sS SUGGESTED 
THE USES OF THE KINDLIER 
SENTIMENTS IN BUSINESS. 


first of which was published in the August number 


actual practice. From surroundings to the last ext 
anyone in like ctrcumstances. A life-term man 
built upon a service he can perform with the aid 
Appliances free of charge, provided postage is en 


lrizona 


and, as your first words to any possible client, as you enter his 
office, are those of greeting, why should not the opening of your 
DECIDEDLY better 
and you don't 


letters carry some similar courtesy? It is 
if your letters reach your prospect in the morning, 
like the “Dear Sir,” to have them open with a cordial “Good morn 
Blank”; or if the mail be delivered in the afternoon, 
use the Blank.” Don't YOU FEEL th 


difference between the two openings? One is natural, honest and 
the other an empty formality—a sop to custom and the 


+ 


ing, Mr 


“Good afternoon, Mr. 


human 
dead past. 

The character of the opening paragraph makes or breaks yout 
letter campaign. It is THE letter 
or a sentence to the oblivion of the waste basket. 


] 


It invites either further study 
Do you remem 
ber how, five or six years ago, we used to open our letters with a 
HURRAH flash? We used to think we had to hit ’em betweet 
the eyes into reading Nothing 

that these busy days. We have reduced letter writing to a s 

tific art or an artful science, any way you want it. Your whoop-e! 
the janitor’s paper bin 


to jolt ‘em what we wrote 


up and smash-em-out letters go into 


years certain vendor of couches for physician's 


opened his letters like this 
“DOCTOR, YOUR OFFICE IS A 


ago a 


DISGRACE! 


“It don’t represent your ability as a medico. Get a B 
couch and make it decent.” 
Today, the same writer starts out his letters on t sat 


subject with a gentle, thoughtful, earnest approach, thus 


“You know, doctor, how helpful a proper mental attitud: 

the part of your patient is toward your own helpfulness and 

BLANK couch wouid 
consultation room 

h the “S 


surely realize that a tufted, soothing 


your patient until you were ready in the 


Notice the 


then the 


intelligence wi 


( le ver appeal to 


know”; introduction of tl element of comfort 


; on ; 
physician. There is an 


HEART INTEREST, and 


better for the 
WORK and 


patient, making it 
that shows BRAIN 


earnestness I urge that BOTH are essential. 

One wants to guard against generalities because thes 
appeal. It don’t pay to open a letter with “We have sold five 
hundred of these comfortable BLANK chairs in this city Does 
that produce thought, attract attention or inspire interest? Sup 


pose you had started with “You will increase your own efficiency 
you use a back- 


Is there not 


lay’s duties, if 


and make more pleasurable the 
resting BLANK chair’? Would not that be better? 

an appeal that penetrates, produces reading of the entire letter 
One thing the business man wants these days is EFFICIENCY 
and not only do you have a talking point in that, but in making 
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“more pleasurable” the work to be done, besides the strong, selfish 
appeal in the comfort of a “back-resting” chair. WORDS in the 
opening do not count for so much as IDEAS. Words are merely 
clothes we wrap about ideas to make them humanly appealing. 
The opening of the letter must not merely attract attention 
Making a man open his eyes for the purpose of looking at YOU 
amounts to nothing; you've got to attract his BUYING attention 


and, the best way to do that is to create in his mind a feeling of 


confiden 
June issue of this magazine, Ralph Bauer told of enclosing certified 
25c checks with his circular letters? This was to pay for the 


prospect's time in reading; to play fair for the study; to create 


in you and your wares. Do you recall how, in the 


confidence in the fairness of Bauer’s offers—more than all, to 
GET UNDER THE HIDE. 

Down in Tennessee a firm selling office forms, enclosed a 
clean, crisp, DOLLAR BILL with their circular letters! Of 
course, only a high class mailing list was used. Paying a dollar 
to get their matter read—read THOROUGHLY—was a profit- 
producing proposition. Most prospects would be inclined to BUY 
if for no other reason than that they felt under obligations to 
the sender of the bills—they felt as if they OWED a dollar. 

One of my clients goes further—and you are welcome to use 
the plan—for he sends out checks, GOOD IN EVERY WAY, 
except that the amount is not named! Risky business sending out 
blank checks, you say? No—for there is a string tied to the thing 
On the back of the check is printed a line stating that the paper 
is negotiable ONLY upon presentation at Blank’s store. The 
check accompanies a letter praising and SELLING one kind of 
office device, which can be fully guaranteed 
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In nineteen-twelve the trade of the United States with South 
\merica increased one hundred million dollars. In the same time 
the trade of Germany with South America increased two hundred 
million dollars. If proper methods of merchandising were em- 
ployed by Americans, they would control the business of South 
America, but, with a stubbornness that is regretful, they persist in 
pursuing the wrong course. Germany conforms to the old, estab- 
lished trade customs of the South Americans. The merchants of 
the United States try to force the South Americans to come around 

iy of doing things. Hundreds of thousands of dollars 

sted by American merchants on catalogues and trade letters 

lesigt for Latin-American consumption which never are taken 
post office at the place of destination. After preparing 

s | ture, the American business man usually leaves it to the 

mail. Generally he knows little about postal rates 


it Central and South America if the mail is short of the 


stag the addressee must pay double the total post- 

an obtain the letter or package Latin-Americans 

tired of paying penalties for the negligence of the 

the United States. One gentleman who lives at 

Sever enida Sur Eighteen, Guatemala, Central America, re 
1\ nine letters in one day from the United States. Each bore 
stamp, and each sought business with him In each 

had to pay a penalty of ten cents Che letters were 


Curtis Publishing Company, Philadelphia; Holbrook, 

Merrill & Stetson, 6th Bluxome and Townsend streets, San Fran- 

isco; S. S. Bullies, Olean, N. Y.; Rand, McNally & Co., Chicago; 

suisville & Nashville R. R. office of Asst. G. P. A., New Orleans, 

La.; Woodward & Tiermdan Printing Co., St. Louis; S. A. Parker, 

121 North Eighteenth street, Boise, Idaho; Gowling Hotel, Beau 
mont, Texas, and Clarke & Courts, Galveston, Texas. 

We are spending three hundred and seventy-five million dollars 
on a canal across the Isthmus of Panama to increase our trade, 
and yet our merchants do not go to the trouble of getting clerks 
who know the postal rate to Latin-America is five cents——The 


Popular Magazine 
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Commercial Proverbs 


Some Mintings of Business Wisdom from the columns 
of the Hypsos Revue of Antwerp, the Aggres- 
sive Exponent of Commercial 


Progress in Belgium. 


@ Once upon a time a merchant was born. The 
business man of today is made—by a thousand hands 
and factors. The greatest are knowledge and deter- 


mination. 


MS 


@ The world is a perpetual re-beginning. A new idea 
should not be a novel idea. It must be the idea which 
has the best chance to make its way in our existing 
civilization. It must be adapted to modern needs. 


Oe 3 
@ Do not say: “Publicity costs.” Say, rather, “Ob- 
scurity ruins.” 

Pend 


@ The business world is like a fishpond. It takes 


good bait to land a good “catch.” 


M8 


@ Faith is the universal need. He who cannot say 
‘I believe” is on the road to failure. 


se 


@ Routine is a bad counsellor—the enemy of prog- 
ress. It is a watch which is always stopping, and he 
who travels h will never arrive. 


De 


ce 


@ The days are passing. The years flee away. Only 
the moment is ours; let us not let it escape. Let us 
turn it into character and to profit. 


<M 


@ Let your thoughts be always young, your impulses 


ever enthusiastic, but let your aims be constant, 





















































A Few SUGGESTIONS TO DEALERS AS TO 
REACHING OuT AFTER NEW BUSINESS. 


commercial  sta- 


the 


VERY 


tioner 


up-to-date 


understands value of 


reaching out through the medium of 


windows, his circulars and his general ad- 
vertising for the special trade which mani- 
fests itself in celebration of special days 
and holidays, such as Easter, Thanksgiving, 
Christmas and New Years, the national 
holidays, Washington's birthday, Lincoln’s 
Good 


Fourth of July and even 


Then, too, in different states there 


birthday, 
Friday. 


are special days of celebration having to 
do with historical events 

The anniversary of Perry’s victory on 
the Great Lakes supply opportunities for 


many small concerns in Chicago and other 
Lake cities to help along the celebration, 
and to gather in many small sales. 

So, also, the anniversary of the Chicago 
fire on October 9th supplies an opportun- 
this 
by means of 


ity to remind people of disaster in 


some 
cards of other special devices. 


appropriate way post 

All these dates, historical and otherwise. 
furnish opportunity to add an element of 
interest to window displays of which the 
stationer should not be slow to take ad- 
vantage. Particularly should he pay atten 
tion to the great public holidays for these 
supply an opportunity for really profitable 
sales, the which can be meas- 
ured only by his ingenuity and good taste 


The 


results of 
world of cards, 
clever offers a 
erable but 
prohibition upon the stationer who desires 


world supplies a 


and otherwise, and consid 


selection of choice, there is no 
to get up original designs of his own. In 
fact, the public desires something original 
and exclusive and the better class of goods 
of this kind he 


vertises his store through the well-pleased 


can offer, the more he ad 


customers who buy his original designs 


There is a myriad of ideas which the sta- 


tioner may use to draw attention to his 
store. Let him delve into history a little 
Suppose he announces in his window by 
means of neat card that on such and such 
a date the first print paper was manufac- 
tured in America. This offers the ground 


work for any other interesting comparison 
with regard to his paper stock which may 


be most suitable. At some other time let 
him announce the name of the maker of 
the first steel pen and give some interest 


GOING AFTER THE 








facts about the early manufacture of 
This would gO well 


ing 
such with a 
fountain Not 
but the public 
matters of solid 
for, howev4r 
nevertheless a 


devices 


display of -modern pens. 
will it be 


appreciate all 


ynly interesting, 


will infor- 


mation which he imparts, 


cynical we may be, it is, 
fact that the public is looking just as eag- 
erly for solid information as it is for en- 
tertainment 

[It is impossible within the limits of one 
article to give all the applications of this 
idea, nor would it be desirable to do so. 
All that can be done here, and all that need 
be done, in fact, is to make the suzgestion 
and leave the individual merchant to carry 
it out according to his own surroundings, 
the trade. Some of 
the principal considerations in dressing a 
interior are 


and character of his 


store and counter or a store 
neatness, harmony and sense of proportion, 
and whatever cards, designs or posters are 
shown should, first of all, be neat, tasteful 
and appropriate. There should be 
the least suggestion of carelessness or vul- 
but should be carried 


a high plane of good taste. Unless 


never 


garity, everything 


out on 


one is a very clever humorist, indeed, he 


should avoid attempts at humor in his dis- 


play cards, signs, etc. Much of what 
passes for humor in the cards that one 
picks up in small goods stores is often 


more pert and vulgar than humorous 
Special Designs Emphasized. 
The stationer who is prepared to supply 


his customer with special cards for wed- 


and social celebra- 


also for Christmas 


dings, dinners, dances 


tions of whatever kind, 


and New Year greetings, should empha- 
size this fact through his correspondence 
and his window display advertising and 


should be showing all the different 


designs which he can supply and in encour- 


tree in 
aging customers to make their own sugges 


often the himself 


tions for very customer 

will be able to give a hint as to what he 
will want and such hints may often prove 
to be very profitable suggestions to the 


stationer for later use. 


Displays of correspondence stationery, 


business stationery, letterheads, envelopes, 
etc., with suitable business headings and 
for social stationery, desirable monograms 
are always attractive, both to men as well 


as women 


SPECIAL TRADE 





USING THE HEAD AND THE HEART IN 
BUSINESS. 


PROMOTING SALES BY 


RECOGNITION OF SPECIAL EVENTs. 
The stationer who caters to the social 
aspects of life has a business which may 
become very fruitful of profit, for people 


pay rather more liberally for their luxuries 
than they do for their necessities 

The 
should 


dealer who is alive and up-to-date 


encourage thought on the part of 
his employes and should welcome any sug 
gestion which appeals to his Lor sense 
and judgment 

A perception of the fitness of things in a 


store of what will “pull” and what, will not 


may be born of experience, but it some 

times comes into being in the mind of a 
young man who has had no experience, 
whatever. Experience offers n ‘Open 


good ideas in store arrange- 


Sesame” to 
ment or display. Originality of thought is 
something which should be sought from all 


sources. 


The stationer who obtains a reputation 
tor high grade business and social sta- 
tionery has a substantial asset whi will 
not only bring him profit from that source, 
but will encourage his friends to iook to 
him for advice and assistance in other de 
partments of their business and come to 
him for what is suitable in all tl 
they require. 

When a man is expert and competent in 
one department of business he invariably 
finds that this influence leads to other influ- 
ence and that the various departments 
overlap and blend into one another so that 
what benefits one, benefits all 

The information of the expert of 
niture man does not stop there when he 
passes out of his department, but it tends 
into nearly every other department the 
business and his influence, if he “u 
liarly expert in his specialty, may felt in 
the remotest corners of the st 
same is true of a man who is peculiarly 
expert in other departments. N in 
will have complete mastery 
partment of the store for no two minds are 
alike, and what interests one is a matter of 
indifference to another, but a weil-guided 
enthusiasm in any line is of immens d 
vantage to every other line, for irt 
mentize as minutely as we will, it never 
theless remains a fact that the business it 


self is an entity, a unit and it must stand 


or fall as a whole 














. 
ed 























THE SALESMAN IN THE STORE 


SOME OF THE QUALITIES DE- 


MANDED TO MAKE HIM WIN. 


\TEVER calling a man may fol 


low, unless he makes himself uss 


ul up to the maximum of his 
powers will never rise above the level 
of med ‘ity and will never find in his pur 
suit success and satisfaction he hoped 
to achie 
Starting with apparently the same mental! 
and physical equipment, hardly any tw 
men will achieve the same degree of suc- 


cess even working side by side. The cru 


cial test ymes 1n emergencies, when on 
man keeps his nerve and works at high 
pressure until the work is done and the 
emergency has been conquered, while the 
other man tires and with fatigue comes in- 
differet until finally he dons coat and 
hat and goes home or to some less desir- 
able pla 


[f the vork of the world did not require 


nd determination, practically all 


nerve 
men would be equal. It is easier to make 
brave hardy soldiers out of bar-roon 


toughs and down-and-outs picked up of a 


night he parks than it is to make a good 
store clerk and salesman out of a much 
more mising man with a streak of yel- 
low concealed in his system. The success- 
ful fellow is the one whose body and brain 
stand up under the doing of the things that 
need t ve done He has no white flag to 
run up to his masthead when things begin 
to come from every direction at once He 
hghts it through with a grin and ninety 
nine times out of a hundred he wins by the 
sheer grit and stick-to-it-iveness he shows 
rather than by exceptional mental bril- 
liane, 

Che pen sesame to success behind the 
counter, as everywhere else, is work. The 
worker is not the man who makes the most 
fuss. His particular engine wastes no pow 
er it alse motions He is not like the 
waiter bustles around, arranging chairs 
that need to be arranged and brush 
ing off crumbs that aren’t there, in the 
meanti making trips to bring first a 
knife fork, then a glass of water and 
then taking one’s order with great speed 
and haste, only to bring it on cold in half 
an 

But the real worker, wherever he is and 
what his work may be, is like the waiter 
who appears like magic beside one’s chair 





the moment one 18 seated: who places the 
menu instantly before one and adroitly 
suggests this or that article he knows to 


be desirable; who brings knife, fork, water 


and the rest of the necessaries after the 


food is ordered; who appears with the 


roast on the instant the finished, 


soup 1S 
magic a tempt- 
with the 


and who sets before us like 


ing dessert when we have done 


substantials He is the man who works 


his brain for something more than a motor 


to move his feet, and he earns the liberal 


perquisites he receives, by and by building 


him a row of flats in Harlem or Hyde Park 
Concentration Source of Power. 
“When 
when you play, play,” which is but 
“When 
the work to do it 


It is an old saying, you work 


work: 
way of you work, 


another saying, 


concentrate upon best 
and quickest.” 


The 


one’s work, whether mental 


value of concentration of mind upon 


work or other- 


wise, has been understood by thinkers fot 


thousands of years, but it is never, or hard- 


ly ever, sufficiently impressed upon the 
minds of young people The same degree 
of devotion and singleness of purpose 


should characterize the attitude of the sales- 


man toward the business which employs 


him, as he feels toward the baseball nine 


of which he is star pitcher or first base- 


man 


This sounds like a moral preachment, but 


it is much less a matter of morals than 
of hard cash. It may safely be assumed 
that men and women of mature years and 
respectable standing know clearly right 
from wrong in their personal conduct, and 
may be excused if they resent any appar- 
ent attempt of others to teach them per- 
sonal ethics. Every man ought to know 
when he is doing his best—and every man 


When we tell a man 


thinks he does know 


that to approach his work with half his 
mind is another way of stealing from his 
employer, he resents our suggestion He 
would be far more inclined to listen were 


we to show him that to work with but half 


his attention focused upon his task would 


gradually weaken his earning capacity by 


harder for him to 
We 


making it harder and 


mind to pursuit 


his whole any 


give 


could 


a job build up the mental powers and how 


show how habits of concentration on 


ENERGY, DETERMINATION AND CON- 
CENTRATION 
Ways 


REQUIRED— DIFFERENT 


OF WORKING HARD. 


each task done with the right sort of con- 
centrated purpose makes the work that fol- 
lows it easier of achievement. Concentra- 
tion, determination and courageous energy 
are the real secret springs of all the con- 
spicuous work done by great men and 
women. Napoleon dreamed no dreams when 
he fought a battle or planned a campaign. 
George Eliot lived herself for the time 
being in the scenes her masterly pen de- 
picted; Lincoln lived in imagination 
through the battle of Gettysburg as he 
wrote his immortal address, while Harriet 
Beecher Stowe herself all but felt the lash 
that descended upon the quivering back of 
Uncle Tom. 

The proper menta! attitude toward one’s 
work should bring the proper feeling, as in 
this incident, related by George Wilfred 
Wright in “Business”: 

“An energetic business man relates his 
impression of a store in one of the large 
cities of northern Ohio. He entered the 
store to purchase some collars. The sales- 
man greeted him pleasantly, took especial 
pains to see that the customer’s style was 
obtained, gave a hint as to the good wearing 
qualities of the goods, which were nation- 
ally advertised, and while waiting for 
change passed a casual remark about some 
topics of the day. The entire purchase was 
impregnated with a warm friendly feeling 
which made the business man remember it 
and he told it to others. 

“The idea has been passed around so 
often that ‘salesmen are born and not made’ 
that many merchants have accepted it, and 
believe it is useless to attempt to train their 
help to become proficient in waiting on cus- 
tomers. Live, hustling advertising man- 
agers have smashed this theory to pieces. 
Any merchant who is a capable salesman 
himself can personally instruct his sales 
force, calling them together as often as need 
be and giving vigorous helpful talks on co- 
operation, how to push the departments to 
make the best showing, how to talk up 
goods to the best advantage, how to retain 
a customer’s trade and how to handle un- 
reasonable patrons. If he is willing to put 
forth the effort he can inject force and en- 
thusiasm into his sales force that will go 
far towards making his cash receipts swell 
startling result when he 


and produce a 


advertises.” 
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A Few HINTS AND SUGGESTIONS 
THAT May 


DEALERS 
SHOULD 


WHAT COMPET- 
ITORS ARE 


DOING 


USE OF 
PACKAGI 


GOOLS 


ECONOMIES 
OF 
SPACE 


LITTLE KINKS IN STORE METHODS 


BRING PROFIT. 


T is a good plan for the dealer to keep track 
KNOW 


of what other men in the same line are do- 
ing, in his own town and elsewhere, too. This 
should not be for the purpose of imitation, but 
to be able to do something better than one’s keen- 
est competitor. Men learn not by what originates 
in their own minds, but by that which others say 
and do, suggesting thoughts which, followed to a 
logical conclusion, result in good plans for pleas- 
ing customers. The dealer, by keeping up-to- 
date in the happenings in his field and informed 
as to the work other dealers are doing, will some- 
times save himself from costly errors. 


& st x 


Stare prevalent use of package goods in the 
home, served by the store in the original 
carton, has made for convenience even if it has 
added a little to the cost of living. 
the original package idea is beginning to enter 
\ carbon paper manufac- 


The use of 


the stationery field. 
turer puts up neat packages containing half a 
dozen sheets each to sell for twenty-five cents. 
When a customer desires a sample of carbon 
paper to test out it is usually an easy matter to 
Most 


customers will prefer this method to being given 


sell him a half dozen sheets: in a carton. 
three or four sheets out of stock. No doubt 
many other items in the stationer’s stock could 
be neatly put up in carton form to the advantage 
of both customer and dealer. 


“ st 4 


HERE is a strong sentiment among leading 

dealers now toward economies of space and 
convenience of arrangement in handling stock. 
A large Chicago house has devised an equip- 
ment of store fixtures and furniture which utilize 
practically every inch of space for stockkeeping 
purposes. Each compartment is definitely de- 
signed for a special kind of stock, which fits the 
place intended for it. The loose leaf stock, for 
instance, is all classified in dust-proof drawers 


beneath the counters in drawers with vertical 





WHAT A 
TOLEDO MAN 
DEVISED 


SE OF 
COUNTER 
SVUACE 


PLANS WHICH HAVE BEEN SUCCESS- 
FULLY USED TO DRAW OR HOLD TRADE. 


compartments, so that the clerk need pause hard 
ly an instant in selecting the stock suited to the 
customer's needs. Where pillars occur in the 
scheme of the store they are square and hollow, 
with snug doors and the inner spaces all 
ranged for the keeping of such small goods as 
pens, pencils, rubber bands, etc. In this way 
immense stock can be carried, every item of 
which can be located instantly in its proper plac 
Similar items are arranged so as to be near each 
other. 


gS Ff 


A LEADING Toledo dealer has devised a 
similar plan, using space beneath his count 
ers in such a way that the goods are under glass, 
but can be clearly seen and examined. [eneath 
the-counter spaces on the outside of the aisle are 
arranged with glass tops tilted at an angle, the 
bin or receptacles being placed at a similar angle 
of about forty-five degrees. he goods, by this 
arrangement, are in plain sight of the customer 


He may examine the goods 


} 


as he stands upright. 
closely without looking under the counter, meré 


by stooping a little 
s a 7 M 


HE same dealer has conceived the plan of 

using the space in the center on top of his 
show cases for smaller supplementary glass cases 
set upon legs. Goods may be passed beneath 
these cases as readily as if they were not there 
and as freely seen and examined. The supple 
mentary cases cut off very little of the light pass 
ing into the main show cases, and interfere in no 
way with a view of the goods. This gentleman 
1as also devised receptacles for certain classes 
)f stock so arranged with adjustable partitions 
is to be able to expand as emergencies demand 
the keeping of larger articles. Partitions are re 
movable and receptacles for them are so ar 
ranged that the size of compartments may be 
increased in length and breadth up to the limit 


of the main enclosure. 


. 





MAKING 


FRIENDS OF 


CUSTOMERS 


KEEPIN(¢ 
PERISH 


STOCK 


} 
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ROM the popular slang of the day it is some- 
F times possible for the dealer to evolve some 
clever ideas. A Chicago stationer recently 
trimmed one of his windows with an attractive 
assortment of goods, each item bearing a card 
with some humorous adaption of the words, “I 
Should Worry.” the atten 


tion of thousands, not a few of whom copied 


This window drew 


some of the signs in their note books for future 
-eference. 
s&s s&s & 
A DVERTISING and other business-getting 
influences may all be negatived by the care- 
lessness of clerks who have not been trained to 
be courteous. Advertising, well-arranged show 
windows, and an attractive store are only means 
\fter 


that sales depend on the value of the goods and 


toward getting the prospect into the store. 
on the “personal equation”—of the prospect 

yes-——but more on the clerks and salesmen who 
The 


store manager should impress on employes that 


come into direct contact with the prospect. 


the success of the company for whom they work 
depends on them; that all questions and com- 
plaints should receive courteous attention and 
when they cannot be settled by the clerk him- 
self should be turned over to a superior. More 
than one successful enterprise owes its existence 
to the courtesy of its clerks. 
s&s Ss 


a methods tend constantly away 
from the “one-sale” idea of former days. 
The modern dealer no longer makes his profits 
by misrepresentation. He realizes that the suc- 
cessful tradesman is he who makes his customers 
his friends, who offers not only goods but some- 
The dealer has acquired in his 
fund of informa- 


thing besides. 
business experiences a vast 
tion not only along the line of his goods but of 
commercial affairs in general. He should not 
hesitate to impart for the customer's benefit some 
of the facts he has learned along business lines. 
There are few better ways of convincing the 
prospect that he is working for mutual interests 
than by giving him something in addition to that 
for which he is billed. 


s&s sS SM 


| ence are daily confronted with loss 
through the deterioration of leather goods, 
rubber bands, etc., and the tarnishing of silver 
and nickel-plated products. The heavy gases 
which accumulate in the air of a store affect such 
goods. Every morning and evening the store 
should be aired thoroughly. Plated goods can 
be kept by wrapping them in tissue paper and 
showing only one of each line as a sample. Sam- 
ples, when tarnished, may be replated at no very 
great expense. Samples of all manner of small 
goods which are usually placed on swinging wall 


APPLI 


ANC 


LIGHT IN 
THE STORE 


PUTTING GINGER 
INTO THE 
SALES MEN. 
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racks can be protected from dust at slight cost by 
the use of a transparent celluloid covering. In 
spite of all precautions—and especially in stores 
where gas is used—leather and rubber will de- 
teriorate. In such goods the dealer’s only pro- 
tection is to buy oftener and in smaller quan- 
tities. When he has defective leather-bound 
books, his only recourse is to sell them out for 
what they will bring. A caution may profitably 
be repeated—that is, fountain pens, ink pencils 
and other goods of vulcanized rubber should not 
be placed in the same showcase with silver or 
silver-plated goods, since the sulphur used in the 
vulcanizing process has an unfortunate affinity 
for the white metal and the sulphur fumes 
quickly blacken all silver they reach. 
a B.S 


PROMINENT dealer in the Middle West 

has found that the system of indirect light- 
ing is best adapted to his store, whose principal 
room is of considerable area, with natural light 
only in the front and rear. Powerful tungsten 
lamps in bowl-shaped, silvered or polished reflec- 
tors depend a short distance from the light col- 
ored ceiling. Fewer of these lamps are required 
to produce a light equivalent to that under the 
old system, but the current consumption is no 
less, since the lamps are more powerful. They 
give an evenly diffused light in every part of the 
room, with no shadows. A newspaper can be 
read with ease anywhere but underneath a 
counter. 

ses SF 


S' )MEONE has said that any man who can 
sell goods successfully surely has enough in 
him to handle a sales force of young men and 
get good results out of them. Dealers should not 
forget to correct the mistakes of their men tact- 
fully, for we all learn more from our errors than 
from our successes. Many successful merchants 
have instituted weekly experience meetings 
among their employes, and these meetings have 
been found to be highly profitable. The pro- 
prietor or manager should preside, and should 
so arrange the work that every man must get on 
his feet and say something at each meeting. 
Having to stand up before several men and talk 
makes for concentration of mind and ease of ex- 
pression, and the man who flounders at first and 
dries up in three sentences in a remarkably short 
time may become one of the most graceful and 
fluent talkers. Each man will develop his own 
style and sharpen his ideas. Such meetings, with 
talks from everyone, will develop better salesmen 
by imparting confidence, developing individuality 
and understanding and enhancing ease of speech 
and a better use of’ the voice. Such meetings 
can be made of tremendous benefit to employes 
and to the business. 
































By HENRY WISE, 
Davao, Moro, P. I. 


class of words lack deh 


HEN a 


nite and uniform relations 


themselves general forms or end- 


ings are inappropriate, and we can select 
them from among existing forms, with only 
such changes as contribute to brevity and 
euphony. Especially should this be done 


with words of frequent use relating to ob 
jects of common observation, as in the fol 


lowing group 


Univers—universe Neblo—nebula 
Kosmos—cosmos Nebla—nebular 
Sol—sun Mond—world. 
Sola—solar Monda—mundane 
Solsto solstice Mondili- worldly 
Lun—moon Ter—earth 
Luna—lunar Tera—earthy 
Lunot—a lunatic Terli—earthly. 
Cel—sky Nor—north 
Cela—heavenly Sur—South. 
Stel—star Nadir—nadir 


Ost—east 
west 


Stela—stellar 
Kostelo—constellatior Est 
Salyt—satellite Zenit—zenith 
Komet—comet Eklipto—ecliptic (n.) 
Planet—planet Eklipta—ecliptic (a.) 
Stelet—asteroid. Universa—universal 
Meret—meteorite Kosma—cosmic-al 


But when a group of objects admits of 
distinct subdivisions, or may exist in a 
definite number of forms, these classes and 
forms should be indicated by appropriate 
terminations. The simple elements of which 
all bodies are composed constitute a group 
of this kind. They consist of two distinct 
classes—metals, and non-metals or metal- 
loids; and each these classes 
may exist as a solid, a liquid, or a gas. 

Letting terminal m indicate metals, and 
terminal n non-metals or metalloids, and 
joining to these successively the vowels o, 
e and i, to indicate the solid, liquid, or gase- 
ous form of the element, we select the 
stems of these names from the most suit- 
able names in use and obtain the following 
nomenclature for the principal metals and 


member of 


metalloids: 


Metom—metal. Bromen—bromine 


Metoma—metalic. Potasom—patassium 
Metomi—metals Nikom—nickel. 
Orom—gold Plinom—platinum. 


Bisom—bismuth. 
Magnom—magnesium 


Platom—silver 
Koprom—copper 





among 





Ferom—iron Merkem—mercury 


Plomom—lead Meton—metalloid 
Tinom—tin Metona—non-metallix 
Zinom—zinc Metoni—metalloids 
Sodom—sodium Hydrin—hydrogen 


Kalsom-—calcium Oxin—oxygen 





Sufron—sulphur Nitrin—nitrogen 
Iodon—iodine Klorin—chlorine. 
Silkon—silicon Florin—fluorine 
Boron—boron Argin—argon 
Arson—arsenic Karbon—carbon 
Allotropic Forms. 
Oxino—ozone. 


Karbono—graphite 

Mercury and bromine are liquids at ordi- 
nary temperatures 

The three forms of a given element may 
be expressed by the proper terminations, 
as 

Ferom, 
ferim, iron vapor. 

We can simplify the chemical terminology 
for the the 
shorter terms and affixes, as shown by the 


solid iron; ferem, molten iron; 


union of elements by using 
following examples 
Binary Compounds. 
(Tura Koputos.) 
Kalsom oxid—calcium oxide 
Zinom sufid—zinc sulphide 
Merkis sufid—mercurous sulphide 
Merkik sufid—mercuric sulphide 
Acids. 
(Agros.) 
Agra—sour 
Vinagra—vinegar 
Sukloris agro—hypochloris acid 
Kloris agro—chlorous acid. 
Klorik agro—chloric acid. 
Sokolorik agro—perchloric acid 


Bases. 
(Basi.) 
Nu-, tu-, du-hydrik basi. Mono, di-, tri- 
hydric bases 
Salts. 
(Sali.) 


Potasom suklorit—potassium hypochlor- 


ite 
Sodom klorit 
Sodom klorat 
Platom soklorat 


sodium chlorite 


sodium chlorate. 


silver perchlorate 


Time was when the word and the echo 


substantial entities, when phlogiston 


were 


A NEW IDIOM 





BEING NUMBER ELEVEN 


OF MIR. WISE’sS SERIES 
Howed, and caloric came and ws nd 
when the electric “fluids” streamed along 
the wires in a veritable “current.” To prim 
itive man the colors of objects ld be 
taken out or transferred, and his image in 
the water was a veritable duplicate of him 
self. sut it seems now to be pretty well 
established that sound, heat, light and elec- 


tricity are processes, and not substances: 


follows } 


whence it that the principal ideas 
relating to them would he expressed by 
verbs and their derivatives \pplying this 
principle we obtain for these concepts a 
neat and beautiful terminology, as follows 

Kul—to emit color 
Kol—a color Sol—a light 
Kula—having color. Sula—luminous 
Kulo—color Sulo—light 
Ius—to shine Iut—to fade 
Ios—a flash Iot—a fading 
Iusa—bright Iuta—dull, pak 
Iuso—brightness Iuto—dimness, pallor 
Sun—to emit soundHuz—to emit | 
Son—a sound Hoz—a _ heatin 
Suna—giving sound. Huza—hot 
Suno—sound Huzo—heat 
Tun—to intone Iuk--to act el ally 
Ton—a tone Ink—an electri tic n 
Tuna—musical Inka—electrical 
Tuno—musi Iuko—-electricity 
Sul—to emit light 

Notice that in this article sol is a light. 
and it 1s also the sun—that is, the iight par 
excellence. Also note the distincti be- 
tween kol, a particular color and kulo, 
color in general. 

The colors of the spectrum require a spe 
cial nomenclature, which is best obtained 
by using 1 to represent the common color 
element, and the six vowels to distinguish 
their differences, with suitable suffixes to 
distinguish adjectives and nouns Thus we 
have: Colors. 

(Koli.) 

Ula—red Alo—blueness 

Ulo—redness Yla—violet 

Ila—orange Ylo—violetness 

Ilo—oranzgeness Kila— whit 

Ela—yellow Kilo—whiteness 

Elo—yellowness Nila—blac! 

Ola greel Nilo blackness 

Olo- vreenness Umula te blus 

Ala—blue Urula—to 1 red 
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THE SEEING EYE AND 
R NTIVE MIND BEs1 
ADA ro SUCCEED 
whose perceptions are not keen 
| active, who does not see, feel 
hear the desirable things which 
come to him from every source lives only 
halt The observing man constantly 
in¢ ses is efficienc \ through his observa 
tior s powers of perception are acute, 
ac iccurate His eye is keen and 
ready to take in details, and whatever the 
passing panorama of his daily life he draws 
a fu knowledge which increases as 
the years roll on and adds stone by stone 
to his character and to his efficiency. I: 
pass show window he not only sees 
the g s displayed there, but carries away 
an id f arrangement which may be of 
advantage to him in his business. His daily 
newspaper gives him the news, to be sure, 
but. far more than this, it affords him ideas 
for his own advertising. His daily mail 
brings him orders and answers to his cor- 
respondence and the circulars—at which 
mat ( never olance—receive a switt 
but careful glance, and from them the ob 
St e man gets layouts for his own busi- 
ness ertising and suggestions for his 
bus ss le ers 
\ ut mprehensive glange at the 
store r office which he visits furnishes 
ideas which he can employ in his own office 
On the street, in the store, en route to and 
fro S siness he increases his fund of 
deas 
l e a lot of men who follow the 
dail ine of their lives day by day, 
year in and year out, without seeing any- 
thing pt the outlines of the buildings 
they s. They arise in the morning, eat 
the ikfasts at 7:30, catch the 7:42 train, 
allow tw nty minutes to walk to the office. 


reach there at 8:45 and from that time until 


they put on their coat and hat to catch the 


5:47 train home they have seen nothing 





THE WANDERING, SELF - AB- 


SORBED BRAIN Not EQUIPPED 
FOR PRAcTICAL PROBLEMS 
except the work that was immediately be 


fore them luncheon their 


When they go t 


eyes are turned toward whatever thein pat 
ticular interests may be Some think of 
baseball, others of various interests, but 


they see nothing of the things which ar 


surrounding them upon the street An at 
tractive window display leaves no impres 
sion \ clever poster is passed unheeded. 
and unless something of importance to their 
business is brought immediately before 
them and its utility is explained it fails t 


attract their notice because they have not 


trained their faculties to look for ideas in 


circumstance and event 


every 

The observing man is the man who gets 
ahead He is the man who sees in these 
events or that tendency an opportunity to 
increase his. business or to improve his ad 
vertising or to better the qualities of his 
window displays or to put that touch into 


his correspondence which will bring mor« 


brsiness or make collections better 


The observing man is the man who vt 


jerstands in what people are interested an: 


is a student of men as well as of things 


\ gathering of a crowd before a store 


always means something to the observing 


man, and if he can find out why the crowd 


gathered it may mean several hundred. dol- 


lars to him. The observing man gathers 
ideas from every source—a local celebra 
tion, a fair, even the breaking of a plate 


glass window in the front of his store, are 


all sources of possible income which the 


utilize He 


letter 


observing man is not slow to 


may take his most successful selling 


from ideas that he has picked vp in his 
morning’s mail and in the circulars and 
other matters he has examined, and the 
toy fakir upon the street may give him just 
the hint which will enable him to move 
that slow-selling stock behind his wi 


Addition to Staff of the 
Economy Baler Company, Ann Arbor, Michigan, 

Assistant to George W, Langford, 

George Robert Bernhard Langford, 


Born August 15, 1913. 


Already he emulates his dad in crowing about Economy Balers. 
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counter. He gathers his references from 
His vacation—to a man of 
an active, brain—is a fruitful 
source of suggestion and ideas, for, be it 
known that he of the observing head is not 
tired by the use of his brain, but rather 
stimulated and strengthened by the things 
and the suggestions which 


near and far. 
observing 


that he 
occur to him. 
The faculty of 
necessarily an attribute which is born with 
one, but it may be cultivated to an almost 
The observing faculties 


sees 


being observing is not 


unlimited extent 
trained in the same degree as the 
be trained. We remember 
by memorizing: we can learn to observe by 
It is a matter of will and ap- 


may be 
memory may 
observing. 
plication 
When we see a man let us resolve to 
observe his characteristics so minutely that 
when he of the door we can 
describe the hat he wore, the color of his 
hair and eyes, his complexion, whether he 
wore a beard—its color, the shape of his 
nose, the kind of collar he wore, the color 
and kind of his cravat, the general charac- 
teristics of his clothes and, in short, char- 
acteristics having regard to his shoes or 
his hands which we may be able to see. 


passes out 


A little training of this sort, day by day, 
applied not only to people but to things— 
training one’s self to remember items in 
show windows, to observe all the leading 
news articles upon the newspaper page, to 
recall the layout of an advertisement—all 
these things, if one does them systematic- 
ally, will, little by little, increase our power 
of observation until what at first caused a 
effort of the will, eventually be- 
helpful and, to a certain extent, 


automatic. 


distinct 


comes 


The mind is a creature of habits, and it 
is almost as easy to build up good habits 
of mind as it is to permit one’s self to be- 
slothful and indifferent to 
one’s surroundings. The most plastic sub- 
stance which man erects into an instrument 
of use and power is the imperial brain, 
distinguishes him from the brute 
creation. Back of the brain lies the will to 
do, and when the will commands it be- 
comes possible to do almost anything with 
the mind with which we are endowed, if 
the will behind the action but pulls us per- 
sistently up to the mark. 


come careless, 


which 


To be observing is an enormous advan- 
tage in every walk of life. The world be- 
gins by laughing at the absent-minded man, 
but ends by losing patience and leaving 
him in the lurch. 


Weight, 8 pounds. 
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AROUSING INTEREST IN LOOSE LEAF 


By R. L. WINANS, OF THE PLEW 


& Motrer Company, CHICAGO. 


stationer is a versatile 


believes in 


= HE successful 
creature—a 


adapting the goods the gods provide 


person who 
to his own purposes and making the Uni- 


verse cater to his interests 

Although volumes 
well or indifferently, on the broad, general 
subject of Loose Leaf, it is doubtful if any 
more striking or more highly educational 
object lesson has ever been given the gen- 
eral public than the advertising deimonstra- 
tion given by the Standard Printing Com- 


have been. written, 


pany, of Louisville, Ky., in three large 
plate glass show windows. 

The week of August 25th to 30th was 
“Made in Louisville” week, and any “Yan- 


kee” who imagines for a moment that we 
of the North have a monopoly on general 
enterprise should the way the 
“Colonels” put their shoulders to the wheel 
and turned it the edification of any 
bystander who might not know how they 
do things in this live town 

The large crowds constantly in front of 
but another 


see 


for 


the Standard exhibit furnished 
evidence of the value of the “moving” 
hibit or demonstration, as compared to the 
layout” of wares. 
the 


ex- 
exhibit which is simply a * 
The two illustrations we 
Standard windows are reproduced for the 
benefit of our friends in the trade who 


furnish of 








PART OF THE WINDOW DISPLAY AND DEMONSTRATION OF THE STAND- 


ARD PRINTING COMPANY, 





BEING A REPORT, WITH COM- 
MENT ON A CLEVER AND INTER- 


ESTING WINDOW EXHIBITION. 
know that a local demonstration of this 
character is almost a necessity at some 


time or other, but are doubtful of the best 
means of going about it. 


\s may be seen from the pictures, the 


Standard has simply moved to the show 
f leat 


window a small section of its loose 


and blank book bindery and finishing de- 
partment. The background is composed of 
full hides of vari-colored leathers used in 


binding which, besides making a handsome 
give the idea of “Qual- 
effective 


and unique setting, 
essential in 
leathers 


THE 


ity’’ which is so any 


sign 


TO 


carried a 
HOOF 


advertising. These 
“HIDES—FROM 
[HE PEN.” 
In the foreground 
bench drill, with an 
gaged in drilling and setting posts in P. & 


was placed a small 


operative busily en- 


M. sectional post binder metals, and bear 
ing the placard: “NO} WAITING FOR 
SPECIAL BINDERS — WE MAKE 
THEM FROM THE IRON OUT—YOU 
GET THEM WHEN YOU WANT 
THEM.” (The “blind” metals supplied by 


the manufacturer come completely assem- 
bled, and the operation in question requires 
but fifteen minutes of the time of an un 
skilled 


Directly in 


operatiy e.) 


front of one forwarder was 











LOUISVILLE, KY. 


September 


displayed a loose leaf ledged metal 


a_ placard ‘DID YOU EVER THINI] 
OF THE MANY STEPS IN THE MAK 
ING OF YOUR LEDGER?” “Complete 
metal part of a loose leaf ledger bet 
binding.” Crossed toggle arms pt y 
distribute strain.” And, farther dow the 
table, a completed ledger with the placa 
“Made in  Louisville—the STANDARD 
Steel Back Ledger—Best and Strongest 
Greatest Expansion.” 

\ stack of Plew & Motter “Silver | 


sectional post metals, ready to bind 

pied a prominent place in the foreg d 
of another window, near the completes 
binders of the same type And w fe 
digress to say that just here is the « 
tional value of this particular exhibit 

als in the rough were placed inside the 
open covers of each complete device 
quiring no other explanation. B 
strengthen the impression, a placar is 
used bearing the inscription—"MADE IN 
LOUISVILLE—the Silver Cap Sectional 
Post Binder—Styles A, B, C & D—Wi{ll 


Wear more years than any other 


Flanking the loose leaf bindery 

~ 1 
ishing exhibit, was placed a-work tabl 
showing a k 


the blank book bindery, 

partially stitched; placards were uss 
nouncing “MADE IN LOUISVII 
Nothing too large—Nothing too 


Printing—Publishing—Binding.’ 


Now to 


summarize: 


This is a good display, from an advertis 
ing standpoint because 

First:—It attracts attention throug 
motion feature; 

Second It holds attention long e1 o| 
for the observer to get a good 
formed, through the feature of n 

Third:—It brings out promjnentl 


“Quality” idea, through the display 
pensive and attractive raw material 

Fourth:—It keeps 
server the idea “Prompt 
the completeness of the display 


ever before th 
Service” throug! 


t 
i¢ 





ANOTHER WINDOW DISPLAY OF THE STAND. 
ARD PRINTING COMPANY. 














Suptember, 1913 
plete manufacture of the article in one 
plant; 

Fifth:—The idea of reasonable price is 
indirectly suggested through the expert 
ness of the work performed in full view 
of the »bse rver; 

Sixth The educational value of the ex 
hibit is considerable, because of the at 
rangement of the several items; 


Seventh:—The entire layout is not over 


done nor too elaborate, which would d« 


tract from the interest primarily aroused 
We feel that dealers using store displays 

of this character should send photographs 

publicity committee of the National 


the 


to the 


\ssociation for use in stereopticon 


talk to be given at the National Conven 
tion this year, because such an interchange 
of ideas cannot be other than beneficial 


to all 

The photographer who took the pictures 
took them by flash 
at night, and it is interesting to note 


shown upon this page 
light 
that it 
der to get the crowd away from in front of 


required twenty-five minutes in or- 


the windows so he could take the pictures 
These 


teresting 


windows were among the most in- 


display shows in Louisville, and 
the crowd fully appreciated the educational 
features of them 
SAFE-CABINET CO. HOLDS CONVEN- 
TION. 
Che annual Sales Assembly of the Safe 
Cabinet Company was held at the com- 


Marietta, O., 


pany’s factory at September 
2 to 4, inclusive The people present, 
numbering more than 150, included Safe- 
Cabinet agents from various sections and 


other people connected with the organiza 
tion 
The 


experience 


program included conferences and 


meetings, bonfires testing the 
fire-resisting qualities of Safe-Cabinets, and 
a program of entertainment in 


every way 


worth while 
\ similar sales assembly was successfully 
ago and was described in a 


held one year 


succeeding issue of Office Appliances. It 
is expected that a full report of the recent 
hand for the October 


meeting will be at 


number of this magazine. 
They Go to New York to Settle Things. 
Krom noisy, bustling, hurrying Philadel- 
phia to quiet, peaceful, deliberate New York 
is fortuantely not a far cry, so when Syd 
secretary of the Philadelphia 
Stationers’ Association, met DeWitt Dunn 
of the William Mann Company in the office 
of the Thaddeus Davies Company the other 
immediately fell to and talked 
over affairs, straightening out 
all the little kinks that have puzzled Mr 
Dunn, secretary pro tem in the absence of 


surgoyne, 


day they 


association 


Mr. Burgoyne, secretary de facto, who has 
been traveling in Europe. 

\s both came to New York directly from 
Philadelphia, the inference is they were too 
busy in the latter city to get together, and 


recently 


had to hie away to a small and secluded 
village properly to make themselves heard 
above the din and turmoil of traffic. Yes? 
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SPECIALIZED 
PRODUCTIONS 


This is the term that designates 
Our Superb Line of 


TYPEWRITER RIBBONS 


AND 


Eureka and Typewriter 


M. M. Ribbons Carbon Papers 


the Very Top Free From 
Notch of Smutting, 
Perfection Clear, Clean, 
Filli Sharp Copies, 
illing 
Non 4 Drying Noted for 
Blurring Durability 








Pencil and Pen Carbons of Hishest:Gands 


The High Standard of Our Goods and 
the completeness of the Line should 
make a strong appeal to every dealer. 








Send for our catalog and terms and remember: 


We meet every condition 
We fill every requirement 


MITTAG & VOLGER, Inc. 


Sole Manufacturers fo the Trade 
Principal Office and Factory: 


PARK RIDGE, N. J., U. S. A. 


BRANCHES: 
261 Broadway 205 W. Monroe St. 


NEW ‘YORK, N. Y. CHICAGO, ILL. 
7 and 8 Dyers Bldg., Holborn, E. C.,. LONDON 
AGENCIES: All Over the World 
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CARBON 


Cs 


ny 
Me. 


It requires no ex- , 
planation or sell- 
ing talk tocon- 4 
vince the con- 
sumer that 
they can 
buy Panama 
Carbon Paper 
with the surety that it 
will give real satisfaction. 


Panama Carbon Paper is a great deal 
more than Carbon Paper, in an unusually 
handsome package, it is the cleanest, 


clearest and most permanent sheet of 


Carbon Paper made. Every sheet is sold with 
the guarantee of the Largest Manufacturers of 


Carbon Paper in the World. 


Send for samples and particulars of our Panama 
selling plan. 


The Largest Manufacturers of Carbon 
Paper in the World 


E2eLIES CO. 


0.G. DITMARS., Vice-President 





















































MESSRS EGILI & SONS, A FIRM 3,000 
YEARS OLD. 
By Dr. Leonard Keene Hirshberg, A. B., 
M. A., M. D. (Johns Hopkins) 


That bookkeeping,  clearancs s 
} banking firms, a system ,ot balar as 
well as hecking accounts flourisl e 
fore the days even of Babylonia, 3,00 
ago has been ascertained trom newl 
| ciphered inscriptions sent 
Museum in the Assyrian language 
over many of the bricks upon 
writing was carved in those days 
business documents and commercial 
actions equal in every way 
current use in this twentieth cent 
One firm, Messrs. Egibi and Sons w 
ancient firm even in Babylon, a 
years before Jesus walked the eartl I 
were bankers, brokers, and lenders 
the house \Mlorgan is today Phe 
rowed and loaned money, colle 
due them from the money loaned 
court and the government; they 
new undertakings, operated wag 
much as modern banking houses 
railroads; and conducted a general 
business vith clay tablets or “bri 
check books 
Furthermore there is mentioned 11 ny 
of the rules used by the Egibi Sor 
fact that “the ancient methods of es é 
negotiating, and inflated’ wealtl har 
down for a thousand vears” were 
ous and often dishonest roads 
In other words, they recognized 
ness 4000 and more years ago 
Accounts and transactions in 1 
land. and grain are described 
when translated from the Cuneit 
scriptions, just the same as business 
ters do in print today Checks 
books, bills of exchange, and similar 
ing paper were in general ust 
the systen ot keeping books 
the storage of the Assyrian clay 
tablets in earthenware jars. Indeed 
in these vessels that the explorat 
found then 
Financial agents, business men 
agents for house owners, the sal 
lands, the renting of business | 
agricultural land, all of these and many 


more are described in detail in tl 
lonian tablets upward of 4000 years 


BUSINESS SHOW IN THE SOUTH. 
The leading office appliance firms of Ci 
lumbia, S. ( have formed an ass 
under the name of Columbia Office Appl 
ance Association, for the purpose of holk 
ing the Columbia Business Show, begin: 
October’ 6th and holding until the 10t 
clusive, in Craven Hall, on Washingtor 
street 
Highly satisfactory progress 
made, all the leading firms interested 
cluding two business colleges, will make 
attractive exhibits. the purposé being n 
only to convey an adequate idea of the 
latest and most up-to-date systems 


and appliances, but to strongly impress the 
population of this rapi ay growing city and 
surrounding territory with the fact that all 


itest and best in the office appli 
eld is obtainable in Columbia. An 
teresting program is in course of prepa 
ration and will be announced at an early 





date [The officers of the association are: | 
r. S. Bryan, Chairman; J. M. Van Metre, 
ce-chairman, and G. M. Carpenter, se 
eta 
Copy Holder and Line Finder. 
The Automatic Copy Holder and Lin 
Finder ut of which is shown herewith, 1 
a device which can be attached to any typs 
dding machine, linotype machine 
illing machine and which, it is claime 
ives a great deal of the operator’s time 
The device is made from the best quality 
s and steel and 1s ‘omposed of overt 
all nickeled or enameled It 
weighs five pounds and is_ substantially 
made The machine is supplied with a line 
indicator, which points out to the operator 


the line being copied or pean en- 
ibling him to follow copy immediately, thus 


and preventing eye strain 


IO 


The line tinder attachment is controlled 
by means of a transmission lever attached 
the typewriter frame close to the key 








board and as the operator shifts the car 
riage of the typewriter for the next line 
the disengaged hand can move the finder to 


the desired place without a second’s delay. | 
as ] 


Should the operator be forced to leave 


her work she will know at a glance where 
she left off and no time will be lost finding 
her place 

The opyholder can be used on either 
the right or left hand side of the machine 
The device is guaranteed for one year and 


should any part prove defective it will be 
replac free of charge 
The Automatic Copy Holder and Line 


Finder is manutactured by the Automatic 
Copy Holder and Line Finder Company, 
1192 and 1196 Fourteenth street, Milwau- 


\ny ne who may be interested in this 
uld write to the company at th 
ove address or at its main office, 508-509 


Matthews Building, Milwaukee 












































Panama Carbon 
Paper was a new 
Paper differently 
made, and not for the 





sake of being different, 
but because it was distinctly better. 
The same is true of th PANAMA 
RIBBON. It is made differently, and 
better. It is distinctly a quality not a 
price seller. It costs more to make, and 
the difference in result is well worth the 
difference in price. We want you to 
offer this Ribbon to those who are will- 
ing to pay for the best. We have no 
hesitation in claiming PANAMA to 
be the most econonical Ribbon because 
it gives the best results. 


The Largest Manufacturers of Carbon 


Paper in the World. 


0.G. DITMARS, V 


"36 THIRD AVE. BROOKLYN NY. USA. 
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London, August 16, 1913 


ITH general trade still in a per 
fect condition of prosperity in 
this country the business in type- 
writers and office specialties also figures 


as exceptionally good. Just how buoyant 


general trade is may be gathered from the 


fact that in July again a big increase is 
to be noted in total exports and imports 
over last year. The imports are up $17,- 


436,500, or not quite 6.0 per cent, and the 
exports have advanced $25,889,000, or 12.3 
per cent. These figures, though they are 
below the average for the first haif of the 
year, are in themselves good and are really 
better than they appear 


Despite, this, however, some people are 
still urging that a slackening ol good 
times is at hand, but it is difficult to see 
what grounds they base their con- 
Employment for labor and capital 
Particulars just pub- 


upon 
tention 
is exceedingly good. 


lished for the first year’s operation of 
national unemployment insurance under 
the National Insurance Act mentions that 


this first year of operation has been a year 
of minimum unemployment. This is the 
dominant factor which colors all the statis- 
tics. The average unemployed percentage 
for the past ten years in trade unions mak- 
ing returns to the Board of Trade 4.9. The 
percentage for the twelve 


corresponding 
than half 


months just ended is 
the ten years’ average, lower than the low- 
recorded for 


2.1—less 


est percentage previously 


more than twenty years, and lower than 
that ever recorded except on two occasions 
since 1874. 


From this activity on the workman’s side 
may very easily be deduced activity on the 
employers’ side and a busy period of profit- 
Nowadays there invariably fol- 
lows upon this expenditure %m new 
premises, new plant, and a general mod- 
Typewriter sales are 


making. 


ernization of method 
certainly heavily up for the twelve months 
ended June, and the replacement of old 
style machines by newer forms is another 
special feature of this period. Competition 
amongst the salesmen is keener than 
and the necessity for backing up the work 


ever 


of the man on the road by means of ex- 
advertising 
than 


and convincing cam 
paigns has been made 


In some cases it is surprising what a little 


tensive 


clearer ever. 


advertising, comparatively speaking, is 
done by some prominent concerns and it is 
generally agreed that they will be well 
advised to put out more publicity in view 
of the keenness of the present competitive 


selling situation. 











Office Appliances in Great Britain. 


In the course of a very interesting inter- 


with Mr. R. T. Nicholson, general 


view 
manager for England and Wales of the 
Remington Typewriter Company, he said 
at the commencement of his remarks that 


the work of selling typewriters to the Brit- 
altogether changed in the 


Now the work is com- 


ish public has 
past twenty years. 
whereas in the 
declared 


days it 
that 


been 


former 
further 


petitive, 
was educative. He 
the typewriter business has always 
better the more competitive it has become. 
Mr Nicholson is a student of the 
University College, Oxford, and 
ter New College. It 
ceeding days of professional work in 


past 
Manches- 
was during his suc- 
Bir- 
mingham that he saw his first writing ma- 
chine—a Caligraph typewriter. Shortly 
after that—about 1889 or 1890—the Rem- 
ington Company exhibited their No. 2 
time he 


ma- 
chine there, and that was the first 
saw a Remington typewriter. 

The following statement is in his 
words: “I left Birmingham and came to 
London in April, 1892, with the idea of get- 
ting a footing in journalism. This I found 
long time, and in the mean- 


own 


might take a 
time I had secured a typewriter and was 
interested in could, 
for articles and for copying work. 
London, | 
$15 a 


my own 


using it whenever | 

In this, 
my first year in was for some 
months making about 
copying work. I had 


thoughts of 


week from 
rooms and 
had serious gradually build- 
ing up a copying practice. 

“] should say that when I came to Lon- 
don I brought a letter of introduction from 
the Birmingham manager of the Reming- 
ton to Mr. Earle, who was then the Rem- 
ington manager here. I had a very pleas- 
ant interview with Mr. 
who knows him would expect, but at that 
time nothing was said about my intentions. 
I was not at the time greatly concerned 
about going into the typewriter business, 


but eventually I got a letter from Mr. Earle 


Earle, as everyone 


asking me to call upon him. I did so, 
and he told me that they were about to 
start a campaign in which Mr. McGurrin 


from America, the Remington high sped 
operator, was going round the country to 
give demonstrations. Mr. McGurrin was 
a man not given to public speaking, and 
they wanted some one to give lectures on 
the subject to accompany his demonstra- 
I accepted the post and we went all 
This 


tions 
round England, Ireland and Scotland 
was in August, 1892. 

“The world was then inclined to a good 
deal of skepticism what the type- 
writer could do, and did not believe it was 
capable of any greater speed than the pen, 


about 











but Mr. MecGurrin’s performances knocked 
the bottom out of a good deal rt that 
sentiment. Those days for the typewriter 


were not unlike Isaac Pitman’s early sh 


hand days, and it was necessary to go 
and educate the people and show them its 


‘ 
owever, 


possibilities The funny thing, 
was that many of them still did not be- 
lieve it could be done in ordinary work, 


but that it was a trick. In those days 


speed was more a question of the opera 
tor than anything else. It is easier to get 
typewriter today 
McGurrin was a wonder- 


striking 


a high speed out of a 
than it was then 
ful operator. One of his feats 


was to ask the chairman of a meeting at 
the close to deliver a speech at a moderate 
rate of about 100 words a minute. McGur- 
rin would type the speech as he delivered 
it, and [| then read it 
audience, as done often in the old 
shorthand days. Another thing he 
do was to ask the audience to hand up 


unfamiliar matter—a 


would back to the 


was 
would 


some reading news- 
paper, 
from my dictation. 
ter came as a flash thing at the end, 


“Now is the time for all 


perhaps—and he would type this 
Then the memory mat- 


when 
he would type 
good men to come to the aid of the party” 
at over 200 words a The upshot 
of this campaign was that Mr. Earle made 


minute. 


a proposition to me to become attached to 
the permanent staff, and here I have been 
ever since. 

“The chief landmarks as regards the ma- 
chine itself been the 
models, and the success of the business has 
been wholly on the commercial side, and 
not, as was anticipated, on the educational 
Why, the originally pro- 
duced with 
bors of literary men! 
cidentally, and indirectly, but its 
has been in the commercial rather than the 


have successive 


typewriter was 
the idea of lightening the la- 
It has done that in- 


Success 


literary world. The typewriter in the mat- 
ter of education in the schools has been 
without any very tangible results Few 
schoolmasters seem to think that it would 


be a good thing to get the typewriter into 
purpose of teaching 


the schools for the 
the English language, and yet it is one of 
the best methods. Then as to literary and 
other work we have 
comparatively few big men to use t 


succeeded in getting 
| 


writer themselves, though nearly all liter- 


ary work is typewritten. The author dic- 
tates his work, sends his own rough pen 
draft to the copying office or empioys a 
secretary Abroad, the typewriter has 
flown over the earth—wherever there is 


commerce there is the typewriter, 


the more remote the civilization the slower 
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This «American -e Adder 
Sold for $35 


Has Suddenly Captured the Country 


Each complete number, before the addition, ap 


Sales ] 50 Daily pears clearly on the key-board 


Here is an adding machine hardly six months old Check it with your copy and mistakes are impos 


But the want was so general and the price so amazing sible. 

that it is now the most popular machine in America. - Never was an Adder so simple. Never one more 
An individual Adder, weight 17 pounds. Put it competent. The $150 machines do nothing more 

close to the books or papers. Place one on each than this. 

desk, instead of having your people wait for the Please remember this machine is the product of one 

central machine of the largest metal working concerns in the world 


{t adds, subtracts and multiplies. It is quick and 
infallible Anyone can operate, and speed comes I U . U 
quickls ts Unique Uses 

Countless big offices now use this machine so 
each desk may have its Adder. 

Or as portable machines requiring no expert 
They save their cost over and over in time. 

Small offices, factories and stores have bought 
thousands—places where Adders heretofore were 
too costly. Now for $35 they get an up-to-date 
Adder, which adds a hundred figures a minute. 

A million men need it, and one glance at this 
Adder will prove you to be one of them. Y« 
would not do without it. 


Ten Days’ Trial 


To prove this, we place the American Adder 





on trial. Our local dealer will send it to you, or 
we'll send it, express prepaid. There will be no 
obligation. After 10 days’ test, just refuse it or 
keep it, 

For your own sake, write for this trial. Here 
is something you need and which no price buys 
elsewhere. If you are not ripe for a trial, then 


please ask for our book, 


DEALERS We seek exclusive dealers in territory not yet allotted, especially in the smaller cities 
and in towns. Wherever there are oflices, shops or factories, this machine is wanted. 
dealers a great business opportunity There are few agencies 


E It otfers to live 
WANT D obtainable which mean so much as this, 


American Can Company ““bkiscn""” 1210 Monroe Bldg., Chicago 


Eastern Sales Dept. 1210 W. 14th Street, New York 





-ognition.”’ 
into a lighter mood and speak- 


the future of the typewriter, Mr 


ing < 
Nicholson said [Tomorrow is always a 
very difficult thing forecast. I have not 
yet seen the machine in which you can 


at one end and get 
other! | 


yuut shorthand notes in 


I 
typewritten. copy out at the can- 


not myself see the possibility of very great 


mechanical improvement in the typewriter, 
but I suppose the same thing has been 
said of every other machine at every stage 
of its progress, although the bicycle has 


apparently about finished its evolution I 


do not see that very much more is really 


required of the typewriter. It is capable 


of a speed beyond the possibility of any 


operator; it has a very light action today, 
so light in fact that any further lightening 
of the action might be rather a nuisance, 
because there comes a limit to lightness 
of action where more is unwelcome, and 


its work is so good in the hands of a care- 


ful operator that it is now a question of 
operation rather than construction. The 
great chance, and perhaps it is really a 


small chance, is the possibility of making 
the typewriter silent in 
Something has been done in that direction, 
but only a little 

“T used to believe, in the early days of 


more operation 


very 


the typewriter, that it would not be possi 
ble to it, but 
twenty years in the I am 
whether it will ever be 


maintain the price of after 


business rather 
beginning to doubt 
to reduce the price considerably 
the 


possible 


I do not know any business in witich 


cost of selling is so high, irrespective of 
the cost of production 3ut if we did not 
incur these expenses I doubt very much 
whether we should sell more than one in 
ten now sold.” 

Asked whether he was of the opinion 
that as a result of the propaganda of past 


years the business public could now be left 


to buy typewriters without being pressed 
to do so, he replied as follows: ‘Suppose 
we put it this way ‘We do not want all 
this money for selling you a typewriter. 
Mr. Public. Just come along to us and 
buy your typewriters as you want them. | 
do not believe on those lines we should sell 
one where we now sell ten, and the de- 


What 
is wanted is not education to convince peo 
ple that a typewriter will be useful to them. 
but education to them 

that they ought to buy one now. 
deal of persuasion is also necessary to get 
people to change an old and partly 
for a one. It may seem 
strange that one should have to spend such 


mand for typewriters would fall off. 


remind constantly 


A great 


worn 
out machine new 
a large proportion of the selling price of a 
but that is still the 
case, and I can well imagine that in a busi- 
ness less highly organized than our own is 
higher 


typewriter on selling it, 


the expenses of selling might be 


than even we find them.” 
These 
propriately lead to a brief note on the new 


premises 


views of Mr. Nicholson’s may ap- 


Remington headquarters’ here. 


ANCES 


Vig 


[The work of been cal! 


ried out under very expert architectural di 


reconstruction has 


rection It involved the stripping of the 


old interior, and internally practically 


everything is new The color scheme 


which gives to the whole place such a 
bright and airy appearance, is one of white 
enamel, with wood-framed lead lights, and 
with the exception of the private rooms, 


clear glass is used, enabling one to see right 


through the central room on the second 


floor where the main division of the cffices 


is situated. The scheme has given not only 


the advantage of more light, but brighter 


and more comfortable offices for the em 


ployees to work in 

Radiators have been installed throughout 
for heating As to equipment, the whole 
place has been fitted up on the most up-to- 
There are intercommunicating 


date lines 


telephones linking up all the eighteen dif 
ferent departments. There are six exchange 
own 


wires and the company has its private 


exchange. For postal work there stands in 
semi-circular corridor, 


office, 


familiar red collecting boxes, one for Lon- 


the central opposite 


the inquiry two of the post office’s 
don and the provinces and one for foreign 
countries, which are opened and collected 
from at stated times by post office officials 
Close 


stands a 


as in the case of street pillar boxes. 
to the office 
handsome grandfather’s 


boxes 
clock 
Father Time for the whole es- 


post letter 


which acts 
the part of 
tablishment, by controlling electrically all 
the magnetic clocks serving the various de- 
partments. 

In the 
been installed for communicating with 
factory in 
communicating 


has 
the 
street, 


central offices a_ telewriter 


company’s Commercial 
all risk of 
over the telephone thus being avoided. Not 
only in the expanded 
but in the fact that the original small Lon- 
don staff of twenty has now grown into one 


error in orders 


premises, however, 


of about 250 is seen the striking evidence 
of Remington enterprise and activity, and 
the promise of even greater development in 
the future 

The Remington was introduced into this 
country in 1882, opening its own London 
branch four years later on the same spot 
now occupied by the big London headquar 
the building Mr 


assistant 


a visit to 
the 


ters. On new 


Higham, manager, recalled 


some of the old past. He said: “As I re- 
member the place when I came into it 
twenty-two years ago if was confined to 
two little shops downstairs, in which the 
whole of our business was done. Here 
were the stenographers, the counting- 
house staff, show-rooms and everything 
else, and here also Mr. Earle, the manager, 
had his private office—all housed in these 
two front shops thrown into one. The sup- 


plies and mechanics’ department were ac- 
commodated in the basement beneath these 
rooms. When the 
opened here five years before, in 1886, there 
had at the 


about 


Remington Company 


was only one shop in use. We 
twenty 


time I came a staff of only ' 


55 


all told, including the mechanics. There 
were about five of them salesmen and two 
were stenographers. Two additional rooms 
were then taken on the ground floor. Then 
we came upstairs on to the first and sec- 
ond floors, where the main part of our busi- 
has been ever since. A _ travelers’ 
room was added and Mr. Earle was able to 
remove his office upstairs. We have from 
time to time since taken in altogether about 
forty-five rooms, although several have 
been thrown into one to make our central 
offices as you see them now.” 

Reports from all the leading companies 
indicate fair trade despite the holiday sea- 
son. August is the holiday month more 
than any other, and naturally there is 
something of a lull both in salesmen’s ef- 
forts and buyers’ requirements. 

Business Show at Birmingham. 

Another business show is being arranged, 
this time for Birmingham, the. great iron 
trade center. It is to be held in October 
and is under the organization of the same 
people who carried through the recent ex- 
ceptionally successful Glasgow business 
show. Bingley Hall, where the Birming- 
ham exhibition is to be held, is twice the 
size of the Glasgow exposition building. 

The Underwood is doing well and is at 
present securing some effective local pub- 
licity by displaying in its headquarters’ 
window in London a remarkable poster 
which shows the proportion of Underwood 
operators among championship contest 
winners in America. The Leicester Under- 
wood School of Commerce has had to move 
to larger and more commodious premises 
and now occupies three spacious floors. A 
typical Underwood staff dinner took place 
recently at Bristol. The provincial .and 
metropolitan manager, J. W. Harrison, pre- 
sided, and J. C. Searles, the local manager, 
proposed the toast of “The Company,” 
mentioning in particular F. M. Trevoe, A. 
L. Claflin and J. W. Harrison. 

The Yost is putting out some very effec- 
tive advertising, including some striking 
folders showing sections of the typewriter. 
These have been produced by the rotary 
photogravure process. Mr. M. Bartholo- 
mew, who has been identified with the Yost 
fortunes here for twenty-two years, speaks 
highly of current business. Five different 
Yost models have been put out here under 
his control. 

The second-hand typewriter sellers have 
this year started “Summer Sales” at re- 
duced prices to tempt the jaded appetite 
during the het holiday weather. 

Rebuilt business is reported to be expand- 
ing substantially, although it clearly still 
suffers from lack of sufficient good adver- 
tising. General good business in duplica- 
tors, printers, dictators and other special- 
ties is being well pressed on with and good 
results are continually reported. The field 
for these goods is simply tremendous and 
would repay even greater efforts. 

The new Bar-Lock premises certainly 
seem to bear out the claim of Mr. W. J. 
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GRADY 


TYPE- 
WRITER 
CUSHION 


(They have no equal) 
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Lifting the lid 
to an easier 
day’s work 


THEY Fit All 
Standard Typewriters 


absorb the shock 
increase the resili- 
save repair bills 


THEY reduce the noise 
ease the key action 
ency—save the nerves 
are sanitary. 

THEY prevent machine from slipping or 
creeping. 


Fill in the -get a sample 


FREE 


THEY retail at $1.00 


Dealers’ Discount on Application 


coupon set 


['ypewriter Sundries Co. 
38 So. State St. CHICAGO 
Typewriter Sundries Co. 
1900 North American Bldg., CHICAGO 


Please send me a free set of Grady’s Cushion 
Feet for the typewriter. This is to put me 
under no obligations to you, except to give you 


my opinion of the cushion 


Name 


Address 
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Richardson, the managing director, that 
they include one of the handsomest typ: 
writer show-rooms in Europe The whol 

| scheme of adaptation and decoration is 
} bold and original and the visitor to the for 
mer dark background behind the always 
effective show-window will be astonished 


to find himself in an apparently spacious 


apartment, beautifully lighted and 


de 


and 


with gree of artistic and with th 


merit 
salon rathe 
tual 


same as bef: 


grace elegance ota 


ot business premises. The a 


mains practically the 


the apparent space has been woudertalls 


bold 


french 


increased by the experiment of 


silve 
Chi 


by the 


ploying the f 


the 


nest 


for whole interior 
sent 
the fittings in the 


Anglo-French | 


rew 


plate-glass was ove! 
for 
section of the 
the White ¢ 
Talking of general « 
Scotland, the 


W hitehouse, 


ompany, 


Government 
xhibiti 


ago 


ity a years 
fice specialty 
ness in note ¢ 
G. | 

gate ( 


lucidly 


Ings 


omes 


manager of the | 


whose well-thought-out and 


expressed views on business open 


on this side recently 


‘Office 


appeared in 


\ppliances,” well 
Since 


is now enjoying 
has 


office 


earned holiday my last letter he 
colonial agency for 


New Zi aland 


fixed up another 


equipment, this time in 


Amateur Detectives. 
| he 


who 


riter user is not the 


type 


son appreciates the value : i. 


The “lifting” 


and 


writer brigade also 


its value have been remarkably 


late \ particularly daring case ot 
Remingtons i 


Nowill 


Company 


ot 
key 
the 
Che 
of 
the 


two s reported from 1T1 


& Co 


that cou 


by \lessrs 


Remington in 


machines were stolen from the office 


the Telephone Company, at Galata and 


endeavored to discover the 


failed 


police 


thieves, but The machines were 


by \lessrs Nowill 
the 


only 


eventually recovered 


themselves. Playing part of amateur 


succeeded trac- 


not 
but 


detectives they 


the 


in 


ing culprits in securing the ma- 


the 


chines before thieves uld dispose of 


them 


(One the 


s Add 
Typewriters ist 
Hammerfest, 


iviliza 


of Remington Company 


Subtracting has 


to 


and 
sold 


is the 


ing 


been a concern in 


which most northern city in <¢ 


1 


tion and is on the border of the great 


very 


itudes of ice and snow 


BAYES RESIGNS FROM REMINGTON 


John S. Bayes, for twenty years a val 
ued member of the Remington Typewriter 
Company’s sales organization, and for the 
last two or three years manag the 
Chicago office, has resigned to g nto 
)rivate business. His future plans have not 
vet been announced 

Don't misrepresent your goods; when 1 


to d so it 18 


becomes 


the 


necessary 


quit business 


Re vures given it 
Sti ent ( o1 ¢ 
disclos act that during 
ne | 913 tt ice ( the 
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$261,500,000 greater than those 
Exports manufactured 
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tures or consumptio I 
there Va in increase of more 
OOO OOK er 1912 There was 
stant ain ot over $60,0000 
factures rr further use in mat 
but the increase in foodstuffs 
wholly anutactured was only 
$1,500,000 
Looking t the figures by e 
it will be seen that the aggrega 
the United States with Europe 
year ist ended was over $2,371 
more in one-half the total t 
This s divided into ove! ‘ 
wortl mports and $1,479,000 
of exports, a balance of trade 
the United States of more than $58 
The ageregate trade with the 


man a 


\merica 


exceet¢ 
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nh over 
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Good Typewriting 


requires a 


Good Operator 


and a 


Good Typewriter 





rHIS TYPEWRITER HAS BALL BEARINGS 
AT ALL FRICTIONAL POINTS 


The typewriting that is demanded throughout the busi- 
ness world today is neat, properly aligned, clean cut 
and free from errors. 


The L. C. Smith & Bros. typewriter is built to pro- 


duce this kind of “copy.” The mechanical ideas worked 
out in this machine all lead to TYPEWIRTER 


EFFICIENCY. 
Every part that is in constant use—the carriage, the 
typebar joints and the capital shift, are ball bearing. 


This means ease of operation, durability and accuracy. 
Write for illustrated catalog. 


L. C. SMITH & BROS. TYPEWRITER CO. 


Home Office and Factory Syracuse, N. Y. 


Branches in all Principal Ct 














THE ROSCO GLASS DESK PAD 


(PATENTED) Asnecessary asadesk. A glass plate that can 
be lifted as easily as your hat. An ornament and 
a utility combined. Sanitary and economical 
: The ROSCO GLASS DESK PAD consists of a 
aah $ giass plate fitted into a flanged frame. A hole in 
: the bottom of the pad permits che insertion of a 


finger to lift glass, and there is NO SUCTION or 
DISTURBANCE of Papers when glass is lifted or 


EVERSON’S 


AUTOMATIC WATER COOLE 
With Filter Attached --4 


A pure, wholesome drinking 
water, cooled to the proper 
temperature, will greatly in- 
crease the energy and effi- 
ciency of your employees. 





lowered. The flanges protect edges of glass from 
yy contact and are bound in the heaviest and finest 
quality of leatherette, in finishes that beautifully 
match iight oak, golden oak, weathered oak and 
mahogany desks. 

Its originality attracts attention evers- 
where. 

Desk Dealers and_Stationers will find this a 
profit maker 

Write for complete descriptive matter and 


prices now. 

Ravenswood Office Specialties Company 
1471 Ieving Park Bivd,, Chicago, Ill. 
SOOOSSSHSHOSSHSSHSHSSHHSHSHSHSHSS SHHSHSHSSHSHSSHSSHHSHSHSHSHSESHSSESe 


The outfit is very attractive 
and suitable for the finest 
office. 





Send for Catalog No 40 


EVERSON FILTER CO. 
68 W. Lake St., Chicago 
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Pressed 


For 


Time? 


Ever wish that the 

business day were 
hours longer? 
wouldn’t if 


ten 
You 


you used 


The Dictograp 


It saves the time your 
executives waste in 
going from their sta- 
your desk. 
instant 


tions to 
Gives 
communication with 
any part of office or 
factory. No attach- 
ments to handle. 
Speak at from 3 to 10 
feet from instrument. 
For details write 


you 





The General Acoustic Co. 


220 West 22nd St., N. Y. 


OFFICES EVERYWHERE 
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TRADE IN TURKEY 


By HuBEerT BANNING, SECRE- 
TARY, AMERICAN CHAMBER OF 


COMMERCE FOR THE LEVANT. 


conditions prevailing 
and the Near 


Irom 


HE trade 

throughout Turkey 

East are materially 
those of the United States and continental 
countries. The business 
houses importing directly from Europe or 
the United States limited, 
and these often have their headquarters in 
some European city where the bulk of the 
other hand, 


different 


number of large 


is exceedingly 


purchases are made. On the 
there are a large number of smaller whole- 
salers (I say smaller in the American ac- 
ceptance of the term) who sell to local re- 
tailers and to the interior, and who place 


through commis- 


their orders exclusively 
sion agents or “manufacturers’ representa- 
tives,” the conditions out here demanding 
to a certain extent personal solicitation. In 
comparatively few cases do these whole- 
salers, as well as the large retailers, do their 
business directly with the manufacturers, 
the result of this state of things being that 
the commission agents reign supreme, and 
manufacturers in the United States, who 
seriously intend to build up a trade in the 
Levant, and who are not merely looking for 
a stray order here and there, should real- 
ize this point, no matter how much they 
may be opposed to commission agents on 
general principles, for there are certainly 
a large number of capable and conscientious 
commission agents in these parts who can 
be relied upon to look after and safeguard 
the interests of the manufacturer 

On the other hand, experience shows that 
it is not satisfactory to try to deal with the 
local merchants directly, not only for the 
that the done 
small, but 


know the 


reason amount of business 


will be very because the com 


mission agents local merehants 


better, will 
losses, and also control the trade 


avoid misunderstandings and 


prevent 
in a general way 
these probably as 


There are in parts 


large a percentage of reputable business 
houses as will be found in most continental 
countries, who are honest in their dealings 
and who meet their engagements punctu- 
ally. There may be some who are inclined 
to raise quibbles and find fault with the 
goods if not precisely as originally ordered, 
and American manufacturers dealing with 
these should 


executing their orders, and if they do not 


parts exercise much care in 


have the ordered article in_ stock, they 





BEING A LETTER OM AN 
AMERICAN IN CONSTANTINOPLE, 
CONTAINING INFORMATION OI 
VALUE AND IN REST 

should not even substitute a t ality 
ior the same, as the merchant VS ex 
actly what class of goods will sell, and wha 
will not The very slightest deviation i 
executing the order often calls forth the 
complete dissatisfaction of the customer 
manufacturers desirit to 


and American 
build up a trade here should pay due heed 
to this point 


Another matter to be emphasized is that 
of faulty packing, but as so mu is al 
ready been written on this point elsewhere 
it seems unnecessary to go int e mat 
ter further, other than to endors: at has 


already been said on the subject 


In the matter of freight rates uld 
seem well to state that all quotations to 
the Levant should be made c. i. f. Constan 
tinople (or a Levant port), and this is a 
comparatively small matter for the manu 
facturer, as it is difficult to reckon the same 
from this end, and causes great annoyance 
to local merchants, who are compelled t 
compute their prices with great exactness 
cn account of the great competition of the 
European nations It behooves manufac 


‘urers to ship by the most reasonable way 
possible and to save their customers all 
unnecessary expense, and they should aim 
to please their customers in these parts 
just as earnestly as they do in e Unite: 
States—something, however, whic] is not 
always been done heretofore. The Austro 
Americana S. S. Company of Trieste, which 
has offices in New York and Chicago 
quotes through rates to any port of the 
Levant, and the newly organize \merica 
Levant Line may also be able t iote fa 
vorable rates. It has been stated that the 
National Steam Navigation Company of 
Greece will again extend its sailings direct 
ly from New York to Constantinople, whic! 
no doubt will facilitate matters in this 
respect. It is not unlikely that favorable 
rates may also be obtained from the large 


forwarding houses in America 


The 


tion. 


matter of credits is an open ques 


Houses dealing with the interior are 
obliged to give their customers credit and 
in turn demand it from the manufacturers 


and in this respect the Austrian, German 


and Italian firms, especially the last named 


have turned the heads of the local dealers 
by the long credit terms they offer. We d 
that credits are abso 


not maintain here 





lutely necessary to do business with the 
Levant, as a first-class merchant will prefer 
to pay cash for a first-class article to re 
ceiving an inferior article with long cred 
its It must be borne in mind, however 
that on account of the long distance from 
the United States, it cannot be expected 
that purchasers in the Levant will pay cash 
in advance in New York, and wait three 
months before receiving the goods, when 
every facility of payment is offered by Eu- 
ropean hrmis 

As to the standing of firms in the Levant, 
it is in every case desirable that inquiries 
be made beforehand regarding the respon- 
sibility and integrity of the firms with 
which it is intended to enter into business 
relations. Messrs. R. G. Dun & Co. main 
tain an extended service throughout the 
Levant and intend, I am informed, to es- 
tablish a branch office in Constantinople 
in the near future. The American Cham- 
Ler of Commerce for the Levant also fur 
nishes ratings free of charge to its mem 
the United States. 


Regarding the demand for office equip- 


bers 1! 


inent, it might be stated that the economic 
cevelopment of the entire Near East of 
iate years, which has been temporarily held 
up by the recent wars, has been so great 
that there is hardly a merchant to be found 
today in any of the larger cities who does 
not own his typewriting machine and other 
up-to-date office appliances. Roll-top desks 
are coming more into use from day to day 
(despite the war), letter files are used free- 
ly and stationery is imported in _ large 
quantities. It is certainly to be hoped that 
American manufacturers will make. efforts 
to secure their share of this trade. 


Historical Sketch of American Chamber of 


Commerce for the Levant. 


The American Chamber of Commerce 
For the Levant was organized in Constan- 
tinople on March 22, 1911, for the purpose 
of extending and fostering American trade 
with the Near East, and to bring manu- 
facturers, importers, exporters, bankers, 
etc., in the United States and _ business 
houses in the Levant into one organization 
end to spread knowledge where there has 
heretofore been misconception, and _ con- 
fidence where there has heretofore been 
mistrust. It is an entirely national organ 
ization, but in order to increase its ef 
fectiveness it was deemed proper to have 
its headquarters in the field, instead of in 
the United States. Shortly after its or 
ganization branches of the chamber wer 
formed in Salonica and Smyrna, and de 
spite the wars which broke out shortly 
after, the membership grew steadily In 
May, 1912, a branch was formed in Cairo 
Egypt, and a month and a half later the 
Syrian-American Chamber of Commerce in 
Beirut was accepted as a fourth branch. It 
was then thought necessary that branches 
of the chamber be established in the Unit 
ed States in order to complete the organ 
ization, and steps were taken to this effect 


last autumn \ Philadelphia branch was | 
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The Protectograph 
eg $308. 


limiting line 


NOT OVER 


is the only form of check protection 
that has never been successfully altered. 
It is used and endorsed by at least 90% 
of all American banks, and over 
100,000 business houses. Do you rec- 
ommend it to your customers? 


THIRTY DOLL 





MADE ONLY BY 














“~etLook at this Picture--- Kansas City, Mo., July 1, '13 


Robt, Keith Furniture Co., 


Read this Letterser | ssc 


agreeably su to find upon 
opening THE SAFE-CABINET 


y . 

= r which we purchased from you 
The nl Y ou wi ] ] about April 23rd, and which went 
through our fire of June 21st, that 


Understand Why the contents were practically intact. e 


This cabinet contained a very 
large quantity of our most valuable 


> ‘ current records and was sitting in 
th € Representative our office on the second floor. The 
fire burned Co ae oom =. 
ae . derneath it and let it fall into the 
Dealers Prefer to hottest part of the building which 
was destroyed. The fact that _ 
¥ have given you an order for 
} landle another cabinet of the 1913 Model 
is sufficient evidence that we be- « 
lieve THE SAFE-CABINET is 
all that you claim for it. 


Yours truly, 
Western Cabinet & Fix. Mig. Co. 
= Per Geo. H. Davis, Sec’y 
CHD-MC 


The many records of actual fire tests in which THE SAFE- 
CABINET has made good, the innumerable photographs that 
graphically show the fire-protecting value of THE SAFE- 
CABINET and the letters from satisfied SAFE-CABINET 
owners who have had experiences like that referred to above, 
give THE SAFE-CABINET Dealer a supply of selling argu- 


ment that gets the cream of the business. 


THE SAFE-CABINET COMPANY, Dept. A-2 Marietta, Ohio 























A DESK BUILT FOR SERVICE 


is a guarantee of profit to the dealer 


In the manufacture of our products we are very 
careful to make a line of desks which will give 
the user the greatest amount of service at a 
minimum price. The result is that we have pro- 
duced a line of desks which compares very 
favorably with the more expensive lines on the 
market, and at only a moderate cost. 


DEALERS Write for our catalog and we w Il 


—_—_—_——— show you a way to increase your 
desk business. It will enable you to make more 
sales and have a more complete range from 
which your customers canmake their selections. 





No. 36 


You should have a copy of our Catalog. Write for it 


STERLING DESK CO., Grand Rapids, Mich. 
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| tormed in May of the present year under EXPRESS RATES CUT 
| the auspices of the Philadelphia Commer On August 4 the Interstate ¢ 
EVERYBODY | cial Museum, and arrangements have been Con ssion ordered a sweepi! 
made for branches in New York, Boston press rates ot the various cor 
get aboard our Chicago, Detroit and South Bend, Ind _ Be in interstate business 
sides these, branches are in formation at dere: t is estimated, will 
\thens, Greece and Alexandria, Egypt total $26,000,000, or al t 
he chamber not only makes recommen cent the present gross ri 
| dations to American manufacturers and ompanies concerned 
exporters regarding firms wl n handle resent graduated s 
their goods to the best advantage. but even rates has veen modified 
| solicits the interest of the merchants in the particulars. One hundred | 
Levant by personal representatiol In arti sI| rt stances either hav 


and take a ride down | cles of American manufacture. whi ap chang r slightly reduce 


pear suitable for introductio1 Phe han tances they have beer | 


| ber ts at all times ready to furnisl \met! pounds r less all rates ha 
; | social F 
ican manutacturers with conscientious in tically er ed lor packages 





irmation regarding all matters relating to four Ss going more t cul sa 
business and its transaction in the districts less than 2,000 miles the n es 
| covered by this work, and provides confi are generally lower than 
| dential reports on the standing of firms in rates, for more than 3,000 es 
the Levant to its members in the United 4fe practically the sam 
States without extra charges he cham by prescribing a so-called 
| ber also makes special efforts to prevent dividing the United States int ( 
traud, and has in several cases prevented averagil 2,500 square miles nally 
| losses for its members, whom it is always proposed by Mr. Lane, 900,000,0¢ ( 
| ready to help in cases of difficulty, being rates 1 published by I 
| possessed of a board of arbitration for the panies will be reduced to less thi U,UUU 
. purpose of avoiding litigatio1 \part from and the Interstate Commerce 
| the services rendered in. this way the el S it the system pon 
| chamber hopes to bring about in the cours« 1 solutior tf the existin 
| tt time direct banking, shipping and parcel rates 
| post facilities, and is encouraging direct he neral impressio 
ee. ae exportation ot raw products to the United ers 1s that the express co1 I ll at 
States which have hitherto been sent by in tempt t test by legal means 
Among our drivers are: | termediaries in Europe as well as direct wer nality of the commiss 
PRESIDENTS export trade from the Unite: States witl , express companies hae s 


SECRETARIES } out trans-shipment ments 1 cating that the loss 
TREASURERS ROE ae . , ; 
MANAGERS Che membership of the chamber is con — proposed rates wou 
PURCHASING AGENTS pape: thle and arensd stromunual 
SHIPPING CLERKS posed of larger merchants i: e Levant . — Strenuoussy 
STILE CLERKS } on one side and American firms of the oth- he parcel pos e 
INVOICE CLERKS er, and no person is admitted to member nel ite JO per cel nue 





CORRESPONDENTS Site. Biri: nininctith Ba ' 
ETC., ETC., ETC ship except after careful inquiry into his “J wee ee O rceis 
financial standing and commercial morality of eleven pounds or less. The nde 
ie 
~ : y | ch > < oO ‘ actor in det j in- tna € express business ve 
Put into this loy Wagon all whi is an important fac n ermin a 4 € 
v.« Bath ing the value of the chamber to American the losses trom both sources 
letters, papers and unfinished enade This is equivalent to saying nts 
; ra . . s ; - (ommiss ‘ ble in hjs that 
business, roll into the vault Che annual membership fee to the lam . ner Marbl wins 
. Ler ror } } "ny ] tat Inasmt as shippers have bee 
at night and out to your desk wer for members im the United States is nienc, anil eaiiiiins 


$6, and it is expected that firms availing 


during the day within arm’s | themse Ives of the advantages we offer will ' — — e ; 
. ah 1 count alloy ( to <¢ re rat 
reach. Arrange it alphabet- ipply tor membership. This is, however, | ; frie aor : a 
, a ; = by no means a necessary condition, as our ‘7! erwise would be reason . mat 
ically, numerically, daily, | ,. is to say, the commission is call 
. - - | purpose is essentially to promote trade 
’ — a wee . " , . . 7 2 = take f1 th shippers i the tr 17 
monthly 9 yer graphically OT | with the i nited States in the i_evant the u sig: mippe! ¢ ; - 
: . | chamber having absolutel id k the benefit that they receive ft pas 
any way you want it. Surely ee a ee a ee. Os ae 
sail , | ing any pecuniary profit to itself beyond end gn 
a veritable Joy W agon to the the necessary funds required for operating panic the torm of highs 
busy business man. expenses ee Sure 
. ( mmission s order ts 
Che organ of the chamber is Levant That 1] 
; . ony i tla periog Wil ViVe 
Ve make one exclusive dealer 11 [rade Review, which appears every three port . Mae nes 
ery town for the best line of filing - , : ; r a test o ese 3 
: months, partly 1 English and part in ' 
inets and supplies on earth. Ar ‘ arta, “ eee | é ly ; varyin nditions amounting i 
u that dealer? If not, write us | French, and is mailed to all members of aye; In no other w 
the chamber solutely proper rate basis f ae 


The chamber also publishes in French be illy determined Res] ul 
t | at regular intervals confidential irculars also at rty at any time t rit rd 
ut (I regarding special trade opportunities witl new ts aS a basis tor a petitior 
| the United States which are distributed catior this or any other o1 


Est. 1883 mong members of the chamber residing in | ecision oO the ol 


WABASH, IND. Pree ee ferred as it has been for mor 














Cos 
yl] that 
ly s als i nes spec il ‘ 
il i a unt ind reports covet! 
Q il the ari 1s phases ot the ¢ 
ess Ss Nearly a carload ot bo 
a rs lave I led and are a part 
dings in this case 
| S Railroad Commission of Cali 
r ms recently in 
es S Vells Fargo & ( 
al $750,000 from. the 
i s present annual revenues. Every 
yMpany in this state is abol 
she he order which is effective o1 
QO ‘ Over three million new rates 
uve sed by tl commission on 
n-mile 1 asis | 
The ¢ ress company is ordered to oper- | 
ite s hs on the commission's rates 
hic e, on the average, 15 per cent be 
se heretofore exacted, and then sub- | 
is nent of its earnings, if it feels 
the { justified \t present, the 
Nis nds the mpany makes a net 
vearly of $842,097, on a property val 
mes ated at $613,233, or 136 per cent 
Ss ent | 
I ling pronounces the company “‘a 
parasi 1 e railroads,” and says the in 
te relationship between railroads 
und ess y “makes fraud pos 
sible th lroads and the pub 
ry Ollows two and a half years 
n\ ion, during which over 2.300.000 
vay-bills re scrutinized The investiga 
when, up taking office 
9] é mmission retused to accept as | 
easonable the schedule of rates filed with 
y th Vells Fargo Company 


IRVING-PITT INCREASES CAPITAL. 


\ugust 21 a certificate was issued by the 


secretary 


ing the incr 


Irving-Pitt 
$1,200,000, 
and $1,000, 


7, m. SFX 


of the State of Missouri authoriz- 


ease ot the capital stock of the 


Manufacturing Company _ to 


of which $200,000 is preferred 


00 common stock. 
ing, the president of the com- | 


pany, states that the entire issue has been 


subsc ribed 


sale 


There has 


agement of 
Many imy 
ised for the 
be divulged 
The laws 
tions are « 
that apital 
The new 


pany means 


and that there is no stock for 


been no change in the man- 
the company 

yortant developments are prom- 
>» near future, but plans cannot 
at present 
of Missouri 


| 


governing corpora 


xceedingly stringent and insist |. 


stock represent actual values 
capitalization of the I-P Com- | 
that $1,200,000 of real 100 cents | 


on the dollar money will be used in devel- } 


oping and s 
ness by the 
a phenomen 


tofore 


on »polize ill the 


customer an 


tandardizing the loose leaf busi- 


same men who have made such 


al success of the business here- 


conversation 


/pportunity to ex 


ews 


6l 








VERY detail of B. L. 
Marble Office Chairs 
must be the best that 
can be supplied. That 

is the reason every revolving 
chair base is equipped with 
Genuine Diamond Velvet 
Castors at no extra charge. 

This additional selling point 
will enable dealers to get even 
more business than they are 
already doing on this splendid 
line of Office Chairs. 

With Diamond Velvet Cast 
ors, Wood Core Base, Ball- 
Bearing Pressed Steel Revolv- 
ing Chair Iron, and Marble 
quality and workmanship 
throughout, no dealer can 
afford not to carry this 


“PERFECT OFFICE CHAIR.” 
300 DESIGNS 
Send for Catalog 


THE B. L. MARBLE CHAIR COMPANY 


BEDFORD, OHIO 














Leathry ts the only red rope Folder now bought by the United States Government 





demonstrating the superiority of 


8) 


aper, are tough, like leather, and out- 


Wallets. All s'zes and to order. 


proposition. 


Gr. 
Sta 3 Lincln , Inc., 
612 Twelfth Street, N. W. WASHINGTON, D. C. 
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NEW YORK BUSINESS SHOW BIG EVENT 


REPRESENTATIVE List oF Ex- 
HIBITORS COVERING ENTIRE 
Fietp to Fitt Bic ARMORY 
rWCHE most important business show 


held probably in the world, the event 


which is backed by the longest expe 


rience in the working out of the best in 
business expositions, and the show which 
is the Mecca of every one who has a new 
or important office device, will be held in 
the city of New York at the Sixty-ninth 
Regiment Armory from October 20th to 
25th, inclusive 

This exposition, together with the Chi 
cago business show, which is now being 
held, will constitute the two most import 


the kind in the 
and 


ant exhibitions of country, 


and will be of rare unusual interest 
and of extreme value, both to visiting deal 
ers and to exhibitors. 

The list of exhibitors already secured for 


the New York 
all of the available 


show very nearly takes up 


space in the armory 


where it will be held, and no more thor- 
oughly representative lot of office appli- 
ance manufacturers has ever been gotten 


together in this country 
Here will be shown practically every ma- 
been 


which produced for the 


chine has 
lightening of office work and business detail 
and the record of the progress of the world 
in time-saving conveniences for the routine 
of office, banking and counting house work 
The 


and in the 


exhibition. display 
attractive 


The show will illus- 


here be on 
brilliant 
last degree educative 


will 
will be and 
trate with force and effectiveness the slogan 
manufacturers 
\ttend- 
various exhibits will be 


of one of our best known 


“To save time is to lengthen life.” 


ant upon the men 


who are top notchers in their respective 


specialties, the best salesmen, the most cap- 


able demonstrators, the swiftest operators 


will here exhibit the possibilities of the re 
markable machines and devices of whose 
utility the general public is only fairly well 


acquainted. 





GoTHAM’s BusiNnEss EFFICIENCY 
SHow TO BE Rep LETTER EVENT 
BUSINESS SEASON. 


OF THE FALL 


The annual Business Show Company has 
spared neither pains nor expense to make 
the New York show 
events of the kind 
pulled off in that city and, considering the 
amount of labor that has been done and the 
this 


one of the biggest 


which has ever been 


results already shown from constant, 


persistent work it would not be surprising 
if the coming New York show were to turn 
out the best exhibition of the kind which 
has ever been held. 

The 


sent out thousands of invitations to dealers. 


Annual Business Show Company has 


business men and purchasing agents, urging 


them to be present at the business show. 


The distribution of complimentary 
passes will be most liberal, it being the in- 


season 


tention of the Business Show Company to 


secure a class of attendance which will 


make the 
ynly in producing business for the exhibi- 


exhibition most effective, noi 
tors, but in familiarizing the intelligent bus- 
iness public with the utility and economy of 
the devices shown 
International Contest Big Event. 

The international typewriting contest will 
be held this year and next under the direc- 
tion of the 
will be managed as usual by Professor J. N. 
Kimball of New York, whose intelligence, 


experience 


3usiness Show Company, but 


fairness in handling these 


him 


and 


features have made known the world 


over. It is just expected, notwithstanding 
the remarkable records in the last year, new 
records will be made this year and it would 
not be surprising if several words were add- 
ed to the number per minute written by the 
speed experts at the last contest. This con- 
test will be conducted under the same rules 
as heretofore. It is expected that there will 


be a number of interesting adding machine 


contests at the New York Show, which will 
further increase the interest of these fea- 
tures. The Business Show Company has 
offered an attractive list of prizes and 


Addition to the Staff of 
Sam’! C. Tatum Company of Cincinnatti, 
Assistant to O. J. Timberman, Secretary, 


Dorothy Helen Timberman, 


medals tor the contestants and it 1s ex 
pected that the number of entries will b: 
larger than ever before 

Dealers, purchasing agents and even men 
generally who can by any possibility be in 


New York during the week of the Business 
Show should, by all means, atte t as 
often as they can. They will be very wel 
come, indeed, and will receive every cour- 
tesy at the hand of the Business Show mat 
agement and of the exhibitors themselves 

Office Apphances will have a th at 
this show in charge of Evan Johnson and 
C. H. Everly, who will be happy to meet 
any and all dealers who may call, not only 
trom other parts of the United States, but 
from abroad. The familiar Mason jar will 
be present and, like the fabled pitcher of 
Baucus, it will never be empty, although 
frequently emptied. A stenographer will be 
present at Office Appliances’ booth to take 
emergency dictation for visitors who may 
require such service and dealers and others 
interested in office equipment lines are cor 
dially invited to make Office Appliances 
booth their headquarters while in New 
York 


exhibitors who have already 


New 


\mong the 


engaged space at the York Show are 


the iollowing 

Adder Machine Company, Addressograph 
File & 
Machine 


Company, Amberg Index Company, 
\dding 


\dding Machine Company, 


Barrett Company, Bur 


roughs Business 


Magazine, Coin Counting Machine Com 


pany, Columbia Graphaphone Company, A 


B. Dick Company, D. D. S. Mfg. Company, 
Dictaphone Company, Dictograph Com 
pany, Thos. A. Edison, Inc., Elliott-Fishet 
Company, Ellis Adding Typewriter Com 


pany, Edison Dictating Machine Company, 


General Acoustic Company, Geyers Sta 


Graff Company 
Pub 


tioner Company, Geo. B 
Chisholm 
Company, Typewriter 
Jos H. Ideal Stencil 


Machine Company, Index Visible ( 


Graham Company, Gregg 
Hammond 


Hutten, 


lishing 
Company, 
ompany, 


Library Bureau, Mechanical Calculator 
Company, Modern Methods, Monroe Cal 
culating Machine Company, Moon-Hopkins 
Billing Machine Company, Oscar Muller 
Company, National Cash Register Com 
pany, O. K. Mfg. Company, Office Appli 
ances, Parlograph Company, Pri graph 
Company, Rapid Addressing Machine Com- 


pany, Ries Patent Letter Opener Company, 
Safe Cabinet Sales Company, System Mag 
azine, Tagograph Company, G. W. Todd & 
Company, Tower Mfg. & Novelty Com- 
pany, Underwood Typewriter Company, 
Vise Clip & Signal Company, Wales Add- 


ing Machine Company 


Born July 30th, 1913. 


Dorothy Helen is already the most interesting member of the staff. 


it 


a Se ee CU 
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The Dictaphone 
has made good 
with practically 
every trade and 
industry in the 
country. It is 
needed wherever 
the course of busi- 
ness requires the 
written message. 
Wherever the type- 
writer is used the 
Dictaphone will 
carve a 50 per 
cent swathe in the 
expense and will 
double the effi- 
ciency —and the 
comfort of the 
office. 


It does not matter 
whether the firm 
uses two type- 
writers or two 
hundred. The Dic- 
taphone will do all 
that to an office 
every time. 


‘‘Dictaphone Dollars’’— 
a free book for dealers. 


TAE DICTAPAVNE 


104 Woolworth Building 


NEW YORK 


Colombia Graphopbone Company 
Sole Distributors 




















“Say, Mildred, that’s a great ae “ 
stunt, ain't iat! No one ever = > = 
’ l =a 


sees our Customers’ names and = Ol — 


addresses but me, you and the = 


boss. 
It's the simplest thing in the world— 


Your Own Stenographer Cuts the Stencils 
on Her Regular Typewriter 


You, of course, prefer to keep absolutely secret the names 
and addresses of your customers and prospective customers. 


Then you must appreciate the important and exclusive 
feature of the 


BELKNAP ADDRESSING [MACHINE 


which makes it unnecessary for you to send your lists out- 





side your office in order to have your stencils cut. 


Any standard make of typewriter in your own office is your stencil 
cutting machine. Vy, 








And asa further advantage—one that means larger returns from 
your circularizing—your envelopes addressed on the Belknap e 
from these stencils look exactly as if typewritten. » Pi 


Mail back the corner coupon NOW for samples of BELKNAP > RXG 
Addressing Machine work. It will be a revelation to you. ~ PSs 1 
re 


Rapid Addressing Machine Co. oe 8" . 


374 BROADWAY, NEW YORK a Pose ve 
of 
716 Chestnut Street, Philadelphia 610 Federal Street, Chicago of? oa 
t » 
fee ys 
oe SF SF AS SF 
; = a 
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IDEAL 
Tubular Stands 


BORN IN WESTERN METROPOLIS BEING A BriEF AcCOUN H1 

BECOMES PRESIDENT OF CoN- BUSINESS CAREER OF VW 

ERN WITH WHICH HE STARTED F. KROHMER, PRESIDENT, Gt 
LITHOGRAPHING ( 



























Purroughs 
Adding 
Machine iILEIAM | KROHMER, whose work While in the oftice | s\ 
Un Our likeness appears upon the frontis- sionally t secure orders, and s 
Stand piece of the present issue of Office the friends he had made in the cart-pushing 
\ppliances, and who is president of the days were inclined to turn their lithograp| 
Goes Lithographinge Company of Chicago ing worl er to him to see that vas 
one of the largest and best equipped con through right and on time It Ss my 
cerns of the kind in the country, was born idea to get the business,” said Mr. Krol 
in Chicago in October, 1872. He is one of mer the other day, “and not to y very 
those men who has a continuous record of much attention to who got the ert t 
P employment with one concern ever since When he was nineteen years Id the 
are now used by practically all leading he first began as an errand boy at the age company put him on the road and he trav 
manufacturers of office machinery of every as a ses cages : 
. of tourteen. For twenty-seven years, there eled for four vears At the er . this 
kind for which a stand is necessary. ps. . i 
, fore, “Bill” Krohmer, as his friends call period he returned to headquarters and 
If you are interested in a stand that wii nF geist 
, J him, has been identified with the Goes was given a responsible position in tl 
increase the value of your product, send : as g é P e | t he 
us your specifications and we shall be ithographing Company, where he has offic His rise after this was steady and 
pleased to submit sample with quotations fitted every job from chore boy to presi- — sure \bout nine years ago he became 
at our Mmsk. dent as if he were cut out for just the work vice-president and general manager of the 
rhe cuts herewith show but two of a he had to do company, and three years ago last April he 
great variety of styles. \ quarter of a century ago the position was elected its president 
Just Out of errand boy for the Goes Lithographing In the course of his twenty-seven years 
Company was no sinecure The lad who experience with the Goes Lithographing 
New model No. 3 combination portable held that not altogether enviable job was, Company Mr. Krohmer has acquir¢ ery 
and rigid ay eemreomgee 3 eo +e eee to say the least, moderately busy The definite ideas upon conditions of employ 
4 é w rnis. . 
with all its advantages vil be furnishe company was not then very large and de- ment In the factory of the cor iny at 
for any other office machinery. : : : oa . 
: : — livery wagons were expensive luxuries, to’ Sixty-first and South Clark streets working 
] 0 ac sti ro . : ; i 
, Mount your machine on our stand, be used only for the long hauls Errand conditions are as healthful and agreeable 
it to your work, throw the crank to other : 
side, and you have a rigid stand. boys were therefore provided with carts as care and attention can make ther Mr 
: * ; addi with which to make deliveries to customers Krohmer makes it a rule of the business 
r rcir rw ric counts. 
Write for circular with prices and discounts within reasonable distance from the fac that all office people and superintendents 
tory, which at that time was in the old must take two weeks’ vacation every year 
Rand-McNally building on Monroe street whether they want to or not. This period 
As the business of the company grew, the may be longer if necessary, but may not be 
muscular exercise of the errand boys 1n- less in any case 
creased, until after a while they developed Mr. Krohmer’s recreations are principally 
a wind and endurance almost comparable fishing and hunting, which he particularly 
to those of an Apache Indian. It was fine enjoys in the company of an old friend and 
exercise, and young Krohmer—a lively and associate, now with the Bausch & Loml 
likeable lad—made many friends among the Optical Company at Rochester Their an 
customers of the house During the in- nual trip usually includes some of the least s 
tervals when he was not delivering orders inhabited spots of Canada, where the sl 
by cart, young Krohmer used to grind ink, bite and the big game has not been ex ’ 
feed the press, operate the big paper cutter, terminated \nother pursuit whic e @ 
and do any other “light” chores that no- joys is motoring with Mrs. Krohmer, and 
hody else wanted to do, including sweeping he has recently returned to the game of tz 
a c 
out the factory in the morning before any- golf, in which, he says, he has not yet made le 
body else got there But all the time he an international reputation, but which he 
was learning something and getting a good, finds enjoyable nevertheless wl 
hard physical foundation to back up a dif Mr. Krohmer understands men and 1s 
pny I 
ferent kind of work. By and by the man-- one of the most popular men among those 
agement of the concern discovered that the who gather at the meetings of the trade 
No. 3 Combination boy was using profitable energy and ca He believes in association work and is a 
Typewriter Stand z : : ; ; - 
pacity in a job that was too small for him, member of the stationers’ organizations 
so they straightway took him out of the’ city and national, and an earnest exponent 
Fowler-Manson-Sherman ( ycle Mfg.Co. factory and put him into the office, where of the things the organizations represent = 
1447-1455 Austin Ave., Chicago he improved his opportunities and learned He is keen, kindly and level-head: a type 
thoroughly the office detail and routine of the best among business met 
































If typewriter platens 
get this 






the writing looks this way 


-rough and jagged 
instead of neat and even, 






A good typewriter can’t do good work if the platen is poor— 
take no chances. You can be sure on the platen question: 


Goodrich Platens 


Make Good(rich) Impressions 


They are elastic enough “‘to give’’ under the blows of the type 
faces and provide a flat, perfect backing for the impression—at 
the same time they are tough enough to resist cutting and dent- 
ing. You get longer service and more efficient service from 
Goodrich Platens. That’s why 75% of all typewriters go from makers to 
users equipped with these platens. Write for folders and full information. 


The B. F. Goodrich Company 
Makers of Goodrich Tires and Everything That's Best in Rubber 
Ar Factories: Akron, Ohio Branches in all principal cities 


There is nothing in Goodrich Advertising that isn’t in Goodrich Goods 


















THE “BEAUMEL” SAFETY FOUNTAIN PEN ?:n’ mabe 


The principle is that of an absolute Safety Foun- 
tain Pen. When cap is screwed on barrel, it cannot 
leak as, it is hermetically sealed. 

The gold nib, when not in use, is retained in the ink ey 
which is in the barrel. The pen, being moist, is always ready to write at the very first stroke, and being fitted 
with the “Rival” Feed will continue writing, without 
overflow, until the last drop of ink has been consumed. 








Pa SF ALI aL EEE CELI EO No such high-grade pen incorporating these working 
(CLOSED) principles has ever been sold before at prices we can quote. 
Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealers on Request WE GUARANTEE EVERY PEN. FOREIGN AGENTS WANTED. 


Do. WwW. BEAUMEL & CO., Inc. Office and Factory, 35 Ann St., NEW YORK 
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Some Good Rules 


NOTE—The following rules were created by Harry I. Sed- 
don, Manager of the Portland, Oregon, office of the Remington 
Typewriter Company. He has caused them to be tacked up in 
prominent places in the repair and shipping departments. These 
rules are so excellent that many other business houses should 
display them prominently and enforce them rigidly. Thus will 


many fires be prevented. 


3 MR. SEDDON’S RULES 


Fire Loss 

In the United States the annual per capita cost of our fires is about $3.00. 
Europe’s is 33 cents. Germany's is 19 cents. The United States pay half the 
fire insurance paid in the entire world. 

In Germany fire is accounted a crime. He who is negligent is sent to jail. 
If financially responsible, he is required to pay the loss, even to the cost of 
bringing the fire department. 

This goes to show that we can reduce our fire hazards if we will. We would 
if we lived in Germany. Why not use the same care here? 3 


Instructions and Advice to All Employees 


In order that you may become more valuable to us and which would be a 
satisfaction to yourselves, we desire to give you the following in way of caution 
in order to prevent fire, especially the cause of spontaneous combustion: 

Read carefully and follow in every detail. 

All fires are the same size at the start. 

The time to fight a fire is before it starts. 

When you strike a match you start a fire; be sure you put it out. 


RULES 


No smoking allowed in the shop. stock room, shipping room or basement. 

A liberal supply of sand to be kept in shop, basement and shipping room. 
»Gasoline and oil fires can be extinguished by the plentiful use of sand. 

Do not, under any circumstances, use sawdust, waste or rags to soak up or 
cover oil. 


If hand fire extinguishers are in your store, be sure that you know where 
they are located and can find them on a second’s notice in case of fire. 


All waste or rags that have any oil on them to be kept in a metal can and at 
a safe distance from wood or anything that would burn. 

No greasy clothing to be confined to any close compartment or locker, or 
covered with any other article. Lack of free circulation of air causes spontaneous 
combustion. Lockers to have holes bored in them for circu'ation. No used 
clothing under any circumstances to be left in closed drawers or in the air tight 
vault. This is important and absolutely necessary. 


Steam radiators to be entirely cleared of all material of any kind. 
No electric wiring to be disturbed or changed, except under the strict ruling , 
and regulations of the wiring inspector. 


No goods or other obstructions are to be placed above the heads of the 
sprinkler system. Unobstructed passage must be left for the water to spray in 
all horizontal directions. 

Each employe is expected to give his close attention and co-operation in the 
carrying out of these instructions, and to see there are no infractions by others. 


All insurance is void and thousands of dollars and your position are at stake 
unless these rules are absolutely followed to the letter. See that you do it. 


Not more than one gallon of gasoline to be kept in the shop for cleaning pur- 
poses at one time. 

Disease and fire have a common cause—dirt and carelessness. 

They also have a common cure—care and cleanliness. 


H. I. SEDDON, Manager. 
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* Maxime L. Javal of Paris, France, wh 
the June number of Office Appliances a f 

The Typewriter in France,"’ has for son be 
actively connected with the office equipment f l, and 
has had much experience as a typewriter salesmal 
M. Javal is an enthusiastic evelist Part f s com 
mercial training was received in the factory fia 
leading French concern making sewing ma es and 
other mechanical devices It was a part of his duties 
to test out and demonstrate these machines and he 
believes that not a little of the physical endurance he 
has shown in cycling has been due to the ius ir de 
velopment ehieved in testing sewing i es day 
after day the factory 
* James P. Sharpe the able and energ ssista 
to Frank E rupper in ‘putting over t Chicag 
Business Show, is a Canadian by birth Sharpe is 
steam engine in trousers and is one of the best bus 
ness-getters in this neck o’ the woods In | irs of 
relaxation he plays operatic selections t piar 
with feeling and correctness Sharpe is leg 
man and has been in the advertising fic 
ye ifs 
bf K. Pennington, one of the men who hel to ma 
the Oliver ubiquitous, and who is now manage 
New York branch, is a Hoosier, lock, stock, a1 barre 
Pennington is six feet four and tips the bea tl 
weight far up the bar He was born on a fart ea 
Noblesville and spent the early years f 
those activities and in that environment 
self-reliance a big factor in character He " fror 
Quaker sto Which settled in the centra irt of It 
diana in the early history of the state that Quake 
stock whose sterling character, high ideals d appre 
ciation f the value of education raised t! standars 
of life in the communities which came 
fluence Pennington used to have intimate acquaintances 
with the four foot’’ stick—the saw bu ind the woo 
box covered with a pretty pattern of wa pa Eve 
now, he ca thaw a pump’ without scalding ands 
and can wield a scythe without danger t sa 
The early admonitions which Penningtoi 
the f s of his youth still influence his H 

i non-smoker and a teetotaler who finds 

ork a n his relations with mer 
© Georg I’. Wigginton, general manag I 
maz Loose Leaf Binder Compa 
is older than he looks At that, Wigz ) - 
ma t ) ipy the responsible posit 
manag f a large and rapidly developing 
that Kalamazoo Loose Leaf Bi 
is t ~ terested li mer ind 

esmanship pow 

tiele H takes also a special interes rt 
subject ipo which he is an inter 

ilis 
© Ant \ Toy the newly ippointed i inag 
of t Meilicke Caleulator Company t 
idding hine man He is also 
and « isionally puts on side-splitting t 
for ubs ind = societies Jove wri t 
and lays out the acts 

* 

€ Charles | Pelton of the Crescent Brass & P Con 
pany of Detroit. in addition to being an acknowledge 
1uthority on pins, is an expert fisherma He an 
Mrs. Pelton have found a lake up in M g 
the pickerel are alwuys hungry nd whet the gr t 
be something less than five feet long. Pelt omes ba 
every fall with photographs to back ery wol 
he says 
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[he Ross Li 
of 
Only a Sample of One of the Possibilities in Our Line. 

VERY business man knows just what UR new No. 405 Catalogue shows 
use he has for each drawer of his desk complete line of DESKS and FIL- 
and wants every record just where he ING DEVICES, also Supplies. Write 

can put his hand on it. Our line supplies for ‘a copy and exclusive agency dis- 
his need. counts. 
~ 
ROSS CABINET COMPANY 
P. O. Box 918 Main Office and Factory, OTSEGO, MICH. 
































Extremely popular 
with office 
furniture dealers 


Made as fine as the 
: best kiln-dried 
ne Smee | hardwoods and 
—— skilled workman- 
ship can make 
them. 






Write for Catalog 


TheJ. Dornette & Bro.(0. 


Cincinnati, Ohio 


Our Latest Sanitary. 


(Furnished with or 
without casters) 












































By B. F. ScRIBNER, PRESIDEN? 
AND TREASURER, THE FRANKLIN 
Press COMPANY, PUEBLO, COLO. 


ROFITS must be figured on the sales 

and on the sales only. I know that 

this is entirely contrary to the text 
book methods and I have recently taken 
the matter up with the Superintendent of 
Schools, this city He seemed surprised 
that the methods now in vogue among the 
business men had not been brought to 
the attention of educators 

The National Association of Credit Men 
is engaged in a campaign along these lines 
and the current issue of their Bulletin, 
page 300, shows a display example of the 
right way of figuring profits 

The widespread ignorance as to exactly 
what an individual concern’s overhead pert 
centage of cost of doing business is—which, 
of course, must be added to the cost of 
goods to get the actual cost—is responsible 
for the financial difficulties with which 
many concerns meet. 

My opinion is that if we know our actual 
cost, a profit of 10 per cent on the sales is 
a legitimate profit, and as a healthy con 
cern will turn over its capital stock from 
two to three times per year, a 10 per cent 
profit will make a handsome showing for 
the business 

On the basis that 25 per cent of the sales 
will cover the cost of doing business—the 
basis upon which we figure—an article 
which sells for $10.00 should cost $6.50 
In other words, any time that an article 
is sold for less than 54 per cent over the 
actual cost, on shelves, it is sold below a 
reasonable profit. Because of the fact that 
many staples have an established sale pric« 
they are not yielding this profit. It is not 
safe to figure the average staple article at 
a less figure than 50 per cent additional to 
the purchase cost 

[ believe that a new man starting in busi 
ness should first post himself as to the ex 
perience of other successful men in the 
same line of business in his community 
He should then carefully compute, as near 
as possible, what his expenses will be and 
be governed accordingly, realizing that pos 
sibly his advent in business will not in 
crease the consumption of the article that 
he is selling, and that to launch himself 


in business on the basis of securing his 


customers through the medium of cut 





DETERMINING PRICES AND PROFITS 

















B. F. SCRIBNER. 


prices means for him only troubl: 


BEING SOME TIMELY SUGGESTIONS 
ON A Topic OF VITAL INTERES1 
ro BUSINESS MEN GENERALLY. 


Furthermore, I do not believ« 


chants in our line of business 

rule, figuring correctly, nor are t mak 
ing the amount of money that t : ild 
and that very few merchants eve: nsider 
that there is depreciation on stay rticles 
carried in stock. My own thoug s, m 
matter how staple an article is, t nute 
it is put in stock, depreciation starts, and 
to get the full profit, it should turned 
off as a sale at the earliest poss 

ment; and, furthermore, a_ detit sum 


based on careful observation s!} y 


ured as depreciation on stock ar luded 
as part of the expense of doing siness 
To this end, all goods put in st uld 
be marked with the date pl: n the 


shelves, should be carefully bran 


inventory, and items that are er ng a 
beard should be marked with a tag 
and should be put as premiu 

premiums offered to the sales for 


their disposal for cash 
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Wonderful Manifolding Quality 


is one of the many reasons why MultiKopy is the world’s best-selling 
carbon paper. Your “‘repeats’’ result from the fact that 20 copies can be 
made at one writing with MultiKopy; from the economy of copying 100 
letters with one sheet, the permanence of its copies in black and blue, its 
perfect uniformity, no smudging, extreme sharpness and clearness and no 
changing in stock nor drying out. 
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CARBON PAPER 


was the world’s best seller even before we began to advertise it. It is practically the only 
nationally advertised carbon paper. More of your customers know of it than any other. 

We refer thousands of inquiries to our retail representatives; our big factory and many 
sales offices enable us to fill your orders immediately ; and we buy back your stock at what 


it cost you if sales are not satisfactory. 


Write today for our special guaranteed selling proposition 


STAR BRAND TYPEWRITER RIBBONS. You should carry our Permanent 
Black Record Ribbon. It’s a trade builder. Write for prices and terms. 


F. S. WEBSTER CO., 338 Congress Street, Boston, Mass. 


que tity 





New York, 114-118 Liberty Street Berlin, Friedrichstrasse, 60 Stockholm, Sweden Gossnitz S/A, Germany 
Chicago, 14 North Franklin Street 2 Kommandantenstrasse, 89 Christiania, Bakkelaget Paris, 10 Rue Saulnier 
Philadelphia, 908 Walnut Street Frankfurt A/M, Germany Rotterdam, Zuidblaak, 64 Barcelona, Calle Universidad, 106 
Pittsburgh, 830 Park Building Vienna. 111 Paracelsusgasse, 6 Ghent, Belgium Milan, Via Principe Umberto, 3 
London, E. C., 50 Holburn Viaduct Budapest. Hungary Krakow, Poland Tokyo, 3 Kajicho Kanda 

= * 67 King William Street Copenhagen, Sotorvet 1 and $ Moscow, Russia 
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One otner thought occurs to me, that 1s, 
too many of us do not realize that sixty- 
five per cent of the store 
never get deeper into the store than twenty 


customers ina 


or twenty-five feet, and consequently this 
section of the store is worth in space just 
sixty-five per cent of the total area of the 
stock 

maker; 
used to display more attractively the arti- 
cles offered, and no stock of any kind other 
than sufficient to the 
goods should be carried in this space. All 
surplus stock carried anywhere 
from the the the 
expense of bringing same forward is more 


for pulling power and as a profit 
and every available inch should be 


properly display 
can be 
basement to roof, and 
than compensated for in the effectness of 
In this con- 


the 


the front display of the store 


nection I am a strong advocate of 
cross-aisle located abot twenty or twenty- 
feet from the and 
sort of a self-selling display fixture is de- 
an assistant in making more ef- 


Under this 


five store front some 
sirable as 
fective the 
arrangement customers crossing from one 
the the other will 
broad thoroughfares, and goods properly 
displayed cannot fail to attention 
and demand purchase 

In explanation of this point, kindiy refer 
to the enclosed photograph showing such 
which 


store arrangement 


side of store to use 


attract 


fixtures designed by the writer, and 
attracts the attention of waiting customers 
and visitors; and because of its unusual dis- 
the 
the sale price and yet pro- 
dust, itself to be 
most effective in increasing sales on small 
articles that carry a splendid percentage of 
profit — -—--___—_ _ 

A CORRECTION. 

In the July number of Office Appliances, 
page 103, reference was made to the type- 
writer tests recently conducted at Pavia, 
Italy, and to the development of the Un- 
derwood business in that country. In this 
article we referred to the firm of Rebora, 


features showing goods 
with 


from 


play plainly 


marked 
has 


tected proven 


Beuf & Co. of Genoa and Milan, but by 
error named them as “Tito, Beuf & Co.’ 

We regret this slip of the pen, for the 
editor of Office Appliances is perfectly 
aware of the fact that the correct name of 


The firm 
Rebora, resident 
Beuf, resident in 


this firm is Rebora, Beuf & Co. 
consists of Mr. Riccardo 
in Milan, and Mr. Tito 
Genoa 

We trust that the readers of Office Ap- 
pliances will make note of the f 
correction. 


foregoing 


COAST STATIONER VISITS CHICAGO. 
J. R. Pressley, with the Henry J. Pauly 
Company, Los Angeles, Calif., visited Chi- 
August. 
in this city, calling upon the office equip- 
ment manufacturers in the interest of his 
firm who are large stationers and printers 
in the Western city 
During his stay Mr 


cago during He spent a fortnight 


Pressley visited the 
office of this magazine and spoke interest- 
ingly of the growth of the Western coun 
try and the remarkable possibilities of that 
region 


OFFICE APPLIANCES 
BUSINESS SHOW IN STUTTGART, 
GERMANY. 


By Fred Pinhard, of the Firm of A. Beyer- 
len & Co., Agents for the Yost Type- 
writer, Stuttgart, Germany. 


OINCIDENT with the annual meet- 
ing of the Association of 
Paper and Stationery Dealers, which 

took place at the end of July in Stuttgart, 


August 12 


German 


there was held from July 26 to 
of this organization a 
which _ the 

Bureau 


the 
exposition 


under auspices 
Roy al 


for 


trades for 
Wuerttembergian Central 
and Professions placed at the dis- 
posal of the the 
exhibition building of the Agricultural Mu- 
Although this quite 


Trades 


exposition management 


building is of 


seum 
considerable size, it could only be decided 
at a late date whether typewriters would 
be admitted since a number of the paper 


trades exhibitors required large spaces for 
the presentation of their wares Even 
though all the 
represented in Stuttgart, there was but a 
whose request for space 
had to be refused. The exhibiting 
had to the best of the 
was at their disposal. There 


four American 


makes. of typewriters are 


limited number 
firms 
make space which 
were exhibit- 
ed altogether typewriters, 
English. 


the 


five German and one 
In the lower 
building were placed the exhibits of those 


manufac- 


rooms of exposition 


paper, or its 
making 


firms who deal in 
ture, or machines 
Inks, pencils, and many other articles were 
both upper rooms 
exhibited, and in 


used in paper. 


also placed here. In 


also such articles were 
between the devices which interest us most: 
typewriters, computing machines, copying 
machines, duplicating apparatus, dictating 
machines, office supplies, files, etc. Accord- 
ingly, there presented itself to the view of 


the spectator a very complex picture, and 
yet, so far as can be determined, the ex- 
hibitors in our line received no very de- 


cided results in that, as before stated, they 
had to squeeze in as best they could. 

To begin with office supplies, it must be 
said that Germany has wonderful 
progress in this field and it is particularly 
with filing devices that much has been ac- 
Computing machines, copying 


made 


complished 
machines, duplicating machines, and dictat- 
ing machines were prominently displayed 
with typewriters and these were, of course, 
of the well known makes. Among Ameri- 
can machines the 
Monarch, Remington, Underwood and Yost 


there were represented 


which, by an eleventh hour arrangement, 
were exhibited together. Of German 
makes of typewriters there appeared the 
Continental, Erika, Ideal, Torpedo, and 


Triumph, and as the one English represent- 
ative, the Imperial. 


The Exhibits. 
The following list of exhibitors and ex- 
hibits was compiled from the “Souvenir 


Book and Guide Through the Trades Ex- 
position,” which was issued by the expo- 
Besides being a typo- 


sition management. 


graphical accomplishment and a credit to 


eptem 3 
the German paper and printing trades, this 
booklet deserves special mention for the 
exhaustive and interesting manner in which 
it describes points of interest not only in 
the exposition but in Stuttgart and its en 


virons 


AALWERKE HEINRICH RIEGER UND SOEHNEI 


Aallen in Wuerttemberg, Hall 3, pying sses ir 
east and wrought iron 

BAUM & MUELLER, Lahr ‘Bade H 2, ink 
wells and all manner of writing supplies f the flice 

EDUARD BEYER, Chemnitz, Hal Hectogray 
other inks, and paste 

A. BREYERLEN & CO., Stuttgart, Eugenstrasse lt 
Hall 4, the latest models of the Yost t writer 

JOS. BIESINGER, Stuttgart, Hall nks, pastes 
india inks, stamp pad inks, et 

DEUTSCHE POST UND EISENBAHN-VERKEHR 
SWESEN AKT. GES., Staaken bei Berlin, Ha 4, the 
**Poko’’ letter stamping and registering ma I Gel 
eral representative for Wuerttemberg, Heinr Baver 
Augustenstrasse 79a, Stuttgart 

A. W. FABER, Stein bei Nuernberg, Ha pe ils 

GLOGOWSKI & CO., Muellerstrasse 151, B Ha 
3, Remington typewriters, showing the Wa mputing 
attachment Burroughs adding machines and fice 
furniture 

GUENTHER-WAGNER, Hannover and W Hall 2 
inks, typewriter ribbons, carbon paper ring ma 
terials, india inks, circular erasers 

HEINTZE & BLANCKERTZ, Berlin N } Hall 2 
steel pens 

HERM. HERDEGEN, Stuttgart-Untertuerkhein Ha 
2 letter files, loose leaf books, devices and supplies 


catalogues, et: 
Obertuerkheim bei Stuttgart, Ha 
inks, office 


and envelopes for 
HETZEL & CO., 


inks, india pastes 


1 writing 


and other duplicating apparatus and supplies Hetko 
typewriter ribbons, ete 

( HOLZWARTH, Heilbronn, Hall 3 opying books 

MARTIN JAUCH, Schwenningen, Hall office cabi 
nets with specially constructed shelves 

ANTON KASPER, Vogelsangstrass« Stuttgart 
Hall 3, time stamps, telephone clocks and other time 
registering apparatus 

KLIO-WERK G. M. B. H., Hennef-Sieg, Hall 


fountain pens and letter files 


KOCH, WEBER & CO., Heidelberg, Berlir Zurict 
Paris, Hall 3, ‘‘Kaweco,’’ ‘“‘Omega and Ko-Mio 
brands of safety fountain pens, ink pencils and per 
holders; gold and iridium pens 

rH. KRAFFT, Zimmermannstr. 15, Stuttgart, Ha 
3, Ideal’’ and ‘‘Erika’’ typewriters manufactured by 
the Aktiengesellschaft vormals Seidel & Nauman! 
Dresden Also, the ‘*‘Roneo’’ duplicating machines and 
dry copying machines, and the *‘Dictaphons 

GEORG KROMM, Tuebingerstrasse 21-1 Stuttgart 
Hall 4, typewriters, dictating machines and other office 
machines; typewriter ribbons, carbon paper, wax stencil 
papers, document and filing cabinets and sectional office 


furniture 
KUEHLWEIN & 


KLEIN, Marienstrasse 37, Stuttgart 


Hall 4, penholders and steel pens Representatives of 
Karl Kubn & Co., Vienna, and (¢ Brandauer & Co 
Ltd Birmingham 

CHR LEIBFAHRT Metzingen Wuerttemberg 
Hall 3, document and filing cabinets, a! office filing 
equipment of wood and of cardboard Represented ir 
Stuttgart by Max Mellinger, Charlottenstrasse 13 

LOUIS LEITZ, Feuerbach Hall 2 etter filing 
devices 

OTTO MACK, Stuttgart, Hall 3, fountain pens 

OPALOGRAPH-COMPAGNIE, Berlir Hall 3 lupl 
eating apparatus Agent, Chr. Weik, Rosenbergstrass¢ 
47b, Stuttgart 

J. PFEIFFER, Pforzheim, Hall 1, fireproof safes 

HANS SABIELNY Dresden A 9 Hall ; the 


adding and computing machines 
SEIZ VORM. ADOLF DEES, Silberburg 


Stuttgart, Hall 1, 


Comptator’’ 
WILHELM 
strasse 13a, letter paper, envelopes 
and cartons 
LUDWIG SPITZ & CO.. G. M. B. H Pr 


ittkamer 


strasse 19, Berlin, Hall 3, the Unitas ym puting 
machine 

REINH. TETZER. Berlin SO Hall writing inks 
sealing wax and typewriter ribbons 

H. VON GIMBORN A.-G., Emmerich am Rhein, Ha 


writing inks, inks for stamp pads, india inks, paste 
sealing wax, crayons and typewriter ribbons 

F. A. WIDER, Stuttgart, Hall 2, writing inks, india 
inks, copying inks, inks for duplicating devices and 
paste 

ALBERT WITZEL & CO., Ludwigsburg Wuertten 
berg, Hall 2, ink stands, inkwells and ther writing 
materials: also, office supplies 

( G ZIMMERMANN Seidenstrass¢ Stuttgart 
Hall 3, demonstrations of the Underwood aster metl 
od, Underwood billing machine, adding typewriter and 
computing machine; the ‘‘Graphotype luy ating ay 
paratus the **Union-Zeiss”’ copying nachine the 
Comptometer’ computing machine the Stenophor 


dictating machine, and other devices 
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By EUGENE SZEKELY, MANA- 
GER, PURITAS METAL MANU- 
FACTURING COMPANY, LONDON. 


he Wi) 
{ d usiness Trom } 
vard business are inte? 
yt ave aske s to present 
s on the sale of office appliance 
he Viewpoint of the Englis! 
Statione! We are pleased to comply witl 
your re est, and g1 herewith our modest 
1 he subie 


nderstand the situation which we 
face here in placing on the market modert 

ce appliances, we must, at the outset 
admit that approximately only half the dis 
tributio1 f these lines is in the hands 
yroper. Perhaps eve1 
that is placing the estimate too high, for a 


very laroe proportion 1s in the hands 


houses which sell office appliances exclu 
sively and in the hands of the large type 
write nies ( provincial agents 


ind branches, who have taken up the sal 
ewhat to make up th 


( e de es s 
expense of sending ut junior salesmen 
and bi se the sale these appliances 
I 1ishes r them the finest sort of an ad 
vertisement ind “entree” to every ome 
[The main reason, however, is that the sta 
tionery dealer, when the sale of office ap 
pliances was in its infancy, failed to give 
( e€ proper support and welcom« 
This attitude on the part of the statione: 
t ed enterpris firms as the pion 
cers ypew ( rades to take up the 
le e appliances as side lines i1 
respons nquiries, and thus the bus 
ness is now in their hands 
vevel ve now have in most of 
large t ncial towns at least one st 
oner sually of the younger generatio1 
s the latest office appliances 
These men make at onest effort to sell 
all su prove rticles as. should, 
eir opinion, find a place in the offices 
n dert siness me! But those statiol 
s rr} appliances have 
e of it, because they have 
s for the ist, and in this fig] 
t partially armed with modert 
sines eapons he main portion 
omece " liances S 1 ported and comes 
fro I er country in the world, with 
America at the head of the list and Ger 
many second In many cases America 


Originates and Germany copies or imitates 





INTERESTING COMMENT ON 
ATTITUDE OF SOME AMERICAN 
Houses TOWARD BRITISH BUSINESS. 
PROFITABLE SUGGESTIONS. 


SOME 


SOME 





equest fromOffice Appliances for an _ article 
upon the attitude of some American manu- 
could profit by Mr. Ssekely’s suggestions. 


en ges results First, A’s business was_ spoiled 

ly o1 portunit nd the buying public left him for good be- 
S] tory wher ticle cause he had sold an article of apparently 
He would never d: sending the same value at a much higher price than 

t 1ining in o1 s Secondly, the results to B: Within a 

e they make a specialty such lines very short time the imitations began to 
hat at least one membet the break. down and came back in as great 
t have a practical k: ledge quantities as they had been sold. B was 
les wl e is selling o: ll sell. H loaded with repairs with which he could 
ignorant of what is going not deal, for the high tariff in Germany 


made it impossible for him to send the 
fasteners to Germany for repairs, and, fur- 

He seems left to his own resources thermore, it would be necessary to send 
is practically machine through four or five sets of 
Of course, the customers could not 
ertain lit Will wait long enough for this and it became a 
When we put the 
automatic hand stapling machine 
from the right firt What about re on the market there was not one wholesale 
bil stationer who would place with us even an 


unable t inswer su the 


hands 


“money back.” 


rposes tor f S ase oft 


d Am I buying at the right prt Puritas”’ 


or infringement on a protected article order for a sample, and we had to struggle 


with each individual stationer to prove that 


ipplies How great is the danger ot the “Puritas” has nothing in common with 


ing: This question we shall take its predecessors. It is true that we have 


line proposition is aue ft tne act 
ave tree trade and that we re so 


nany, who ships her pr ts to us 1 day—a 


1 about 4,000 in twelve months. But 
vhat is that compared with what we might 
have sold if there had not been thrown on 


fully a little further on in the articl sol 


market such imitations as that men- 
oned, which, incidentally, sells in Germany 
at as low a price as $0.60? And such prob- 
lems as this we have to face here every 
} situation which, you will admit, 
makes the position of the British stationer 
articularly precarious. 
Credit An Important Item. 

hen, another important question for con- 
sideration is that of credit. The British 
stationer has to wait a very long time for 
is money. This is due to the fact that 


naps halt the rouble \ nave I the 


| ngland a re ally Fi 


esal Hardly had t there is in this country immense competi- 


home and foreign, which for keenness 
annot be compared with any other coun- 
Sometimes the stationer 

it abo 1as to wait twelve months for his money, 
What urred \ t 4 nd to withhold credit and make a pointed 
he English faste1 emand for payment in full would mean the 
inding up of his affairs. There are, of 
surse, large firms who can pay cash down, 
as soon as the German imitat ut they demand very large cash discounts, 
seldom less than 5 per cent. Propositions 
following were the from the States to the British stationer, 


rket whet mie tion. 


ry in the world. 





72 


OFFICE APPLIANCES 











When You 
Want To 
Speak 


with any em- 
ployee in any 
part of your 


office or 


factory use 


The Dictogra 


Communication is 
instantaneous, 
secret; no attach- 
ments to handle. 
Remain ,in natural 
position and speak 
in an ordinary tone 
of voice. Full par- 
ticulars upon re- 


quest. 


The General Acoustic Co. 
220 West 42nd St., N. Y. 


OFFICES EVERYWHERE 





























pliances 1s 


possibly sell an article at the 


must be made on a credit basis 


that for 


}; theretrore, 


different from any other country 


in the world 


The British stationery and office appli- 


fully 
field, for although such houses 


ire scattered all over the country, no soonet 


yuses are alive to the 


s in the 


has a new article been put n the 


than they know about it. Manutacturers in 
(Germany are, nat- 


States and 


these deal 


illy, keen to get the trade of 





ers, but very often do not know how easily 

may defeat their own purposes, al 
nougi their proposition may the 
best Some of the tests which a new arti- 
cle must pass here are involved in the 
uestions [lo whom has the article been 


fused it? 


W ho has re 


s the article really as good as represented? 


offered previously: 


What does the manufacturer expect of us? 


ie letters which manufacturers send to 


the British dealer are in every case most 


us that they 


mould 


lausible, and it would seem to 
ire all cast from the same Seventy 


cent of the inventions which are 


elling well in the United States and else 


T 
ve pel 


ere, except here, are not taken up in this 


suntry because the manufacturer does not 


snow what we require. His first and only 


object seems to be the cash sale, not an 


established connection of high standard 


Che manufacturer's motto is “First come, 


first served.” He has no time to stop and 


ynsider a serious proposition. He is sat 


ished with a small order so long as it is on 


erms, cash with order. He 


unreasonably 


expects from his export trade the same 
profit as he gets at home where you have 
such a high tariff and where the public 


knows it must pay the price if it is going 
deals 


You 


vill be surprised to learn that in this coun- 


have the article. In England one 


vith an entirely different situation 


try 75 per cent of the office appliances have 


been introduced on the principle of “per- 
-onal influence,” and not because the Eng- 
lish public has come to realize that “Time 


is money” and that if one is going to keep 


times he must buy some cer- 


tain new device. We have more time than 
ve know what to do with, if the discussion 
is to be reduced to essentials. We cannot 
wherein 


in this country drive a man to see 


he will benefit by a certain device—we 
Furthermore, it is easier 
United States 


man who its in charge of the 


him 
President of the 


must coax 
see the 
than the pur- 
chasing department of an important house 
in Great Britain 
British Stationers Have Big Expenses. 
\nother obstacle to the sale of office ap- 


that the British stationer has 


such large expenses in introducing a line 
hat he must sacrifice his profit on that line 
n the hope of partially recouping on an- 
ther Hence, the British stationer cannot 


price you are 


etting in America, and most devices are 


d at one-half of what you get for them, 


n spite of the fact 


that our expenses are 
roportionately much higher than those of 
h 


\merican agent, wholesaler r retailer 


13 
If we are to be, so to spea i ng 
ground, we expect prices to rrespond 


And we do not want to wait 


eign n facturer has had a lin n the 
marekt years and has thoroug 

ered ¢ home field, and the 11S 
sales are falling off at home, t ks é 
(an come here and start selling at TICE 
which he asked on the home market years 
ago wher is line was new an 

In fact, we need not wait, for eve! new 
line is introduced here on practically the 
same iy as it is placed on your mi 
market. Germany is very neat \lthoug!l 
it 1s true that the articles we get f1 that 
country are not, as a rule, of as hig i 


manufactured in America 


grade as tnose 


whose products would find a mu better 
scale here, we cannot wait until the Amer 
ican manufacturer wakes up to find his 
chances lost in Great Britain. It is a great 


pity that the otherwise wide-awake Yankee 
has, generally speaking, not taken the trou 
with British busi- 


ble to acquaint himself 


ness methods and conditions and thus miss 
es every year an enormous volume of trade 
Those firms who are already working the 
ground know that they are engaged in a 
profitable game and they operate under 
conditions suitable to the demands upon 
the British stationer 

From all that has been said the Amer 


ican manufacturer ought to be able to get 
a few hints. If you are going to put on 
the market a new line which is meant t 


be sold in Europe also, build a plant which 


from the very beginning will e large 
enough to supply your home market and 
Great Britain as well, and introduce your 
article here at the same time that ir first 
advertisement appears in Office Appliances 
Export business is usually worked out on 
such a basis that the profit from sales 


abroad shall cover the expense of introdu 


tion on the home market, and the manu 
facturer may be well satisfied if he akes 
his stipulated net profit on sales 1ome 
while export business should be a safety 
valve 

Lastly, if you try to introduc proposi 
tions on lines which you have already been 


working for some time in the States you 


make it impossible for reliable firms here 


to entertain thoughts of extensive business 


on your product. In Great Britain only 


uch lines will be successful as are in the 


hands of a sole agent who knows the 


ground well, a house which can inspire con 


fidence in the trade, who must be 


that there is no possibility of the same arti 


cle or a similar one being sold the next 
cay at half the price, or that other buyers 
will receive different treatmet Chis 


must be able to keep a large stock 


agency 

on hand, must make repairs promptly, must 

be able to give a personal guarantee as to 
h 


the material and workmanship of the arti- 


cle sold, and, not least in importance, must 
put its whole energy into the sale of the 
line. Furthermore, the retailer must have 
discounts of 334% per cent and 2% per cent 
and the agent 50 per cent and 5 per cent 


coe 
These are the usual terms, and no firm will 

ke s on which are less 

in tl se stipulated I the line does not 
I the agent 50 pet ent and 5 per ent 
he has to go to the retailer direct But 
even at 50 per cent and 5 per cent, a sole 
agent cannot be successful with a line if 
he has to purchase in large quantities fot 
ash against documents U. S. A., pay for 
advertising and printing, make repairs, send 
goods out on trial, sell the goods, paying 


the necessary salaries and commissions to 
travelers, stand the entire expenses of 


transportation, and to top it all, give un- 


limited open credit \fter a manufacturer | 


has sold even one or two small consign- | 


ments of an article on British soil, he can 
never expect a responsible firm to enter- 
tain the thought of a sole agency in Eng- 


land, where there is ever present the danger | 


of a line of so-called “price cutters.” Fol- | 


lowing the line of thought in the proverb, 
“Mens sana in corpore sano,” only in the 
hands of a straightforward sole agent can 
a new line go straight forward to success 


OFFERS PICA A BOOTH AT 1914 
SHOW. 

Recently the New York Chapter of Pica 
received the following letter from Mr. 
Harry A. Cochrane, of the National Print- 
ing and Allied Trades Exposition, which 
is to be held in the New Grand Central 
Palace next April 

\t this coming Exposition, April 18 to 
25, 1914, we are arranging to provide your 
association with a booth free of charge, 
all fitted up with the necessary railings, 
posts, signs, lights, etc., for the use of your 
members and friends as a reception room. 
All that you will have to provide will be 
such furniture as you need and your liter 
ature. We cannot very well supply the 
furniture, because as a rule each committee 
has a different idea as to what they want, 
and in most instances they would rather 
take the furniture from their own club 
rooms 

It is, of course, understood that nothing 
can be exhibited by your members in this 
booth, as this would injure our chances of 
selling space, which, after all, is the basis 
on which we maintain the Exposition. 

Without doubt this offer will be accepted 
officially when the New York Chapter gath- 
ers at its first meeting in the fall. It will 
provide a great convenience for the great 
number of visiting Pica men who will un- 
doubtedly be present at the 1914 Show, 
which is expected to be the _ greatest 
Graphic Arts Exposition ever held. 


\ bright smile, a civil manner, a cordial 


greeting and courteous conduct are valuable 
assets in the science of salesmanship 

The best study of mankind is man, and 
you are the first lesson; the alphabet; the 
primary surse in your consideration of 
human nature Know yourself 
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Five reasons why each 


Victor Typewriter 


is sold as soon as made 


Ist: It keeps its alignment. A type-bar that stands on 
an inch wide bearing and cannot vibrate insures it. 


2nd: It has a positive, accurate escapement that is free 
cs . . . 
from trouble making springs. 
3rd e It has a carriage that moves freely on ball bearings 
° ° . . - 
and at the same time is as firm as a rock. 


e It has a verti 
4th: ai 2 ve 


cal ribbon feed that doubles the 
life of the ribt 


5th « It hasasimple, accurate decimal tabulator built into 
- ° ° ° 
the machine, and at no additional cost. 


And added toall these is durability plus 
visibility. Write for our catalogue now. 
It describes the masterpiece of type- 
writer design and construction. 


VICTOR TYPEWRITER COMPANY 


Office & Factory 812 Greenwich Street, New York, N.Y. 


European Office, International Building, Kingsway, W. C., London 























Your Manufacturing Problems Simplified 


@ We will take your article, develop and improve it, design and make the tools 
and special machinery for its manufacture. We will produce it for you t our 
factory, or design and make a complete equipment of jigs, fixtures, dies, etc., 
for its production 1m your own factory 

G Our tool department is peopled by 300 expert designers and tool makers. 


@ Consult us regarding your proposition. Our advice will be valuable to you. 














The Taft-Peirce Mfg. Co,. “iwais; Woonsocket, R. I. 


NEW YORK, 165 Broadway DETROIT, 1311 Majestic Bidg. 
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BIG CONVENTION AT SPRINGFIELD ASSURED 


THE SPLENDID EFFORTS BY 
MANUFACTURERS AND OTHERS 
(GUARANTEE FINE CONVENTION. 


S the ime for the Seventh Annual 


_Convention of the National Asso 
ciation of Stationers and Manufa 

turers draws on it is becoming apparent 
that the City of Springfield, Mass, on th 
13th day of October will contain mor 
members of the Stationery trade trom 
more different places in the United States 
than any other city in the country has 
ever held. In other words, the attendance 
is bound to be large—larger, indeed, than 
that of any other convention in the history 
of the organization 

New England is the home of big manu- 
factories in this trade. It is an ideal spot 
for the manufacture of many of the spe- 
cialties which Stationers handle, combining 
unexcelled water power with fine climate, 
beautiful scenery and surroundings and an 
old civilization. Springfield and its en 
vironments are spots of peculiar beauty and 
historic interest 

The manufacturers of New England 
have left nothing undone to impress this 
fact upon the stationers of the United 
States and to assure them that should they 
come to Springfield to attend the annual 
convention, they will never regret the time 
and expense involved in the trip 


A most important program of entertain 


ment is being prepared, while the business 














MUNICIPAL BUIi.DINGS, SPRINGFIELD, 
MASS. 


sessions will be filled as never before with 
matters of vital interest to the trade and of 
prodigious influence upon the future of the 
stationery business 




















HOTEL KIMBALi, CONVENTION HEAD- 
QUARTERS, SPRINGFIELD, MASS. 


Every member of the Association should 
make it a particular point to attend this 
Convention, and should even delay his va- 
cation, if necessary, until the second week 
in October, in order to be present at this 

Office Appliances urges, in any event, 
that stationers send to D. E. Paris of 
the Hampshire Paper Co., South Had- 
ley Falls, Mass., and secure a copy of the 
book—*“Springfield, 1913,” and read it from 
cover to cover. This is a most beautiful 
booklet, and withal, the most valuable 
compendium of information ever gotten up 
to boost an Annual Convention. It con- 
tains 56 large pages, about the size of 
It is beautifully printed 


Office Appliances 


in large, clear type, and 


‘ontains nu 
merous splendid half tones showing beau 
tiful spots and points of interest in and 
around Springfield, and in the nearby cities 
of Holyoke, Mittineague, Westfield, 
side Station, South Hadley Falls, Dalton, 
Adams, Pittsfield, Windsor Lock, Conn., 
etc. The book gives very complete infor- 


River- 


mation in regard to hotels and transporta- 
tion, gives an interesting account of the 
educational features which will be brought 
forward at the meeting and in the enter- 
tainments which follow and provides an ac- 
count of the enjoyable’ entertainments 
which will be given the stationers, which 


will go far toward making every reader 


MANY NEw PLANS TO BE 
DISCUSSED AND MuwucH In- 
PORTANT WORK TO BE DONE. 


resolve t be present atl the Big ( nvel 


tion, if his presence is at all poss 


Traveling Men’s night will be resumed 


and it is said that the Committee having 
the plans for Salesman’s night in hand 
will provide something which it will be 
worth while going miles to hear and se 
\ minstrel show will found the ground 
work for the main pyrotechnics and set 
pieces. The committee extends a cordial 
invitation to members of the trade wl 
have a jibe or grouch they wish to put 
over on Traveling Men’s night The com 
mittee has arranged to produce a min 
strel show, the like of which was never 
before seen. The ladies will be especially 
well entertained and everything will be 
done to make their stay pleasant 

Among the educational features it is 
pointed out that there is no section in the 
world so closely related to stationers and 
printers as the Connecticut and Westfield 
Valleys and the Berkshire Hills The sta 
tioner will be taken through these beau 
tiful and interesting places and will visit 
the big mills of paper houses whose names 
are known the world over, learning there 
more of the paper business than he yuld 
possibly learn by reading. While in Hol- 
yoke visiting stationers will be x n at 
opportunity to study the manufacture 


5 


ee el dee 








COURT SQUARE SPRINGFIELD, MASS 


the blank book business by the illion 
They will visit all the paper lls in 
Springfield and the mills of the various 


cities named in a preceding paragraph. In 
fact, the entire convention will be intensely 
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]-P [LEAF] 


THE I-P LEDGER 


SAFE—SECURE 


GUARANTEED 
MECHANICALLY 
PERFECT 





is 
A PREDICTION—Nail it down and call us up if we _ fail 
The I-P Ledger will be the Book during the coming Ledger Season—and 
by March Ist, 1914, it will be universally acknowledged as the correct type 
of Loose-Leaf L edger Binder, and other manufacturers will be offering some- 


thing “‘just as good”’ as the I-P. 


OF COURSE THERE IS A REASON 


FIRST. The Binder is right, absolutely right. 
It is safe (from the consumer’s standpoint) because of the cylinder lock, which 


calls for the use of a key, not a winder. 
It is secure because made of steel throughout and welded together by electricity. 


It has no rivets, screws, rachet pawls, or springs, in the binding mechanism. 
SECOND. We have the organization and the money necessary to make the 
I-P Ledger known to every user from coast to coast and plans are on foot to 


accomplish this result. 


THE I-P GUARANTEE alone will sell it. Note that it 1s unlimited. 


It reads: 

All I-P Loose Leaf Books are guaranteed to be mechanically perfect. Should a 
defect appear, the book will be repaired, if possible, otherwise replaced without cost 
to dealer or consumer. 


AS A BUSINESS PROPOSITION PURBLY 


you c an’t afford to be without the I-P Ledges It is a money maker for YOU. Write for 


italog 70 for full description. Three Gauabiis Siashe. 


IRVING- PITT MANUFACTURING CO. 


New York Branch General Office and Factory Chicago Branch 
54-56 Franklin St. KANSAS CITY, MO. 24-26 So. Clark St, 
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Latest 
Triumph 


Fill, Lock and Clean 


Themselves! 


Pen 








Combine in one holder the latest 
desired features in a _ practical 
manner that are a proven / 
and guaranteed success. 


Made in all sizes from fe 
$2.50 up to $7.00 in regu- a 
lar or short holders for a 
gentleman’s pocket or 
a lady’s desk or hand bag. 
Fitted with pens for or- 
dinary or any special 


writing. Sa 
IMPERIAL Non-Leak- Ie 
able Stylographic Pen FS 


fills a long felt want. 


EUREKA Self-Filler is 
a popular priced pen that 
fills itself and will work 
and wear well. Retails 
for $1.50 up. 


FOUNTOGRAPH, a po} ular 
$1.00 and up pen that is of 
good grade in all respects and 
will give good service for you. 


Our catalogue, free for the ask- 


ing, shows our complete line. 


You can increase your pen 
business by placing a stock 
of our pens, with which 
we will give you special 


The 
John Holland Gold Pen Co. 
127-9 E. 4th St. 


Cincinnati 


inducements. 
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interesting and educational, both in busi- 
ness and in its entertainment features. 

Every one will be welcome at Spring- 
field, and there will be room enough for 
all 
Othice Appliances takes pleasure in re- 
producing herewith two or three of the 
pictures shown in the beautiful Spring 
field book and in reproducing herewith a 
portion of the clever introduction § to 
“Springfield, 1913.” 

Send for the book and then—go to 
Springfield! 

From “Springfield, 1913.” 

“If you approach Springfield, Mass., 
from the West when you come io attend 
the next convention, you will probably 
via New 





have the choice of two routes 
New York City or Albany, N. Y. Be ad- 
vised, and make the approach through AI- 
bany. This will introduce you into Massa- 
chusetts by the way of the Berkshire 
Hills—the Berkshire Hills in October, all 
golden and glorious in their royal colors 
of Autumn. It will prove a_ picture 
which you will always remember with 
enthusiasm, and which will alone repay you 
for many hundreds of miles of tedious 
railroading If perchance you are one 
mortals who can 


of those _ fortunate 


motor through these famous “domesti- 


cated” mountains in your own = Six- 
cylinder car—well, thank God, and make no 
boast of it! 

When it comes to a canned description 
of the Berkshires, even dry-as-dust. Baed- 
eker evinces a passing glow of enthusiasm, 
and breaks forth in words like unto these 

“This is a region confined between two 
mountain ranges, the Taconic and the 
Hoosac. The region is broken up into a 
number of small valleys, interspersed with 
isolated hills; and for gentle loveliness of 
a hill country, as contrasted with a moun- 
tain country, it is unsurpassed in the 
United States and has few rivals else- 
where.” 

In making your plans, it would be well 
to start a day or two earlier than actually 
required for reaching Springfield in _ sea- 
son for the convention sessions. Stop over 
for a while at Pittsfield, in the heart of the 
Berkshires; breathe in the invigorating 
mountain air, and make side trips to Lenox, 
Stockbridge and Dalton. If time permits, 
there are also attractions to the north— 
Nennington, Vt., with its splendid 308-foot 
Revolutionary battle monument, Cheshire 





of cheese fame, and North Adams with 


Greylock Mountains and the Hoosa 
nel to lend added interest 

Lenox and Stockbridge are s 
Pittsfield. The latter with its fan 





Red Lion Inn, which has extended hospi- 
tality to the travelers since 1773, w 

a good example of a New England village 
at its best Here is the Field Clock, the 
Jonathan Edwards’ monument, and a 


Monolith marking the ancient burying 
grounds of the Stockbridge Indians There 
is also a natural phenomena known as Ice 
Glen. 

Lenox is perhaps the best known town in 
the Berkshires. During recent years it has 
become the most exclusive autumnal re- 
sort in America. The season is at its 
height in Octoba@r. The view from the 
veranda of the Aspinwall hotel is of both 
scenic and historic interest. On the crests 
of the surrounding hills are the splendid 
estates of more than half a hundred fam- 
ilies of wealth and social position. 

Dalton is a town picturesquely perched 
“in mid air” a few miles east of Pittsfield. 
It is famed for its fine paper mills, and will 
undoubtedly be a point of visitation for 
many of the pilgrim stationers. 

Every state seems to have a Springfield, 
but Massachusetts thought of it first. This 
flash of originality is explained by the fact 
that the first settlers who staked out the 
claim in 1636, were from Springfield, Eng- 


land. Springfield, Mass., is known wher- 


ever the English language is read, or men 
are sent to their home by aid of revolver 
or rifle 

Speaking with one hand on tl Book, 
Springfield has only about 95,000 inhabi- 
tants. It has never expanded or annexed 
Touching it on every corporate line are big 


towns and small cities. Within a radius of 
ten miles are 250,000 substantial self-satis- 


fied citizens 


To the sour-visaged settlers of New Eng- 
land, any thoughts of the beautiful savored 
dangerously of sin and possible damnatior 
Therefore, it was not the beauty of the 
Winding Connecticut River which tempted 
them to plant a town at the pr e point 
which is now Springfield—it was its com- 
mercial possibilities as a trading center. 
How prophetic. Today Springfield is the 
metropolis of Western New England, and 
four thousand traveling salesmen make this 
their headquarters On every hand are 


peace and plenty. 











SPRINGFIELD, M.\SS., 


FROM THE WEST. 
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STIMULANTS FOR TYPEWRITER 


OPERATORS. 

Tea Takes the Palm.—By Miss L. Reid. 

\ number of experiments have been cart 
ried on in Austria lately by doctors who 
wished to discover the value of various 
stimulants, and operators on typewriters 
were chosen to submit to the trial, as their 
capacity in be measured more certainly 
and surely than that of any other workers 

The perators, all of whom were un- 
accustomed to alcohol in any form, were 
assembled and a trial of their speed and 
other capacity was made. Forty cubic cen- 
timeters f absolute alcohol, mixed with 


water and suitable flavoring, was then ad- 
ministered \fter this they commenced to 
take down dictation, as before. It was 


found that on an average their speed was | 


considerably reduced, while the number of 
mistakes made was much larger than be 
fore the drinking of the alcohol. Similar 
experiments with coffee were made. Strong 
doses were administered, with the result 
that the speed of the writers was raised 
largely, but the percentage of mistakes was 
much greater also 

Tea was found to be the only stimulant 
which worked beneficially. Operators who 
were somewhat exhausted by work imbibed 
strong tea and it was tional that their 
exhaustion disappeared entirely, and that 
their speed increased, while the capacity 
for fixing their attention on the work was 
also increased, the inclination to make 
slips being much smaller than before the 


administration of the stimulant. 


TAKES CHARGE OF DICTAPHONE 


ADVERTISING. 

George P Metzger, formerly advertising 
manager of the Columbia Graphophone 
Company, sole distributors of the Dicta- 
phone, has resigned as advertising manager. 


He will still be paneer Ree with the Colum- 
bia Company in the capacity of advertising 
counsel, but will take up active work in 
the advertising field as a member of the 
firm which will be known as Hanff-Metz- 
ger, Inc., Adelie: and who are locat- 
ed at 95 Madison Avenue, New York. 

Mr. Metzger’s wide experience in the ad- 
vertising field, coupled with that of his as- 
sociates in the new company, is ample as- 
surance of his success and efficiency. 

C. W. Woddrop, secretary and treasurer 
of the Columbia Graphophone Company, 
will have direct charge of the advertising 
in the future as advertising manager. 

M. B. Easton, formerly of the sales de- 
partment of the company, has been added 
to the staff of the advertising department. 





SEDDON PAYS A CALL. 

Harry I. Seddon of Portland, Ore., who 
takes care of a part of the Northwest busi- 
ness of the Remington Typewriter Com- 
pany, passed through Chicago recently on 
a flying visit to his Eastern home. Mr. 
Seddon says that the feeling of the busi- 
ness men of the Northwest, particularly 
those in the office specialty held, is opti- 


mistic 


| 
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Assortment----Capacity 


Protection 


To supply the style of device that fits 
the need, and another style for another 
need tomorrow, from the same line— 


To obtain greatest fil- 
ing capacity for space 
occupied 









To secure maximum 
insurance against de- 
struction of valuable 





records 






These are the essentials 
of best value in filing 
equipment which the 
customer seeks—and 


ls in 














find 





The Variety Offered in 


Wydesteels, (full width horizontal 


Se¢ tir ms 
Unettes, (half width sections which inter- 
member with Wydesteels) 
Uprights, (‘‘Sydesteels” they might be 
alled, with the new Optional ends) 
Mul tipl es, (card index cabinets, usable 
singly or in combination) 
and 
Allsteel Cabinet Safes, 
supplies the adequate minimum for 
any filing need. 





‘he Space Saving o! ainab lk with steel construction, correctly 
Pc attains its maxim 1 Allsteel. 

The Effective Protection: afford ed is the non-burning quality 

f details. such as electrically welded 

joints, close fit rawers an d double drawer fronts and cabi- 
net sides supplying air space insulation. 

These reasons along with durability; vermin, rodent, and dust- 
proofness; non-sticking qualities; pe fection of finish (green or 
wood reproduce | pleasing appearance are the telling qualities 

daily increasing volume of Allsteel sales. 


of steel, plus refinement 








which account for the 
Are You sno Your Shaver You can, if your territory is 





1ot now taken ng The Allsteel People 
The ‘Gis ral F wenvediian Company 
Export Office: 396 Broadway, New York City Youngstown, Ohio 














































SoME VIEWS ON THE FEA- 
SIBILITY OF A NEW PLAN. 


N the opposite page 1s a specimen 
plate bearing the above caption, the 
system being devised by Jacob 
Backes. Office Appliances has written to 
all the manufacturers of typewriters and 


machines imitations of typewriter 


type upon this subject asking for their opin 


using 


ions as to the feasibility of Mr. Backes 
scheme \ number preferred to make no 
comment until they had given the matter 


more careful consideration 
It seems to Office Appliances that 
plan might be practical if it were possible 
to introduce it put it into universal 
use, but nothing would be accomplished if 

only a few stragglers took it up 
It is unlike simplified spelling, for when 
ever and the advocates of 
pler spelling methods get their plan adopt- 
ed they have made an advance. Simplified 

universally 


this 


and 


wherever sim- 


spelling need not be used in 
order to be practical, but the plan suggest 
ed by Mr. Backes have to be ap- 


plied with practical universality in order to 


would 


succeed 

Office 
practically 
tioned 


\ppliances’ view of this matter is 
that of those men 
below who their 

We take the liberty of quoting 
several of these letters 

Mr. Backes 
who submitted a 
of Office Appliances to 
individual and personal by means of calli 
submitting a plate similar 
the opposite page 
Royal Typewriter Co. 


concerns 
have expressed 
opinions 
will be recalled as the one 
plan in a recent 
make authorship 


issue 


typed printing, 
to the one shown on 

From the 

“We have read with interest the advance 
proof of an article on American Denomi 
nators, to appear in Office Appliances for 
September. In reply to your request for 


an expression of opinion, we will frankly 
that the 


fractions 


say while new system of denomi 
nating devised by Mr. Jacob 
Backes for typewriting and adding-machine 
simple 


fact, be 


unquestionably 
there will, in point of 
difficulty in getting the 


keyboards is 
and practical, 


very 


experienced great 


whole to support it. 


public as a 


BETTER FRACTIONS 





Innovations of this kind need expect no 


rapid growth. The Metric System, for ex 
ample, magnificent as it is, has failed of 
general adoption in this country The 


movement in favor of simplified spelling, of 


which no less a person that Mr. Roosevelt 


strenuous advocate, has made 


The attempted revision of 


has been a 
little 


the Julian Calendar to a year of thirteen 


headway. 


months met with a similar fate. In them 


selves, the arguments capable of being ad- 


vanced in favor of each of these contem- 


plated reforms are _ well-nigh invincible. 


Mr. Backes’ arguments for his new system 
of fractional denominators are no less con- 


vincing Yet each of these reforms lan- 
guishes by reason of a lack of the united 
support of the plain people—and so will 
this latest of them all So slow is 
the final growth of public opinion as con- 
cerns new ways for denominating that 
which the eye and the printed page have 
made familiar for so many generations, 
that the harvest is almost never reaped 
within the lifetime of those who have de 
vised them. For these reasons [ doubt 
whether recognition of the new system of 


American Denominators will come in Mr 


Backes’ life.” 
From the Visigraph Typewriter Co 


“In our opinion, there is not a general 


enough demand for ‘American Denomina- 


tors’ to make the introduction of the sys- 
tem either easy or worth while. Its appli- 
cation, too, being somewhat limited, would 
tend to make its adoption impossible. The 
new method would undoubtedly lead to 
endless confusion, with the result that its 
effect would be more harmful than bene- 
ficial. When you consider that it was im- 
possible to have the Metric System, with 
its thousands of adherents, adopted for 
general use in this country, it is manifest 
that the general adoption of ‘American De- 
nominators,’ with fewer good points to com- 
mend the system, is practically an impos- 
sibility.’ 
From the Remington Typewriter Co 





Addition to the Staff of 


The Advertising Department of the Columbia Graphophone Co, 


Assistant to W. 8. Scherman, 


Already a good announcer. 


William Harris Scherman, 


Born Aug. 11th, Tipped the Beam at 9 pounds. 








BEING COMMENT UPON THE 


) , , : ) — 
PLAN OF JACOB BACKES 
+ Nee ) 

ON THE OPPOSITE PAGE. 

“Thank you very much for sending us 

advance proof of the article on American 

Denominators, a system devised y Mr 
Jacob Backes 

“The system is certainly ingenious If 

typewriter users and their « ents 

could be induced to learn it and accept it 


advantages would be very great from 


the 


the standpoint of both manufa and 
user. The keyboard would not o1 sim- 
plified, but what is more import time 
and space would be saved in t vritten 
work 

“Of course, the introduction of such a 
system would require an educational cam- 


paign, and whether the probable success of 


such a campaign would be sufficient to 
justify the effort is a question up which 
we are unable to reach a definit: pinion 
at this writing 
From the Dalton Adding Ma I ( 
“From a casual reading vance 
proof of the article on ‘American Denomi- 


nators’ we feel that we can heartily endorse 
both their practicability and utility Like 
simplified spelling, dres ret anti 
race suicide, ts success must depend upon 
a general public acquiescence ant yroval 
If the public can be induced t idopt it 
generally, that fact will be aut tically 
reflected in a cessation of orders for writing 
machines embodying the single ional 
characters, resulting in their complete elim- 
ination whenever the demand shall 
entirely cease 

“As we view it, the office f the manu 
facturer is to furnish what the lic de 
sires in a matter of this | 
sume the role of dictator 

S al -” ‘ 
to me about gradually fr x 
panding use of the syste s vitl 
commercial houses, institutions f learn 
ing, technical and trade }; et in 
the pe that ultimately tl lic fancy 
mig! I r¢ attracte d and ( nsent 
thus insure the universal currer 
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A method has recently 
been devised by which 
all fractions in over 
ni27 of all 
“jobs" type- 
writers and 
printers un- 
dertake may 
be represent 
ed in about” 



























stroke; few 
machines are provided with fa- 
cilities enabling operators to 





e5 of the 


Callityped by Jacob packees | space and number of strokes at 


present necessitated by the un 





represent other broken quanti- 

ties so easily. Probably the majority of ma- 
chines have no complete fraction of any kind 
on single types, the operator depending on the 
use of the oblique separator /, a style which, 
forced into existence by the restricted range 
of keyboards, finds neither precedent, favor 
nor following in correct printing and is open 
to the additional objection of being too dis- 
cursive and slow. For example, in typing the 
quantity 64-1/64 it takes five strokes (inclu 
ding the hyphen) to indicate a quantity only 
1/4096 as large as the unbroken number, which 
requires only two strokes (two spaces). 


Often this spaciousness in representation is 
very inconvenient 





scientific methods which have 
been employed for—according to the mathemati 
cal historians—at least fifteen centuries. 


In more than ni27 of all work typewritten 
or printed, the fractional quantities consist 
exclusively of the half or a given number of 
uths, 8ths, 16ths, 32nds, 64ths, 128ths, as: 


1/2, 3/4, 5/8, 7/16, 9/32, 11/64, 127/ 28. 
The above with whole numbers: 1-1/2, 2-3/u, 


3-5/8, 4-7/16, 5-9/32, 6-11/64, 7-127/128. 


In the new method, illustrated in the cen- 
tered tabulation, initial or suggestive let- 
ters stand for each of the mentioned denomina 

tors, and all de- 





in columned lines 
containing a full h means halves; thus 1/2 
crop of fractions. 
Typograpners have 
means for fraction 


q “ quarters; " 3/4 


ing in small space,| e * eighths; " 5/8 
as numerators can 
be justified or e * sixteenths; " 7/16 


otherwise disposed 
over denominators; 
besides, in most 


printed fractions | x * sixty-fourths; “ 11/64 is x11; 6-11/64 is 6x11 


(tabulated stock 
and market reports 
in the daily news- 





t " thirty-seconds; " 9/32 


n " 128ths; " 1/128 is ni; 


nominators ar é6 


is hi; 1-1/2 18 ini typed between the 
integer and the nu 
is q3; 2-3/4 is 2q3 merator. It will 
be immediately no- 
is e5; 3-5/8 is 365 ticed that the new 
method (ee 
is s7; 4-7/16 is 487 Denominators) re- 
quires oO about 
is t9; 5-9/32 is 5t9 | e5 as many strokes 


or spaces as the 
old. Integers come 
first, as now; 
the denominators 


7-1/128 is 7n1 
last, as customary 








papers, and mechani 

cal dimensions in other printings) it has been 
observed that the fraction characters are so 
microscopic that each takes up the space of 
only about 1/600 of a square inch, and one may 
be entirely covered by the head of anordinary 
pin. In everyday pica typewriting,it is virtu 
ally impossible to strike or typographically 
position numerators over denominators, and as 
each figure takes up a minimum of 1/60 square 
inch—about ten times as much as newspaper 
fraction figures—no space can be saved. 


Often when writing machines are bought, the 
questions arise as to whether mechanisms are 
to include fractions in the typal equipment, 
and if so, what kind and how many. It is pos- 
sible to represent all fractions acceptably 
without using a single extra fraction figure 
and without the / at all (using in rarely oc- 
curring cases the - therefor, as in i 1-2). 


Naturally the introduction of a shortened 
method of fraction-formation with the machine 
interests and closely concerns the makers of 
the various brands, as well as members of the 
variant typing professions, including printers. 


| printing decimals. 





in typewriting or 
In decimals the position 
of a period indicates where the fraction be- 
gins; in the new method the denominator is 
indicated by an initial or other suggestive 
letter in the American language, the language 


] . = 
Old 1/2 13/41 7/8 |15/16 29/32 |63/641127/128 
Newlhi |q3 le7 |s15 |t29 {x63 1n127 


| Se 


Comparisons Introducing Whole Numbers: 


























1-1/2 |2-3/4|3-7/8 |u-5/16 |5-9/32 16-1/647-1/128 
a 2q3 3e7 4s5 5t9 6x1 ni 























in which about e5 of the world's printing and 
about e7 of the world's typewriting is done, 
these proportions constantly rising. 


"Try it on your machine". The above tables 
indicate the gains in time, space and effort. 
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COMMENT AND DESCRIPTION OF 
SOME OF THE RECENT IMPROVE- 


MENTS IN OFFICE MACHINES. 


A New Wage Calculator. 

The Inajiffy calculator, manufactured by 
the Inajiffy Calculator Company, Chicago, 
is a new invention in the calculator field, 
which is said to embody several distinctly 
novel and practical features. 

It is used for calculating 
facturing costs and inventories, and as its 
instantly. 


wages, manu- 


name implies, it does the work 


ae 


a2 
. ——_—_ 


397 = 


¥ 
eg ee 


TOR * 
aLCuLs 





IN-A-JIFFY CALCULATOR. 


The machine has no mechanism that cal- 
culates, but the al- 
ready pre-calculated and appear printed on 
a cylinder which is within another cylinder 


figures or results are 


—this outside cylinder having openings 
which are of such size as to allow only one 
the to at 
This be a strong 
the 


preventing 


result show 
to 
eliminating 
from 


namely, desired— 


time is claimed 


of 


one 
machine, errors 
the 
than the desired result 
the c: 


lever at 


feature 
by operator seeing 
any figures other 

The 
lations 
left 
a slot at the side of which appears a sc: 


inside cylinder contains 


and is revolved by a 


side of machine. This lever travels in 


indicating rates per hour 

This lever has a very important feature 
in that it travels over a ratchet containing 
the same number of notches as there art 
rates per hour 

When pulling lever, which is provided 
with a small indicator, to desired rate per 
hour, it revolves the cylinder to that hour 


and a catch in the ratchet holds the cylin- 
In this 

the 
gures without 


der in place until released. 
the 
revolving to another set of fi 


way it 


eliminates possibility of cylinder 


the knowledge or intent of the operator. 


It is released again when operator 
presses lever and moves to the next de 
sired rate 








A REsuUME oF NEw THINGS 


WuicH Have APPEARED 

DuRING THE MONTH. 

Another novel and important feature is 
the indicator of the rate of wages. This 
indicator, when moved, turns the outside 
cylinder having the slot opening or win- 


dows and is so constructed that when indi- 


cator is moved to desired rate the slot or 
window opens at that particular rate and 
allows the operator to see only the result 
in which he is interested, concealing from 
view all other figures 
The operating parts are only two 

namely, the handle at left, which revolves 
inside cylinders containing the calculators, 
and the indicators on face which revolve 


the outside cylinder containing the slots or 


windows 


The Inajiffy is a great time and error 
saver, and its great value in pay iecll and 
cost work is recognized by many large and 
prominent manufacturers 

Belt’s Duplex Calculator. 

\ new calculating machine has been de- 

vised and put on the market by F. A. Belt 


of Mt. Washington, Ohio It of 


consists 


four charts 
The columns of 
charts appear 


separately through four 
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- > = | 117 
wound on reversibl llers 
figures contained on thes« 


gitudinal openings on the face of the cal 


culator 

Two of these charts instantaneously mul 
tiply and divide whole numbers, mixe 
numbers and fractions The other tw 
charts multiply areas in square inches | 
any length in linear feet and inches. By 
adjusting the charts to the desired length 


an instantaneous reading is had of the 


bical contents of any desired space 


It is claimed that greater rapidity and a: 


curacy 


ing cubical 
of 


vision 


and fractions than is afforded by 


are 


obtained ir 


contents, 
whole 


mathematical device. 


numbers, 


1 calculations embra¢ 


square roots and di 


mixed numbers 
any other 


The arrangement af 


fords numerous mathematical shortcuts 

such as a conversion of meters to inches 

prices by the gross, interest, discount, et: 
A New Type Brush. 

\ new specialty that will be of interest 
to all selling and using writing machines 
and supplies is the Liberty Type Brus! 
shown here 

The head of the brush is so formed that 


not only the type but all other parts of the 


machine 


effectively 


can 





HEAD OF BRUSH. 


be 


and the 


manufacturers claim all 


cleaned easily, rapidly and 


danger of bending or damaging type 
bars is eliminated. 
The brush handles and the bristles are 




















BELT’S DUPLEX CALCULATOR. 
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Join Efficiency and Simplicity with System 


Efficiency—simplicity and system in handling office records are just 
as essential in business today as they are in handling men, money 


or machinery. 


Efficiency and simplicity in handling rec- 
ords means getting correct results with- 
out loss of time—without lost motion— 
without searching through piles of books 
and figures. 


The records furnished by a National 
Office Register are most simple in form 
—at hand any time you want thm— 
yet complete in the information they 
give about the business of your various 
departments. 


Such records help you to increase the 


efficiency of your office force — relieve 
your bookkeepers of much unnecessary 
figuring—save time and money in your 
business. 


The National Office Register joins effi- 
ciency and simplicity with system in 
office routine—gives complete informa- 
tion about the business of your depart- 
ments without labor or loss of time. 


This is the high standard you can have 
in your office if you use a National 
Office Register. 


It will surely pay you to investigate 


The National Cash Register Company, Dayton, Ohio 
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two distinct parts, and when the bristles 
are worn or soiled they can be instantly 
removed and new bristles inserted. The 
handle is durably constructed of metal and 
will last indefinitely, and the cost of the 
new bristles, it is claimed, is considerably 
less than the cost of the ordinary brush 
These bristles can be supplied through the 
dealer, making a means of continued profit- 
able dealings. 

The device is particularly well adapted 
for advertising purposes also, as a dealer’s 
name can be stamped on the handle, mak- 











SHOWING BRUSH ATTACHED 
AND DETACHED. 


HANDLES, 


ing a permanent advertisement at a muni- 
mum cost. 

The manufacturers state they 
pared to offer quantity discounts that will 
make this article a profitable addition ta 
any line. For prices, discounts and other 
data regarding selling, please address the 
Littau, 32 Liberty 


are pre- 


manufacturer, H. G. 
street, New York City. 





An Interesting Ledger. 


The cut shown herewith illustrates Persh- 


Hl 
Hill 
ti 

'} 


PERSHINGS)\ 


loose Leaf Ledger\\)\ 


M20 |i 


SIViI~ 
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ing’s Loose Leaf Ledger No. 20, manufac- 
tured by Pershing & Company, South 
Bend, Ind. 

This ledger is especially adapted to the 
needs of merchants who do a cash or small 
credit business. Such merchants find this 
book amply sufficient to keep track of their 
various little accounts, while larger dealers 
find it takes 
saving, it is said, at least half the work nec 
essary by old time methods 
Leaf Ledger No. 20 is a day 


care of short time accounts, 


| oose book 


ledger and statements all combined in one. 
\ccounts are always posted and bills al- 
ways made out. Leaves can be taken out 


and new ones inserted at any time. 


[his book is well bound with cloth sides 
and leather backs, the indexes are inde- 
pendent of each other. Bills are placed 


under each index and can be taken out and 
new ones inserted at any time. 

In addition to this ledger 
manufacture a considerable 


including Pershing’s 


Pershing & 
Company line 


of other useful devices, 


Petit Ledger, Automatic Copying Book, 
Duplicate Order Book, Handy Cash Book, 
eve., €s€ 

Dealers who may be interested in these 


lines should write to Pershing & Company 
at the above address for copy of their latest 
catalogue. 
A Typewriter Silencer. 
Noisy typewriters often prove one of the 


disturbing elements in a large office Dr 
Frank Dowd, a prominent dentist, whose 
offices are at 705 Schofield building, Cleve- 


land, Ohio, has invented a typewriter platen 
core which, it is claimed, practically elimi- 
nates the noise which comes trom the type 
striking the platen. The device is said to 
reduce to a dull thud the sharp click which 
some platens give forth when struck. It is 
reported that the style 
platen has been used it has had a decidedly 
beneficial effect in 
the strain of typewriter noises. 
of this is claimed, 
without his voice, dictate to 
typist while she writes. 


insofar as new 


relieving typists from 


3y the use 


new core, it yne may, 


raising his 




























LEAF LEDGER. 


eptember 


IQI3. 


A corporation has been formed to place 
the device before the typwriter users in this 


and other countries. 


An Idea for the Credit Man. 





When money is tight, we often that 
our resources on the collection »blem 
run short. We do not want to offend 
we do not want to bore—we want retain 
old patronage, but the money eeded 
and there you are 

In our anxiety, we sometimes word 
or two creep into our letters or mark an 
item overdue without fully looking it up 
The results are unpleasant and sometimes 
mean the skipping of an order 

Wilson E. Rickert, Allentown, Pa., pub 
lishes a series of what he terms, ‘Picture 
Collection Stickers,” two of which are here 


illustrated. He claims, and says that he 
has the testimonials of hundreds of large 
business houses using them, I this 
series of collection appeals get the money 
from delinquents, and best of all, get it 


without leaving sore spots. 





The publisher contends that humor is a 
great asset in the collection profession 
This humor therefore, plays a very prom 
inent part in his series of collection pic- 
tures 

The pictures put the delinquent into a 
smiling mood, and tend to make him reach 


for pen and check book, it is claimed 
The THANKS is used to show 


ipprecia 


tion for remittance. It is fastened to re- 
ceipt and helps to complete delin juent s 
admiration for your novel method t coax 


ing money and producing cheerfu 


These Collection Pictures aré d on 
high grade imported satin finisl lored 
gummed paper—the PLEASE in red and 
the THANKS in yellow The rice of 
$1.00 a thousand allows their us: large 
quantities Aside of the PLEAS and 
THANKS stickers, this publisher offers a 
series of six other Collection | ires 
samples of which may be _ had the 
asking 

A New Idea in Office Knives. 
The accompanying illustrations show an 
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here are hundreds of business men 

in your locality who believe firmly 

in check protection of the right 
kind, but who hesitate to acquire it 
because of the hitherto high prices of 
$30 - $65 and more. 


here are hundreds more who will 
i never know how much they need 
check protection of the 
kind until you tell them—until you call 
their attention to the amazing annual 
losses reaching into millions and mil- 
lions of dollars. 


here is not a single logical reason 
I why you orany other business man 
should not protect his bank ac- 
count,—protect that signature which 
means an order to pay out one dollar 
of that bank-account or all of it at the 
will of a check-raiser, be he amateur or 
professional. 


now you Mr. Dealer and Mr. 
Agent that it is absolutely impos- 
sible for you to write a check that 
cannot be raised. That is: unless you 









Check in position—operating machine. 
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Si 
heck 





protect it by the inking and macerating 
system which is the principle on which 
the AawGe check protector operates. 


ou can be prepared to show every 

\ one of your customers how his 

check may be raised in spite of 

any other method of ‘‘so called protec- 

tion?’’ he may use, and demonstrate it 

to him right under his very nose so 

effectively that a microscope could not 
detect any sign of alteration. 


e can show you how all this can 
W be done. We can _ transmit 
to you the required information 
in such a way that, without loss of time 
or inattention to other details of your 
business, with ‘‘check protector’’ knowl- 
edge you can increase your daily revenue 
considerably. We will lay ‘‘check-rais- 
ing’’ so bare to you that in comparison 
“September Morn’ will look like an 
arctic explorer. 


that every person who issues checks 

should not be without New Era 
protecton. And in the firmness of these 
convictions you will find open to you 
another source of revenue of sterling 
worth. 


Yr will become firm in the belief 


patronage and good-will of your 

customers by selling them perfor- 
forators, crimpers and other devices that 
are really no protection atall. You will 
sell them the best protection, the only 
means of protection, and at a price well 
within the limits of their pocket-books. 


New Gra MGC 


450 Fourth Ave., New York City 


A nd you will no longer risk the 





ention Office Appliances 
when writing. 












ector 


FIRST LOW-PRICED 
MACHINE TO STAMP A 
CHECK WITH AN UN- 
ALTERABLE IMPRINT— 
VIZ: THE INKING AND 
MACERATING SYSTEM. 


The New Era Check 
Protector is destined to 
be the most universally 
used machine ever in- 
troduced. The charac- 
ter of its work, the in- 
genuity of construction, 
and above all the low 
price makes it easily a 
leader. 












































It is of handsome ap- 
pearance with its high 
nickel finish and genu- 
ine rosewood handle. 
Standing 6 in. high and 
3 in. wide it isa handy, 
convenient machine 
that is on your desk 
where you want it, 
when you want it. With 
ordinary use one inking 
per year is sufficient. 



































Showing ink rell ; 


It is absolutel ar- 
good for 6,000 impressions. . 7, 


anteed, the policy of 
the concern being to 
stand behind it for a business life time. Its mech- 
anism drives indelible ink through and through 
a check, weakening and macerating the fibres of 
the paper so that any attempt to alter results in 
destruction of the check. It limits the value Of a 
check to the very dollar. Easy and efficient of 
operation. 


The imprint SIO* The price 
Mr. Salesman or Agent 


Dear Sir:— 

We've got a few cracker- 
jacks on our sales force who have 
proven their ability to net $100 and 
more week in and week out. We 
sincerely hanker for a few more such 
men. Are you there? If you think 
you can qualify let’s hear from you. 
Address Sales Manager. Give ex- 
perience, age and other essentials. 



















































DeuGreMy 6 Office 
Appliances 


450 Fourth Ave., New York 


Please comply with the following request 
as checked by me: 








Further literature with Dealers or || 
Agents Discounts. — 

One New Era Check Protector on 
Teu Days Trial. 7 





Special Unique Selling Plan. 






Particulars about “‘check-raising.”’ 





Attach this coupon to your card or letter-head 




























Do a littke Coupon Clipping. 
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office knife which serves the purposes of 
ink eraser and pencil sharpener, and con- 
cerning which further information is given 
in the advertising columns of this issue. 
The feature of the Interchangeable Blade 
“Office Knife” is so made that the blade 
may be removed and, while it is being 
sharpened, another used in its place. It is 
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allow the shipment to go on its way poorly 
and improperly marked. The result is long 
waiting for the customer and often loss of 
trade for the shipper. 
The marking of the 


foreign shipment 


must be plain and legible, for the shipping 
mark is practically the address of the for- 
eign concern. 



















iy 
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NH ore 
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THORSELL’S OFFICE KNIFE. 


usually the blade of a knife which wears 
first. With this new 
one may the aluminum holder 
nitely by supplying a new blade when nec- 
the catch 


out or breaks device 


use indefi- 


essary. A slight pressure on 
spring disengages the blade which may then 
be removed and another slipped easily into 
place. 

The attractive appearance of the knife, its 
mechanical advantages, and its comparative- 
ly low price are important features. The 
knife is manufactured by W. Thorsell, 


Palos Park, III. 


A New Tatum Punch. 
Sheets for ring book memos require sp¢ 
the ordinary punch ts 
The 


cial punching, and 


not adapted to this class of work 


Tatum Company has just put on the mar 
ket a new punch, which is made especially 





NEW TATUM PUNCH. 


for this with three heads sét at 


fixed distances for punching holes suitable 


purpose, 


for all memo sheets. An ingenious ad- 
justable side gauge, fitted with stops. at 
proper distances, permits the accurate 


punching of additional holes when required 
The size of the punch is 5x 3% inches; 
apple 


the base is handsomely finished in 


green and the trimmings are nicely nickel 
plated 
This new punch is a valuable addition t 
the 
tured by the 
Those 


ticulars of the entire line 


large line of office punches manutfa 


Tatum Company 


should inquire for 
! 


interested 


Stencil Marking Foreign Shipments. 

The important question of legibly mark 
ing foreign shipments is one that is lightly 
regarded by the American shipper. Often, 
after time and have 
been consumed in packing, will the shipper 


considerable expense 





foreign marks 


the 
that can be made from stencils cut on the 


Above are a few of 


Ideal. They are plain and legible and can 
be stenciled on the shipment faster than the 


marking could be done by hand 
: /// 
/ \|DREAL & 


\ STENC TIA 


IN 
ON 
»G A 


[3 


STENCILS FOR FOREIGN SHIPMENTS. 


The Ideal Stencil Machine has paved the 
way for the legible marking of foreign ship- 
ments. This machine will be exhibited at 


the Chicago Business Show in September 








September, 1913. 
where the new method of marking foreign 
shipments will be demonstrated to Amer- 
ican shippers. 


New Paste Container by Thaddeus Davids 
Co. 

The accompanying cut shows the 

addition to the 

the Thaddeus 


latest 
line of and 
Davids Co., of 


extensive inks 
adhesives of 
New York 
This 
two sizes, No. 535, a six-pound pail, and 
No. 536, a twelve-pound pail and cover at 
a list price of $22.50 and $45.00 the dozen, 
the 


new container for paste comes in 


respectively, with liberal discounts t 


trade. 


The appearance of these new packages is 


most handsome. They are finished in rich 

red enamel with the label in silver and 

black, and the effect is most attractive 
These packages are especially recom- 


mended for export, as all chance of break- 
age 1s eliminated, and, being hermetically 
sealed, the manufacturers 


keep in any climate. 


claim they will 


In addition they are 


pAYIDs 
GENERAL 


WHITE PASTE 


™aootus pavios 6° 
tw vorn & cnrcago uS* 





NEW DAVIDS PASTE JAR. 


lined with a special lacquer to eliminate 
the chance of rust, and the weight is con- 
siderably less than gther styles of contain- 
ers used for export. 

These containers can also be especially 
recommended to customers for refilling 
small receptacles, as the construction and 
finish aid materially in protecting the con- 
tents from deterioration. 


A fine sale is already reported and full 


data regarding quantity, discounts, etc., will 
gladly be furnished by Thaddeus Davids 
Co. 

New Parcel Post Counter Scale. 

The Pelouze Manufacturing Company, 
232-242 East Ohio Street, Chicag have 
just put on the market a new parcel post 
counter scale with capacity of 20 pounds 
by ounces to conform to the new law ei- 
fective August 15, 1913 

This scale indicates automati and 
accurately in cents the cost of postage on 
parcels in the United States, according t 
zones. They are known as No. 1, 1% and 
No. 2. Number 1 is in Blue Enamel with 
glass sash and nickel rim; No. 1% is in 
black enamel with similar sash and rim; 


No. 2 has an enamel dial 
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THE CIRCLE 


is the emblem of completeness and permanence. That 
describes any and all of the “LITTLE” products. 


SATIN FINISH TYPEWRITER RIBBONS 
GOLD SEAL TYPEWRITER RIBBONS 

SATIN FINISH CARBON PAPERS 
COBWEB CARBON PAPERS 


The worth of carbon papers and type- 
writer ribbons is measured by the per- 
manence of letters and carbon copies 
produced with them. Records made 
with any one of the “LITTLE” car- 
bons or ribbons hold their color as 
permanently as our little colored friend 
holds his. 


If samples and terms could be gotten io 
you as readily as this advertisement, 
convincing you would be a compara- 
tively simple matter. 


As an indication of the fact that you 
are interested in increasing your profits, 
we shall need only your name and address 
to send you tangible proofs of the superior 
quality of our lines. Write us today. 





























































Perhaps the best proof of the worth of our prod- 
ucts lies in the fact that our business has grown 
until today our New York office at 287 Broadway, 
orner Reade Street, is among offices devoted to type- 
writer supplies the largest and best equipped in the world. 


A. P. LITTLE, Main Office and Factory, ROCHESTER, NEW YORK 


Branch Offices: NEW YORK, PHILADELPHIA, PITTSBURGH, CLEVELAND, WASHINGTON, D. C. 
Distributing Offices for Chicago and the West: ,ROCKWELL-BARNES CO., CHICAGO 
For London and the Continent: WM. HOARE & CO., 28 Basinghall Street, London, E. C 

For Australia: SCOTT & HOARE, 426 Collins Street, Melbourne 








—————— 


A Full 100% Expansion 











Barrett Brass Screw Posts and Sleeves 


Every Screw and Every Sleeve 
Is Full Length of Post. 


No Others Like Them 





Actual Sizes 





Send for Prices and Discounts 


Screws and Posts packed together..........ececececs 100 to a box 
Sleeves packed Sef ately... ccccsvechesbe'gees \ewae to a box 


The Barrett Bindery Co. 
165 W. Monroe St. Chicago 
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The “Jumbo Gem” Calendar. 

The “Gem” calendars manufactured by 
the Samuel C. Tatum Company are known 
and used throughout the world and their 
popularity is increasing rapidly, as is evi- 
denced by the large demand for 1914 stock, 
which is now ready for shipment 

There has long been a demand for the 
“Gem” with larger writing space, and the 
Tatum Company have just put on the mar- 
ket the “Jumbo Gem,” which is an exact 


reproduction of the “Gem” except as to 





JUMBO GEM CALENDAR. 


Phe pad is 3% x6 inches, providing 


The base is hand 


size 
writing space 
somely finished in black japan. The gen 
eral appearance and quality are fully up t 


ample 


the “Gem” standard, and, judging from the 
orders already received, a 


inquiries and 
predicted for the 


large sale is “Jumbo 
Gem.” 
The Tatum Company will be pleased to 


quote prices on request 


New “Y. and E.” Finger Print Outfit for 
Banks. 


The Yawman & Erbe 
has again shown its prowressive- 


Manutacturing 


Company 
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NATIONALITY Saliaw 


OCSCRIPTION mace FEMALE 


COLOR OF HAIR 


COLOR OF EVES (Boek 


sa cy w 5 / G " 
cance, DEON On Air 
INTRODUCED BY Srawhv Cu Lotte 


HEIGHT 








BANK’S DESCRIPTIVE RECORD. 
\t a recent convention of the American 
Bankers’ Association, the finger print meth- 
od was widely endorsed, and is now rap- 
idly coming into use by banks all over the 
consequently there is a field for 


country; 
outfit. Many of 


this new “Y. and E.” 
them have been sold already 
The finger print method of identification 


is simple and efficient, being based on the 
fact that no two persons have exactly the 
same markings on the skin of their fingers; 
and that the markings of an idividual’s fing- 
er tips do not change from infancy to old 
age If a cut or burn leaves a scar, the 
finger becomes even more impossible to 
counterfeit. If no scar is left, the new skin 
bears identically the same markings as the 
old 

The finger print system of identification 
in use by police departments all over the 
world is based on this fact. 

Bank clerks, almost without 
have an aversion to the opening of accounts 


exception, 


by illiterates, on account of the time and 
In fact, where the finger 
print system is not in use, many banks re- 
fuse to bother with such accounts. The il- 
literate depositor must make his mark, and 


trouble incurred. 














FINGEP PRINT OUTFIT. 


ness. The latest addition to the Y. and | 


line is the “Y. and FE Finger Print Out! 


for Banks. 


+ 


that mark must be witnessed by two per- 


sons known to the bank. Such witnesses 


are not always easy to obtain; the resulting 
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delay is aggravating to all parties con- 
cerned. To make a finger impression on 
a card, on the other hand, takes less than 
30 seconds, including the removal of the 
ink from the fingers 

In closing up the affairs of th 
pewa State Bank of White Earth, Minn., 
discontinued by the State Banking Depart- 
ment last February, Kelsey S. Chase, head 
of the department, found the deposit 
[Indians from the reservation, had 


Chip 


rs 


mostly 

used thumb marks for identification pur 
poses, as they could not write in most 
cases. In every instance the thumb print 
served its purpose and there was no dupli 


cation by different thumbs. Mr. Chase was 








Coccoci, Giovani 


Name of ind ua 


The NAYONAL BANK OF COMMERCE of Rochester 
’ OE POs 108 UNaBe 


Name _ _ aes Rreere,- 














RECORD WITH FINGER PRINTS 
so much impressed that he says he is think 
ing of asking the Legislature to consider 
introducing the system in all banks 


\nother class of depositors causing a 
zood deal of trouble for tellers, ar he 
foreigners who come to this country and 
sign their names according to the 
fatherlands 


respective 
in the United 


in their 
residence of a year or two 
States, they learn the English language and 
their signatures 
} 


the English script, and 


change accordingly. The finger print meth 
od saves a great deal of time and trouble 
in such instances. 

For this same reason, this metho S 





INKING THE FINGERS. 


bound to become widely used in e Cast 
of children. Children’s signatures often 
change completely after a year or two, but 
finger prints never change. If the finger 
prints of youthful depositors are taken at 
the time the account is opened, there car 


be no question about identity at any future 


time 
The usefulness of the finger print method 
is not confined to illiterates, foreigners and 
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The “Best Seller” 


at many Stationers’ Stores 


Sf cts No. 421 














Made to Sell --- And Stays Sold 








=I 

= Here is a line of filing devices that merit your heartiest recom- 
= mendation. Serviceable, satisfying cabinets made to accommo- 
= date all standard sizes of cards, office forms, letters, invoices 
= and cap size papers in all capacities—arranged as your custo- 
= mers want them. 

= In Letter and Legal Cap sizes we furnish cabinets with two, 
= three or four drawers; Invoice size in two to five drawer 
= heights. 

= All Solid Oak, with everlasting roller bearings under each draw- 
= er. The drawer sides are full height—drawers are dust proof 
= and have automatic locking follow blocks. Sixty (60) screws in 
= each four drawer file—with glue and special machining make 
= these files almost wear-proof. 








You simply can’t get better value—from either your or your 


customers’ standpoint, than this line offers. No. 421 


This shows the heights of cabinets furnished 
in the Letter, Legal Cap and Invoice Sizes. 





162 Union Street 


The y | hie Manufacturing Co. Monroe -- Michigan 


New York Office—75 John St. (Near William) Chicago Display—511-515 S. Wabash Ave. 


Address Mail to Factory 
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A Section for Almost Every Office 
Need. Ample Capacity for 
Average Requirements 


The sections are built to fill the needs of the smaller offices 
and of the private offices in large institutions. 


A single section on a desk may be added to as required, 
until a stack for a floor base is accumulated. 


na 


ee | 


eee 


Each drawer is designed to give the maximum filing space 
preserving ample strength for the load it may be called 
upon to carry. 


i 


From 28 kinds of sections almost any desired combination 


ee 


of filing space may be economically assembled. 


: 


sie 
he ae | 


Pretty 
— 


These sections are not high priced—they cost less than 


| 
| 
| 
| 
t 
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other similar makes, are of more pleasing appearance, 
more durable construction and will give your customers 
better service than any other kind. 


Built to Build on 


The sections are interlocked 
as they are set into place. 





An automatic catch prevents Business 

the sections from tipping 

forward when a drawer is Batteries 

drawn out. 

Sections measure 18 in. wide For 

and are 15 and 24 in. deep. Busy 

They fit almost any corner, Business 


utilizing floor and wall space 
hitherto unavailable for fil- 
ing. 


People 





You Should Have Our Salesmen’s Catalog 


In this we combine our catalogs of (1) Filing Devices and Stationery Specialties, 
(2) Sectional Display Cases—the most modern, practical and economical store 
fixtures, and (3) Sectional Bookcases, of which we make two complete lines. 
Both Sliding and Receding Door styles 
are shipped knocked down, insuring low- 
est possible freight rates and economiz- 
ing your ware-room space. 


You may know some #2" products—we 
want you to know them all. 


“Sf ets 


Catalogs 


A Few of the Twentpi: 
Compact Fn¢ 

















































tyight Kinds of $f 
Fng Sections 


Solid Quartered Oak Handsomely 
Flaked---Beautifully Finished, 
also Birch Mahogany 


These high grade sections are as well designed, construct- 
ed and finished as it is possible for us to make them—price 
considered. 

Every precaution is taken to have them made right, so they 
will give your customers the most efficient service. Sec- 
tions are finished all four sides so they may be used away 
from the walls and look well. 

Quartered Oak Sections are stocked in Golden Dull finish 
but also furnished in the now popular Natural, Mission, 
and Fumed finishes. Label Holders and Pulls are solid 


brass of pleasing design. 

Stack Beside and 
Align With 
¥fxs Horizontal 
Line Sections 





Little Sections 
These Compact Sections 
follow the same design as 
our justly popular Horizon- 
tal Line Files. Almost any 
length of floor or wall space 
may be uniformly equipped 
with one or with both these 
lengths. 


for 


Big Purposes 





Have You Seen §/& Sectional Bookcases? 


Catalog "H" shows our two most complete lines. We earnestly urge you to inves- 
tigate our Sliding Door Sections which (we think) have no equal for law or mer- 
cantile office use. All superfluous parts are absent. All vital parts are amply 
strong. We’ve cut down material and labor by eliminating the unnecessary— 
thus making the price low. 





fe Receding Door Cases are of Sterl- 
ing quality—of handsome appearance and 
consistently low in price. 


The Js Mfg. Co. 
162 Union Street 
Monroe -:- Michigan 


New York Office Chicago Display 
75 John St. (Near William) 511-515 S. Wabash Ave. 


Address Mail to Factory 








gfe Sundry Items 








Popular Sellers Illustrated 








Of-'o-4 
Merry Xmas Packages 


of pleasing appearance contain a H2@ Cook- 
ing Recipe Outfit in any one of the popular 





No. 537—Now wrapped in Holly Paper 
finishes listed. Have an extra outside 
wrapper to keep the handsome embossed 
holly paper clean until you hand the pack- 


age to the proud purchaser. 


Better add a few to your next #&& order, 
Santa Claus will soon be here. 





Promotes Neatness 


A Stationery Cabinet appeals to the system- 
atic office person, not only because it sup- 
plies an accessible place for the current 
supply of paper, but because it saves paper 





No. 140—Open 


and looks attractive. Too much of a whole 
package of stationery is wasted through 
exposure to sun and dust. Keep the amount 
needed for a few days in a handsome 
Stationery Cabinet—it pays. 

Quartered Oak in popular finishes and Birch 
Mahogany. Reasonably priced. 


Fibre Board Card Indexes 


Fibre Board Card Indexes as we make them 
are almost as serviceable as wood. The 
tough binder’s board we use with its strong- 
ly reinforced corners, is not easily broken. 
Black agate paper covering is neat and 
serviceable. 3x5, 4x6, 5x8 and 4x9 sizes, 
made with round rods and follow blocks. 

Put them on your "Want List"—and include 


with your next #2 order. 





No. 35 





Lifetime Scrap Books 


All #@® Scrap Books are made according 
to the same "recipe". The leaves are glued 
and riveted into solid wood backs. You 
“an’t pull out a leaf without tearing it. 
They give service and they look well while 
they are doing it. There are eight kinds 
of bindings and three sizes. A few sam- 
ples on your shelf will sell easily and make 
satisfied customers. 

Get the catalog— pages 78 and 79 — Section 
"F"—and place your order 








= See 
4 
. \ 
A Swinging \ \ 
\ \ 
Desk Stand should \ \ 
be a servant always \ 
at your call. It should KK 
come when you want it, Y\ 
stay where you want it and \ 
: , . XQ 
retire quietly, unobtrusively. \\ 
9 


Conscientious--- 
Unpretentious 


I< Swinging Desk Stands 


are all this and more. They increase the 
desk room but do not occupy floor space. 
They swing freely —unless you set the 
Locking Device, then they stay where they 
No vibration, no danger of col- 
lapse. Shipped K. D., 
gated box, for Parcel Post reshipment. 


are put. 
compact in corru- 


We'll gladly tell you more about them—and 
name attractive prices on small quantities. 




















Full Protection Enroute 


The photographs, cards, calenders, folders, 
catalogs and pictures sent by your custom 
er friends should have the protection of a 
are . 
Ses Security Mailer while in transit 
: ; ; t 
through the mails. Security Mailers bend , 
but they do not break easily. 
Made in many sizes at reasonable prices. 
Let us send you our catalog in a Security ; 
Mailer you’ll see how they look when p 
they’ve been through the mail—and the 
catalog will show no wear. 
Vv 








The ¥/@@ Manufacturing Co. ; 


162 Union Street . 


New York Office—75 John Street (Near William) 
Chicago Display—511-515 S. Wabash Avenue 


Address Mail to Factory 


Monroe, Michigan ! 
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children Many owners of checking ac- 


counts have voluntarily adopted the method 
because of the additional protection against 
forgery, and because of the greater speed 


with which finger print signatures can be 


made 
Undoubtedly the finger print method is a 


one and will soon be in practically 


good 


universal use 


Our examination of the “Y. and E.” out- 


fit shows that a great deal of thought has 


been given to its design and construction 
and that it is admirably adapted for use by 
banks 


The case is made of birch, finished in 


mahogany Underneath is a light polished 





steel plate which is inked with a rubber 
roller. The ink is a special “Y. and E.” 

- 

THE FINGER PRINTS. 
preparation made in such a way that it 
dries very quickly 

The depositor places the index, middle 
and third fingers of the right hand upon 


the inked steel plate, so that the first joint 


of all the fingers and about one-third 
the middle joint rest flat on the record 
card. The fingers are quickly withdrawn 


and pressed lightly on the signature card 


The operation takes less time than the tell- 


ing of it 

Most the banks that have adopted the 
finger print method use a special card, sim 
lar to the one shown. 

[It will be noted that the lower right 
hand corner of the face side of the card 
is given over to a space for the finger 
print impression; the balance of the face 
side contains space for name, address and 
date. The reverse side of the card is also 
shown. This filled out, gives a complete 


physical description of the depositor. 
Bankers who are already using this meth 
od testify to the fact that depositors have 
taken very kindly to it 
that the banks are progressive and on the 


lookout for 


Its use is evidence 


every improvement that will 
accounts. 


Manufacturing 


dep: ysitors’ 
Erbe 


descriptive folder and 


safeguard the 
The Yawman & 
Company will 


any dealer o1 


send 
prices t 1 request. 


Hutton’s Commercial Slide Rule. 


It is a curious fact that the slide rulk 
which has become an indispensable aid t 
the technical man, the engineer, the archi- 
tect, the student, and others for the work 
ing out of all problems involving numeri- 
cal calculations is not at this time in uni 


the business man, the bank- 
er, exporter, importer, manufacturer, cost. 
bill, price-clerk, the accountant—in fact 


every active business man whose daily rou- 


versal use by 


tine involves any great amount of figuring 


OFFICE APPLIANCES 

such as multiplication, division, appiications 
of the 
discount 


rule of three (proportion), interest, 


and price calculations, conversion 


of moneys, weights, measurements, etc. 
All these 


can be performed on the slide rule easily, 


operations, and many more 


and entirely mechanically without any 
mental effort or waste of time. The main 
reason why the slide rule has not been 
given its proper place in the every day 
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mental principles to master. It ranks high 
in the field of mechanical aids in eliminat- 
ing nerve racking drudgery of routine 
brain work, 

Dealers will find this a profitable article 
to add to their line and office appliance ag- 
ents will find the commercial slide rule a 
valuable sales producer. 

Full data regarding sales plan, prices, 
quantity discounts, etc., will be furnished 





et cere 





HUTTON’S COMMERCIAL SLIDE RULE. 


functions of business life, has been the lack 
of a rule especially adapted to the needs 
of the Hutton’s Commer- 
cial Slide Rule supplies this need. All di 
visions and markings of a special value to 


been omitted 


business man 


the technical man have and 
instead, only such scales have been provid 
ed as are of special value for business pur 
noses 


The working of the slide rule is like fig 


uring with your eye instead of with your 
brain, that is the whole difference. The 
slide rule, in the ordinary course of busi- 
ness, renders the same service as the cal- 


the exactness 


pro\ ided 


culating machine, 





BIGELOW 
of the result is limited to from three to 
four decimal places, which will serve all 
practical purposes. For larger figures the 


rule is invaluable for checking up 


slide 





BLOTTER CLOSED. 


upon application to Jos. H. Hutton, 2 


Stone, street, New York City. 





A Useful Desk Novelty. 

Two of the illustrations herewith show 
a novel combination of desk blotting pad 
and supply holder made by the Bigelow 
Binder Company, 198 and 200 Canal street, 
New York, N. Y. The company’s Chicago 
office, of which W. L. McKay is manager, 
is at 107 North Market street. This blot- 
ter pad provides a readily accessible place 
for everything which one ordinarily uses 
desk: ink, pens, erasers, stationery, 
ruler, scissors, rubber bands, etc. 


on a 
stamps, 





The inkwells rest on a strip of blotting 
paper and the cover may be lifted without 
disturbing the inkwells. Interior compart- 
ments are made for either office or home 





BIGELOW DESK BLOTTER 


results as an error can readily be detected 
by its application. The slide 


s-hanical device and as such works 


rule is a me 
with un- 
failing 

The slide rule is a time and labor saving 
of the The 
rule can be learned easily and in 
There is nothing 
its operations and it requires but few funda 


accuracy. 


device first order use of the 


spare mo 


ments. nysterious about 


AND SUPPLY HOLDER. 


use. The pads come in all sizes and are 
cloth bound with large seal grain leather 
corners. 
Another Bigelow specialty is the “Big 
binder, a line also manufactured 
by the Bigelow Binder Company and 
sold in Chicago by W. L. McKay. This 
line of binders is adapted to loose leaf, pe- 
riodicals, catalogues, music, samples, etc. 


Ben” 
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PROUDFITS 


FOR EVERY LOOSE 
LEAF PURPOSE 


No posts or thongs. Inch 
quarter binding. 


and one 
Absolutely flat opening. Un- 
limited expansion. 





RAEN 1 





Proudfit Spring Back Current 
F)Binder open, ready for use. 
Note flat opening and nar- 
row binding margin. 


EJEAF GE 


GRAND RAPIDS, MICH., U. S. A. 
BRANCHES IN ALL LARGE CITIES 




















Golden Gem 
Portable 


Adding Machine 


The GOLDEN GEM 


A Standard Adding $ 1 0” 
Machine for only.. 
ADDS — MULTIPLIES — SUBTRACTS 


Not an Experiment. Over 60,000 in Use. 
Mostly Sold Through Recommendation. 

The Golden Gem is accurate and convenient, and will 
do the work of the average business man as satisiac- 
torily as a high-priced machine. It has a capacity of 
seven to nine columns—carries and resets to zero auto- 
matically—has totals always in sight—dustproof— 
simple. 

It is portable. You can use it at your desk, on the 
road, or wherever else you may be. 

The Golden Gem is very compact —has a highly 
nickeled finish — made of best materials — supplies in 
pebbled morocco leather case tor only $10.00. 

A Money Maker for Dealers 

The Golden Gem is a ready seller. Add 
able article to your line of office supplies. 
particulars. 


Address O. A. GANCHER 
Automatic Adding Machine Co. 
148 Duane St. 33 New York 





this profit- 
Write for 
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HANDLING OFFICE FURNITURE 


FROM AN INTERVIEW WITH 
Pavut G. Dow or THE L. F. 
Dow Co., MINNEAPOLIS. 


XPERIENCE has shown that office 
furniture cannot be most successfully 
handled in a stationery store except 

through a separate department. The fur- 
niture business should be, as far as possi- 
ble, divorced from the regular stationery 
department of the store, so far as the help 
is concerned, for no one man can follow 
the stationery business and office furniture 
items at the same time. The departments 
should be under separate managers, but 
should always be in the same store in order 
to make the store a complete depot for 
office outfitting. 

The question as to what grade of furni- 
ture to carry is one which cannot be an- 
swered offhand. It depends upon one’s lo- 
cation. For instance, in Minneapolis, 
which is a residence city to a larger ex- 
tent than St. Paul, purchasers seem to wish 
to buy office furniture as low as they can, 
but in St. Paul, which is a business town, 
although only a few miles distant, pur- 
chasers do not seem to be so inclined, but 
would rather patronize one house where 
they can purchase all their equipment. The 
stocks carried in the two stores are, there- 
fore, somewhat different, for, while we 
carry in both places a high-grade stock, 
yet it is necessary to cater in Minneapolis, 
to a large extent, to the inclinations of cus- 
tomers for less expensive grades. 

The manager of a stationery department 
or of an office furniture department who 
does not make a close and careful study of 
the needs of business men, is utilizing only 
a part of the opportunity which he has. It 
is the duty of the salesman to know what 
his customers will be likely to require un- 
der different circumstances In 
should familiarize himself, as far 
ble, with his customer’s needs before sell- 
ing him. He can ther go at the problem 
intelligently and create a sale which will 
be satisfactory to the customer and’ profit- 


fact, he 


is possi- 


able to the store. 

The furniture 
cost system, inventory system, card 
etc., and the use to which 


know the 
cata- 


salesman must 
logue 
all these 
lines of business. 


systems, 
systems are put in the various 
I have always believed that office filing 
stacionery 
depart- 


more to the 
furniture 


belonged 
than to the 


cabinets 
department 





SUGGESTIONS AS TO 
THE HANDLING OF THE 
OFFICE FURNITURE STOCK. 


SOME 


However, the furniture saiesman 
know the 


fact, of all the office 


ment. 
should 
goods; in 
and should 
grades wherever possible. 
membered that business in the 
pends not upon so 
every day, but upon the steady day by day 
demand from the old 
salesman must look to the fact and should 
sell his goods so well that the customer to 
sells will come back for further 


construction of such 
furniture, 
endeavor to sell the better 
It should be re- 
main de- 
customers 


many new 


customers, and the 


whom he 
good services of the same kind. 

Some of my customers now simply order 
by number. They do not trouble to come 
to the store at all for the ordinary routine 
of their needs. They know that when they 
order by telephone I will certainly send up 
goods that will be satisfactory to them. 
Salesmen remember that the 
order, if it is well sold, is very seldom the 


must first 
last one and that the satisfied customer is 
always the customer who advertises the 
store in the best possible way. 

[t is desirable, of 
many customers as possible, and to do this 


course, to secure as 
live window displays and even a tasty ar- 
office furniture in the store 
These, plus a good 
a knowledge of the 


rangement of 
are desirable factors 
stock, courtesy and 


business, will always win trade. It is with- 
in the power of the office furniture man not 
) win trade by taking it away from 
but, better 


business where none existed be 


merely ti 


someone else, than that, to 
create new 
fore. If he is alert, up-to-date and well 
he will be a creator of business 


benefit to the entiré 


h 
informed | 

which will result in 
h 


trade of his city. A certain amount 
business will go from one store to another 
inevitably, but it should be the object 
every dealer to build up and create a new 


demand as far as possible, for every new 
customer made is so much added prosperity 
to the business as a whole, not only to the 
store which creates the business, but to the 
store which is located on the other side of 
the street 

There is no way of creating business ex- 
cept through a_ thorough, painstaking 
knowledge of what one is to sell and what 
it will do for the 
this knowledge is well-grounded and thor- 


ough the dealer will naturally become an 


man who needs it If 


ETI Re 





~~ 
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enthusiast upon the subject of his goods 
and enthusiasm is as catching as the 
measles. 

The groundwork, indeed, of the whole 
problem of success in office furniture is a 
knowledge of the goods and of the needs 
of the country and enthusiasm for the lines 
one sells. These things will enable the 
dealer to get a price for his goods and to 
make a profit upon them. They will draw 
customers who will believe in the dealer 
because he believes in himself and in his 


goods. 





BIG TOLEDO COMPANY RE- 
ARRANGE THEIR STORE. 

The store of the Franklin Printing and 
Engraving Company at Toledo, Ohio, has 
recently been remodeled. The central por- 
tion of the main floor has been cleared so 
that when one enters the store it gives 
the impression of a single spacious room, 
occupied by counters and low show cases 
and shelving. 

Mr. Bellman, the head of the Franklin 
Company, has devised a number of unique 
and original economies in the handiing of 
stock. He utilizes the unused space on 
counters for different receptacles for all 
manner of small goods, all of which are 
under glass—all arranged so that the clerk 
can instantly locate any one of the small 
items desired and sell the required quan- 
tity by merely raising the glass and taking 
out the goods from the show case. 

By this method the goods are kept clean. 
Leather bindings, loose leaf books, etc., 
are kept in this manner, but are so ar- 
ranged that the binding is not affected by 
strong light and is almost entirely pro- 
tected from dust. 

These different counter cases are so ar- 
ranged as to be adjustable in space by the 
use of movable partitions fitting into 
grooves. Loose leaf books shown in 
these fixtures include the various sizes of 
books, but all are level with the top of 
the fixture, this being accomplished by 
means of a false bottom on which shorter 
books rest in their different compart- 
ments. 

The entire lower floor of the store, 
which is the main sales room, has been 
fitted with an indirect lighting system 
which provides so even an illumination that 
a photograph can be taken of the interior 
at night without the use of a flash light and 
without the unreasonable prolongation of 


exposure 


WELL-KNOWN ENGLISHMAN VISITS 
UNITED STATES. 

Peter Thomason, of Fernbank, King 
street, Moston, Manchester, Eng.. paid a 
visit to the United States during the lat- 
ter part of July and the month of August 
He came as the delegate from the Man- 
chester Rotary Club to the International 
Convention of Rotary Clubs at Buffalo 
Mr. Thomason visited Chicago during his 
trip and Office Appliances had the pleasure 
of a call from him during one afternoon 
of his stay 
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This Machine Computes Time 
Interest and Discounts Accurately 


Much Quicker Than 
Mental Calculation 


ERE is the machine that does away with mental computation 
of Time, Interest and Discounts. It has won its place in hanking and 
commercial institutions where interest-bearing transactions are negotiated because 


it saves time and money—posttively. 


It computes Time, Interest and Discounts; gives the number of days be- 


; 
le 


of maturity falls on a Saturday, Sunday or holiday. 


tween any two dates; reckons the date of maturity and detects whether the date 


It tells all these things by one turn of a wheel—a simple, instantaneous 


operation. 
—and it is absolutely accurate. 
If your bank or mé 
may be sure that the Ti 
accurately. 


The Meilicke Calculator 





works automatically—Time and Interest ar Emoreon-Brantingpem Company, Rockford, Ill, 
praia Y . ce. ceeemehieed ¢ Goures ti Avery Company, Peoria, : 

omputed in one operation. It figures {ne State Baak of Chicago, Chicago, Il. 

oc ow Se. Pca Miler ste ten ae cigs > Jullus Deutsch & Company, Hamburg, Germany 
tion—based on 365 days to the year. 18 R. L. Esson & Company, Johannesburg, So. Africa 
adaptable for computing interest in either Union Central Life Insurance Co., Cincinnati, O. 


American or foreign currency. One turn of the 


wheel reveals the Time and Interest on ar A El k FREE 
note for any amount. Machines are furnishe D aborate Boo 


to care for any rates of interest 


We are now ready to demonstrate this remark- 
able time and money saving invention to 
bankers and merchants throughout the United 
States and Canada. We have a competent 
man in each territory who will demonstrate 


That [the Meilicke Calculat 
money for any banker 

strated by its performance 
We quote from a letter: 
interest on about 8,000 savings 





Prong teeg =. — the Meilicke Calculator to you. 
prising:22 ledgers, in 30 hours and 





£ Following are a few of the « ng the merchant and manufacturer and to companies 
Meilicke Calculator: who dealin insurance, real estate and lumber, 
Corn Exchange National Bank, Chicago, Ill just how the Meilicke Calculator actually can 
R.H. Macy & Co., New York. N.Y save money in interest-bearing transactions. 
Seonsthy bovine Bank Chicago, Ti ” We have prepared and elaborate book which 
First National Bank, Minnesota Lake, Minn tells the story. A demonstration will prove it. 
Walch Land Company, Winnipeg, Man., Cat Write us for one or both—today. 


Meilicke Calculator Company 
Peoples Gas Building, Chicago, U. S. A. 


NOTE: Some territory still is open to enterprising men 
who wish to establish sales agencies. Write or wire us. 
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CHANGE IN NEW ZEALAND FIRM. 


Wm. H. Laurence, one of the active di- 


e ° rectors of The LeGrove & Laurence Com- 
Figure Ww ith your pany, Ltd., Wellington, N. Z., sole New 


S( 


d fj Zealand agents for the Smith Premier and 
eyes an ingers— | Royal Bar-Lock typewriters, has severed 
his connection with that firm, and left Wel 


Save your brain | lington en route for London, via Sydney, 





| on August Ist last He expects t irrive 
At last the slide rule—for years an | at his destination about the middle of Oc- 
indispensible aid for the technical | tober. Mr. Laurence has had an extensive 
man and the student for working experience in the typewriter business and 
out numerical calculations has | for the last fourteen years has been travel 
been especially fitted for general ling the British Colonies in typewriter in 
business use. Markings of special | terests 
utility to the office man have been | Mr. Laurence has not as yet made any 
substituted for the divisions and definite plans for the future, but he will 
markings intended only for tech- | probably join one of the leading typewriter 
nical work. | Organizations as an active unit He may 
be over in this country towards the end of 
the year His address in England will 
be care of The National Bank of N. Z., 17 


Moorgate Street, London, E. C 


OPENING OF NEW SCHOOL. 


Announcement is made in the July 3lst 





issue of the Spokane Press of Spokane, 
Wash., of the opening of the “Spokane 
; “ir: Expert School of Business,” Cou 
This slide rule reduces the most complicated commercial calculation to mere | porting Co., Proprietors. 


Saves time, effort and energy in all calculations. 


A 


mechanics. The school has been opened on the sec- 


Multiplies, Divides, Solves Proportion; Figures Selling Prices, Costs, ond floor of the Jones building. It is in 
Discounts; Converts Money, Weights and Measurements tended to make it a practical school of 

in fact it renders the same service as a more expensive calculating machine. business training, backed by business men 
Stop and consider—this device figures interest at any amount at any rate for on a practical basis. Shorthand, bookkeep 


any number of days at one setting of the slide and performs other operations ing, typewriting, penmanship and all busi- 


with the same speed and ease. 


ness branches will be taught by experts 
and specialists under a responsible guar 


Price Five Dollars 9p ET DO 


Test it on your own work in your own office and see how effective it is for conduct the new school are as follows 


your own particular purpose. If it does not come up to all your expectations | A. G. Kane, J. W. Greb, Raymond P 
you can send it back and I will refund your money. Kelley, W. L. Bourland, Mrs. Marcella 
The rule is made of full seasoned mahogany and retains its smooth gliding Lang, G. H Macdougall, A I John 
movement under any atmospheric conditions. Complete book of instructions | son, A W. Deavitt, C. C. Koerner, Edith 
is furnished with every rule. | | \ —— . | 
DEALERS AND SALES AGENTS: I want first-class sales representation in your territory. Mr Kelley will be remembered as former 
To men who have the ability and who are familiar with ordinary office calculations, this Manager of the Gregg School in Chicago 
rule offers untold opportunity. I have a very liberal selling plan. Write at once for and later as Manager of the Educational 





complete information. Department of the Remington Typewriter 


| Co. He is one of the foremost experts in 
JOSEPH H. HUTTEN | Co | : 


oe country in shorthand and typewriting. 
2-4 Stone Street New York City, N. Y. Most of the proprietors of the new 
school are official reporters in the Superior 
Court of Spokane county. They have adopt 
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Bune PATENT ADJUST. 


U/_PAPER FASTE 


ed an educational policy which is declared 
to be practical and sound in the last de 

















eres Waste motion has been eliminated 
ves | and the student is brought down to brass 
re tacks in short order. 
The only Paper Fastener | —- 
having the advantage of a sleeve | ~ PROMINENT GERMAN VISITS U. S. 
protected piercing point, adapting Sasha Bell, of meet, returned Ger- 
it to repeated use without injury. many Friday, August 22, after a six or eigh 
Brass and Nickel Steel. 3 sizes, ee ee ee ee 
in bright metal boxes, 50 and 100 J) oo ee ne ees 












each. Yearly sale ot dhe ail 
ONDE Hy Nes 
UR STATIONER | OF} H25¢ 





idea of putting himself in close touch witl 
the field for his own advantage in his trips 
throughout the eastern hemisphe 

Mr. Bell has been identified with the field 











. RE cod Malo LIBERAL DISCOUNT | |} in Germany for several years, where he is 
3 ay ; MAKERS oF Svarionee® SSrpee Tes -}_ TO THE TRADE f é | known as a business organizer, and has in 
Se ee tafe settee 
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the last few years made a remarkable rec 
ord with German typewriter representa- 
tives Mr. Bell is one of that group of 
representatives who looked ahead and saw 
the possibilities of modern office equip- 
ment. He is thoroughly informed upon 
the conditions of the field in Europe and 
much of Asia. As a result of his trip to 
the States it is expected that Mr. Bell will 
promote the sales of several articles of 
office equipment on the Continent and in 
such other territory as he covers. 


TYPEWRITER MEN EN TOUR. 

George Ed. Smith, general salesmanager 
of the Royal Typewriter Company, and 
W. W. Ramer, of the Wholesale Type 
writer Company, New York, left New York 
on Aug. 27th for a five days’ auto tour. The 
route was from New York by the Albany 
Post Road up to the Berkshires with the 
first stop at Pittsheld. From Pittsfield the 
tour led over Jacob’s Ladder to Worces 
ter, with a stop at Springfield, thence to 
Portland, Me., and on to Poland Springs 
From Poland the route was to Bretton 
Woods down through the White and Green 
Mountains across to Lake Champlain, and 
back to New York. This itinerary is.one 
of the most interesting and delightful 


BIG FACTORY AT BERGEN. 

Freyvald Beyer, a well known office 
equipment dealer, at Bergen, Norway, is 
about to erect a new factory, to be built on 
the premises of five old houses, and it is 
expected that the factory will be finished in 
January 

Mr. Beyer’s son, Freyvald Beyer, Jr., 
will come to the United States before the 
completion of the new establishment to ar- 
range for purchasing stocks of machinery 
and other equipment 

While here Mr. Beyer will make a study 
of American methods and post himself with 
regard to the newest devices and inven- 
tions in the American field. It is expected 
that the young Mr. Beyer will be in the 
United States sometime this monih. For 
a time he will probably be with the Tower 
Mfg. & Novelty Co., at New York City. 


BIG DETROIT HOUSE EXPANDS. 

It is stated that the Gregory, Mayer & 
Thom Company of Detroit has recently 
puprchased an 80-foot frontage in that city 
not far from the Hotel Pontchartrain. 
They are already, it is said, erecting a 
handsome office building which they will 
occupy upon its completion in the near 
future 

They are investing a large sum of money 
in up-to-date store fixtures and conven- 
iences, and expect on the completion of 
the building to have one of the very finest 
stores in the United States. 


Honesty means the conviction that you 
are selling the best goods on the market, in 
your line, and that you are doing your cus 
tomer a favor in selling him. 
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Writing Machine in the World— 


Records dictation accurately-—-a word at a stroke 


The Stenotype has enabled the business office to handle a larger volume of daily corres- 
pondence; it has increased the efficiency of the stenographer and has elevated stenography to a 


profession. 
Thousands of competent Stenotypists are now holding excellent positions and still the 


demand of progressive business houses for Stenotypists far exceeds the supply. 
Over three hundred high grade, modernly equipped business training institutions, located 
from coast to coast, train ambitious young men and women to be competent Stenotypists. 


Enroll as a Stenotypist this Fall 


and be one of the many thousands who will take the course that leads toward success 
STENOTYPY. 
There is a Stenotype school located near you that will gladly demonstrate the Stenotype 


to you, without charge or obligation. Name given, upon request. 


THE STENOTYPE COMPANY 


General Offices: INDIANAPOLIS, IND. 


Factories: OWENSBORO, KY., AND INDIANAPOLIS, IND. 
DISTRICT OFFICES 


NEW YORK PITTSBURGH WATERLOO 
BOSTON CINCINNATI KANSAS CITY 
CHICAGO ST. LOUIS SAN FRANCISCO 


Genuine Stenotype supplies are trade-marked STENOTYPE and are carried at Steno- 


type schools and leading stationery stores. 














Keen Competition Demands Modern Methods 


Dispense with wire baskets and trays 


The 


Bristow Radial Distributor 


Serves the et gp of many— 
congas about the space of 
ne. Made in apecins Gas sizes for 
special purposes. Affords all 
advantages of accurate, 
rapid and economical distribu- 
tion of papers. A ombination 
of facility and durability. 


Write for complete catalogue. 
FREDERICK BRISTOW 
East Orange New Jersey 
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NEW CHICAGO HOME FOR THE 
CARTER’S INK CO. 

Only a few days during the early part of 
August were necessary to move the Chi- 
cago business of the Carter’s Ink Company 
from 63 East South Water street to the 
five-story and basement building which the 
company now occupies at 9-11 Austin ave- 
nue, formerly West Michigan street. The 
building has 24,000 square feet of floor 
space. It is 100 feet deep. Across its 
forty-foot front at the first story extends a 
sign which on a black background bears in 
gold letters the company’s name done very 
effectively after the manner of its letter- 
heads 

A large part of the main floor of the 
building is taken up by offices. Private 
rooms for executives are partitioned off by 
walls constructed largely of glass. The 
city salesmen have a separate department 
which, although in the main office room, is 
removed from disturbing influences 

All the offices are finished in mission 
style, the color scheme involving three dif 
ferent tints. The material which covers 
the walls and ceiling is a specially pre 


pared slow-burning composition The 


pannelings of wails and ceiling are oak fin- 
ish. One of the most important and strik- 
ing features of the office is that on any 
ordinary day absolutely no artificial light 
is needed. When illumination is necessary 
it is supplied by large Tungsten lamps with 
porcelain reflector shades. 

Back of the offices is located the ship 
ping department which impresses one, as 
does every part of the building with its 
light and airy roominess. On the floor of 
the shipping room may be handled without 
crowding a number of carloads of ink. 

The four upper stories and basement are 
used for storing stock An electric freight 
elevator provides easy access to any of 
the floors. The basement, with its excel- 
lent ventilating and lighting facilities and 
its concrete floor, makes an ideal place 





INTERIOR VIEW NEW CARTER OFFICES IN CHICAGO. 
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EXTERIOR NEW CHICAGO OFFICE, THE 
CARTER'’S INK CO. 


for the storing of the heavier and more 
bulky portions of the company’s stock 
The typewriter ribbon and carbon paper 
department comprises about one-half of 
the third floor, and is connected with the 
lower floors not only by the freight ele- 
vator, but also by a special package serv- 
ice elevator. The names designating the 
stock on the shelves of the ribbon and 
carbon room may on any but the cloudiest 
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days be read without the aid of artificial 
light Special sizes and rush orders of 
carbon paper are cut in this department by 
an electrically operated cutting machine. 

The Carter's Ink Company may well be 
pleased with having outgrown its old Chi- 
cago quarters and having moved into a 
new home which provides such excellent 
facilities and lends confirmation to the re- 
port that present business indications point 
toward a volume of trade which will ex- 
ceed all previous records 


NEW COMPANY FORMED IN 
GERMANY. 

Teetzman & Co., Goethestrasse, 72, Ber- 
lin-Charlottenburg, Germany, has formed a 
new organization under the name of 
Teetzman & Co., Ltd., with a capital of 
$100,000 


The new company will take up the manu- 
facture of the Teetzman Calculator. Direc- 
tors are Wilhelm Teetzman, Paul Van 


Gulpen and several English and French 
capitalists 

The head office is at Charlottenburg, and 
the company has branch offices in Man- 
chester and London 


UNIFILE ADDS TO LINE. 


The Unifile Manufacturing Company has 
recently made a great improvement in the 
units which make up its filing system by 
inserting a flat steel spring in the lining 
at the upper top front edge, making them 
non-collapsible. 

The company will have a complete line 
of samples for demonstrating this up-to- 
date filing system at the coming Chicago 
Business Show. 


The salesman who has a receptive and 
retentive mind collects and preserves the 
brightest thoughts of the brightest minds 
in all branches of business. 











SALES ROOM AND SALESMEN’S DESKS. 
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The MULTIPOST 


Stamp Affixer and Accountant 


Quality and Service a 


PROVEN 


By three years on the market and ten thousand satisfied users. 










First announced in the Office Appliances in September, 1910. 


WE SAID THEN 


You may see other stamp affixers. You may try other stamp affixers. 
You may buy other stamp affixers. But finally you will buy the MULTIPOST. 


WHAT HAVE YOU DONE? 


The MULTIPOST affixes stamps to any size or form of mail three times as fast as it is pos- 
sible by hand, at the same time recording each stamp, thus checking and protecting the stamp 
account. 

If you are not using the MULTIPOST in your office, it is probably for one of two reasons. 
POSSIBLY, you have not known of it, in which case you should send for our booklet and 


GET MULTIPOSTED 


If you have investigated and have not adopted its use, isn’t it because, though hard to make 
yourself believe, someone has for selfish reasons influenced you against its use. 


IT’S A CHECK!! 


Stamps are money. Equivalent for their face value. Good legal tender, current coin and 
recognized: as such. The MULTIPOST is a check on postage stamps. 
Complete machine, $25.00. Without checking features, $15.00 


The MULTIPOST is sent for free trial, express prepaid to any reputable business house. 
Absolutely no obligation whatsoever on your part. Send for one and get MULTIPOSTED. 


Booklet on request. 














The “SEAL-M-TITE” LETTER SEALER 


PRICE: Hand driven $25.00; Motor driven $40.00. 


The ‘‘Seal-M-Tite’”’ has a larger moistening disc and 
therefore will handle envelopes with larger flaps. There is 
more space between its moistening and sealing rolls, allowing 
more time for water to be absorbed by mucilage. The first two 
rolls of this sealer only carry the envelope to the sealing roll. 

This sealer is not an experiment as over 200 have been made and 














sold before announcing it and these have proven that it will do anything 
ee a, any sealer now on the market will do and some things no other sealer 
— = will do. For detail information send for our pamphlet. 





MULTIPOST CO., 310 State St., Rochester, N. Y. 
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Let the Edison add 


prestige to your 
whole line 


When you set out to equip an 
office or to add to the present 
equipment, everything you install 
must add to the efficiency of that 
ofhce. Save time, save steps, 
save lost effort and motion— 
that’s the idea today. 


6he EDISON 
DICTATING 
MACHINE 


(Prevent Substitution. Specify ““Made by Edison” 


is the greatest saver of time and bother 
and money in correspondence since the 
invention of the typewriter. When 
your prospective customer has realized 
that in The Edison you are giving him 
a chance to cut his correspondence 
cost in half, he will be disposed to look 
at the rest of your suggestions. Then 
it’s up to you to see that the rest of 
your stock is up to the standard set 
by The Edison. 

The office appliance man who neg- 
lects the Edison isn’t profiting by the 
best means of gaining the entree, of 
selling his line as up-to-the-minute and 
efficient, of clinching the sale and pav- 
ing the way to future business. 

Be an Edison dealer and get the 
name of being an efficiency man. Write 
us today to learn about the exception- 
ally attractive opportunity offered in 
this field 





Thomas A. Edison, Inc. 


205 Lakeside Ave., Orange, N. J. 











JOYCE BECOMES MEILICKE SALES 
MANAGER. 

Anthony Joyce, the 

salesman of the Chicago 


On September Ist 
top-notch bank 
office of the Burroughs Adding Machine 
Company, will become sales manager for 
the Meilicke Calculator Company of Chi- 
cago. This concern has made wonderful 
strides since starting in business only a few 
years ago in this city. 

The Meilicke Calculator was first publicly 
exhibited at the last Chicago Business Show 
and immediately created much attention 
among the business men who saw at once 
the possibilities of convenience and the sav- 
ing in time achieved by its use 

The members of the have 
worked quietly but steadily to extend the 


company 


use of the machine and to perfect it in 





ANTHONY JOYCE. 


every detail. They now have a strong or- 


ganization and number among their cus- 
tomers many of the most prominent and 
wealthy industrial concerns in the country 

The Meilicke Calculator Company is for- 
tunate in having secured the services of 
Anthony 
salesman of long experience and successful 


Joyce He is a thorough-going 


achievement in his chosen profession 

Mr. Joyce has for some time handled all 
of the large banks for the Burroughs Add- 
ing Machine Company in Chicago His 
specialty has been selling adding machines 


to banks, in which capacity he holds a rec- 
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ord, it is said, such as has been achieved by 
no other man 
For the last year Mr. Joyce has been 


district instructor of the Chicago dis- 
trict and assistant to J. F Gillen, 
district manager of the Chicago dis- 
trict of the Burroughs Adding Machine 


Co. In this capacity it has been his duty 
to lecture to the sales force at stated in- 
tervals on the principles of salesmanship 
and demonstration. He has also edited the 
house organ of the Chicago district, en- 
titled “The 
clever bulletin gotten out at short intervals, 
filled with good, strong sales talks and sug- 


Electric Drive.” This is a 


gestive selling information, taken f1om the 
cream of the experience of the various sales- 
men of the company 
Before coming to Chicago Mr. Joyce was 
connected with the Cincinnati, New York 
and New Orleans offices of the Burroughs 
Adding Machine Company 
ber of the “All Star Club” until 
ly 


district instructor of the Chicago district 


He was a mem 


appointed 


\nthony Joyce is one of the strong men 
' 


in the office equipment feld and _ will 


prove to be a vital factor in the further up- 
building of the business of the Meilicke 
Calculator Company 

\t the district convention of the Bur- 
roughs Adding Machine Company, held at 
of the office staff presented Mr. Joyce with 
a beautiful imported Swiss movement gold 


watch, suitably inscribed, as a farewell gift 


PRINTERS HOLD BIG COST CON- 
GRESS. 


The Central States Million Dollar Print- 
ers’ Exposition and Ohio Printers’ Federa- 
tion Cost Congress, formidable in name 
and efficient in performance, was held at 
Toledo, Ohio, September Ist to 6th, in- 
clusive 


The arena of the exposition was the big 
Terminal Exposition building, which is 
said to contain more space than Madison 
Square Garden in New York or the Coli- 
seum in Chicago 


The spaces at this exposition were all 


well filled with machinery and devices of 
interest to printers Among the _ exhibi- 
tors, also, were the American Multigraph 


Sales Company and the Burroughs Adding 
Machine Company, who put on characteris- 
tically interesting exhibits 


The arrangements for this big show were 
under the director generalship of H. V 
Buelow, but a very efficient committee of 
Toledo printers and stationers performed 
prodigies of labor in making the affair the 
success it proved to be. Among the work 
ers was Charles N. Bellman of the Franklin 
Printing and Engraving Co. of that city. 

The Exposition was a great success and 
drew thousands of people from the Central 
States, and, in addition to the unusually 
interesting discussions during the Conven- 
»f* instruc- 
This 
included an address by Governor Cox of 
Ohio, a vocal and instrumental concert, a 
Lake Erie with 


tion, a most elaborate program 
tion and entertainment was arranged 


moonlight excursion on 
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music, dancing, cabaret and refreshments; | == —— —————— rn 
a 30-mile drive around Toledo’s manufa 
turing belt line with buffet luncheon served 
en route; an address by Elbert Hubbard, 
and by the Honorable Josephus Daniels, 
Secretary of the Navy, and all day trip to 


° ; 
Put-in-Bay and Cedar Point, with banquet 
at Cedar Point; a concert by the Kilties im | \ p¢ W ; 1 , 


Zand of Canada and a visit to Toledo 
Beach and the Toledo Museum of Art 


BURROUGHS CHANGES EFFECTIVE | Tools and Supplies 


AUGUST 1. 

Sales Manager F. J. Petersen who has 
been in harge of the Rochester office of 
the Burroughs Adding Machine Company - 

Ml 1. 1912 Sal M 5 The Most Complete Stock of Typewriter | 
since Viarch A Ylz, became osales Man P , 
arts in the World 

ager at Mobile, Alabama, effective Aug 

at Jot 

Mr. Petersen is a former president in the : i Da 

, 1 . ‘or tne eneht of our customers 
All Star Club and has demonstrated his ; 
ve have established 


business-getting ability wherever he has 
been locate: 
Mr. I. Sharpe, who is known to his fel 
low Pittsburghers as the “Little’ Human Three New Depots 
Dynamo,” succeeds F. J. Petersen as Sales 
Manager at Rochester. August Ist. 56 Second Street San Francisco, Cal. 
ane 508 South Dearborn St., Chicago, Hl. 
Mr. Sharpe made himself famous at the 314-316 Broadway. New York, N. Y. 
recent Burroughs All Star Convention by 
his argument that buying an adding ma- 
chine is much like making a living: “It We 
costs a good deal, but it’s worth it.” This | ]] ; 


is the policy Sharpe has pursued ever 


have arranged with the 
well known firm, Ames & Filstead 


since his appointment as a Junior salesman Co., to carry a complete stock 
in the Pittsburgh agency, June 23, 1908. ot our parts, tools and supplies 

He has been a regular salesman since | at the above addresses. This 
December 30, 1909, and has been on the 


step we feel sure will effect a 


job all the time, with the exception of his : 
yearly trip to Detroit to the All Star Con- valuable saving 1n time to many 
vention 

Effective August lst Sales Manager H. W 
Spalding of the Peoria office, and Sales 
Manager C. =. Lightfoot of Champaign, Parts for all Typewriters 
exchanged territories, Mr. Spalding taking | 
the managership of the Champaign Agency 
and Mr. Lightfoot taking charge of Peoria 

L. E. Hooker of St. Louis, became sales 


manager the new Burroughs branch of 


fice at Joplin. Mr. Hooker has been con- . 

nected with the St. Louis office ever HORP & MARTIN Co. 
since he joined the 3urroughs  or- : es 

ganization as a Junior salesman February BOSTON, U.S. A. 
24, 1911. Since becoming a regular sales 
man on April 1, 1911, he has been a con 


sistent business getter and his record as a 





member of the All Star Club is among the 








top notchers 





WANTS MEN TO SELL MACHINES. 


Frederich May, general representative of JUST TO REMIND YOU 


the Romeo Company, Budi apest, \ustria f the fact that pr tisfaction for your customers lie in 
Hungary, has undertaken the organization 
tT ¢ w ¢ rid rew tor the se] y of - ero d Cc ] B d 
of a world crew for ling of the Pr Sassi, aaa and Cyclo Brands 
zent pan machines 

M1 Vay needs fot his Murpose ] > ser 

, Oe ee Typewriter Ribbons and Carbon Papers 
vices r ¢ perience: met who are Known 
to be good organizers Communications and that we shall be glad to prove ou tions if you will but make the request. 
addressed to him will receive prompt at- No live dealer ever fails to 11 tigate a proposition which promises permanent profits. 
tention | ew | There is no reason, 1s the houl t write us immediately? 
UNION RIBBON & CARBON COMPANY 
The man who “lays down” in business | Main Office and Factory Western Office: 


Front and Laurel Streets, PHILADELPHIA 417 South Dearborn Street, CHICAGO 
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AGENTS 
WANTED 


In every business office 
there is some sort of a list 
of names that is addressed 
at regular intervals. 





Every business office would 
buy an addressing machine 
if addressing machines 
didn’t cost so much money. 


We have just perfected a 
$35.00 addressing machine 
that will address 1,500 en- 
velopes, circulars, etc., per 
hotr. 


If you have an office appli- 
ance trade, we would like 
to give you the agency for 
this little $35.00 machine. 


If you are interested, write 
to The Elliott Addressing 
Machine Co., Cambridge, 
Mass., for further details. 












The 
Perfect 
Filing 
Envelope 







You Can Afford 


to Feature 

in your display of filing 

equipment a device 

which possesses these points of superiority: 
Smooth, Fiat Surfaces; Expansi- 
bility; Automatic, Instantaneous 
Adjustment; Durability. 


These qualities are descriptive of the 


‘ ’ 
Loft “Auto-Clasp” Envelope 
which was invented and is manufactured by 
a user of filing devices to meet the various 
needs of users of filing envelopes. 
We shall be glad to furnish samples to interested 
dealers with full details regarding our proposition. 


TheLoft ‘‘Auto-Clasp’’ EnvelopeCompany 
CHEROKEE, IOWA, U. S. A. 




























CODING CORRESPONDENCE IN 
CITIES. 

In the August issue of Office Appliances 
an article appeared under the foregoing 
caption by S. Edgar Trout, Municipal Ac- 
counting Engineer of Philadelphia. It was 
intended to use Mr. Trout’s portrait in con- 
nection with that article, but in making up 
the magazine the copy was omitted. 

We show Mr. Trout’s picture herewith 
He tells us he has had so many inquiries 
for particttmrs regarding his system duyv 
to the publication of his article in Office 
Appliances that he has decided to publish 
a book on the Coding of Correspondence in 
Large Cities. This book is described on 
another page in the advertising section. 

Mr. Trout has also invented a complete 
new system of filing under the subject of 
“Classification”, known as the “Trout Stand- 





S. EDGAR TROUT. 


ard Filing System”, containing a transfer 
case and vertical slot which controls a par- 
tition in filing drawer or transfer case caus- 
ing the papers, guide boards and folders to 
stand upright so they will not fall over on 
each other and make it nard to find the cor- 
respondence or papers when they are 
wanted. 

COAST MAN VISITS CHICAGO. 

D. R. Pinney, manager of the Pacific 
Coast Sales Company, manufacturers’ agents 
and jobbers in high grade specialties at 
Seattle, Wash., passed through Chicago the 
latter part of August on his way to his 
home in Seattle, after an extended trip 
which was begun in May and included Bos- 
ton, Philadelphia, New York and other 
Eastern cities. The trip was taken by Mr. 
Pinney to familiarize himself with the latest 
in office appliances suitable to the trade in 
his section, and for the purpose of pleasure 
as well. 

Mr, Pinney is a Boston man. He went 
west several years ago. His partner in the 
enterprise, which is a new concern, is C. § 
Frost, also a Boston man, formerly office 


manager of a big insurance agency in that 


city. 


The new concern has taken the agency 
for several important office devices 

Mr. Pinney states that Seattle is a good 
town; that she has had her slump follow- 
ing the boom and has now completely re- 
covered. Business in Seattle and vicinity is 
excellent, and the city is growing in a 
healthy manner. 

Mr. Pinney was for four years with the 


Underwood Typewriter Company as sales- 
man in the state of Washington, traveling 
out of the Seattle office He has also 


handled carbon papers and loose leaf de- 
vices, filing cabinets, etc., for leading con- 
cerns and is an all aroutid, well-posted of- 
fice equipment man 


THE PROPER FIGURING OF 
PROFITS. 

J. W. Conchar, author of The Scientific 
Price Maker and Profit Determiner, which 
was described in the last issue of Office 
Appliances, points out in a recent letter 
that in every school house throughout the 
United States the present generation is be- 
ing educated to the belief that ‘profit is the 
difference between the price paid for an ar- 
ticle and the price at which the article is 
sold.” What is true of the present genera- 
tion of boys and girls was also true of the 
many generations that preceded them 

The school text books state of course a 
fact, but they omit to state that the differ- 
ence between the selling price and the price 
received is the gross profit and that there 
is an obstruction between the gross and 
net profit. In other words, they ignore the 
cost of doing business. 

Mr. Conchar says that he is thoroughly 
convinced that, notwithstanding the asser- 
tion of mercantile agencies that some 80 
to 85 per cent of mercantile failures are 
attributable to lack of capital, this state- 
ment is only half true. What the mercan- 
tile agencies really mean to state is that the 
merchant either gives too much credit or 
takes too much credit and that his profit on 
the business is not sufficient to finance its 
natural increase. It is therefore evident 
that ordinary interest on the capital in- 
vested in the business is not sufficient to 
provide the increased capital for a growing 
business and that the man who expects to 
grow must earn on his capital sufficient to 
finance the natural increase or obtain new 
capital, if he expects to keep out of the 
bankruptcy courts. 





LETTERS THAT MAKE GOOD. 

The above is the title of a most useful 
book recently published by the American 
3usiness Book Company, 251 Causeway 
Street, Boston, Mass. 

This book contains letters that cover 
every question and problem which con- 
fronts the advertiser in almost any line of 
business. It is the work of over one hun- 
dred of the most successful business men 
in America who have given their most pro- 
ductive letters to the publishers and have 
told of letters and systems that have built 
up great business enterprises by mail 

The book contains nine chapters, full 
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of practical plans and ideas of some of the 


foremost advertising men of the day. 

The publishers state that “Letters that 
Make Good” will show one how to plan a 
sales campaign; how to get the right idea; 


how to make your message effective; how 
to acquire a good busines style; how to 
write attention compelling openings; how 
to get convincing selling arguments; how 
to write closings that will get action; how 
to assist salesmen by letters; how to 


get more business from customers; how to | 


get money direct by mail; how to increase 


profits of manufacture, jobbing, retail, spe- 


cialty or mail order business. 
The book is 8 by 10 inches, handsomely 


bound and contains 500 pages. Orders for | 
this book may be sent through Office Ap- | 


pliances. Further information may be ob- 
tained by consulting the advertising pages 
of this issue 


SMALLEST TYPEWRITER STORE IN 
THE WORLD. 


The smallest typewriter store in the 


world is located in the Concourse of the | 
Hudson Terminal Bldg.. New York. It is | 
a retail branch of the Wholesale Type- | 
writer Co. and under the personal supervi- | 


sion of Mr. Fred Larsen, of the Wholesale 


staff. This interesting little store is en- | 
cased in glass and occupies but 140 square | 


feet. It is equipped with shelving, on 

which are displayed all makes of rebuilt 

typewriters, as well as supplies for the ma- | 
chine. The little place is conveniently ar- 
ranged with tables and chairs for the com- 
fort of the customer. The volume of busi- 
ness secured at this little store is said to 


be the largest in proportion to its size of | 


any typewriter business in the country. 


1 - | 
The thousands of people who throng the | 


Concourse through the day, and on their | 


; , : 
way to and from subway trains in the 


morning and evening find the displays in 
teresting, as is shown by the number of 
customers attracted to the place. 

This stock of typewriters contairs sam- | 
ples of all the products of the wholesale 
typewriter companies. 

Dealers visiting New York and not hav- 
ing time to call at the main office and 
factory are invited to stop at the “little | 
store” in the Concourse, where they will 


receive the same attention as at head- 


quarters 


L. C. SMITH SUB-MANAGER WINS 
PRIZE. 

H. W. Elbert, manager of the sub-office 

at Evansville, Indiana, won the first prize 


for the largest number of typewriters sold | 
in five months. Mr. Elbert was in compe- 


tition with other sub-offices under St. 


Louis, and individually with salesmen in 
St. Louis. The prize consisted of a two- | 
weeks’ trip to the factory with all expenses 
Paid 

These facts have been learned in the | 
school of regret: You can’t build a fire with | 
the fuel all wet 


















¢ WRITE FOR CATALOG AND PRICES. 
» U.S. STEEL FURNITURE COMPANY 
ne 437 SOUTH WEST STREET 7URD SYRACUSE, NEW YORK 
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Knock it as you please—the strongest 
arm cannot strike a blow to shatter it. 


The Dealer who sells U. S. Steel Desks is sure of satisfied cus- 
tomers. Made as they are of highest grade indestructible steel 
formed with dies and welded, they are enduring beyond any kind 
of Office Furniture known. 


They are fire-resisting—built with spacious air-passages between. 
the outer frame and the real receptacle for important papers and 
records. U.S. Steel Desks are actual safes—affording sure pro- 
tection for the statistics which control a business—yet the hard- 
ness of Steel is hidden by a semblance of wood so perfect, so 
beautiful in finish that the most practical desk becomes an 
ornament. 


The designs of the U. S. Steel Roll Top and other style Desks 
are dignified and elegant. The few necessary trimmings are of 
finest bronze—plain and substantial. 


Stock finishes Mahogany and Oak effects or plain Olive Green. 
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Other finishes to order 











g EYE SHADES 


If you haven’t our catalog, let us send 
you a copy showing the largest line of 
shades on 
the mar- 


ket. 








MANUFACTURED BY 
CHICAGO EYE SHIELD COMPANY 


134 South Clinton Street, CHICAGO, ILL. 

















TE 


DESK LAMP 


WITH GREEN GLASS SHADE 


THE BEST LAMP FOR OFFICE OR HOME 





“KIND TO THE EYES" 
Does Not Tarnish or Collect Dust 
Made in many patterns for any location 
Send for our Emeralite Booklet with prices. 


H.G.McFADDIN & COMPANY 


44 Warren Street New York 











The Porto Clip File 


THE QUICK SYSTEMATIZER 
Ts PORTO CLIP FILE is the’newest, safest 





and most practical device for handling legal 
papers, correspondence, documents, etc 








INEXPENSIVE SUBSTANTIAL 


Papers cannot be accidentally lost, blown 
away, or mislaid; are securely held without mutil- 
ation and can be read without removing same fron 
file. 

Cover insures instant privacy, safe transpor- 
tation, and furnishes convenient writing suriace 

Indispensable, at the office, at home, or trav- 
eling. 

BOUND IN CLOTH 


Letter Size, 11]x10} in. 
Legal “ 14 x10; “* 


Try Your Stationer First 


Made by the 


AMERICAN CLIP COMPANY 


NEW YORK 


Retail Price 50 cents 
ri “60 “* 
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A NEW WINDOW DISPLAY 
FIXTURE. 

Onken 
manufacturing 
Younite and 


Che Oscar Company of Cincin 


nati are what they call 


The Onken Interchangeable 





paper By obtaining all one’s lines 


one source it is claimed 


stock and better variety can be carried 


invested The company 


book 


less capital 


pleased to send a sample 
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Wood Window Display [ixture,” which is to any dealer requesting it. 
ot -. — 
be as * f Se)  Crmanonery me. 
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featured as “The Fixture with the sunken BIG PLANT DOUBLES CAPACITY. 


teel socket,” and attention is especially 


Ek. EF. Guertin, since connecting wit 
























called to the fact that there are no screws Mill | 
-_ iller-Bbryant-Pierce Company 
screwing into the wood The use of this ‘ — 
ar . ] ] > a ‘ 1 
xture is illustrated in the cuts which a year ago, has done a lot of traveling 
company this article ering the entire territory east of the 
lmportant improvements have just been _ sissippi rivet He reports an 
Lig 
if \ 
| 4 
7 : 
. 
9 
completed by the company making the On business and a large increase in his 
ken system of rare and unusual utility to  pany’s volume of sales 
dealers The Miller-Bryant-Pierce Company 
[These fixtures are shipped direct or been compelled to add considerabl 


through jobbers with the understanding 


that each set is guaranteed to give satisfa: 


tion and may be returned within thirty 


days if it does not, the Onken Company 


standing returri treight charges 


FINE LINE OF PAPERS. 
\ll Line! 


+] 1,] 
ently 1aaet 


Crane's “Japanese ’ and 


typewriter papers have been re 


1 


the line of Berkshire Typewriter Papers 


anutactured by Eaton, Crane & Pike Com 


pany of Pittstield, Mass., who have beer 
ippointed sole manufacturing agents 
Che Berkshire line has always been con 


ceded one of the largest and most con 


plete, including a wide range of qualities, 


from Crane & Company's Bond Papers 


to the 1 


cheaper and generally used 


The addition of “Japanese 


more 
papers Linen” 


and “All 


peculiarly 


Linen” to the line makes it a 


desirable line of typewriter 


equipment 
expects to have the capacity ot 


doubled by January, 


inting & Stationery 5S 
f Waco, Texas, have moved the 


ery department to 604 Austin stre¢ 


l adding to their large 
comercial tationery office supple 
a complete line of fat 


othee turniture 


tionery and anticipate a large incre 
business in 

Walter | 
lis Office 


Ga., is now 


nsequence 
Smith, formerly with the 
Equipment Company 
manager of the 


partment 


within the last few months 


of Atlant 
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NEW SALES MANAGER FOR ELLIS 
co. 


The many friends of Forest H. Mont- | 
gomery in the field of office appliances and | 
elsewhere will be interested in learning | 


of his acceptance of the post of general 
sales manager of the Ellis Adding Type- 
writer Company of Newark, N. J. His for- 
mer connection with the Library Bureau, 
Burroughs Adding Machine Company at 
Philadelphia and the Universal Adding Ma- 
chine Company at Chicago, have given him 
a fund of experience that will be of particu- 


lar value in his new capacity and will go | 


far to insure a high degree of success. 
His experience in the office appliance 
field is supplemented by a number of years 
experience as Comptroller of the Laclede 
Gas Light Company of St. Louis, a thirty 
million dollar corporation with several 
thousand employees. This later experience 
gives Mr. Montgomery a broad knowledge 
of office systems, the handling of accounts 
of all kinds, and other such commercial de- 


tail that will be of great service to the | 


Ellis Adding Typewriter Company and the 
users of their product 
One of Mr. Montgomery’s notable achieve- 


ments with the Library Bureau was the de- | 


signing and installing of the compleze equip- 
ment of the Peoples Gas Light and Coke 
Company of Chicago 

This installation of equipment provided 
for 1,000 clerks and the care of over 500,- 
000 accounts. The successful sale and in- 
stallation of such an equipment is an 
achievement that may well be a matter of 
pride to any man and future developments 
will undoubtedly show that Mr. Montgom- 


ery in his connection with the Ellis Cem- | 


pany will do things that go far to prove | 


that the manufacture and sale of office ap- 


pliances is an imperial industry. Otfice Ap- | 


pliances joins with his hosts of friends in 
wishing him success in his new capacity. 
CORRECTION NOTED IN MR. 
BAER’S ARTICLE. 
There were two errors, unfortunately, 
which crept into the article of Edwin I. 
Baer, published on page 44 of the July 


issue. In the second sentence of the second | 


paragraph the word “not” was omitted, | 


rather materially changing the sense of the 
sentence. The sentence should read—“It 
would not be possible to do a general busi- 


ness in printing, stationery, office machin- | 


ery, office furniture and other equipment 
upon a strictly cash basis and get out of it 
all that the business has in it for the mer- 


chant.”’ 

\t the end of the same paragraph the 
word “refused” is used when it should be 
the opposite. The sentence should read as 
follows—“Credit in such a case is almost a 


necessity; at least it is a very great con- 
venience which the office equipment dealers 
cannot fail to extend, providing the per- 


son asking credit is good for the merchan- | 


dise he buys.” 


Determination dispels doubt. 








MACEyp 
Iter ler 


SAFE 


A “Built-to-Order” 
Safe Without the 
Extra Cost 


HAT you want—what 
you need —is a safe 
with an interior ar- 
rangement built to meet the 
special requirements of your 
own business. But you don’t 
wish to spend the extra money 
involved in having such a safe 





No. 4215 Safe with wood interiors 
and roller shelves. 


specially made. And it is no longer necessary, for the Macey 
Inter-Inter Safe is built on the unit principle, which enables 
you to select your own units to fit your own business—from 
card indexes to correspondence files and shelves for ledgers, etc. 
Then, as your requirements change, you simply shift the inside 
units. The Macey method is the practical, inexpensive way 


of “building a safe to order.”’ 


metal safe which gives you 


The result is a light, strong, 


convenience plus safety 


In the Macey you have all th 


e flexibility and adaptability of 


a modern unit filing system combined with fire protection— 








No. 4215 Safe Closed. 


for the Macey is as nearly fire- 
proof as constructive genius 
can make it. It insures the 
safety of your personal papers, 
important business correspon- 
dence, manuscripts, accounts, 
lists, records, notes, deeds, secu- 
rities—all those intangible assets 
which are so vital to the suc- 
cessful prosecution of your busi- 
ness, and which simply cannot 
be covered by insurance. 


Investigate the Macey at your 
dealer’s or send for our catalog 
No. 6213-x which gives you full 
description and prices of all our 
metal goods. Discounts to re- 
liable dealers. 


She Nacey Ca 


GRAND RAPIDS. MICHIGAN 
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NEW ASSOCIATION GROWING 


SENTIMENT IN FAVOR OF OR- 
GANIZATION OF THE TYPE- 
WRITER DEALERS GROWING. 


ve- 


COMMUNICATION | recently 

ceived from E. A. Preuss, Manager 

of the National Writing Machine 
Co. of St. Paul, Minn., indicates that Type- 
writer dealers from Maine to California are 
being awakened to the desirability of a Na- 
tional Association of Typewriter Men. 

Mr. Preuss, and the committee of which 
he is the head, have up to the present time, 
sent out more than 200 letters and applica- 
tion blanks, the latter being similar to the 
blank the bottom of 
this page. 

At the present time Mr 


which is printed at 
Preuss has in his 
possession a score or more of signed ap- 
plications, with a number of others in sight 
He has not as yet gone after his entire list, 
but sent out the preliminary letters with a 
view of finding out how the idea would take 
hold 

There than a 
on the entire list and if it were possible to 
even half that 
National Organization it 


are more thousand names 


get number as members of 
the 
very powerful enterprise 

There is absolutely no 
terests” back of this movement for the As- 


Dealers It is 


would be a 
“interest” or “in- 


sociation of Typewriter 
simply the result of an idea which has been 
working in the the or 
for a number of year and is now finding ex- 


minds of ganizers 
pression in an effort to create a National 
Association. Office Appliances has always 
favored a movement of this kind and wel- 
comes the efforts of Mr. Preuss and his 
co-workers in this laudable undertaking. 





Sr. PauL ORGANIZERS 
MAKE FINE HEADWAY 
IN NEW PROPAGANDA. 


Those actively in charge of the work are 
becoming enthusiastic the idea and 
this is the surest guarantee of its eventual 


over 


success. 

One of the organizers says, referring to 
those who have not expressed an intention 
“Surely they have heads that 
They must realize 


of joining: 
are 100 per cent ivory. 
that such an association can only be what 
its members wish it to be. Only that and 
nothing more. We speak of this because 
a number have 
fearful of some goblin lurking in the back- 


expressed themselves as 
ground.” 

The organizers find that lot 
of dealers who are of the opinion that if 
make the fel- 
good,” then, in 
willing to 

“Te 
they 


there are a 
Association could “just 
the 
event, 
come in. Said 
probably never occurs to them that 
are stepping on their own feet all the time 


the 


low down street be 
might be 


the 


such an they 


one of organizers 


they are not hastening the completion of 
the organization.” 

The Committee is not at the present time 
particularly that 
bers send in a dollar with each application. 
The principal thing is to get the application 
the dollar some 
Committee 


insistent intending mem- 


agree to send 
time, in that the may 
know upon whom to count in the final ll. 

Said Mr. Preuss recently: “We have spent 
lots of time and money on this idea already 
perceptibly shrink our meal 


in and to 
order 


and it won't 
ticket if we are allowed to bear the entire 


cost of getting the organization started, 


Application for Membership. 


For the purpose of completing a national organization, the undersigned here- 


by applies for membership in a Typewriter Dealers’ Association of America, with 


the understanding that this application shall not bind........ to any membership 


after such organization is perfected, if.. 


then elect to withdraw. 


In order to meet the preliminary expenses of organization, I hereby subscribe 


the sum of $1. 
y preference as a place a OTIS 98 Bie oc etn owas eek aera 
My pret [ t t 

a ee eee wa eae ek Oe me ee Ae a. ethie bate. tke ae nea 4 
ee ee eee eS 
OO ee ee eae 

To Edward A. Preuss, 

Provisional Secy. T. D. A. A.., Ns ace ch ete soe RR 


134 FE. Fourth St., St. Paul, Minn 


but we tl ight some of the dealers w ld 
feel a bit 1 ire like they belonged 
unwound their wallet string.” 

Here is a proposition which Office Ap 
pliances would like to make Typewriter 
Dealers who feel that they do not care to 
join this Asociation We will offer the 
freedom our columns to each man hold- 
ing such nvictions in order that he may 


express his reasons for not joining such or- 
ganization We and 
free a discussion of the matter as pi 


want to get as full 
yssible 
If there is a valid reason why such an or- 
ought not to be formed or 


single 


ganization why 
it will not be of advantage to some 
typewriter man, Office Appliances desires 
to know it. The movement either ought 
to go through successfully or be knocked 
on the head. Office Appliances invites a 
full discussion. 

Dealers who believe in the efficacy of or- 
ganization work should lose no time in 
sending in their application to Mr. Preuss 
to become members of the new Association 
It would be graceful, but is not necessary, 
to accompany each application with a dol- 
lar, in order that those who have already 
spent much of their time and money in pro- 


moting the work should be reimbursed for 
what they have put in and should not be 
under the necessity of going to further 
personal expense 

What Office Appliances particularly 


wants in this connection immediately 1s a 


discussion from the field itself as to the 
desirability of a Typewriter orga itior 
We wish the reasons for and the reasons 
against, any, in order that a balat 

be struck and the right conclusion ed 


COAST CO. OPENS GOTHAM 


OFFICES. 

The Multicolor Sales Co., In¢ ted, 
is the official title of a new corporation 
that has taken the eastern representation 
of the well-known Multicolor Press, manu 
factured in Fresno, California 

The company have opened handsome of- 
fices in the World Building in New York, 
and will have branch offices at Boston and 
Philadelphia 

These will cover the states of New York, 
Pennsylvania, Delaware, New Jersey, Dis 


trict of Columbia and the New England 


States 
the 


The officers of company are H. C 


Vooth, president; T. E. Kirby, vice-presi- 
dent; T. F. Moore, treasurer, and D. A 
Sliney, secretary. The personnel the 


company possess a thorough knowledge of 


the field and report a number of important 
sales already closed and others well under 
way 
| ( le { ompany l ses 
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Any fundamental type of scientific, commercial or profes- 
sional filing may be had in these desks. Every clerk, office 


manager, department head, salesman, doctor or lawyer must have an orderly receptacle 
for indexed cards or documents, bill-heads, commercial reports or catalogs ,etc. 





This type of desk combines a handsome and 
durable piece of furniture with the most practical 
and economical interior. —— 


Adjustable File Desks 


INTER-INTER—Licensed by The Macey Co., under Tobey Patent, June, 1907. 


Cutler Desk Co., ...., Buffalo, N.Y.,U.S.A. 


A multitude of com- 
binations, 
sive and simple. 


inexpen- 


All files interchange- 
able and priced alike. 


Economy of space, of 
time, of effort and of 
money hereby 


made possible. 


Write for catalog and 
agency plan. 

























NEVER- 

LOSE- 

ME 
Typewriter 


Eraser 
Holder 


UNIVERSAL 
DESK SET 









THE 
STENO- 
CHUM 


JUST THREE of the “NOACO” LINE—NINE OTHERS READY 


The NO-A-CO Line contains the very latest and abso- 
lutely the best, and what is better still—+zt’s different, each 
article being especially designed to fill a specific need. 

There’s not an article but has successfully passed the 
test of actual service and been fully approved. 

The NEVER-LOSE-ME absolutely prevents the loss 
of the Typewriter Eraser and the waste of time looking for 
it. One Office Manager said he had been looking for just 
this thing for five years. Sells for FIFTY CENTS. 


UNIVERSAL DESK SET—the most satisfactory 
combination for a desk companion ever offered to the 
busy office man. A daily diary and calendar, scratch pad, 
pencil and guard, all mounted on a neat base which 
makes an ideal paper weight. Only ONE DOLLAR. 

STENO-CHUM— is an accessory to the stenogra- 
pher’s desk that makes work easier and more pleasant— 
and which means more and better work. The best TWO 
DOLLAR proposition on the market. 


BETTER GET NEXT TO OUR DISCOUNT CARD ON THE WHOLE “NOACO” LINE 
NATIONAL OFFICE APPLIANCE CO., 702 STATE ST... CAMDEN, N. J. 


Succeeding Oliver Mfg. Co. of Philadelphia and O. A. Dept. of C. Howard Hunt Pen Co., Camden, N. J. 
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BOOTH OF M. ERLEBACH NACHFOLGER AT MUNICH EXHIBITION. 


STEEL EQUIPMENT CO. IN CANADA. 


Announcement has just been received 


yt 


the organization of the Steel Equipment 
Company, Ltd., 72 and 74 Albert street 
Ottawa, Ont., Canada 

The company will manufacture steel of 
fice and vault equipment under the trade 
mark of “Eclipse Metal Filing Devices.” 
The officers of the company are: President, 
E. A. Dunlop; Vice-President, John W 
Smith; Managing Director, D. P. Cruck 
shank; Treasurer, W. H. Connor. 

In their preliminary announcement to 
the trade the company states that the pro 
duction of steel office and vault equipment 
has been very limited in Canada, while 
the demand for such goods has produced a 
heavy importation 

The company’s new factory is in process 
of construction at Pembroke, Ont. They 
have taken over the plant and business of 
the Eclipse Manufacturing Co. of Ottawa 
which will be operated until the company 


is fully installed in its new home The 
company wil! move from its present quar 
ters at Ottawa to a new factory at Pen 
broke about November Ist Chis new 
factory is 400 feet long and 100 feet wide: 
one story in height with a saw tooth roof 

The site of the factory covers six acres 
of ground along the main line of the Canad 
ian Pacific Railroad, on which the compan) 
has a siding [The company will move not 


only its machinery and equipment 


Ottawa, but will add a number of heavy 
boring machines besides’ general le 
tric welders [It is their purpose to pro- 


duce in Canada a grade of steel filing cabi 
nets which will set a standard for thi 
class of work in that country 

D. P. Cruikshank, the managing director 
of the new company, is a young man who 
was for some time the Canadian manager 
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oughly and is filled with enthusiasm for the 


y which its starting under such 


new compat! 


favorable 1uspices 


MANY ADDING MACHINES FOR 











BANK. 
lhe First National Bank, of Chicago, not 
very long ago celebrated its fiftieth anni- 
ersary It is one of the oldest and most 
prominent banks in the city Hen t is 
vorthy of note that, largely throug the 
efforts of Anthony Joyce, the First Na 
nal Banl is the first larg ti 
tion of its kind to be equipped entirely 


vith electrically driven calculating ma- 
hines. Twenty-one of these were photo 


eraphed in the main lobby of the bank and 


e cut herewith shows these machines 
Che bank ses 114 Burroughs whicl ost 
n the aggregate $12,950 and range in price 
from $400.00 to $650.00 apiect {mong 
the 114 Burroughs machines were the fol- 
wing special types: Nineteen transit ma 
hines for the transit department, fourteen 
okkeeping machines for the intry 
.oks department, seven statement ma- 


*-hines for the same department, and four- 


teen specially equipped tellers’ machines 
of the Library Bureau. He is an Americar 
but a great admirer of Canada and a great Yo ire worth no more thar 1 are 
believer in the destiny of that company. able to prove 























EQUIPMENT OF BURROUGH’S ADDING MACHINES, FIRST NATIONAL BANK, CHICAGO 


He is a live, wide awake young man who 


understands the steel office equipment thor- 
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A DESK WITH EXCLUSIVE AND SUPERIOR FEATURES 


Seplemiber, f 











DEALERS 


Let us send you a 
copy of the Clemco 
catalog. It shows 
an extensive line of 
office desks and 


gives complete 


























information of the Getting Ready for Work 


Entering the Office 


typewriter desk 
shown in these j 



















pictures. Our 
proposition is strictly 
first-class and car- 
ries unusual oppor- 
tunities for respon- 
sible dealers. 


Send for that cata- 
log today. 























Desk Top in Use; Machine at Hand 


2608 Flournoy Street 
Chicago 


Showing Strength 
of Construction 
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29 CAREERS eer 
ae 


THE FAULTLESS LINE 


OF LOOSE LEAF DEVICES 








Naa 





Seven Stock Sizes 
Prices Range, $7.00 to $8.25 





Z Nine Stock Sizes 
~ Prices Range, $11.25 to $14.50 





Eleven Stock Sizes 


Prices Range, $9.00 to $13.00 Two Stock Sizes 
Prices Range, $11.75 to $13.50 








Five Stock Sizes Six Stock Sizes 
Prices Range, $7.50 to $9.75 Prices Range, $5.00 to $8.50 





SEND FOR COMPLETE CATALOC—JUST OFF THE PRESS 


STATIONERS LOOSE LEAF CoO. 


‘“*“SELLS TO THE TRADE ONLY’? 
346 BROADWAY, MILWAUKEE, WIS. 203 BROADWAY, NEW YORK CITY 
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THE FAULTLESS LINE 





» 


OF LOOSE LEAF DEVICES 


a 
e 
ee Td 





Eight Stock Sizes 
oe &S: > GS S:- >: Prices Range, $1.75 to $3.75 


Seven Stock Sizes 
Prices Range, $5.50 to $6.75 





Twelve Stock Sizes 
Prices Range, $0.90 to $1.50 


One Hundred and Four Stock Sizes and Binders 
Prices Range, $2.00 to $8.00 





Or —> > S> Sp 


Forty-Two Stock Sizes Twelve Stock Sizes 
Prices Range, $2.00 to $4.50 Prices Range, $1.15 to $1.75 


he £5 ED RD 


SEND FOR COMPLETE CATALOG—JUST OFF THE PRESS 


STATIONERS LOOSE LEAF CO. 


‘“*“SELLS TO THE TRADE ONLY’’ 
346 BROADWAY, MILWAUKEE, WIS. 203 BROADWAY, NEW YORK CITY 
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(Makers of ‘“‘G-W’’ Sectional Bookcases and Filing Cabinets) 
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LIVE WIRE CLUB HOLDS ANNUAL 
CONVENTION. 

Commercial Educators Gather at Indianap- 

olis to Discuss Teaching of the Stenotype. 

convention of the 

Wire Club was held 

The 


HE first annual 


Stenotype 
at Indianapolis July 28 and 29. 


Live 


Live Wire Club is an association 
conducted on the order of a number 
of similar clubs maintained by the 


leading selling organizations of the coun- 
try. It is composed of school men hand- 
ling the stenotype who have made their 
quota of enrollment under the sales organ- 
ization of the Stenotype Company. 

As the of this 
involves the this 


colleges or 


quality company 


machine 


selling 
marketing of 
best 


through the commercial 


schools, men in charge of these schools are 
to that extent members of the selling force 
of The Stenotype Company in their respect 
ive territories 

\ quota is assigned each school in con- 
sideration of its allotted territory and other 


conditions and in order to make this quota 


it is necessary that a certain number of 
sales points be made, based upon an esti- 
mate of the number of stenotype enroll- 
ments expected at the school in a given 
time 

The Live Wire Club convention discussed 


the Stenotype proposition from every stand- 


point, giving special attention to the best 
methods handling the various features 
connected with it. 

The promotion and development of Steno 


typy was taken up in its every phase, with 
laid and 


urthering the 


particular emphasis upon ways 


means interests of stu 


dents and graduates 


The headquarters of the convention were 


at the Claypool Hotel. By the Sunday even- 


ing previous to the opening a large part 


if the school men had come in and all 


had arrived by the following Monday morn- 


ing, with the exception of a few who came 


in late that day. Many of the school men 


brought their wives with them. 


The sessions of the convention were held 
in the Palm Room on the ninth floor of 
the hotel hich was tastefully decorated 
with penants, placards and American flags 
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he proceedings were reported by oten 
typists and the full verbatim report of the 


entire five days’ session was completed and 


in typewritten form by the morning of the 


day after the convention 
\s the first session was called at 10 o'clock 
early hours the 


Monday morning, in the 


members took occasion to view the general 


offices of the Stenotype Company in the 


Lemcke 


away from the hotel 


building—a few 
Here the 
various 


Annex squares 
visitors were 
departments 


shown through the 


and divisions of the work 
The convention proper was called to or 


der by W. S. 


Company, 


Ireland, President of the 


Stenotype who in a speech of 


welcome, reviewed the progress of steno- 


typing during the past year and explained 


the purposes of the Live Wire Club. He« 
next introduced the officers of the Live 
Wire Club, J. P. Simon of Superior 
Wis., President; Morton MacCorma 

Chicago, Vice-President; Mrs H B 
Clay of Lexington, Ky., Secretary; A. F 


Waterloo, Iowa, treasurer; C. L 


Sarabs 0, Wis . 


Gates of 
McNitt of 


1 
iit 


Chairman of tl 


Board of Directors; C. W. Robbins of Se 
dalia, Mo., Vice-Chairman, Board of Direc 
tors, and Messrs. R. M. Uterbach, Mat- 
toon, Ill.; J D Randolph, Ottawa, 
FE; W. B. Elliott, Wheeling, \W 
Va.; H. B. Boyle, Omaha, Neb 1. W 
Lane, Boulder, Colo.; H. K. Ford, Little 


Rock, Ark.; Enos Spencer, Louisville, Ky 

L. P. Campbell, Richmond, Ind.; C. C. 
Short, Youngstown, Ohio; Hu Woodward 
Directors 

Wire Club re- 


with an en 


of Knoxville, Tenn., 
The President of the 


sponded to his 


Live 
introduction 
thusiastic speech replete with zeal for Sten 
future Eacl 


his introduc- 


and optimism for its 


officer responded fittingly to 


otypy 


tion. 
President Simon received a beautiful silv- 
er loving cup to be held by him during the 
coming year in token of the appreciation 
the fine record he has made in enrollment 


Handsome watch fobs were then presented 


to officers and directors of the club 


Hearty welcomes were extended by rep- 
resentatives of the City of Indianapolis, 
the Greater Indianapolis Industrial Asso 


Chamber of Commerce 


which the 
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joyed in the American dining room of the 
hotel, as guests of the Stenotype Company, 
the afternoon program-was taken up, dealing 
largely with problems of interest to the 
commercial schools and their work. The 
first speaker at the afternoon session was 
J. M. Bowen, Vice-President and Sales 
Manager of the Stenotype Company. He 
referred to the great strides being made by 
the Sales Organization and the ample facil- 
ities which the company was placing at the 
disposal of the school men. 

J. W. Klipinger of St. Louis talked upon: 
Work in the Field.” F. M. Van 
\ntwerp, a special representative of the 
company, gave an interesting talk on “Class 
Room Organization.” B. F. Williams, 
President of the Capitol City Commercial 
College at Des Moines, Iowa, told of his 
experience with the Stenotype, and the 
practical demonstration of its merit in his 
class room. Other speakers were Miss N. 
M. Huff of Kansas City, Principal of the 
Huff School of Expert Business Training, 
and Enos Spencer of Louisville; Morton 
MacCormac of Chicago, R. H. Peck of St. 
Louis, and finally an address by Alfred F. 
Potts, one of the leading members of the 
[Indianapolis bar. This concluded the work 
of the afternoon session. 

During the evening the convention laid 
aside its dignity and the members were the 
guests of the Stenotype Company at Keiths. 
One feature of the evening’s entertainment 
was a film of moving pictures taken of the 
office force of the company just after their 
arrival in Indianapolis. 

Second Day’s Session. 

The entire program of the second day 
was given over to short talks by different 
members of the Stenotype organization, 
dealing with the part each separate depart- 
ment plays in handling the work from the 
home office of the company. 

The work of the morning session was 
commenced by M. F. Henkel, Editor of The 
Stenotypist who spoke on “The Mission of 
the Stenotypist.” 

B. T. Bryan, Manager of the Instruction 
Department of the company, was unable to 


“Sales 


be present, but sent in a well prepared 
paper on “Pertinent Points of the Cauld- 
ron.’ 

“Pertinent Points of the Live Wire 




















Live Wire Club. 


From a Photograph Grouped at the Recent Convention. 
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This Is 
One Of 





Weekly(?)” was a subject handled satis 
| factorily by C. V. Hohenstein, Assistant 


Sales Manager 


The subject of “Advertising fron 
Standpoint of the Stenotype Compar 
was discussed by Frank L. Boud, Advert 
ing Manager Inquiries” was treatet 


practical way by the manager 


partment, J Tong Osgood Cl 
Secretary of the company, spok: 
manner in which the school should 
an dle the Ste type business with the 
eee pany 


The concluding talk of the morning 
lated to practical hints for clinching 





rollment in Stenotypy by getting the nar 


on the dotted line This talk was giver 
W.S. Ireland, President of the 
What remained of the morning 


ARE you taking 

advantage of 
the possibilities 
offered by the 


Murphy Office 
Chairs ? Refer to “on the firing line’ and directly affecte 
our latest catalog. te i Madea ok ee ed tae sd she 


N h f District Managers of the company in the 
ote t e range O field, spoke upon the subject—“*Demon 


strating to the Business Man.” He gave 


design, each a sat- many practical ideas 


G. C. McClellan of Indianapolis followed 


isfactory seller. Mr. Mattheus with an interesting talk on 


“Experience and Interesting Prospects 


this address was given over to discussions 
bearing on the subjects of the various 
points raised in the address 

On adjournment at noon the members 
gathered at the Soldiers and Sailors Monu 
ment, where a photograph was taken 
Luncheon was had in the grill room of the 
hotel 

The afternoon session pertained to the 
practical and intimate side of the work 








1 “Faults I’ve Seen and How to Corre 


You are able to | Them” was the subject handled by P. S 

: Spangler, a well-known business college 
give your customer | man now connected with the Stenotype 

Company as District Manager 
full value and as- | Mr. Ireland spoke at some length on the 
service the company had given and was 
sure yourself a sat- preparing to give in the near future in the 
- way of assisting schools with auxiliary 
isfactory profit. | reading texts in stenotype. He referred to 
the careful supervision of methods and 

special books on stenotypy and pedagogy 
in preparation for the teachers. Following 


4 Ai » his address the members indulged in a very 
Murphy (bair ompar: this g 
Nu - « iS bY profitable and general discussion and at 











‘Detroit 4:30 P. M. the meeting was adjourne 
reconvene informally at the banquet 
hotel that evening \n automobile 

; around thi ity of Indianapolis foll 
Ore: ij ~<a the adjournment of the afternoon ses 
ONE NABI CME ANIA ERE ty cars being required for thy 
BEAUTIFY your STATIONERY in your OFFICE. BANK & HOME rid 
“THE HANDSOMEST PAPER FASTENER IN THE WORLD” The Banquet. 
ADE OF POLISHED BRASS wiTH BEADED EDGING Fie American diatae veo 
* CAPITAL PAPER FASTENERS Have TWELVE HOLDING a 

CONTACTS. WiLL PENETRATE FROM 21015 SHEETS OF scene of this gathering. ike met 

PAPER PIERCING POINT WILL NOT STICK FINGERS™ everything that could be desired ar 

Mave in TWO SIZES CAN BE RUN THROUGH ANY TYPEWRITER toastmaster, Morton Maccorma 

pin POLISHED BRASS BOXES oF 50 annd/00 TO A BOX Maccormac S Is, Chicago, was it 

SOLD BY ALL STATIONER:>&S piest vein and acquitted himself wit] 
and credit He paid in his brief 
orn SAMPLE Brass Box of 50 BY Mait Write For Discount e TRAD! remarks a signal tribute to the caus i 
STARR MANUFACTURING CO. SIDNEY OHIO. U Stenotypy and congratulated the convent 





SDL ERS TE! NL AMNITED } and the city of Indianapolis on the aus] 
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ious character of the occasion He then 
introduced Mr. Potts, a guest of the con 
vention, who responded most happily to 
the toastmaster’s fully unexpected de 
mand, paying a high npliment to the en- 
ergy and aggressiveness of the Stenotyps 
Company and the good fortune of the city 


secured such i 


ot Indianapolis in having 
ompany as a permanent resident 

Short, snappy talks were given on “In 
teresting the Prospect “Demonstration” 
Closing a Prospect”. and “Interesting 
Business Men’. All these talks were made 
by members of the Live Wire Club 

As a climax to the banquet, Mr. Mac 
Cormac amid great applause placed a bou- 
quet of 77 four leaf clovers before R. M. 
Bowen, Vice-President and General Mana- 
ger of the Stenotype Company, bade him 
Godspeed on the sea of oratory and named 
his craft “The Organization.” Simply, yet 
forcefully, Mr. Bowen responded to the in 
troduction and reviewed the history of the 
Stenotype organization from its beginning 
down to the present time. He paid a very 
high tribute to the organization as a whole, 
its loyalty and continued enthusiasm. 

E. L. Virden of Chicago expressed great 
pleasure at the profit that the convention 
had been to everybody and made a motion 
to thank the Stenotype Co. for its hospi 
tality. This was seconded and carried with 
a shout that shook the refters of the dining 
room 

Thus ended the First Annual Convention 
of the Stenotype Live Wire Club, a most 
successful gathering and one which in its 
initial meeting gave ample guarantee of 


long life and increasing usefulness 


NEW INDUSTRY IN AKRON, O. 

\nother industry which promises to be 
come of international note has been added 

the already long list of Akron manufac 
ured products The new firm will be 
known as the F. & W. Ring Folder Com 
pany, and will operate in close association 
vith the Foster Office Supply Company, of 
\kron 

\lthough the new company will market 
at least 10 different office supply conven- 
iences, its principal product will be a new 
invention known as the loose leaf ring de 
ce. | !. Wagner is the inventor and 
)-partner in the company, with E. C. Fos- 
ter of the Foster Office Supply Co. The 
invention is unique in that it is the first 
loose leaf device ever produced to use in 
a folder or binder that closes in on itself 

The company will start the manufacture 


of the rings within one month on the upper 


story of the Foster Supply building at 
Canal and Cherry streets, and will later 
move to a new building now being erected 


it Canal and Mill streets. Mr. Wagner, 
the inventor, is a former resident of Day 
on and has been for a number of years 
with the Shaw-Walker Company, of Mus- 
kegon, Mich. He will shortly move his 
family to Akron, where they will make 


their future home 


TAKES IMPORTANT POSITION. 
Edw i Mills, f 
manager for the Montague Mailing Ma 


ormerly eastern sales 


hinery Company, on July 15th accepted 
position with the Belknap Rapid Address 
Machine Company is o ¢ ral sales 
il we 
M Mills is located at the pany s 
General Offices, 374 Broadway New York 
He is one of the best known men in the 


addressing machine field He spent three 
years with the Montague Company and 
ten years previous to that time was 
sales manager of the Elliott Addressing 
Machine Company of Cambridge, Mass 
Mr. Mills is a native of the state 


Maine and possesses sterling characteris 


tics of the people of that region 
For personal sales Mr. Mills hold an en 
viable record. While with the Elliott Com 


pany he was a real “machine a 


J 


having a record for personal sal 





EDWIN E. MILLS. 
vear that averaged one machine every day 
Mr. Mills is inaugurating an aggressiv« 
campaign with the Rapid Addressing Ma 
developments 


are promised He is engaged in devel 


chine and some interesting 
oping agencies all over the country and 
completing a sales organization which is 
intended to cover this country and Canada 
He will also extend foreign agents on the 
Eastern hemisphere and will start an ac 
tive campaign of promotion in South 
America 

Mr. Mills is adding to the Sales Organi 
zation of the Belknap Company as rapidly 
as he can secure the right men. Gerald | 
Burleigh, who is well known in the address- 
ing machine field, is now associated with 
Mr. Mills and the Belknap Company as 
New York sales manager, and Alan P 
Burleigh, who is particularly well known 
by his recent work in the Philadelphia field 
and surrounding territory, is now connect 
ed with the Belknap Company as assist- 
ant general sales manager. Interesting de 
velopments are promised in the near future 
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National........ 41bs 
Union..........2¥4lbs 
Columbian...... 2 Ibs 


Postal 
ene, 


Scales Creacent........ &%b. 


are scientifically made. They show ex- 
act weight in ounces, also cost in cents on 
all classes of mail matter. 

Banks and large business houses use 


‘‘Pelouze’’ Scales 


because of their ac- 
curacy, reliability 
and durability. 

Made in several 
styles. 


«PELOUZE” 


POSTAL 
SCALES 


Mailand Exp... 16lbs. are ready sellers, 
Commercial.... 121bs. All the best dealers 
tt RS 4ibs. sell them. Write 
ee 14 lbs. today for catalog. 


PELOUZE MANUFACTURING CO. 
232-242 E. On1o STREET 
CHICAGO 


‘‘Pelouze’”’ 











UNIVERSAL 
BOOKMAKING 


FOR PERFECT FILING 


renders any paper or papers in your office— 
current, general, live, or settled —as readily 
accessible as a library book on a shelf. 


We offer an unusual opportunity to dealers. 


WEBSTER LOOSE-LEAF 
FILING COMPANY 
LOUISVILLE, KENTUCKY 











J. T. JEMISON H. H. STEWART 
LOOSE LEAF 


AN CHOR MFG. CO. 


CINCINNATI, O., U.S. A. 


BINDERS, HOLDERS or 
METAL PARTS only 


Sectional and Solid Post, Center and End Lock; 
Ledger Transfers, with Metal Hinges; 
Current Ledgers, Steel Back; 

Ring Book; Prong; Price Book ; 
pre ~ 4. and Canvas Bound Holders. 

All our Doviess are interchangeable with goods 
of Other Manufacturers. 











rs 


























SOME HELPERS IN BUILDING A BUSINESS 


(GROUP OF TOWER SALESMEN, 
ELEVEN OF WHOM REPRE- 
SENT 233 YEARS OF SERVIC! 
WITH THE HOUSE OF TOWER 


SOME ABLE VETERANS OF 
THE TRAVELING FRATERNITY. 





—'s VERY article of commerce like every [The boundary lines of the business have one of thi est-intormed commercial st 
statue, picture or musical composi been extended, the old building has been’ tionery men in the country. Walia has 
tion is the expression of the thought abandoned. for a modern structure, alto- spent 24 years of his life with tl 

of some man or some group of men. The gether in keeping from subcellar to roof, of Tower He formerly traveled 
machine, the desk, the chair, the supplies with the better way of merchandising. The Middle and Northwestern States, wl 

are the realization of the thought, and very atmosphere of the place denotes prog-_ is one of the best-known men in th Lv 
sometimes the ideals of men ress, and progress means’ change—th«e ing fraternity 





























J. H. EINSTEIN, President and RALPH JONAS, Vice-President, SIMON FINK, Treasure, Tower D. H. JONAS, Secretary, Tower 
Gen'! Mar., Tower Mfa Tower Mfa. & Novelty Co Mfg. & Novelty Co. Mfg. & Novelty Co 
& Novelty Co. 


In the distribution of the product, tl hange from the Id to the new—from the Fred L. Harding, now head 
dealing is in men as miucl sin merchand " to the better goods department, has a record of 23 
ise But with all the changes in the conduct with the House of Tower, beginning 
Every successful business is the result t the affairs tf the House ot J wer there sistant t | Landers who st 
the combined effort of all tl men wil s a special impelling force which has re fancy ¢ lepartment in 1890 
truly participate in it; to continue this pat mained permanent for many years \ staft \. L. Frary has been with the 1 
ticipation during the best years e, al men who represent the House of Tower Manufacturing and Novelty Compar 
at the same time to progress vw 1 s n the ring line of business—a group of 1883 During 27 years of this 
ness and increase personal nor men whose pride in the House has traveled for the house extensively r 
win a place in the honor roll t elped to build it, and of whom the | 1S¢ 10 years he concentrated his entire 
ness s 1 less proud tion wu 1 the trade in the state I S 
\side from its met indise there are t i ine penin f the holiday displays las Mr. Frary veen off the roa 
features of its business upon which tl month gave occasion for recording the wears. has rain returned to the w 
House f Tower prides itself rst. its record of service of this field staff iat che « “a Rial iaade Te 
anes which is. after all. but the efficiency Eleven of this group ot eighteen field i thee 1 oe Star Stat 
of men, and second, the term of service of men represent a combined service tert f 
s , Dan Condit starte¢ wit 
the men who compose the rank and file of 233 years, an average of more than 21 years ; ie 
this organization each. Truly a remarkable record, a factor Tower a ' 49 years ag con ‘ 
The House ot Tower has attracted con f the business which reflects the prestigé traveling | de eres rive 
siderable attention during the past tw f the House ee Maine, Massachusetts, Connect 
years through its progressive activity. Som: \t the head of the list sands William A Maryland, District of Columbia \ 
old servants of the business have attained Wallace, general manager of sales and pur- ginia. Condit has reached the point whe 
to executive positions—a young man who’ chases. Mr. Wallace’s long experience in business mes to him automatically. It 
started his career in a very minor position the other departments of the business, which has become through long acquaintance a 
is now its president and general manager includes 19 years on the road, makes him great pleasure to make his rounds in the 



























































EE 
F. L. HARDING. DAN E. CONDIT. 

1 beautiful home at in the Tower force of sales experts He \lbany, N. Y. Wagar has a large number 

has been with the house for about 22 years »f friends in the trade, and is regarded as 

ne of the men who He covers Indiana, Ohi West Virginia ne of the strongest men in the Tower 
ter of a century in Kentucky and Michigan. D x the Ohio | selling organization. 

ver Manufacturing floods Buntell was one of t st active J. W. Kleff has been with the Tower 

He covers the Pa- men in the country, supplyin scustomers Company for 20 years. Recently he has 
























































HARRY E. DECKER c. J. BUNTELL, 


st, British Col bia, Hawanan Is ' new itfits to 1 troyed een representing the house in Colorado, 
lands and the Orient le has been in the wate! Utah, Idaho, Wyoming, Montana, Nevada, 
rt r ’ : s900%% t. . } 1 1 \T- ( \ \4 ' To | , } nT ] ; 
sta 1sines oOvVvhone \Vaga \ ~ sviva i 1 , . 
ig Washington, Oregon, New Mexico and Ar- 
ey ¢ .% ive ¢ the big a | W , 1 1 \ I : dle od . 
; ' na. Mr. Kleff is an expert in fancy 
( \ the Panama «¢ \ na en a me 
: 3 e for 21 veare goods and during the past summer has 
( ll is the old guards ly with a leading wholesal stationer at superintended many of the most interest- 















































F. J. GOETZ. 


OSCAR EDWARDS Ss. H. VOSS. WM. G. LEWIS 
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Loe Arr. 











CHAS. E. DAVIS. 








G. C. HEADWORTH. 


ing displays in the Western states, notably has been with the force for several years, 

Salt Lake and in Denver covering western New York and eastern 
Oscar Edwards belonged to the Tower Pennsylvania 

sales organization for 15 years, but he has 8 Bike. 2. oe of thee mew wbiitlons 

the reputation of having been in the sta to the Tower force. having ioined the ranks 

tionery business continuously for almost 40 Tower salesmen 1 He 


ears > o 1 bus! ss 1875 
year He began in the usine in ; overs fitia 


since January 


He is 


ois, Iowa and Kentucky 




















at Kingston, with a leading house. He an old stationery man, having been in busi 
joined the Tower force in 1898. He now ness for himself a number of years. He 
covers New York and Connecticut traveled for 18 years for the A S McClurg 
S. H. Voss has also been connected with Company, leaving there to go with th 
the Tower Company for 15 years, making ; 
: Tower Company 
his first trip with Mr. Wallace to St. Paul 
with the Tower holiday line Later he |. B. Weil, another new addition to the 
traveled in the Western part of the United Tower force, is said to be the y nvest 
J. H. HILLS. I. B. WEIL. 
States and now covers Minnesota, Nort] salesman on the road for the Tower Com 
Dakota, South Dakota, Nebraska and West pany He also was formerly with the A. C 
ern Canada McClurg Company, for whom he traveled 
Wiliam G. Lewis has been connected with since he was 15 years old He covers Kan 
the House of Tower for the past 13 years sas, Missouri and Oklahoma 


He covers North Carolina, South Carolina 
Georgia, West Virginia and Florida 
F. J. Goetz is one of the old timers in 


Tower ranks 


the He is a most experi 
enced man in the stationery business H 
covers Wisconsin and Northern Michigan 
for the house, assisting in the work of 


the Chicago sample room 
J. H. Hills, who displayed the 
suffalo, began in the stationery business 


He 


Tower line 
in 


with a firm in that city as office boy 


oe 

















GEORGE F. EBNER. 


3 kbner has been wit 
people sing he first of the 
is now < ering Pennsylvania \ 
ginia and Maryland and its one 


prominsing the newer members 


Tower sales force 


is. 4 Headworth, in connectior if Mr 
Ebner, had charge of the Pittsburg play 
rooms this summer Mr. Headworth is 
of the new members of the Tower org 
ation and has been assigned t () 
Indiana lle was tormerly é r 
a number years wit é \ I 
News Company of Det t 
time with the Chicago Re t 




















T. |. HUMBLE. 

C. E. Davis, although a ni 
the Tower reanization, is a 
perience in the stationery \ 
established reputation He cov 
ritory in Michigan and Nort! 
Mr. Davis is a former newspap 
ing been nnected with the Chi 
ald and with the Record-Herald 
ber of ye calling on the 

ionery ide in the Middle West e als 
S a veterar! the Wolverine News | I 
pany, whom he represented in Michigar 
Northern Indiana and Illinois just prior t 
taking up his duties with the Tower Mar 
facturing and Novelty Company L 
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7 Ne stn 1 hg ceiltm 


OUR NOW FAMOUS 
HOLIDAY LINE 


Compliments on our Holiday Line this year 
have been so numerous (and results so prom- 
ising) that it surely is to your advantage to see 


our display before you buy your season's supply. 


HOLIDAY DISPLAYS 


Open For Entire Season 
at the Following Cities: 


NEW YORK 


F. L. Harding Our Own Building 


DENVER, COLO. 


J. N. Kleff Albany Hotel 


CHICAGO, ILL. 


Messrs. Humble, Davis, Goetz 323 W. Adams St. 


PITTSBURGH, PA. 


Messrs. Ebner, Headworth Century Building 


KANSAS CITY, MO. 


I. B. Weil 8th St. & Broadway 


BUFFALO, N. Y. 


J. H. Hills Chapin Block 


ATLANTA, GA. 


W. G. Lewis 8 & 10 Peachtree St. 


HOUSTON, TEXAS 


Southern Drug Co. Houston, Texas 


TRAOE MARK REG. 
IN U. S. PAT. OFF 


TOWER MANUFACTURING & NOVELTY CO. 


Largest Wholesale Stationers in the World 


N Y 326-8-30 Broadway - 2 “ 





TOWER EerACTURING AND NoVELTY COMPANY-NEW YORK. 








ENGEL AUTOMATIC 
EYELET MACHINE 


Does all in one operation, and the only 
machine that uses eyelets in strips. 
5 


Guaranteed 


Now Perfected and 
Ready for the Market 


A 
Lightning 
Seller 










Sells at Same Price 
—but— 


The Engel machine automatically inserts the eyelet, and 
the whole operation is completed with one stroke of the lever, 
tile the old impractical machines require two strokes of the lever, 
get] enience of inserting the single eyelet each 
The Ens the 1 mpact and practical eyelet machine ever 
ible and attractive, being heavily nickel 

| machine of its kind, easily inserting 

paper; and also practical for 


TRADE MARK REG. 
IN U. S. PAT. OFF. 


- - New York City, U.S. A. N Y 
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ACCOUNT FOR EVERY 
LABOR MINUTE 


Here is the one logical method of keeping an 
accurate account of when you receive and when 
you send out letters, orders, contracts, etc. It 


will avoid all disputes, 
Follett’s as it records every 
NEW MODEL 


minute of the day fr 
Time 











night. 

Absolutely automatic. 
requires no attention 
and is the only POSI- 
' TIVELY AC- 
CURATE 
*registeron 
the market. 





Liberal prop- 
osition to 
live and re- 
sponsible 
dealers and 
agents. 


Write for Full Information 
FOLLETT TIME RECORDING COMPANY 


671 Hudson Street NEW YORK CITY 
Western Office: 126 Russ Bidg., San Francisco, Cal. 





Look for 
FILE Trade 
Mark 
on the 


Label 


We manufac- 
ture Loose 
Leaf Account- 
ing Forms, 
Binders, Files, 
Ledgers, and 
Price Books. 



























THE TENGWALL COMPANY 
of Illinois 
20 Thames St., New York 





CHICAGO 








Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines, 
time clocks, dictaphones, duplicating machines, 
New and second hand office furniture and safes. 
We enjoy facilities which enable us to make 
low prices. The goods are cheap in price only. 


Write for price list today 
It will save you money 


Chicago Safe & Merchandise Co. 
30 and 32 W. Lake St., Chicago 








Hotel 


Charlevoix 


Detroit, Mich. 


A 200 room hote!, com- 
pletely furnished and 
equipped 150 rooms 
with private bath. An 
Idea! Location. Abso- 
lutely Fire Proof. 
Rates, $1.00 and $1.50 
without bath, $1.50 up 
with bath. 


GRINNELL BROS., 
Props. 
Renae G. Hoag, Mer. 





















A NOVEL ADVERTISING SCHEME. 


ls America, which is considered the 
home of new ideas in advertising, there oc- 
casionally comes from abroad some idea 
which is striking. We refer particularly 
to a large poster which Rebora, Beuf & 
Co., the Underwood agents for Italy and 
its colonies, have kindly sent Office Appli 
ances. The sheet measures 6 feet 5 inches 
by 4 feet 5 inches. If this advertisement 


attention when displayed 


attracts as much 
to Italian public as it did spread out on a 


large table in the office of this magazine, 


we have no question as toits “pulling” pow 


ers. The poster represents, very greatly en 


larged, one of the telegram forms which is 


used tor the transmission of messages ove! 


the state telegraph lines of Italy People 
hich 


are naturally interested in something w 


is important enough to warrant a telegram, 


and one cannot resist the temptation 

reading this facsimile telegram which, with 
the city of Pavia as the originating point, 
tells of the prizes won by the Underwood 
and its operators at the recent typewrite1 
contests in the city of Pavia, Italy The 
advertisement is given special force by the 
fact that it displays in bold letters thi 
king’s patronage of the contests and a de 
tailed list of the contestants, who won then 
and the prizes awarded. The poster is 
printed on glossed paper and was produce: 
by the lithographing house of Montortan 
& Valcarenghi, Milan Office Appliance 


interested in anything which may be 


from the ad 


Is 


general value to the trade 


tising and sales viewpoint, and takes tl 
opportunity thanking Rebora, Beuf & 
Co. ft remembering the magazine and its 
readers 


Apparatus To Produce Artificial Daylight. 


The Welsbach Company of Gloucester, 
N. J., have produced a useful apparatus 
for employing gas in the production of a 
light which closely approximates natural 


daylight. This light is produced by the in 


candescent mantle in combination’ with 
absorbing screens of ray filters which filter 
out the excessive amounts of red, orange 
ind yellow rays but are comparatively non 
resident of the blue and violet rays in 
which artificial light is already deficient 
s method involves rst Iterit 
light tl eens of blue-green glass 
( exXcess f long red Ss 
5 t u 2 e¢ id | 
; se gil ‘ 
re 1 
kee it n practical for i ve 
rtificial daylight producer usin 
tungsten lamp as the original light 
source [The early apparatus ssessed 
some faults which it is said have been 
eliminated and which may be used with 


the Welsbach gas lamp or with the tungsten 


electric lamp. 








A LIVE RIBBON AND CARBON MAN 


Stanley J. Pymm, who is now e! 


the western states at regular intervals 
the interests of the Columbia Rib! 
Carbon Manufacturing Co., is 
best known ribbon and carbon met 
country. Mr. Pymm is an Englis! 
came to this country several years 
He was educated at the famous Blundell 
Schools at Tiverton, well known 
ers of the English classics as the s Is 
which educated John’ Ridd, the 
“Lorna Doone 

Mr. Pymm first joined the fore« 
Columbia Ribbon and Carbon MI; 
ing Co mn June 1, 1908, and has sinee 


rapidly risen in the organization 
York calling upon tl 


trade , alter 


several years in New 


wholesale and expert 





Ss. J. PYMM. 


visited trade in the larger 
cities In the summer of 1912 he is sent 
on a special trip to Europe for 
zation ompany’s branch 
London ngland. After accompli 

ssion sited several | 

s s re rn \l1 
] 1, eT 

, - 

1" S 

t I} i 
ne stat ri¢ ~ 
presente rticl ering 
parture n eing ins ted by 
bia pe ople W 1¢ h poli \ he Was ns ( il 
in developing Those who receive a call 
from Mr. Pymm during his coming sit 
to the West will find it to their interest 

















been purchased by J. S 
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t liscuss ind carbon conditions | 

with hin \Ir. Pymm is a man of genial 0 U li bd 

personality and has made a great many 

ray ae ar nae ur Unlimited Guarantee 


CENTER SHAFT IN NEW QUARTERS. 
Che Center Shaft Penholder Co., Han 


ver, Pa., have moved their plant from the 


I rear Carlisle street, to 
the building in postoffice alley, having had 
the building remodeled to suit their pur- 
poses 

Che t Cel Shatt penholders 
has eg to such proportions that it was 
found necessary to secure a larger build- 
ing Large shipments are being made to 
the United Drug (| Boston, a com 
pany that has a branch in almost every 


States, known as 
Woolworth 
and 


large town in the United 

and to the 
stores of the United 
1 


supplying the 


States Canada 
stationery trade, the 


work for advertis- 


conipa es imprit 
ing 
The building now occupied is well adapt 
ed fort inufacture of penholders. The 
basement has a concrete floor, where the 
ovens for baking the holders after being 
ippe enamel, are located. .The ground 
e used for storage, imprinting, 
packing and shipping. On the second floor 
ire the es and the irk rooms 
lhe Center Shatt penholder was patent 
ed by H. E. Hoke several years ago, who 
lately resigned his position as cashier of 
the First National Bank to give his atten 
! ly g business of the 
penhol pany 
ROYAL FACTORY FORCE sIN- 


CREASED BY 150 HANDS. 


From the Hartford Courant. 
\bout 150 more hands will be employed 
it the Royal Typewriter Factory as the 


result of a 25 per cent ins 


company, which has been order- 


ed Factory Manager Charles B. Cook 


reason for the increase in men 


and product an expansion of the business 


of the various branches of about 53 per 
cent, since last October. The export trade 
of the company has jumped 29 per cent 


since ‘ast fall 


\ fire and water service reservoir is be- 
ing built by the company, which will have 
a capacity of 177,000 gallons. The reser- 
voir will be used for all purposes except 
drinking In case of fire the supply will 

rnis ( llons minute The fire 

( e fac v is ideal and a sys 
ema ill has en practiced by the 


supply tor the reservoir 1 


n well 
100 feet 


] 


which has 


IMPORTANT ADDRESSING MA- 
CHINE DEAL. 

rted that tl Rogers Addresset 
business, and 

k and accounts have 


Duncan and J. B 


rease in the prod: 


| 


Protects You On Every Sale of The 


CHL ART STEEL 
Typewriter Table and Cabinet 


One of the best adver- 
tised, quickest selling 


Office Appliances 
on the market. 


Anarticle you can sell 
with profit to your- 
self and satisfaction to your 
customer It a prospect 
orders one in good faith and 
finds within 15 days that 
it is not all we claim for it, 
take it back—in all our expert 

e less than 1% were ever 

irned. lf he keeps it, we guar 


inst defective 





ry rl nshit 
r WOTK l} 


4 Here’s a Sample of 
Our Advertising 


n nati 1 mediun 
nnational medalul 
ucn paturday 


Evening Post,Cosmo- 


politan, Everybody's, Systen 

et etc., to push the sale UI 

cabinet Read the last paragraph and 
‘ “?F + ] - +} 


see just how we work w and f 


ealer 








Cut Down 
Your Office 


Expenses 


Floor Space 
Saves 6 sq.ft. 

















- 2 
a ¢ 
Closed ES 
[s Office Supply Dealers | 
We have an att tive proposition for you, 
V 


attra 
Write us for it AT ONCE. 














—- 
















week's supply of stationery, 


vrdds and ends. 
fect, a simple turn of the lever puts the leather casters in position, and 


it is easily and silently moved about for better light or from room to room. Has inde- 
steel frame with built up wood platforms, J 
Sides fold up, steel top rolls down and locks securely. We guarantee it to be 


structible 










room as old- 
style desk 


We'll Ship 
You an . 
Typewriter Stand and Cabinet on 


Write us <« 
we will buy it back atthe full price. We fill orders through our dealers or throu 


® vours if we have none, providing you will give us his name, Write us to-day, 


ARE OF IMITATIONS! wiext corer Sf ty" iSoking tor our name, 


Write Us 
Today 

for Our 
Special 
Offer! 



















CLOSED 





Occupies only 4 sq. ft. of 
floor space 


(JHL ART STEEL 





15 Days’ Free Trial 


Meets every requirement of a modern_ business office. 
Occupies only 4 sq. ft. as compared with the 10sq. ft. taken 
up by the old style typewriter desk. Ample 8 for a 
but no drawers to become a ‘“‘catch all’’ for 


Aiways clean and sanitary. Firm and rigid when on its 


+i. 


iseless under op 





100% EFFICIENT 


yn your business stationery for the 15 days’ trial, If not satisf 


Dorr St., Toledo, Ohio 




















MODEL 3. 


Heavy Spun Brass 


Large Size 
Hand Buffed 
Open Bottom 


Removable Sanitary Bowl 


A desirable model for banking rooms and gen- 


eral office use where the ordinary is the 
exception rather than the rule. 





CUSPIDOR MEG. CO., Inc, | NEWARK, N. J. 
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NEW YORK UNIVERSITY INTRO- 
DUCES SHORTHAND. 

It is very interesting to note that the 
School of Commerce, Accounts and Fi- 
nance of the New York University, has 
just introduced a course in shorthand, 
using the Isaac Pitman text-books in this 
connection. This school has become well 
known throughout New York and the East 
as one of the most practical and up-to-date 
in the country, and it is already offering a 
wide range of courses, including Principles 
of Accounting, Accounting Practice, Audit- 
ing Investment Accounts, Analysis of Cor- 
poration Reports, Commercial Geography, 
Corporation Finance, Panics and Depres- 
sions, etc. This school accepts students 
who hold a Regents’ Qualifying Certificate, 
or a diploma of a four years’ high school 
However, business men without such cre- 
dentials, who are over 21 years of age, are 
not barred from attendance, for they may 
be admitted to the class without examina- 


tions, at the discretion of the school 
faculty. 
The terms are very reasonable. The 


new course will include not only instruc 
tion in advanced shorthand, but also a 
class in the methods of teaching this sub 
ject, and will, therefore, be of great value 
to young men and women qualifying for 
positions as teachers in the commercial de- 
partments of our high schools. 

It is needless to add that the course in 
shorthand which is now presented by the 
School of Commerce, Accounts and Fi- 
nance, has been carefully arranged, with 
the view of helping the advanced stenog- 
rapher and training teachers. The instruc- 
tion given here is distinctly practical, as 
well as theoretical, though it may be said, 
in passing, that the word “practical” is not 
intended to be taken to imply that the 
courses are supposed to serve as a substi- 
tute for office or school room experience 
The prime purpose of the school is to cul- 
tivate both breadth of knowledge and a 
thorough understanding of basic principles, 
and therefore the course of instruction 
deals with concrete business facts and is 
conducted by men who have acquired 
through successful business experience an 
expert knowledge of the subject which 
they teach. 


A VALUABLE PARCEL POST BOOK- 
LET. 

The extent to which the parcel post has 
been adopted by the trade and the intense 
interest which has been manifested in this 
new postal function find expression in a 
new twenty-five page booklet which is 
being distributed by the Addressograph 
Co., 901-911 West Van Buren street, Chi- 
cago. This publication is entitled “Building 
Sales by Parcel Post.” The name of the 
booklet is in itself an indication that one is 
not to read a mere catalogue and price list 
On the contrary, there is in the pamphlet 
much material of interest to any live busi 
ness man and there are hints which will 
more than repay one for reading the book, 


which is well printed on glossed pages 


OFFICE APPLIANCES 


A REMARKABLE BOOKLET. 

The above illustration may give some 
idea of the general attractiveness of the 
Springfield 1913 booklet which the Public- 
ity Committee have issued in behalf of the 
coming Springfield Convention. No sta- 
tioner should fail to have this attractive 
souvenir, it is good enough to preserve for 
years to come. 

The Publicity Committee wishes every 
stationer to have a copy. They realize that 
in the short time at their disposal, it is 
impossible to gather together a complete 
mailing list Therefore, if any stationer 
or anyone interested in the stationery trade, 
has not received a copy of the book, it is 
earnestly hoped he will drop a line to D. 
E. Paris, Chairman Publicity Committee, 





SPRINGFIELD BOOK, 1913. 


care of Hampshire Paper Company, South 
Hadley Falls, Mass., and the book will be 
gladly forwarded at once 





PITMAN CENTENARY LITERATURE. 

We are pleased to have received recently 
literature which was published in connec- 
tion with the 100th anniversary of the birth 
of Sir Isaac Pitman, the inventor of 
phonography. <A _ beautiful “Pitman Cen- 
tenary Souvenir,” a supplement to the Lon- 
don publication, “Pitman Journal,” and a 
pamphlet of press comments are pleas- 
ant reminders of the man who _ gave 
invention the impor- 
which can hardly be 
timated. The London and Bath gatherings 


commemorative of Isaac Pitman are mat- 


the world = an 


tance of overes- 


ters of more or less familiarity to persons 
interested in things stenographic; so that 
it is unnecessary to go into detail about the 
celebration itself. However, we take this 
opportunity of thanking Isaac Pitman & 

The publica- 
In a faultlessly 


Son for the souvenir sent us 
tion itself is a work of art. 
printed article it deals with the life and 
work of Isaac Pitman. The book is illus- 
trated by exquisite half tones and photo- 
gravures. The thirty-two-page article is 
written by Alfred Baker, and the book pre- 
sented by Alfred and Ernest Pitman, the 
sons of the inventor of phonography 


PROVIDENCE COMPANY MOVES 
FACTORY. 
The offices and factory of the Office Ap- 
pliance Manufacturing Company, formerly 
of Providence, R. I., has been moved to 


September, 1913 
Hoboken, N. J., where the machinery and 
equipment have been installed and the com- 
pany is prepared to get busy on their sales 
campaign 


THE BURROUGHS BANK STATE- 
MENT AND POSTING MACHINE. 


The number of clerks doing work which 
a machine can accomplish in a shorter 
time and with greater accuracy is daily 
diminishing. One of the forces at work 
along this line is the Burroughs Bank State 
ment and Posting Machine; 120 of which 
have been placed in Chicago banks alone, 
although the machine has been on the mar 
ket but a comparatively short time and on 
account of its functions has a more or less 
limited field One of the features of the 
machine is that it automatically subtracts 
checks from deposits so that one may at 
any time print the proper column of a state 
ment the balance on an account Over- 
drafts also are automatically calculated and 
the amount of overdraft may be instantly 
determined. The details of the work which 
the machine will perform are too manifold 
to be enumerated here. However, the Bur 
roughs Adding Machine Company, Detroit 
or any of its agencies will be glad to supply 
interested parties with detailed informa- 
tion. 


SENATOR CRANE HEADS IMPOR- 
TANT COMMISSION. 
Former United States Senator Crane of 
Dalton, Mass., 
ernor Foss of that city as chairman of a 


has been appointed by Gov 


commission of three to have charge of the 
expenditure of $900,000 in enlarging and 
improving the Massachusetts State Hous: 
at 3oston Mr 
Crane & Company, the well known paper 
manufacturing house at Dalton 


Crane is a member 


A VALUABLE REVIEW. 

The librarian of the New York State 
Stenographers’ Association is sending out 
to his mailing list an author list of the pa 
pears read at the various conventions o 
Prefixed 


to each paper is a number indicating the 


the association from 1876 to 1912 


annual report in which that paper is in 

cluded. Members of the Association desir 

ing any of these reports should check off 

the numbers given and enclose the sheet 

provided to the Librarian, David H 

O’Keefe, 179 Brooklyn 
th 


Those who desire copies of any of these 


Marcy Avenue, 
reports should include sufficient money 
defray express charges 
A Remarkable Group. 
The picture shown on the opposite page 
was made on the occasion of the recent 
Multigraph 


Sales Company’s district managers and of 


convention of the American 


ficers, which meeting was reported in our 


last issue The clearness of each picture 
and their exact identity of tone is remark 
able, when one considers that they were 
copied on one negative from photographs 


taken in all parts of the country 
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A HIGH GRADE LINE. 


In no other branch of the office appliance 


the back 
from the direction of cheap goods to that 


field is swing of the pendulum 


1 quality goods more apparent than it is 





in the line of supplies. Ma ( s | 

rr some time realized that the utmost 
possibilities have been reached he 
ing the paper products now § extensively 
used in filing cabinets, and s a happy 
sign that the slogan, “Quality d durabil 
ty first; price afterwards,’ which is 





evidence of the 


general, is an 


oOming so 


consumer's better articles, 


after all 


appreciation ot! 


which usually prove cheapest in 


the end 

In line with this trend we ar 
glad to 
the compact littl 


Fred S 


upward 


present herewith an illustration of 


catalogue just issued by 


Washington, D. ¢ 


Lincoln, Inc., of 





fr 


te ling already in hand the bP 


Chicag ffers 


ontains a comple Post scales 


very 


grade envelopes, wallets, and vertical file Manufactu 


ing Company of 





Iders, of which we also show illustrations to supply new dials for all Parcel Post 
[his firm takes great pride in the fact scales of their manufacture in keepin; 
at their goods are in use in every country the new law 
earth, feeling that this fact attests th This also requires a new spring 
. uality their products and the very change for the old one, the compar 
| satisfaction given by them ing these changes at its own fact 
‘J ¢ { ett prices tained posing a charge of 50 cents per s 
. Gs e ease with which they making the necessary charges ! 
sole erever sho n he man 
S : they may |! ed by CHANGE IN STAFF OF “FURNITURE 
as age toseer tian, Sa ; RECORD.” 
ers, ans eal estate dealers th sta () to the trade jour 
ce appliance dealers gen and to furniture dealers and maz 
‘ 1] * ¢} » — ; ] lee ; + 
' . ad prontabie iii is the int ncement tf a chan 
7 . wners Sstaftl o Che Grat 
urnit RR rd The direct 
‘Record » iffairs 1s now vest 
following met J. Newton Nind 
ind editor; H. Kk. Dean, vice-presi 
publisher, J n N Nind, treas 
general mat er, with M lford J p S 
P. A Appleton as special represent 
An Interesting German Publication. 
The publishing house of Ferd. Ashl 
Willdenowstrasse 16, Berlin N 39, G 
many, ha vored us with the rst tl 
volumes of a series now on the press his 
series comprises a course of instructior ! 
lettering I vy be applied t t 
ilers should have these catal Tr to Ot any which use the Ror I 
nable them to make selections for stock acters, for these are in universal 
prepared to handle the sul t cial use The author of the course ts 
elligently ‘when opportunity affords to rich Wieynk who. presents in 
resent this class of goods, either f¢ the phases “Elementarunterricht in S« 
nsumers personal use or to assist the “Elementary Instructions in Lette I 
spective customer in his selectiot f though the introductory remarks 
lets or envelopes for advertisin pur- German, the lessons are so pl 
ses, which has come to be a large field in one can understand them and 
this ‘lass of rood provide beneath each specimen 
— — a space for making copies of the 1 el let 
NEW PARCEL POST LIMIT. ters. Prospecti which have rea ( 1s 
Recent legislation affecting the Parcel give the price of each lesson as 


cents The fact that 


Post regulations has set the weight limit more than ten 
at 20 lbs., instead of 11 Ibs., as heretofore tem is simple and self-evident sl} 

To take care of this change and to pre- a selling point for these lessons I 
vent dealers from losing stocks of Parcel tries other than Germany 





nl) 


No. 2 Ideal cuts characters like this 


No 1 Ideal cuts l-inch characters 


When the National Aniline & Chemical Co. Said— 





be 
) a ‘\ m= IDEAL STENCIL MACHINE CO.), Bettevitle, ui., u. s. A. 


nd in comparison 1s as far 
; ; j*? 


"dL he Ideal 1s the i vpewrtter i the Si ipping Room, 


j NCE s a Stencil Cutter f ? f typewriter ts to the old 
e sentiments of ever ipper and manufacturer throughout t 
With Speed, Accuracy and Durability as a firm foundation the Ideal 
climbed to the highest point in the Estimation of the Stencil Machine | 
Its perfect Mechanical Construction and unequaled Workmanship | 
1US¢ 1 11 to be recognized in every part of the world as the Speediest 


Accurate, Durable and Reliable stencil cutting machine. 


The Jdeal is the machine that cuts card board stencils for marking all kind 
of shipments. It saves Time and Money, and furnishes a SYSTEM in your 
Shipping Room by eliminating errors in marking and preventing miustak« 
in shipping. 

Our 


1 ¢ 


onstruction and the merits of the J/deal, 


interesting catalog describing the 
Supplies, is now ready for mailing. 


omplete line of Shipping Room 


WRITE FOR A COPY TO-DAY 


veering a 


It will pay you to investigate. 





(Fourteen Miles East of St. Louis 


























a 











A RETIREMENT UNDER UNUSUAL 
CONDITIONS. 


| ré t en Horace H Jackson 
i veteran Stationer ind bookseller 
Kridgeport, Conn., and the taking over of 
is business | Chamberlain and H 
LL. Shropshire inder the firm name of 
hamberlain & Shropshire, reveals an un- 
usual resolution on t part of Mr. Jack- 
sol Early in his reer as a stationer he 


de a resolution t retire trom the field 


before ] became fifty He has just car- 
ried his resolution into effect Since he 
eached the age t mature thought, Mr 
Jackson has set for himself certain objects 

hich he pl. e mplish within the 
ecades of his life In these he has thus 
tar succeeded. He will take a short vaca 


tion and then start on a new and profitable 
venture, the exact nature of which he will 


t disclose at this time, but which will 


keep him out in the great outdoors for 
vhich sa st intense desire. Mir. 
Chamberlain, who is in active charge of 
the affairs of the company under its new 


management, 1s a man of wide experience 
and accomplishment in the field and it is 
fully expected that the business will be car- 


ried on with the same high standards which 


ive hither beer aintained at the old 
place siness, 986-988 Main _ street, 
Bridgeport 
A RELIC OF THE PAST. 
The first practical typev riter ever made, 
iz.: the Remington Model No. 1, is now 


Conservatoires des 
\rts et Metiers, the most important mu 
is attracting great at- 


was presented to the 
useum by the Paris office of the Reming 
ton Typewriter Company, does not, 


urse, bear comparison with the present 


lay typewriter, nevertheless, it is a thor 
ughly practical machine, and is still in fait 
orKing order 
Chere are still several No. 1 Models in 
istenc¢ In addition to the one recently 
ese ( e ( servatoires des Arts et 
ers was ely given by the Dubli: 
e of the Remington Company to the 
Gallery and Library at Belfast, Ireland 


Remington Company, of course, als 


is early model 


The Maharaja Scindia of Gwalior (a re 
full official titles would 

ipy more space than we can afford) has 
Warrant of Appoint 
Typewritet1 


The Ma 


ment upon the Remington 


Company's Indian organization 


haraja rules over the third most important 
state in India, a state with an area of 25.,- 
O00 square miles, and population of over 


three millions of people. No less than sev- 
en languages are spoken in this. state, 
which is eloquent of the typewriter problem 
in India as well as the possibilities of its 


r vel pments 














To SUGGEST to the RIGHT man the RIGHT article 
at the RIGHT time is to SELL 







. 
n+ 1 ad + ; hang - 
man aepartment nead O1 
others that the stvle UniFile 
cabine is shown 1 ne L¢ 
; , 
convenient acce sible, neat 
and PRIVATE arrangemen 
tOr perso! al uSé or det TY? 
a+ eonl + . are one } 
nental hiling, invariabD 


14 ; 
SULTS 1M % 


Office specialty men will find 
many strong talking points 
in favor of the UniFil 
special filing, such as 


ntS GET THAT LETTER 
for QUICK AS A WINK! 


You can do it with the UniFile. 


Private or Confidential Correspondence 
Special Correspondence Purchasing Agents’ Data 
Catalogues Clippings Photographs Memorandums 
OR FOR ANY PURPOSE WHERE INSTANT REFERENCE IS DESIRED 


ny number of UniFile Units desired. 
Write for par- 


We make cabinets to accommodate 
Some territory may still be had for the sale of our product 
ticulars—You need to know us 





UNIFILE MANUFACTURING CO. 
CHICAGO, U. S. A. 


332 South Michigan Ave. 














NOW READY 
The P. & M. Big Capacity Ledger 


We have just completed, at heavy expense, dies for 
he manufacture of the P. & M. Steel Ledger in 


th 
31 inch minimum (6? inch maximum) capacity. 


Every Characteristic a 
Source of Strength 


‘‘Built Like a Battleship’’ 








The Unbreakable Mechanism. 


The Bound Device. 


If Competitors tell you a ledger is impractical with more than 

y because the mechanical construction 
of the device they make doesn’t permit the expansion. With the 
Correct Mechanical Principle such as our mechanical experts 
have utilized, the expansion is practical and the device safe. 


100% expansion it’s generall; 


CATALOG No. 14 READY NOW 


The Plew & Motter Company MONROE AND 


CENTER AVENUE 


Chicago 
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Devon Loose Sheet Holder 


Bottom Cover Solid Top Cover Hinged 


DEVON SHEET HOLDER—A device to temporarily 
hold one or more sheets of every description. Its 
many uses are now so universally recognized by office men, that 
it is to be found in nearly every department of business houses. 


le OSC 


A similar holder to our York, except that the bottom is 
solid (not hinged). This construction permits quick removal 
of contents, and is particularly adapted to the order, checking 
and shipping departments, where sheets are written only on 
one side. 

CONSTRUCTION —The covers and back are made of 
heavy binders board, bound in double thread, blue slate can- 
vas, lined with press board to give a hard, flat writing surface. 

Triangular, oil tempered steel springs in the back clamp 
the covers tightly on one or more sheets. 

CAPACITY—Stock sizes carried only with { in. capacity. 
Special sizes can be made with j, 1}, or 1? in. capacity. 


16 stock sizes—34x64 up to 14x11 


NATIONAL BLANK BOOK CO. 


Largest Makers of Regular Bound Blank Books and Loose Leaf Goods in the Worid 


HOLYOKE, MASS. 





























Reduce Mailing Expense—Increase Office Efficiency 
SAUNDER’S Seals and counts 


Seal Og aph fy 100 to 300 pieces 





of mail per 
— minute 


durable and efficient 
and labor sa‘ 


This is the most practical, simple, 
Sealing Machine ever made. A great time 





Used extensively by U. S. Govt., by State Departments and 
cerns as Standard Oil ( John Deere Plow Co., I: ternationa | Har 
vlectr o., and hundreds of others ar ma 
nade in three models—Hand Po , Ele and 
hese models will just fit your business and save y 
t y and neatly without adjusting. Cou and stack 
at a rapid rate the various sizes and kinds of envelopes used in busines 
pay rrespondence, outlook, penny savers, et All parts are Gear 
Driven——n hains to work loose—n thing to change w renet 1 Free 
’ Trial on your own mail will convince you that you cannot afford to t 
wi th ut the 2 Se ilograph. Write for catalogue and booklet—1 bliga 


ti m 


SAUNDERS & CO, 521 Seuthwest Boulevard, Kansas City, U.S. A. 











REMINGTON MEN INSPECT 
FACTORIES. 


\fter factories of the 


Smith-Premier and 


inspecting the 
Monarch Typewrit 
Companies in Syracuse recently, the Ret 
managers trom every State 


Mexico. left I y 


ington sales 
the Union, | 





anada and 


| special train over the New York Central 
railroad for Utica. There were 105 
| party. 
Thence they went to llion by 
where, after inspecting the Remingt 
| works, they were entertained at a concert 
by the Remington band. That night 
party went to New York by boat from Al 
bany. From New York the sales managers 
left for Bridgeport, Conn., to inspect the 


ribbon and carbon factories, and the 


vention concluded with a business meeting 


and banquet at the Oriental hotel at Man 











hattan Beach 

J. Walter Earle of New York, president 
of the Remington Typewriter Company, 
was in the party, as were Vice-Presidents 
\. A. Forest, F. E. Van Buskirk and G 
W. Dickerman. The company representa 
tive in Mexico, J. R. Stanford of the City 
of Mexico, was present. Mr. Stanford de 
clined to discuss the political troubles in 


that country 
All of the 


ing conditions are good, 


factories are busy and the sell 
with a satisfactory 
outlook for the approaching year 


SOME GOOD LETTERS. 
Office Appliances is in receipt of several 
sample letters from the Dando 
Philadelphia, Pa., 


teatures 


Company) 


us 
which possess a nut er 
of unique 

These 


present a 


called 


effective 


letters are Hiscograph, and 


unique and method 

completing sales by mail. The letter proper 
occupies the first page of a four-page let 
ter head. Tipped in on the third page are 
a series of illustrations which may be run 
full size several on a sheet, and folded in, 
7 hese 


or may be simply an inserted page, 


illustrations are run in photogravure or in 
serve to illustrate the subject 


effectively 


colors, and 
of the letter 

The letter is inserted in an 
folding, and 


enve lope 


without presents a very at 


tractive appearance on being opened il- 


culated to awaken interest and inspire con 
fidence and action. 
It is claimed by the 


Hiscograph letters create 


Dando Company that 


new trade, assist 


salesmen in locating prospects, cut down 


selling expense, increase productive power 


of territory, aid in opening up new terri 
tory,,and are very efficient adjuncts 


rect and magazine advertising 
explanations ma é 


34S 


Samples and full 
Dando Company 
Philadelphia, Pa 


had from the 


Third street 


Che Standard 


of Seattle, 


[Typewriter Repair W 5 


Washington, formerly mat 


by G. I. Briggs, has been sold t y. V 
Pettinger Company. They have just opened 
up at 712 Third avenue, with the Corona 


typewriter, and report good business 




















wl 


September, 1913 OFFICE APPLIANCES i2 








Your Customers Will Buy This Case — 





Quickly, Too It is such an exceptional value 


for the money. 
This sectional bookcase is strongly reinforced, well built and 
finely finished throughout—all sections water-rubbed finished. 
Units supplied in standard depths and heights—all on the 
standard 33 inch widths. Sizes are as follows: 


Size 33 in. long . - 93 in. deep - . 83 in. high 
Size 33 in. long - - 93 in. deep - - 104 in. high 
Size 33 in. long - . 93 in. deep 114 in. high 
Size 33 in. long - 12 in. deep - 12} in. high 


These Prices Will Sell Them 


Price per unit $2.75 prepaid. Top sections plain on base without drawer 
each $1.00. Base with one drawer $2.25. Base with two drawers $2.50. 
Desk section with fittings $4.50. Old Dutch section $3.25. 





Liberal discounts from above prices to dealers. 


F Y There are a few good territories stillopen. Write us today. 








Melton-Rhodes Company 


DEPARTMENT 12 


Office: WASHINGTON, D. C. Factory: GREENSBORO, N. C. 


Exclusive Makers of Filing and Book Cases for the U. S. Government 
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NOW-A-DAYS A NEW TRUSSELL LINE 


folks like to know where things are made, how they are made, 


poet leah ih guy Ber Cartons of Loose Leaf Memos 


Center Shaft Penholders Carton No.1. — $5.80 List 


are made in a modern factory. It has lots of windows, steam heat, Fe 




































electricity, gas, running water, and every convenience which might 8 
help to make better penholders, or to give better service. 16 Books 
There is a style to please each writer, and our No. 103 Hard Books end open 
Rubber Tip is a splendid example of HOW they are made. The 
Center Shaft way is to bore a hole through the tip into wood 2 8 
and then RIVET THE TIP ON. ead Books 
Center Shaft Penholders are made because folks like to have olors 
each pen centered, and because the hollow end prevents ink side open 
stained fingers. Red 4 
. . d different 
Regular Lines—Imprinters = “ge 
Black sizes 
—School Penholders ina 
Also Center Assorted 
Slot Pen- Rulings 
holders 
Faint,S &C. 
Quad and 
Blank 


Bound in Fine Imitation Watergrain Putting 


A LOW-PRICED LINE OF LOOSE LEAF MEMOS 
WELL MADE—GOOD LOOKING 


Cartons Packed Weigh 4 Lbs. Send for Sample by Parcel Post 


<r TRUSSELL MFG. CO. 


HANOVER, PA., 4-8 N. CHERRY ST., POUGHKEEPSIE, N. Y. 
Center Shaft Penholder Co., U. S. A. BRANCH — 106-108 FULTON ST., NEW YORK CITY 
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Thrilling Experiences of a Traveling Man. 
The following letter from I. B. Gardner, 
“Y and E” 


sylvania, is so good that we pass it on to 


representative in eastern Penn- 


our readers: 

“Along about 9 o'clock the whistle began 
to toot. They said it was on account ot 
fog, but I suspect it was to keep passengers 
from going to sleep and getting a longer 
ride than their ticket entitled them to. It 
was one of those hoarse, deep, stomach 
jarring whistles that make your toes rattl 
against your shoes and tickle. [| was just 
going to ask the captain to please have it 
bell or 


when they said we had struck a bar 


stopped and let me ring a some 
thing, 
I hurried out to lay in a supply—it’s a dry 
territory on the ‘Eastern Sho’ “—but they 
said it was only a sand bar 

“After a while another boat came up. We 
‘heaved them a line’ which was attached to 
our ‘port quarter’ or hind quarter or someé 
thing, and they tried to pull us off. Along 
about this time I saved a life; anyhow the 
fellow said I did. I gave him a cigarette 
He didn't have any. Well, then the other 
boat got aground and as it was too far to 
swim ashore and the walking was bad, I 
went to bed 

“We were still there in the morning, but 
finally got loose and arrived in Cambridge 
the home of the oyster and the soft shell 
crab, at 3 p. m. instead of 7 a. m. 
“O, yes! I forgot the worst—the disaster 
The cook quit just before the boat started 
and, as you know, that was some serious 
matter for me. 

“T trust that the above will be a good and 
sufficient reason for losing a day and that 
check will not be docked” 


my pay 

Charley Pelton Goes Fishing. 
Charles E. Pelton, vice-president of the 
Crescent Brass & Pin Company of Detroit, 
has just returned from a fishing trip to Carp 
Lake, seven miles south of Mackinac City 


This lake belies its name, for it is full of 
pickerel and other game fish 
Here Mr. and Mrs. Pelton spent a f 


being er 


delizht, both 
reel and the landing ne 


night of unalloyed 


thusiastic with the 


One of the accompanying pictures shows 
Mr. Pelton in fishing togs holding a 15 
pound pickerel 42 inches long. He caugl 
the fish himself. The other picture shows 


Mackina 


Island, with the statue of Father Marquette 


Pelton on parade in-the park at 


in the background 


Mr. Pelton visited Office Appliances in 














Pelton and His 15-pound Fish. 
Chicago the first of September, leaving on 
9 for Milwaukee and going thence on 
Duluth. He will be in St. Paul 
at Sioux Falls and Sioux City 


Sept. 
the 11th to 
on Sept. 12, 




















Pelton in Summer Regalia. 
13th; at Omaha on the 15th, and at 


+ 


on the 


Omaha, Lincoln, Kansas City and Topeka 


on successive days, arriving at St. Louis 


21st for 
Columbus 


Sept. 19, and leaving on the 
dianapolis, Cincinnati and 


thence home 


Mr. Cary and the New York Styles for 


Women. 

Up on Broadway within a coupl 
blocks of 42nd street, is Carey’s “wl 
sale and retail” fountain pen store. Carey 
has an elaborate display of fountain pens 
in big bulk windows on either sid 


double doors. Carey also sells autor 


searchlights for automobiles. These lamps 


are grouped in the doorway to attract 


tention to the week or so-ag 


display \ 


they were lighted in the evening Care 


could not account for the large number 


people which crowded about his store 
and on the opposite side of the street 
it was discovered that the powerful s¢ 
lights made X-rays through the transparent 
women who were passers 


to disperse the 


skirts of the 
Policemen were called 
which did n 


1 
} 


prietor ot tl 


1t stay dispersed. The 
le store was arrested and taken 
before the magistrate the following 1 
ing. His contention was that he had these 
sale, had his displays within his 
back of the 


that he was not accountable for the ga 


lamps for 


own store building line, 


ing crowd or the dress of the ladies he 
magistrate dismissed the case. Shortly 

er twilight the next evening the mob gat! 

ered on Broadway and again Mr. Care} 


was taken into the police court and -agair 
dismissed 

Saturday evening the police again sun 
moned Carey to court, charged with caus 
collect in violation of a 


When Carey appeared 


ing a crowd to 
city ordinance. 
Yorkville Court yesterday prepared to ar 
swer the charge had been changed to dis 
conduct and a 


orderly postponement was 


asked. 

On the following Monday evening t 
was another crowd at Carey’s stor 
police kept ordering the curious 
on and Carey protested that every 
the right stop and look into his 
windows Finally a big automobil 
p at rb in front the 
remaine ere until closing 

The s ligh has epea 
turned on the grafters and on 
tions and the trusts But Mr. ¢ 


the first to turn so powerful a ray uy 


diaphonous draperies which swath: 


er—figures of some of the women p S- 


trians on Broadway. 
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A NEW OUTFIT PROPOSITION 


Brighten up your stock and increase the enthusiasm of your sales force with an assortment of DeLuxe Line Ledger Outfits. Put the 
attractive booklets, folders, window displays and lithographed signs to work. You can make the business hum. Ask for the special 
assortment price and full details of our approval plan, which enables you to have in your store a fine stock of DeLuxe Outfits for sixty days 
without risking a cent. @Q DeLuxe Outfits are Quality Goods which build trade because they bring back satisfied customers with profit- 
able re-orders. We use no imitation leather in our bindings, our mechanisms are correct in principle and are unconditionally guaranteed; 
our sheets are neatly ruled and printed on a genuine linen ledger paper; our indexes have real leather tabs with letters embossed in gold leaf. 


| 
‘ 








No. 6? Size Mx binder, | No. 63 Si 4 9M 11 _ binder No. 72 Size T#x10%, binder, No. 73 Size 9% xI17%, binder, 
pe bs se $4. 00 | oe ate $4.50 and index a eH : $: al 0) and ate. oe $6 00 


and inde: x " 


and index 





Advertising and Window = Our Quick Selling 
Display Features The De ul x ? le Dozen Assortment 
With every order for a dozen assort- J i Here is a live suggestion for a safe little 
ment of De Luxe Line Ledger Out- stock order to start the fall season 


fits we furnish tree rs booming. 
20 sixteen-page booklets, in three col- e ger ut its Get your order in early. Make an at- 
ors, descriptive of the DeLuxe Ledger. tractive window display and draw in 
250 envelope inclosures, in three col- the new customers. We will help you 
ors, descriptive of the De Luxe Line plan a special advertising campaign 
Outfits. and will furnish all advertising matter 
Both of the above tmprinted with free. You can turn this stock quickly 
your nae. and profitably. 





eee | No. 47 De Luxe Outfit 9¢x11# $15.75 
Bonny ys. 1 No. 88 Midway Outfit 9tx11i 10.00 
Se ee 1 No. 85 Midway Outfit 94x11} 12 00 
sees es abies 2 No. 53 Jewel Outfits 94x11 17.00 
Copy for series of circular letters. 2 No. 52 Jewel Outfits 744108 15,00 
Diagram and complete information for 1 No. 73 Jewel Outfit 9tx114 6.00 
show case and window displays. 1 No. 72 Jewel Outfit 74x108 5.00 
a ee ee 2 No 633 Nonpareil Outfits 94x114 9.00 
—_ —e. is - 7 1 No. 62 Nonpareil Outfit 74x10 4 00 
and vice for Pubreco Index display a 
Total List Price $93.75 


with De Luxe Ledger Outfit 


beautiful window display card—size Write for special assortment price today. 





14 x 22—lithographed in eight colors r 7 +. We will ship this assortment with the under 
= - a T 7 Size9%x11%,2" back | T Size 9%x117%s,2° back Pa Very trnag ’ 
1 show case placard (stand or hanger) | N o. 47 eae . 500" Le sees “7 N O. 49 odes San thee standing that you me age ¥ oF = of ~— 
lithographed in eight colors and gold Flexo Stock) and No. the A ~< Flexo Stock), 50 di- C17 & Comme, GRY Cale Sane See oe eee 
' | af S1: 5 es sais cate i S1 d 50 cide they are not the best values you ever had 
on steel } | Pubrec« It idex.... vision Pubreco Index. “ in your store. 


THE MIDWA) 








No. RD Size i4x1 binder No. 53 Size 94x11 binder No. 83 : Size oxi ” back No. 85 Size 9'4x11% 2” back 
bis nde , 250 310. 00 binder, £00 $12.00 


0 leaves, SS 5 
and index.. ‘ PO es 0) eaves, an leaves, and index...... 


and inde 





Jam 950 leave $7.50 | | 





Cc. S. & R. B. Cas Chicago and New York Makers of the DEJUXETINE, Loose Leaf Devices 


UUAUDULUYLYCUCUVECEOE UATE ATE TTATUTET ETE EEE 
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A Time and Money Saving Device 








C A great deal of car- 
> bon is sold over the 
counter, a few sheets at a 
time. This takes time to 
count, wrap and tie up and 
then is in all likelihood dam- 
aged before it is put into 
use. he result is a broken 
box and an accumulation of 
odds and ends, which means 
waste and untidiness to say 
the least. 


The sealed ‘“‘small 

package” Silk Gauze 
is strongly and _ attractively 
prepared to hand the cus- 
tomer. It saves time for 
the salesman and the carbon 
is absolutely protected. 


66 SMALL S) 


PACKAGE 


ik 


YD p 














r= SMALL CONSUMER 
WHO HAS BEEN BUY:NG 
LOOSE SHEETS WiLL FiND 
IT CONVENIENT AND 
ECONOMICAL : - - THE 
CARBON PAPER IS 
ABSOLUTELY PROTECTED 
IT REACHES THE 

TYPISTS DESK 

EXACTLY AS IT 

LEAVES THE FACTORY 
- + ITIS PACKED, SEALED 
AND GUARANTEED BY 
THE MANUFACTURER 





This small package of ©)!! . 
the needs of i classes of Carbon Paper ugerg 


\ «Gr 
G ' FS fg 9 ci 
AUZF 


CARBON 


PAPER U 
DAUZ! is designed to meet 


5 




















THE LARGE CONSUMER 
WILL ND THISTHE BEST 
FORM OF TRIAL PACKACE 
EVER PUT BEFORE HIM 
‘+ IT [S SUFFICIENT 
TO MAKE A THOROUGH 
TEST: - - GUARANTEED 
BY THE MANUFAC- 
TURER TOBE IN 
EVERY RESPECT 
THE REGULAR GaU25" 


FORMERLY SOLD ONLY 
IN BOXES or 108 SHEETS 








asec 
is amedium weight paper of exceptional strength_o 
I+ possessesall the manifoldina qualities of a featherweiaht, but, 
does not crease or wrinkle inthe typewriter 
Absolutely clean to handle and extremely long lasting: Perfect 
uniformity and permanence of records guaranteed 7 r=] 


S7iK G4 


COLUMBIA RIBBON & CARBON MFG. ©. 


69-71 WOOSTER STREET —— NEW YORK CiTy 








THIS IMPRINT ON THE BACK OF EVERY SHEET- OUR GUARANTEE 


th K G AU; 


~~ 
















SMALL PACKAGE REGUIAR PACKAGE 

SIX SHEETS 108 SHEETS 

25 per Package OF ALL STATIONERS ¥35° per BOX 
[Size a [Co.tor —_ 











q. Samples are mailed to reputable stationers upon request. 








RIBBON & CARBON MWE’G CO. 
69-71 Wooster St., New York City 


COLUMBIA 








CE OSL OT ET RR er 
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ADDRESSOGRAPH INSTITUTES 
SALESMEN’S SCHOOL. 

Big Chicago Concern Begins Important 
Work in the Intensive Cultivation of 
Better Sales and Better Selling 
Methods. 


H ] Addressograph Company of 
Chicago has taken an important step 
in the improvement of general sales 
throughout its force of already 
In the future it pro- 
definite 


the 


methods 


competent salesmen 


poses to train each man with a 


prescribed course of instructions upon 


sale and demonstration 
of the 


Instructors for the 


\ddressograph 


Addressograph Com- 


pany’s new_ salesmen’s 


school are drafted from 


men whose long experi- 


ence as Addressograph 
salesmen has qualified 
them to instruct young 
er men in the gentle 
and persuasive art of 
securing the order. S 


eral of the men selected 


to supervise this work 


are experienced _ sales- 


men from other fie 


with experience on 


er machines and diffe1 


ent lines of work 


The course which all 


beginning Addresso- 
graph salesmen must 
now take is of the most 
thorough and compre- 
hensive character. It 
begins with a_ thorough 


inspection of the Ad 

dressograph factory, 

from the beginning to the end of the process 

of manufacturing the machines. This will be 
, 


followed by 


sche ¢ y] 


ectures on the purpose of the 


training and the necessity for most 


thorough and comprehensive knowledge of 
Perhaps a- description of the 


the subject 


opening of the sales instruction course will 


give a better idea of the manner in which 


this work is to be handled. 
The first Addressograph class consisted 
of 21 men who will start out the middle of 
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September fully best 
work for the rhe 
school was opened on the 6th floor of the 

\ddresso 
with 


prepared to do their 
\ddressograph machines 


the 


that 


Kiper building, adjoining 
I 


graph factory. It is said one oO! 
two exceptions these men will develop into 
managers in a short 


with the 


district and branch 


time, because they are starting in 
right idea. 


The first class was composed of the fol 


lowing: David G. Dygert, Chicago; Har- 
vey Blair, Chicago; C. B. Kniskern, Chi 
cago; Al. L. Sheldon, Chicago; Wm. P. 
Hamann, Chicago; H. ¢ Avery, Atlanta, 
Ga.; L. E. Van Hesly, Springfield, Ill.; E 


Iddressograph 
P = 7 : 


400-4n° 
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shown through the factory, Mr. Fellows, 
Mr. Fox, Mr. Baldwin and Mr. Asplet: act- 
ing as guides. While passing through the 
shop the men were in turn introduced to 


the various department heads, and after 
returning to the office, to Mr. Duncan and 
Mr. Hall and other officials. After that 


the class were assigned desks in the train- 
ing quarters and the course opened with a 
brief talk from Mr. Page on the purpose 
of the school and what we hope to accom- 
plish. He brought out the necessity of a 
thorough knowledge of the mechanical and 
system side of the proposition to a man 
selling Addressographs and gave some 
inkling of the — sales 
promotion plans which 
we have on the fire, of 
which the  salesmen’s 
school is a starter. 
Following Mr. Page, 
Mr. Asplet spoke a few 
words on our methods 
of co-operating with 
the salesmen in_ the 
field and explained the 
purpose and policy of 
the “Addressographer.” 
Mr. Fellows then 
brought out the sales 
possibilities in the Ad- 
dressograph field. He 
laid particular stress on 
the fact that the Ad- 
dressograph was sold in 











THE FIRST SALESMEN’S CLASS OF THE ACDRESSOGRAPH. 


B. Sargent, Washington, Pa.; Lawrence 
Cain, Chicago; C. L. Cronan, Chicage; H. 
M. Ingram, Chicago; Wm. G. Fuller, Galva, 
ie R. Spies, Buffalo; A. H. Morton, 
Chicago; F. V. Holbrook, Evanston; F. W. 
Lawton, Chicago; George H. Hanauer, Chi- 
and P. V. Ward, Jr., Chicago. 

Factory Trip Opened Course. 

When the men reported Monday morn- 
Aug. 4, to Mr. 


they were split up into groups and 


Edw. 


cago; 


ing, Page, advertising man- 


ager, 





255 different lines of 
business and that the 
field for selling Ad- 
dressographs had just 
been scratched. 

Mr. Fellows’ talk 
was followed’ by Mr. 
Clifford, who gave a 
very interesting talk 


on the elements of an Addressograph sale, 
which he ably illustrated with a chart, re- 
produced on page 2 of this issue. After 
Mr. Clifford finished, Mr. Fellows elab- 
orated on the talk from the viewpoint of 
an Addressograph salesman. 

Bull Dog Adopted as Mascot. 

Next, the photograph of the class was 
taken, and just as the photographer was 
about to snap the shutter, an _ innocent 
pedestrian, leading a very business-like 








THE ADDRESSOGRAPH SCHOOL 


IN SESSION, SHOWING SCENE 


aire) 
+ 
I 
my 


DEMONSTRATION O 





INSTRUCTION OF THE CLASS AND THE 
ES. 
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looking Boston bull, happened to stroll 
down Peoria street. Some one spied the 
bull pup and suggested he be made the 
class mascot. A chorus of approval rati- 
fied the suggestion, and friend dog was 


pressed into service as the official mascot, 
enjoying the honor immensely. 

The photography ordeal being over, the 
school was forgotten for the time being 
and all hands adjourned to a private din- 


ing room at the Hotel La Salle, where a 
good, substantial beefsteak lunch was 
served on the company and a supply of 


Havana puffers put hors-de-combat. 
In the afternoon, Mr. Fellows 
strated the different models of the Address- 
ographs, the demonstration being followed 
by a very interesting and inspiring talk by 

Supt. Jackson, given in full elsewhere. 


demon- 


Mr. Page reviewed the early history of 
the company, told of its steady growth 
and present solidness. He also enumerat- 


ed several of the fields in which there ex- 


isted great sales opportunities and his talk 


went a long way toward building up the 
enthusiasm which characterizes the work 
of the class 

The concluding talk was made by Mr. 
Davis, who is conducting the course and 
who was formerly an efficiency expert with 
the government Mr. Davis gave a most 
interesting talk on how the United States 
Government uses the Addressograph and 
what they think of it. This talk will be 


reproduced in one of the early Users Edi- 
of the “Addressograph-er.” \fter 
Davis concluded, school adjourned for 


tions 
Mr 
the first day. 
The balance of 
system talks, in which the men were shown 
the uses for the Addressograph in the dif- 
Mr. Page took up 


the week was devoted to 


ferent lines of business. 
manufacturers and public utility companies; 
Mr. retailers; Mr. Fox, wholesal- 
ers; Mr. Howell, laundries; Mr. Wike, com- 
Mr. Asplet, publishers, and 
the other major vocations divided up. 
Friday, the class inspected the equipments 
Light & Coke Com- 
Continental & 
Furniture 


Fellows, 


mission houses; 


of the Peoples Gas 
pany, Magazine, 
Commercial Bank, Hartman 

Marshall Field & Co., 


Harvester Company’s 


System 


and In- 


payroll 


Company, 
ternational 
equipment, and Saturday will be given over 
to a general review of the week's work. 
Monday Aug. 16, the 
opened with a paper by Mr. Duncan on the 
reason why of the first Addressograph and 


morning, class 


an explanation of the development of the 


different models. The actual mechanical 
work was taken up under the instruction 
of Mr. Baldwin, formerly a star salesman 
for the Burroughs Company, who has risen 
from the ranks—shop—repairman—sales- 
man—manager, and who has spent several 
weeks in digesting all the knowledge he 
could in the shop. Mr. Baldwin will be 


assisted by mechanics from the shop 





The way is open—in front 


If you have doubt in your make-up, crush 
it out or it will crush you 


| 
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ROBBINS VISITS AMERICA. 
Herbert Robbins, formerly representative 
of Office Appliances in New York City and 
now British Manager for Felt & Tarrant, 
was a visitor at the New York office of 
this magazine during the first part of Aug- 
ust 
Mr 
He is an American 
diana, having been born and raised at Rich- 


Robbins has made good in England 
and a native of In- 


mond. 

Mr. Robbins is a man of strong, vigorous 
and pleasing personality. He has had a 
fine experience in the office equipment field, 
in handling filing cabinets, where he 
and 
the 


first 


caught the spirit of modern system 


became one of the foremost 
He is 


experts in 


filing cabinet business. making a 


splendid credit to his nation and his state. 








HERBERT ROBBINS. 


Mr. Robbins, a few years ago, was east- 
Office Appliances, tollow- 
with his 


ern manager for 


which he made a connection 


the 


ing 


brother in filing cabinet business in 
London 


BIG QUAKER CITY DEAL. 

The National Office Appliance Company 
is a new corporation in the field of office 
equipment that will undoubtedly be of in 

all the 
that efficiency in 
the office. 

\ little less than a year ago the C 
ard Hunt Pen Company of Camden, N. J., 
the Oliver Manufacturing Com- 
pany of Philadelphia and this was the in- 


ception of the office appliance department 


terest to those engaged in sale of 


devices mean increased 


How 


absorbed 


of the Hunt Pen Company. The line in 
this short time has grown from the three 
offce devices manufactured in the begin- 


ning to twelve at the present time, each a 
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distinct step in advance, and each to fill 
some specific need and the phenomenal 
growth of the office appliances department 


the 
the 


has resulted in formation of the new 
company title of the “National 
Office Appliance Company,” which is a sep 


organized 


under 


distinct business 


sell 


arate and 


manufacture and fice appliances ex 


clusively 


Trained and experienced heads and hands 


will guide the several departments of the 
new company 
William B. Oliver, president of the 


Oliver Company, becam« 
the managing the 


bringing to the new company the benefit of 


Manufacturing 

head of new business 
his long experience in the office appliances 
field 


created 


his inventing genius which 


each of the 
the line and 


and also 


twelve devices which 


now comprise which is an as 
surance of new and better things 


B. E. De 
George L. 


formerly 
and staff, 
counsel of 


Laney, secretary 


Mitchell 


business 


advertising 


Philadel 


j 
| 


experts and 
phia, will have charge of the publicity « 
W. J. White, 


superintendent of the 


e 


partment and formerly as 


sistant Bridgeport 
Brass Company, take charge of the manu 
facturing department. 


Backed by the experience of these 
und their knowledge in their particular field 
of work and the assurance of a “square 
deal,” the National Office Appliance Con 


is assured of a bright future and the 


pany 
field of an added factor that means prog 
ress. 

The main offices and plant of the new 


company are located on State and Sevent! 


streets, Camden, N. J., and they are pre 
pared to take care of immediate orders 
and to quote discounts to the trade. This 
means a good margin of profit on goo 


sellers (descriptive matter covering the dif 
ferent products is also ready for distribu 


tion). The line at present comprises se\ 
eral devices, including the Equipoise tele 
phone arm, both single and double, for 
the desk and also a floor stand: also the 
Flexilite, an adjustable lamp for drafting 
boards and is also made in desk type. It 


may be adapted to various purposes in the 
office and home, being, as its name implies, 


light which be turned any 


wanted. 


a flexible 
where it is 


may 


WAIVER NOTES IN ALABAMA AND 


GEORGIA. 
According to a recent legal decision 
holders of waiver notes from debtors 
bankruptcy in Georgia and Alabama hav 


no recourse should the bankrupt have set 


iside property and disposed ot 
Holders of 


and enjoin the bankrupt from disposing 


exempt 


waiver notes must act promptly 


the property set aside, and must petition 
the court for the appointment of a re 
ceiver, so that the property may be applied 
to the waiver notes before the debtor dis 
poses of it 

Man grows in confidence and mental 
strength as he develops in knowledge of 


himself and his goods 
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As Good as Any—Better than Many 


JOHN ALLEN & CO. 
is gn a. — 


Carbon Paper 


Typewriter, Pen, Pencil and Full 
Carbon. 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings 


Typewriter Ribbons 


For all makesof machines. Will give 

best service and insure sati 
tion to users. 

Write For Samples 

and Prices, 
































EVERY BUSINESS MAN 
Needs This! 


Handsome sparkling glass 
nkstand Metal top in 
which isa stem wind and 
t Watch. Never sold be- 
fom except asa high priced, 
imported article. 









3 pL 















Prepaid - $2.00 


H. D. PHELPS 


37 Beaver St. 
ANSONIA- - CONN 





For Businesses That Grow 


Shrewd business men fill present needs but with a keen 










eye for future expansion. By preparing for more business, 
they deserve more and have more. 


Browne-Morse Cabinets 


Such far-seeing men give the preference to Browne-Morse filing 
equipment, which completely fills that two-fold demand of urgent present 





INDEX CARDS 
40c Per M up 
















GUIDE CARDS and probable future. In Browne-Morse cabinets you can have exactly 
$1.45 Per M what you require today. Yet it will never need replacing—Browne- 
: we Morse equipment is built to last. As for tomorrow, no matter how 
FOLDERS much or in what direction your business develops, you can always supply 
your needs from the Browne-Morse line—no matter what you have to 

$2.25 Per M up file, there’s a section built purposely for it. 

MANIFOLD PAPER TO GROWING DEALERS 

40c Per M up Dealers that look ahead know the value of the Browne-Morse line. 


They know that a man who has purchased one Browne-Morse Cabinet 
will come back for more. He is a likely prospect now for ‘The Desk 
with Brains.”’ He is going to need more and more filing equipment— 
and he’ll want Browne-Morse again every time. 

For such men make their business grow. Naturally, then, they’re 
the best class of trade there is 

Are you looking ahead? Are you trying to get the profitable busi- 


TYPEWRITER PAPERS 
50 Different Lines 


Let’s get acquainted—WRITE 


| A. S. Landsberg, 29 Beekman St., A. ¥ City 











ss—the kind of customers that are growing? 
ef Rashi ness “fe ; 
é' European Plan Think about it—then write to us. We've done some growing our- 
A “Seca selves. We can help you grow, too 
verything Right F 
$1.00 sree B M C 
ath = 
RE: gE rowne-iviorse ompany 
Excellent Restaurant Correct Service 109 McKinney Avenue Muskegon, Michigan 


Moderate Prices Branches 
2-84 Fulton Street, New York ( 312 N Bro adway, St. Louis 707 Arch Street, Philadelphia 


HOTEL HERKIM 109 N Frederik = Stee. Baltim« 85-89 Port id St. , Boston Cor. 11th and F Sts., Washington 
432-436 Broadway, Milwaukee 61 Post Street, San Francisco 82-84 E. Randolph St., Chicago 
GRAND RAPIDS, MICH. Export Distributors 
’ Souto Co., 108 Greenwich St., New York City 


Maximam Comfort at Minimum Cost 
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“-PASSED AWAY DURING MONTH | 





Death of O. T. Weis. 





The members of the office equipment fra 
ternity will learn with deepest regret of 
the death of Otto T. Weis, secretary and 
treasurer of the Weis Manufacturing Com- 
pany, of Monroe, Mich., which occurred at 
Denver on Wednesday, Aug. 20, where he 
had gone with his wife and four children 
in the hope of recovering his health 

About eight months ago Mr. Weis suf 
fered an attack of throat trouble which did 
not yield to treatment by Monroe and Tole- 
do physicians and he finally went to Cali- 
fornia, where he spent several months in 
an effort to recover. Failing in this, he re- 
turned to Monroe and removed his family 
from there to Denver. At Denver, how- 
ever, no improvement was perceptible and 
his condition finally became such that he 
yas compelled to go to Mercy Hospital 
where he rapidly sank. 

At his death he was surrounded by mem- 
bers of his family, and with him also were 
two of his brothers, Harry and William 
Weis, who were called to Denver Saturday, 
Aug. 16, when his condition became critical. 

Funeral services were held from the 
home of Mr. Weis’ sister, Mrs 
Toledo, on Sunday, Aug. 24. The remains 


were interred at Forest Cemetery, where his 


Davis, in 


brother, Edward, was buried last Decen 
ber. 

Otto T 
the time of his death. He was born in San 
dusky, O., Jan. 31, 1872, and during his 


early manhood was engaged in the lumber 


Weis was forty years of age at 


business at Toledo in the employ of the 
Mitchell-Roland Lumber Company, where 
he became assistant secretary of the con 
pany, after several years of service He 
was the last of the six brothers to 
the Weis Manufacturing Company and was 
made secretary and treasurer of the concern 
shortly after his arrival at Monroe in July, 
1907 

Mr. Weis was a man of extremely pleas- 
ing personality and his friends cherished 
toward him a peculiarly warm and sincer¢ 
affection 

He was accustomed to calling on the 
trade occasionally and wherever he went he 
made warm and admiring friends. He was 
inclined to be a quiet man, of dignified 
and courteous bearing. He had to the full 
the characteristics of the Weis brothers. 
He was the soul of kindness, even temper 
and hospitality. He was, withall, an abl 
business man 

The death of Mr. Weis seems peculiarly 
sad in that he was comparatively a young 
man and that he had to leave his family, 
to whom he was devotedly attached. The 
blow is a very heavy one to suStain, espe- 
cially since it occurred so soon after the 
death of his brother, Edward J. Weis, last 
December 

Mr. Weis was very active in church work, 


in connection with the Presbyterian 


church, which he had attended since his 
boyhood. He interested himself not only 
in the choir, in which he sang until his 
throat trouble prevented him from doing 
so, but he also taught a Sunday school class 
and took active interest in missionary and 
other work 

He was president of the local Home So 


ciety and did considerable work in behalf 














The Late Otto T. Weis. 


that organization. He was a member of 
the Knights of Pythias Lodge and a Blue 
Lodge Mason 

Mr. Weis left of his immediate family his 
wite and four children, the eldest, Miss 
Bernice Weis, is about seventeen years of 
age. The other children are Erwin, Nanette 
and Gilbert Gilbert is the baby, being 
about two years old 

[There remain of the six brothers who 
have carried the Weis Manufacturing Com 
pany to such sterling success the following 
four gentlemen Andrew L. Weis, Frank 
N. Weis, William C. Weis and Harry C 
Weis Mr. Weis’ mother, his sister, Mrs 


Davis, and his wife and four children also 


survive. Office Appliances extends to them 
its profound sympathy and expresses the 
hope that it will be many years ere death 
shall again invade the circle of the Weis 


family 


Death of James T. Miller. 

James T. Miller, of the Kee Lox Com- 
pany of Rochester, N. Y., a prominent fac- 
tor in the ribbon and carbon industry, died 
at the family residence in that city late in 
August. 


Septembve? 


Mr. Miller had been in delicate healt} 
for several years, but had maintained many 
of his business activities until a few days 
before his death The funeral was held 


from the family residence on Friday aft 


ernoon, August 29, the services being c 
ducted by the Rev. James T. Dickins« 
Brooklyn 

Mr. Miller was a son of the lat Jar 
and Mary Miller, and was born October 25 
1864. at Lamsons, Onondaga county 


came to this city when 17 years of age an 


married Miss Carrie EF. Reeder, of Roches 
ter, June 17, 1903 

Mr. Miller began his business career as 
a clerk Later he became interested 
building and real estate investments, and 


later still he established the Kee Lox Man 
ufacturing Company, of which he was s« 

retary and treasurer at the time of his 
death. His ability and judgment as a busi 
ness man were of an unusually high ordet 
He was a member of the Chamber of Con 
merce and took a keen interest in the wel 
fare and growth of Rochester. He was a 
religious and charitable en 
He had a 


contributor to 
terprises here and elsewhere 
warm interest in the Young Men’s Christian 
Association and was one of the largest con 
tributors to the fund for a new Y. M. C. A 
building 

Mr. Miller leaves, besides his wife, on 
brother, Frank C. Miller, of Buffalo, and siz 
sisters—Mrs. W esley Wheeler, Mrs. Lewis 
K. Miller, Miss Amelia Acker, Mrs. Frank 
P. Van Hosen and Mrs. David P. Moo 
of this city, and Mrs. William L. Curtin 
Brooklyn. The late Mrs. Frank M. Re 


nolds, of this city, also was a sister 


John S. Mitchell. 


John S. Mitchell, former manager 
Monarch Typewriter Works at Syracus 
died suddenly about 9 o'clock, Aug. 23 


Garrison-on-the-Hudson, Putman county 
where he went on August 15 to recupet 

He had been in poor health for: s 
time, but his illness was not considet 
serious. 

Mr. Mitchell went to Dr. Brown’s Sar 
torium to undergo treatment 
trouble due ndigestion 

Mr. Mitchell came to Syracuse 
the Monarch was on the market Be 


1 


coming here he was for a long time su] 


intendent of the Hammond _  Typewrite1 
Company. Until a year ago he was ass 
ant treasurer of the Monarch Typewri 


1 


Company, where his. duties took 
over the United States. Later he was mad: 
manager of the Monarch works. He was 
an energetic worker, loyal to his company 
and a friend to all that wanted his confi- 
dence. 

Besides his widow, he leaves a son 
liott, who was preparing to enter Cornell 
University and only recently passed sex 
ond place in the competitive examination 
for appointment to West Point Military 
Academy. Mr. Mitchell was also survived 
by his father who lives in New York wher: 
his body was sent for burial 
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QUALITY IN PASTE | 


r ( ry we have us 


mprove ur p rod ucts. 


Davids’ Paste is warranted not to sour or mold in 
y climate. 
Its distinctive feature is Quality. 


mesic =e waste 


pAVIDS cis ies duce fe celhalaien Wink oii 
WHITE PAS ess many advantages over other males Tt comes in 
ITE PASTE Quality tes “Ly, wee ry: a : , 


ror export, < they eliminate reakage and weign 


than 
lcall 





$22.50 Per Doz. 
45.00 Per Doz. 


No. 535—Six Pound Pails, List Price 
No. 536—Twelve Pound Pail, List Price 


Good As Experience, Care and Money Can Make 


Unequalled for Office and Household Uses and 
Mounting Photographs. 


Tip Top Paste 


The Most Convenient Jar on the Market Today. 


No. 519— 4 oz. Water Well, Enameled Brush, Screw Cap, List Price $3. 00 Per Doz. oP 
No. 531— 6 oz. 4.25 OST 
No. 533 Se, * “ se “ “os “ ‘“ ot S50 “ « Sv ro R 
No.532—I60r. “ “ “ oS ee See HI 


in fae e 
Liberal Discounts to Dealers 


WRITE FOR CATALOG 
t be I itire line f Inks, Adhesive me g We Etc .,and from which you w et 
er than is possible w u get Quality is at t 


“ THADDEUS DAVIDS | “COM PANY 


Oldest Ink and Adhesive Manufacturers in the United States 
Main Offices and Factory: 
95-97 VAN DAM STREET, NEW YORK 


No. 534—32 oz. 





Established 1825 
Chicago Branch and Warehouse: 
18 WEST KINZIE ST. 

















THE COSMO 


TIME STAMP 





crO=-ZOZ0OM mrwrercms 





Me rnAcnanr> Mrwrnwacy 


Four Models—Two Prices 
$7.00 and $7.50 


Every COSMO Time Stamp tells the date, hour 
i minute of any transaction. It helps increase 
icy, accuracy and speed in any office. Watch 
VE ome ‘nt is separate from the printing mechanism, 
is fully guaranteed and absolutely protected from 
the jar of stamping. Regulated from the outside. 
Furnished with 12 or 24 hour dials as desired. 
WE HAVE an attractive proposition for dealers 
and LIVE agents. Send today - Catalogue No. 
3 of Cosmo Daters, Time Stamps and Punches. 


A. D. JOSLIN MANUFACTURING CO. 
223-225 W. Erie St., Chicago, Ill. 

















YOU Should Sell 


Greir 
Typewriter Paper 
DO YOU? 


Caracas : : 


ENRIQUE ARVELO 


: Venezuela, S. A. 


former member of the now dissolved partnership of 


ENRIQUE ARVELO & PHELPS 


begs to advise that from July Ist has estab- 





wu 
There are twenty-eight good 
reasons why you should sell 


the Greir Typewriter Papers 
and Manuscript Covers. You 
can see them in the sample 
book. Wewant you to write 
for it today. 


Will you do 1t? 


Greir Typewriter Paper Company 


1213 Arch Street 
PHILADELPHIA 





lished himself for his own account in the 
same building at the Corner of Sociedad, 
and in the same line of business of the 
former concern. The capital has been 
aised to ONE MILLION BOLIVARES, 
ks. 1.000.000.00, and the store thorough- 
ly reorganized. I am specially interested 
in American goods and solicit exclusive 
agencies for Venezuela. 





At the present I am the sole agent for the 
following companies: 


New Home Sewing Machine Co., Burroughs Adding Machine Co., Chalmers Motor Co., The Baldwin 
Company, The York Safe & Lock Co., The General F ireproofing Co., The Studebaker Corporation, 
Federal Motor Truck Co., The Chas. A. Strelinger Co., The Lincoln Electric Co. 


References: G. Amsinck & Co., 6 Hanover St., New York, American Trading Co., 25 Broad St., New York, 
Yel ry bo & Co., 66 Beaver St., New York, De Sola Bros. & Pardo, 90 Wall St., New York, Meyer & 
Co., 135 Front St., New York. 


Address all correspondence to 


ENRIQUE ARVELO, Esquina de Sociedad, Caracas, Venezuela, S. A. 


Cables: ENARVELO, Caracas. 
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ADDING MACHINE ROLLS 


FOR ALL MAKES OF MACHINES 


GOOD QUALITY WRITING STOCK 
Free from LINT and BREAKS 
We wind our own papers which enables us 


to quote lowest possible prices consistent with 


ROLLS of No | quality 


SAMPLE ROLL SENT UPON 
APPLICATION 


EXCEEDINGLY LOW PRICES 
TO THE TRADE 


Write for Catalogs on In addition to furnishing rolls for Standard 
Typewriter Papers — Letter Copying Adding Machines we have facilities for sup- 


Books—Shorthand Note Books . . ° ae 
Tints Cahedine plying special rolls of all descriptions. 


Rockwell-Barnes Company 


800 Munn Building, Chicago, Illinois 



































THE PEERLESS GIANT 


< A Big Moistener For Big Business 





— - 


YM a ' ~\Y USED in large mailing rooms for moistening stamps, 
i r large envelopes, labels, etc. The quickest, cheap- 





s est, simplest, most efficient moistener on the market. Several 
clerks at one table may use a single moistener to advantage. 





Water reservoir made of punched steel, thoroughly 


. 
Construction galvanized, capacity one quart. Perforated cover 


. 4 made of brass, wick-heavy felt. Material, workmanship and satisfactory 


a operation guaranteed. Now used by such firms as Felt & Tarrant, Marshall Field 
; & Co., E. B. Fisk & Co., Montgomery Ward & Co., etc. Price $2.85 delivered. 
should all carry the Peerless Giant in addition to the ““StandardPeerless,"’ which 
Dealers 8. ) 7 € a ac 0 0 € 


is well ‘ntroduced Attractive circulars and discounts on request 


Diameter 7 inches +i:£ PEERLESS MOISTENER CO., 834 Claremont Avenue, CHICAGO, ILL. 














BUCKI 
SUPREME RIBBONS 


and 


CARBON PAPERS 


The development and installation of the newest 











machinery for the making of ribbons and carbons has 














found expression in the superior quality of our product. 
We uphold our end by putting out goods which 
will thoroughly satisfy your customers. 
Are you interested in obtaining agency for a 
complete line of high-grade ribbons and carbons’? Then, 
frankly, we think you will miss much if you fail to 





write us for samples and prices. Let us hear from you 


The Buckeye Ribbon & Carbon Co. 


311 St. Clair Ave. N. W. Manufacturers Cleveland, O., U.S. A. 
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Frederick B. Virden. 


On Saturday, Aug. 15, Frederick B. \ 


den, president of the Chicago Business Col 
lege, died after a short illness. Funeral 
services were held at his late home, at 242 
West Fifty-ninth place, Chicago, on. A 
gust 20 

Mr. Virden was born on Jan. 20, 1869 
Jersey county, Ill \fter completing 
education at Valparaiso University he came 
to Chicago and became engaged in busi 
ness educational work. In 1888 he four 


ed the Gondering and Virden Business Co 
lege, which later was incorporated as the 
Chicago Business College. Within the past 
year this institution moved into one of the 
largest business college buildings in the 
world. This is located at Adams street 
and Wabash avenue 

He also founded the Gary Business Col 
lege at Gary Ind., the Chicago Business 
College at Hammond, I[nd., and the Ch 
cago Business College in Austin, and pur 
chased the Dixon College and Normal 
school at Dixon, II 

He was appointed to the State Board 
Charities by Gov. Deneen and _— served 
through his administration. Mr. Virden is 
survived by a widow and two sons, Harol 
and Frederick 


NEW PENCIL SHARPENER. 

The Roneo Company of New York wh¢ 
have been prominently connected with the 
manufacture of pencil-snarpening machines 
and who were the pioneers in machines 
operating with screw cutters have just an- 
nounced a new model to be known as the 
“Victor.” \n advertisement of this ma 
chine will be found in another portion 
this magazine 

The “Victor” machine is modeled afte 
their well-known No. 2 model, of which 
more than one hundred thousand have 
been sold, and which has been the most 
popular of the several models that they 
have marketed There are, however, a 
number of improvements, notably the bar 
rels on which the feeding chuck is operat 
ed. In the No. 2 model these extended 
back of the machine with but little support 
and they were in constant danger of being 
bent In the new “Victor” model thes¢ 
are placed close to the sides of the ma 
chine, where they are protected by the 
overhanging housing. This not only pro 
tects them, but also makes the machine 
much more compact, the whole device be 
ing only about five inches square. 


The machine will sharpen any pencil 


made It is particularly adapted for use 
in schools where large elementary or kin 
dergarten pencils are so much used. The 
machine is provided with an automatic grip 
and feed, and the pencil automatically 


comes to a stop as soon as it Is pointed 
This feature eliminates all waste of either 
pencil or time, the operator being notified 
just as soon as the point has been supplied. 

By the removal of two small screws in 
the forward part of the machine, the entire 


interior revolving section, comprising all 
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he Best Selling Office Device 


on the market to-day 
-bar none. 


; 


Our dealers bear witness that 


BOSTON 


PENCIL POIN: TER 


has reached a selling strength never before 





equalled in the field for any 






specialty. 






Are you a Boston 
Dealer? 

BOSTON SPECIALTY 
CORPORATION, 


261 Broadway 
ew York 

















PLATE GLASS 
DESK PADS 





The De aaane line. Sup rior toany other. Genuine 
plate glass, }-inch thick Will break. No 
wooden or metal parts. Keeps your desk in order, 


holds reference papers in sight, gives the ideal writ- 
ing surfac ¢ 4 stock sizes and to order. Send for 
illustrated circulars. Popular desk size, 18x24, red 
x green felt pad, $5.00. Discounts to the trade. 


“BRIDGE PARTY” 
SCORE PADS 


Royal (lil; Au ction Sk Made in 6 tinted 
papers. The only practical and artistic scores made. 
Send 25 cents 4 sample pad $2.50 a dozen post- 


paid. Send for illustrated circulars. Discounts to 


the trade. 
STEARNS & BEALE, Sole Manufacturers 
217-219 Centre Street, NEW YORK CITY 











OCO 


ENVELOPE 
SEALER 


(NEW MODEL) 





Just slide the envelope over the top with one forward motion. The 
flap enters the slot, is moistened by a wick, turned back and the 
pressure of the hand seals it securely. The back half of the top 


seal at the rat> of one a second. 
last for weeks without 


drops, making a flat surface. Will 


The moisture is always and will 


refilling the tank. 
We will send a 
1e United States f 
your customers and i 
the word and the machine will come by parcel post. 


ready 


nachine to any responsible dealer in 
Take it out, show it to 
Just say 


sample 
examination. 
get orders return it. 


for 30 days, 


you cannot 





| RETAIL PRICE $10.00 | 
G. E. STIMPSON CO. © :: 





Worcester, Mass, 














SH ERASE, 
aan ee 


** 


4 at BE 
ASK TO *~” SEE IT 
FLEXIBLE DIAMOND BRUSH ITS SECRET 


This beautiful three-color sign tn brilliant gold and silver, 
free to dealers with orders for one dozen or more. 


Pel CS a CS = 
SS ESS SS 


(mm 6615 


rE Sites of the: DETROIT 


A size to fit all U. 8S. and Canadian Coin. 
Mr Dealer —Supply your trade with the best. Im- 
printed advertising matter Free 
The Detroit Coin Wrapper Co. 


371 Harper Ave., Detroit, Mich. Toronto, Ont. 








i 


USH-FRASER 


Lightning Ink Eraser 





For typewriters, bookkeepers, bankers and iraftsmer 

Indispensable to all users of pen and 

No rubber, acid or blades made of < iminum and sil\ 

The Rush-Eraser works like maate. Flexible diamond brush its secret. 
Ideal for students, the professions and milady's kid finish stationery. 


Best selling office specialty made. Afew experienced salesmen wanted. 
Idea! premium and M. O. proposition 
The Rush-Eraser is strictly high grade and fully 
r 50c and name of your stationer. 


THE RUSH-ERASER COMPANY 


guaranteed, and will be sent postpaid 





824 S. A. & K. Bidg., Syracuse, N. Y, 














Have you ever Mislaid an Important Document? 


Keep Contracts, Notes, Receipts, Insurance Policies, etc., safe 
ina BARLER DOCUMENT FILE. Lasts a lifetime. 
Made of steel, covered with “Chase Leather.” 

Cord allows expansion and holds without tying. 

20 strong Manilla Pockets, 44 x 103 inches, with metal eyelets. 
$1.25 Delivered. Guaranteed satisfactory or money refunded. 
A. C. BARLER MFG. CO., 60 West Lake Street, Chicago 
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Live Dealers, take Hold of this 
Automatic Copyholder and 
Line Finder 


Can be attached to any type- 
writer, adding or billing machine or 
linotype. Keeps copy in place 
locates lines accurately and adds 
20% to speed and efficiency. Easily 
and rapidly sold—every office needs 
it. Write for prices and our propo- 
sition to dealers. 
hee . 
Lite ee) Automatic Copyholder 


Linefinder Co. 
508 Matthews Bldg. 
MILWAUKEE 





5 p. m. 
The New Way 


6p. m-* 
The bia Way 











McM MULTIPLE-RING PRICE BOOK 
Sheets Do Not Tear Out 


Seven rings scientifically made 
Automatic openers for rings 
1-8” thinner than other books 
Cost no more than the old kind 


OVER 350 STOCK SIZES AND STYLES 


Does a book which corrects the trouble 
you have had—sheets tearing out— 
appeal to you? 

















Dealers should provide this 
book. It corrects trouble and 
broadens the field for Ring 
Book uses. 














SHEETS DO NOT TEAR OUT 


McMILLAN BOOK CO., Syracuse, New York 








This Typewriter Cleaning Brush Sells Rapidly Because 


it is nade right and the price 1% 











pA De \ right. The bristles are non-breaka~ 
Pedro pepe Leese eter POG 2) ble. The tapering end permits the 
= ot tod Seg ; brush to be inserted in the smatlies 
1 r Pe 1-4 Actual Size. openings without scratching the 

enamel 


MORTON'S Washab! Bristle TYPEWRITER CLEANING BRUSH 
Send 20c for sample postpaid and ask for dealer's ierms. 


MORTON MANUFACTURING COMPANY, . 


Retail price per doz. $3.00 
Louisville, Kentucky 








A NEW METHOD OF SEALING PACKAGES 


“Chicago” Gummed Sealing Tape is the 
quickest, cheapest and most effective 
method of sealing packages known. Our 
sealing tape prevents waste and insures 
against loss of goods by theft. 
—*‘CHICAGO”” TAPE—— 
Used by everybody everywhere 
Sold only by Chicago Gum Tape Co 
Your advertisement or trade-mark printed 
on each strip at small extra cost. 
DEALERS: We have an attractive proposi- 


tion to offer. Write for further information. 


Chicago Gum Tape Co. 
365 East Illinois St., - Chicago 





Retail Price, $5.00 




















September 


can be removed \n 


this 


the working parts, 


occasional overhauling of part and a 


resharpening the deep concave cutter 
made of the finest tool-hardened steel, will 
keep the machine in fine running cond 
tion and make it do its work satisfactorily 
for a period of many years. 

The Roneo Company, Roneo building 
New York, would be pleased to receive ofr 


ders for sample machines and to send 


cular matter to anyone sufficiently inter 


ask 


special 


same. They 
ofrer 


will explain to all dealers who 


ested to write and for 


have, in fact, a introductory 
which they 
communicate with them 


invention in telephone attach- 
the market by a 


\ recent 


ments is being put on 


Chicago firm and promises to go a long 


way toward improving conditions as re- 


gards phone communication 


This device, known as the “Whispering 
Mouthpiece,” is built on scientific lines 
the active factor being a small parabolic 
sound reflector inserted in the transmitter 


mouthpiece in a direct line with the sound 


waves and in projecting same to the dia- 


phragm, so concentrates them _ that the 


acoustic facilities of the instrument art 
greatly accelerated, enabling the speaker 
to use a lower tone when conversing 
at the same time be distinctly heard by thi 
listener at the other end of the line 

The desirability of such attachments in 
an othce where there are a number of tele- 
phones is apparent, likewise when the 
speaker wishes to carry on a conversat 
which he desires that others in the office 
shall not hear 

The “WI ispering Mouthpiece” 1s a model 


attachable to ar 
the added 


of simplicity, is instantly 


telephone instrument and has 


advantage of being strictly sanitary, its con 


struction being such that it can be readily 
detached and taken apart for the purpose 


of cleaning 

Another telephone attachment of proven 
value is known as the Clariphone receiver 
attachment 

This 


consists ot 


device is made of aluminum and 


a light screen or auxiliary dia- 
phragm which is made to screw onto the 
receiver of the telephone and has a trap so 
arranged that any confusing sounds or vi 
brations of the receiver diaphragm 

Thus, the 
the 


generated at the center of the diaphrag1 


are cut 


out or trapped only sounds 


which reach the ear are sound waves 


due to conversation. The result is a 
quieter conversation from which all 
ising ar stracting noises due t 
uction fror irious causes are eliminat 
Botl f the above are manufacture 
( ylwtt ratories 565 West \\ 
ng 2 
Don't bi andle when you can 
arc light In your occupation 
Have faith in yourself and be able » 


give logical reason for that faith 
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—| 


SIMONSON | 


for vertical letter files, card 


systems, and check files. 
_ 


i NDESTRUCTLE 











None Genuine 


unless stamped 


Agents Wanted in Every Town and City 


The Fx is a beautifully finished, high grade, Visible writer, 
vitha lest touc It has a tabu- 


x ryt ewriter 
i easy action and extreme durability. 











lator, back space vo-color ribbon, stencil cutter, card holder, inter- 
‘ wath platens and carriages, is fully automatic, and is sent out com- 
plete with fine metal cover and hardwood base. 
If our typewriter does not suit you after a ten days’ free trial of it send 
t back at ourexpense. If you wish to buy it after trial you can pay usa 
ittle down and the balance monthly or in all cash, just as you prefer. 
rhere is ‘‘no red tape"’ tied to this offer, and it is open to any responsible 
erson if s the United States. 


Local Agents Wanted—Samples at Wholesale 

We are making a special offer ona lot of Fox Visible Typewriters that have 
been very slightly used for demonstration purposes. These are not second-hand 
nor rebuilt, and could scarcely be told from new by anyone. price—easy 
ten days’ trial. Write for full particulars. 
OFFICE APPLIANCE MAGAZINE INQUIRY COUPON 
Name é con baeawee abs’ eee 
Address 


payment terms 


FOX TYPEWRITER COMPANY 


3209-3239 Front Ave., Grand Rapids, Mich. 














U.S. Patent 794749 





on the Metal Tip. 















FREE 


Samples will be sent on request. 
Discounts to dealers. 


R. A.SIMONSON & CO. 


152 MICHIGAN AVE.., 
CHICAGO, ILL. 














TROUT STANDARD FILING SYSTEM 


904 Bailey Building, Philadelphia, Pa. 








Write‘ for Particulars 
Regarding 


VERTICAL SLOT 


Partition Device) 


A New Invention Used in 


TRANSFER CASES 


$1.50 Each $20.00 per Dozen 











Letter Carbon Disc 


answer. 





THE CLINCH CLIP 


SOMETHING NEW 


A paper Disc, gummed on both sides, for attaching Letter to Carbon 
Doubles the capacity of your letter file over use of wire 
clipe—50c per 1,000—10,000, $4.00, both prepaid. 


ees 


CLINCH PAPER CLIPS 


1,000, 30c—5,000, $1.25—10,000, $2.25. 
All above prepaid. 
F. O. B. Buffalo, N. Y.—25,000 Clips to box—25,000, $2.50—50,000, 
$4.75—100,000, $8.50—500,000, 37.5@. Also put up 250—5H — 
1,000 Clips to box for the trade. Ask for prices. 


196 Seneca Street, BUFFALO. N. Y. \ 











Co.., 











any 


{ Birch Mahog 


~“* H.C. NIEMANN & CO., 


Office Tables and i ei Stands 


for every need. Machines suitable for 
We manufacture a c« mpl te and pop- the user of a few letters a day—for the 
ular line of medium grade tables at prices user of thousands of letters. We mam 
Th ~— hat mean sure profi ts for the dealer. ufacture a full line of duplicators— 
: M: ide in mz thog: iny, birch and oak; or in machines that will produce a letter at 
i] | y special finish ph sired. one stroke—a motor driven machine 
li | I i , : and one that will write, fill in and sign 
| 4% et us send you tlustrated catalog, the letter at one stroke. 
, w | which shows the line in detail. We also 
/ have a catalog showing a handsome line We also make the fastest typesetter 
we of dining extension tables. on the market. Write for literature. 
=e p beg ood bees! <a “i ‘ ; Excellent proposition for live dealers. 
. Write for that Catalog nou 


Letter Writing Machines 


THE WRITERPRESS COMPANY 
Dept. 21, SHELTON, CONN. 





1801 N. Rockwell St., Chicago 








Contains no GLUE OR GELATINE 
It is unaffected by heat or cold. 


ATE COPIES fror 


0. P. DURKIN, 


339 Fifth Avenue, Manufacturers 


“Modern” Duplicator 


REEVES & CO. 


Pittsburgh, Pa. 








“ALL THAT THE NAME IMPLIBS’’- 


THE FAULTLESS 
PEN AND PENCIL HOLDER 


<See 











In the field of offi 


alities, no less noted 


Bushnell’s 


Our Envelopes, Wallets, and F 
re made of that durable, 
which “‘wears like leather.” 


in the 





“Paperoid”’ 
Expanding Wallets 


Bushnell's 





The Pyram 


“Paperoid” Products 


iling Po 
climate- 
For further information address 


ALVAH BUSHNELL CO., 





bd “~ 
ids Are Famous 
, d fe3 ‘i Durable Attractive Satisfactory 
; ’ ; The lever movement makes it ws / 2 soety to 
we \ er exan ple f lasting the pocket without the use of bo 
ir Own We k of holds securely and does not pull A crush she 
et my when inserting the pen or pencil. 

Put upin three-dozen lots, an sizes, on 

attractive card with an easel 


L. D. VAN VALKENBURG 


MANUFACTURER 
Holyoke, Mass., U. S. A. 


Spe a 


bec 
**Paperoid,”’ 


kets last as long as they do ause they 


proof, specially prepared material, 





942 Market St., Philadelphia, Pa. 
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Would Handle American Gcods in Africa. 


Victor S. Welsford, of Durban, Natal Africa who 
has a well established motor business «n the African 
continent, intends at an early date to open several 
branches throughout the country for the sale of office 
appliances and like specialties Mr. Welsford, whose 
postofiice box is No. SSS, desire to receive manufactur 
ers’ catalogues with full details as to exp rt discounts 
weight, packing measurements, et« 

a 
Wants Agencies fcr Ohio Territory. 


H. B. MeDonald manufacturers’ agent, Youngstown, 
Ohio, who has been with the George W. Meacham Com 
pany of New York City as salesman in their addressing 
machine department for the last two years, has ac 
cepted the sales agency for the Meacham Addressing 


Machine Company for Ohio. Mr. MeDcnald will handle 


a complete line of office appliances in connection with 
his addressing machine business Manufacturers will 
find it of advantage to get in tcuch with him. 
>. . . 
Want American Office Devices. 

The firm of G. 8S. Grant & Co., typewriter experts 
and manufacturing stationers, 44 Grays Inn Road, 
Holborn, W. C London, Eng.. desire to be put in 
touch with manufacturers of articles coming under 
the head of ‘‘office supplies,’’ ete 

They are open to considering agencies for desirable 
lines and can offer cvery reference which may be 
necessary 

. . ‘ 


Would Sell American Office Appliances in Europe. 
Vienna, I \ 


Wm. Notter. 6 Starhemberggasse, 

Austria, who is now the representative of a prom 
inent American Mfg. Co., having exclusive rights of 
a standard typewriter for the Austro Hungarian Ec 
pire, the Balkan and the Orient, desires to take up 
the handling in connection with his other work of 
eertain similar American office devices, which could 
be sold on a purely C. 0. D. basis 

Mr. Notter travels extensively throughout the ter 
ritory and encounters many opportunities to dispose 
of desirable office specialties in connection with his 
work in the establishment of typewriting agencies 
He is a vigorous, aggressive man and is one of the 
best known men in the territory he covers Any manu 
fueturer who intrusts his European business to the 
eare of Willy Netter will make no mistake 

. . . 


Amer’can World Manage Export Business. 


An American who is familiar with the trade in South 
America, Mexico and Central America, and has spent 
some years in those countries in the successful ex 
ploitation of office equipment, typewriters, ete de 
sires a position which will enable him to direct the 
exrort department of some geod American house 

Replies to this suggestion should be sent to the of 
fiee of this magezine, mentioning the heading of this 
paragraph 

. . > 
Calcutta Concern Would Correspond With American 
, Firm. 

Bana Charan Dut! & Bros general merchants, 180 
Manikpola street, Beadon Square. P 6, Caleutta, India 
desire to e¢ rresoond with American manufacturers of 


(enon 
Manulacurer., 
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a 
typewriting ecessories and = parts They also wish 
information regarding office appliances in general 

Any one who may be interested should write to this 
concern at the above address giving full and 
urate particulars regarding the goods the prices 

rms. ete 

ue 
Would Handle American Lines in England. 

W I Short, 2S Cornwall Gardens, Willesden Greer 
London, N. W England, désires t» secure the English 
agency for ome good American office machines and 
devices Manufacturers desiring representation in Eng 
land might find t of advantage to correspond with 
Mr. Short 

“a a 
Pacific Coast Concern Desires Catalogues. 

The Pacific Coast Sales Company, D. R. Pinney 
Manager, Manufacturers, Agents ind Jobbers of high 
grade specialties, Seattle, Wash desire to receive cat 
alogues and propositions from manufacturers of office 
appliances 

This is a new concern, conducted by experienced 


men They already have several important agencies 


. . . 


Recent Incorpcrations. 


The capital stock of The Southeastern Printing Com 
pany, which has recently been incorporated at Wil 
mington, Del., is $275,000 The company will in ad 
dition to its printing engage in the stationery anil 
envelope manufacturing business The names signed 
to the articles of incorporation are Herbert F. Lat 
ter, Norman P. Coffin and E. E. Davis, all of Wilming 
ton 

. . . 

There has recently been incorporated at Portland, 
Maine, The Rexin Fastener Company, the capital stock 
of which ts $125,440 The company will manufacture 
and sell clasps, fasteners, ete The officers of the 
company are S. St. F. Thaxter, president. and H 
H. Stacey, treasurer. 

. . . 

rhe J. 8S. Ray Company, which has recently been 
incorporated at Duluth, Minn., with a capital of $50,- 
ooo, will manufacture, buy and sell office furniture, 
supplies, safes, vaults and scientific instruments 

. . . 

At Boston, Mass., there has recently been incor 
porated with a capital of $1,500, The De Luxe Cor 
poration The new company, which was incorporated 


Gertrude M 


by Guy T. Mitchell, Edgar MeCallum and 
Beecher, will deal in office supplies 
> . . 
Among the names of concerns recently incorporated 


at San Francisco, Calif., is the Page Check Protector 
Company, a concern which is capitalized at $200.00 
to manufacture and sell check protecting devices rhe 
names of the incorporators are M. A. Page, H. J 
Riggins, A. W. Healey, A. Long and R. C. Harrison 
. . . 
Selected From U. 8. Consular Reports. 

4 letter to the Bureau of Foreign and Domesti 
Commerce, Washington, D. © with the proper file 
number will bring anv information desired in addi 
tlon to that given below 





September, 1913. 





No. 11374 American Goods for the East Indies 4 
report from an American consular officer in the East 
Indies states that a firm in his district desires to get 
in touch with American manufacturers of stationery 
ind stationers’ goods 

. . . 

No, 11412 Wooden Office Furniture and Supplies 
{ European furniture dealer and upholsterer informs 
an American consular officer that he desires to rey 
resent an American manufacturer or exj«rter of rol 
top desks, sectional bookcases, typewriter desks, filing 
ibinets and revolving and tilting chairs 

> . > 

No. 11415. Iron and Steel Safes A report from ar 
American consul states that he is in receipt of 

quiry concerning iron and steel safes Correspond 
ence and catalogues may be addressed to the consul 
in question 

. . > 

Ne. 11416 Stationery and Desk Articles The pro 
prietor of a leading bookstore in the Near East has 
informed an American consulate that he wishes to be 
placed in communicatiin with American firms mar 
facturing strictly high-grade stationery and desk 
articles Publishers of ladies’ fashion journals, weekly 
or monthly magazines are also invited to correspond 
The firm is said to be of good standing 

. > . 

No. 11417 Typewriters and Chairs An Amertear 
consular officer in a Latin-American country reports 
that a resident of his district desires to enter int 
commercial relations with American manufacturers of 


typew riters 
mercial 


No 


mac 
to 
offic 


favorably 


the 


N 
Am 
in 
wit 
and 
Ger 
Am 


e nnections, 


Uni 


N 


ness firm 


env 
wit 
tha 
Am 
as 
rve 
tior 


chairs The furnishes com 


references, 


and inquirer 


and banking 
e . 7 . 


Furniture A business man has 
American 
communication with 
‘e furniture in the United States 
impressed with the furniture in 


Correspondence should be in 


11448 Office 
le application Germany 


of 


to an consul in 
manufacturers 
He has been 
the office of 


Germatr 


be placed in 


consulate 
. > . 

and Caleulating Machines Ar 
that a local agent and dealer 
requested to be put in touch 
representation for adding 
He is already handling 
but would prefer an 
said to excellent 
several in the 
English 


Adding 
reports 
has 
wishing 


o. 11476. 

erican consul 
office supplies 
h American firms 
calculating machines 
man calculating machines, 

erican connection He is 
and having spent 
States he corresponds in 
7 . . 


have 
years 


ted 


Envelope-Making Machinery A busi 
in Germany which sells printing, box-making 
elope and all kinds of machinery that to d 
h the paper industry, an American consu 
t it is anxious to get into communication 
erican manufacturers of envelope-making 
This firm 
said to 
trade It 


o. 11524. 


have 
informs 
wit 
machinery 
for 
conne 
own re 


been organized 
excellent 


its 


soon  ssible has 


r 14 years 
is with the 


as 


and is have 


entire has 


also 


pair shop, where machinery is repaired and built over 


It desires to find a manufacturer who is able to de 
liver a first-class envelope-making machine and who ts 
thle to turn out such machines rapidly References 
are furnished 
» 6 «4 

No, 11527 Furniture According to the report 

in American consular officer, there are opportunities h 
his district for the sale of typewriters, iron safes and 
office furniture \ local business man desires to hear 
from American manufacturers His idea is to exhibit 
goods and appoint agents in other important cities 
He would give security for the value of the goods 
placed in his hands, pay the customs duties and other 
expenses, hire of premises, traveling, advertising, et: 
These are the eond ns which other foreigr m 


facturers 


tior 


dealers in the city in ques 


grant to the 





P. CASTELLI & CO. 


Via Dante 4, Milan, Italy 


with splendid offices and show rooms are 
open for exclusive agencies for Italy and Col- 
onies in all new and practical office appliances. 
Best references. 


F.W. HEYTHEKKER 


Office Appliance Dealer in 
AMSTERDAM HOLLAND 


Specially -organized for the sale of small attractive 
crticles, furniture, etc. Will be pleased to receive 
aatalogs and prices from manufacturers. Sole dealer- 
ships preferred. Wholesale and retail. 














THE REX CO., 


Established Dealers in Office 
for an American typewriter, 


VIENNA, AUSTRIA, 


propositions 


Agents 


Supplies ar g 


are always ready to consider agency 


from American manufacturers 








Louis Fournier-Forquignon 
TYPEWRITER DEALER 
34 Rue des Petites-Ecuries 
PARIS, FRANCE 
is in the market for typewriter specialties 
and allied supplies for office use. 























HUNGARY 


Gluck M. Odon 
Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent. 











“The LEONARD’ COIN MAILER Safe 


TURNS LOSS INTO 100%,PROFIT 
People buy postage stamps (no pro- 
Oty to remit small amounts when 
& coin maitier would serve the pur- 
pose. 200 “Leonard's” in a neat dis- 
play box 75c delivered. Samples 
and further information free. 

The Detroit Coin' Wrapper Co, 871 Har- 
per Ave.. Detroit, Mich. Toronto. Ont. 
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FER Ey] ue peefon 


RISKS REDUCED 


WASTE TURNED INTO PROFIT Boston, Mass. 


At Boston, Mass there has ece et n 
BY THE porated with a ipital of $1,500 | D Luxe Cor 


poration The new companys ‘ e} s orporated >) Z 
S ] F; by Guy T. Mitehell, Edgar MeCallu d Gertrude a .~ 
tee rame M. Beecher, w leal in office upplies —_ : f— 
is a —— t 
Chicago, Iil. Z 
| As inncunced i re fully on anotl pag of ft ‘ _— 
issue, The Carter’s Ink Company have iwved into thei 
new building at 9-11 West Michigan street, and a The final judge of quality is the 


ee es ee ae ee See MAN AT THE DESK 


most satisfactory 














(By Special Correspondente.) 





hi OLSEN DESKS 
Fowler Bros of Los Angeles, announce the leasing 


of a large room in the new Isaacs building, which is 


under process of construction in that city Are made for the user. They are carefully 
. mo m4 Ms and correctly propertioned and designed 

ortland, aine . ; ani 
and it is this combined with OLSEN 


rhere has recently been incorporated t Portland 

















| Maine The Rexis Fastener Company the capital sto Quality Honest material and workman- 
} of which is $125,000, The company \ manufactul ship—which makes the OLSEN DESK— 
and sell clasps fasteners ete The fiicers of t . ° e 
nin ates St O Sewiee eecdiieet. cok eo Man’s best business friend. \ 
ay, See oO ae ha A style for every taste. All of them 
San Francisco, Calif are good. 
aa ** es nage a ; Sana teen a Rorey) OLSEN desks are handled by the best 
it San rancisco al is ( age Check ’rotect ¢ 
Company, a concern which is capitalized at $200,004 lealers. Let us send you our catalogue. 
» manufacture and sell check protecting devices r} 
names of the incorporators are M 4. Page H J 
Riggins, A. W. Healey. A. Lond and R. ¢ Harrison 
> > . 
G. O. Hall, of the Hall & Smith ¢ s getting 
back in the harness after a month's aut »bile trip 
in southern California 
At the September meeting of the Sa Francise 
Stationers Association nominations will he ade fe 
, ; - ) on the delegate to the national conventiol it having beer 
Waste Balers, Get Our Proposition | decided to send a regeemmtative at the expeams of 
- : | organization 
ECONOMY BALER CO. cee 
The new Los Angeles store of Sanborn Vail & Co 
Box 31, Ann Arbor, Michigan was opened for business the past month and meets 
| with general approval as a very beautiful store. Star 
ley M. Vail, vice-president of the company, and I 
| David, secretary, went down from San Francisco to 


|} supervise the removal to the new quarters, and the 
The Ba Ikan W |} work was carried on with but little delay ind on- | FREDERICK P WERNER & CO. 
fusior The new building provides much more room | 
and better facilities than were available at the old | 17 Battery Place, NEW YORK, U. Ss. A. 
is over | location It is a three-story § structure wering a | 
| ground area of 9,000 square feet Cable Address, *‘ WERNFACTUR” 
Now it is the right time to introduce your , * * 
The Page Check Protector Company, whose check The only exporting house making a specialty of 
protecting device was introduced to the trade recently 
- ry Z. B ga a ant (; ; ‘ Ne “ cata- | , p= yes: rasa bets a rat = K Oo! ginny Office Furniture, Stationery 
ogues, lowest pric nd samples to: DS "age J. Riggins, 4 ealey ong . 
| and R. ¢ Harrison and Supplies 
STEPHAN I. SCHUK 


Vienna, Austria I. Bauernmarkt 22 


articles in Austria-Hungary, Roumania, 


* 


Wilmington, Del. of all kinds for the Foreign Trade. Agents 
rhe capital stock of The Southeastern Printing Com- | in all principal markets. Weare open for 


| 
M RONEO I | pany, which has recently been incorporated at Wilming a few additional lines and invite corres- 
Lrener lanager Of ti 4 ~ aim. 
t 


Splendid organization in a hese countries. 


tor De is $275,000 The company will in addition | pondence of interested manufac turers. 


to its printing engage in the stationery and envelop: 





manufacturing business The names signed to. the 





irticles of incorporation are Herbert F Latte Nor 








nan P. Coffin and E. E. Davis, all of Wilmingtor 


Trout mc to rie tron wate we rent TGOLD PENS| — 


the nvention of the north Pacific coast stationers 


Correspondence at ergy Ore., June 13th and 14th, bs : os — ALL SHAPES AND STYLES 


5 Oe wee _S Gold Pens for Jobbers and Fountain Pen 


Carlisle & Co While their primary object was to 


Procedure | get acquainted with the northern trade, the holding of Manufacturers 


the convention during the Annual Rose Festival gave | IMPRINT WORK A SPECIALTY 


Write fe Tr circular on the visitors a chance for a very enjoyable visit Chas 
“4 Smith of Smith Bres Qakland, was also in attendance 





subject hling mvention 
Find your letters easily. Nored tape. : 
$2.00 BRINGS BOOK 


S. Edgar Trout 


Efficiency Engineer 
904 Bailey Building PHILADELPHIA, PA. 


| Toh r. Gilmartin, manager of the H. 8S. ¢ cker = 

| Co j back on duty after a month’s vacation in the PROMPT REPAIR SERVICE 

| Yosemite Valley All makes Gold, Fountain, Stylographic Pens. Pencil 
a | }| Cases perfectly repaired and returned day received. 

Whittle Poor, local manager for the Dennison Manu Satisfaction Guaranteed. 

| facturing Co., has just revurned from a visit to the | GEO. P. GAYDOUL, 47 Ane Street, NEW YORK 


factory i 
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A PENCIL SHARPENER 


for general use, at a moderate price—a machine embodying the 
best features of our more expensive Roneo Pencil Sharpeners, 
of which more than 100,000 have been sold throughout the world, 


but at about half the price; namely, $6.00. 












‘Victor’’ Pencil Sharpeners are made entirely of iron and the 
they will sharpen any size or kind of pencil— 
equipped 





best tool steel 
have adjustments for varying the lengths of points 


with deep, concave milling cutters that last for years and 







practically resharpen themselves. 





Pencils are automatically held, fed and stopped when pointed— 
automatic adjustments for different 





no waste of pencil or time 





thicknesses of pencils. 





Small, very compact, and mighty strong. 





Roneo Building 
NEW YORK 





Roneo Company 





Is the @¢ Steel Ledger in 
your Loose Leaf Department? 





@ If you do not already handle the 
time to- 


@ Cesco Ledgers are now made with 


the drop hinge effect —a real flat Cesco line it’s to get 


opening binder. gether. 


@ Full information and dealer’s 


Write 


now while it’s on your mind. 


@ This added feature, together with 
our ten year guarantee, hasmade the 
Cesco Steel Ledger the hest seller 


THE C. E. SHEPPARD CO. 


LOOSE LEAF SUPPLIES 


proposition on request. 


NEW YORK 


PHILADELPHIA: 420 Lafayette, Bidg. 


311 Hudson St. 


CHICAGO: 440 So. Dearborn St. 








APPLIANCES 






























(By Special Correspondence.) 





Chicago, Ill 


0” Augus - Walter J Hills for severa years 
\ presi Peck & Hills Furniture Com 
pany 1351 W is ivenut died at his home 829 
Montrose boule ! He was buried or August 11 
at Rose Hi M Hills was born in New York 
state about rty e years ago and has spent most 
rf is comn 1 ife in the furniture business His 
wif Kate W Hills ind his daughter Zola 
sur hi 

or 

0 of t Chicago incorporations is that of 
the A Clemetse Manufacturing Company This con 
ern manufact high-grade office furniture Its 
office and = factory ire at 216-224 North Elizabeth 
street rhe president of the company is Anton Clem 
etsen, for eight years president of the Commercial 
Furniture Company ater organizing the Clemetsen 
Company, of which he was president until recently 
rhe other officers of the company, Charles J Hol 
man vice-president and Amos F. Olson, sé tary 
treasurer, are ilso. well-experienced men 

* . « 
Duluth, Minn. 

The J. S. R Company which has recently been 
i rporated at Duluth, Minn., with a capital stock of 
$50,000, w facture, buy and sell office fur r 
supplies if ilts and scientific instrument 

Evansville, Ind. 

I Impe« Desk Company, Evansville Ind have 
Is dade ) sales fore Mr Phil Met for 
me wi Be Bros varnish manufacturers Mr 
Metz cov 0 d adjacent territory exclusively 
» tl ts f the Imperial Desk Com, y and 
t Big Six ¢ Loading Association of Evansy 

> . > 

I De f Evansville have nominated for ar 

¢ term as mayor, Benjamin Bosse, president f th 
National Association if Furniture Manufacturers rhe 
lection will t place in November 

. * > 
Gilbert Bosse who is in charge of the wor vhich 


is turning out of its new 


the Imperial Desk Company 
factory reports that business for July and August 
whicl ure sually dull months in the desk business 
ha Dect r satisfactory 

Grand Rapids, Mich. 

At t r nt annual meeting of the Grand Rapids 
Assce'atior rf Furniture Exhibitors the following 
fiiceers and directors were re-elected President I 
\ Hawkins Connersville Furniture Co vice-presi 
dent, Thos. Crane Maddox Table Co Jamestown 
secretary Chas I Reilly, Jamestown Lounge Co 
treasurer, I D. Eldridge, Hubbard, Eldridge & Miller 
Rochester: directors, the officers and E. ¢ Goodrich 
Rockford I I Valentine, Chicago; Max Englander 
New York: I J. Morley and John Miller, Roctrester 
( Pr Limbert Holland Hugo Kanitz Muskegon 
( S. Homer Warren, Pa F. G. Sikes, Buffalo: | S 


Whitcomb, Shelbyvill A r. Smith Mt Airy Pa 
Joseph Flesh, Piqua, O 
a te 
Los Angeles, Calif 
I} Ww vn firm of Barker Bros office equly 
nt i! I furniture cealers of this cit ive 
is sta vided fifty feet : = 
sé 1 floors ft ir st I Vv 
tween Eig Ninth str ts 
. > . 
Minneapolis, Minn. 
I I I a Company is closing out its 
lepartme Minneapolis store to 
the in the stationery departme 
ompany S Paul has ample room, but in M 
apolis it is somev what restricted in space W he ir 
rangements ! made to secure i larger i 
Minnea] s t ompany expects te 
idling ffi furniture at that point At the St 
Paul st it OS i very large business ffice 
urnitu i is other office requisites 
San Francisco, Cal. 
rl i i the Frederick Post Company is 
akir i st « feature of an improved line ng 
abinets ins and blueprints Frederi Post 
head t ipany, is expected on a visit t the 
San Fra s headquarters early in September 


I M loner 


Manufacturing 
Francisco 


Jenkins Co 


Making 


* * 
of the Meilink 
visiting San 
with the { H 


special representative 
Company, 


headquarters 


has been 


his 
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United States Bank-Notes and 
“K .B.”’ Blanks Are ona Par 


so far as workmanship can go to give 
the stamp of quality to securities. 
They are steel engraved like a bank- 
note. They look like money. They 
feel like money. Crisp currency— 
that’s the idea! The only line of 
steel engraved blanks on the market. 
Do not confound them with other 
or lithographed blanks. This propo- 
sition should appeal to stationers 
and printers. Samples and prices on 
application, 


Kihn Brothers Bank-Note Engravers 
99-103 Beekman Street New York 








The BELDEN a 


A MODERN OFFICE NECESSITY ean ee ci then where 





ed, as wanted. Ma ikes pern f important 
COSTRUCIN»  emialenice de an 


iteed not to chip, pee 
Handyp { ked in « 


ADVANTAGES Se eee 


ae 


randa easily tak a as no sound of writing can 

be heard in the ‘phone Holds any scratch 

pad or scratch paper securely. A strong 

attractive addition, of evident utility, t 

desk telephone. No office complete without 

he Handypad. ' Retail Price 50c, including 4 pads of paper. 


DEALERS—STATIONERS—SPECIALTY MEN 


WE HAVE An especially attractive proposition for live dealers everywhere. We refer 
inquiries, supply literature, circulars, etc., and on your first order for twelve or 
more Handypads, we supply free, a dummy telephone for demonstration. Your profit from 


1 


100% to 150% on every sale Get ready for the fall campaign today. 


Belden Manufacturing Company 
EXCLUSIVE MAKERS) 
2303 S. Western Avenue, - | - ~~— CHICAGO, ILLINOIS 














ROLL 
TOP 
DESKS 


FLAT 
TOP 
DESKS 


TYPEWRITER 
DESKS 


STANDING 
DESKS 


Golden Oak, Office Oak, Weathered Oak or Earl 
Ca talog on Req uest English. Seats put together with Lindermann’s 

dovetailed joint. insuring durability, and equi 

with — fg. Co. *s chair i irons. Standing arm 

to match. 


BENTLEY & GERWIG FURNITURE CO. | eens wi cTONE CO. 


Parkersburg, W. Va., 











YOU WILL KNOW 








4273-527 











Absolute Chair Satisfaction 
When You Know Our Line. 


We manufacture a complete line of office chairs backed 
by over half a century of practical, experience and give 
the utmost in both quality and style. 

All That You Can Ask of a Chair. 


The cut shows one of our ideal office chairs made of 
highest grade selected quartered oak and finished either 


U.8.:%. Established 1857. 
Gardner, Mass. 
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A lever action wire staple binder | 
of strong and simple construc- | 
tion. It holds 100 heavy wire | 
om ES staples, binds to 4 inch and is | 
equipped with our patented || 

anti-clogging device. Can be fastened to table or platform. 
The staples used in the Acme machine are made of bright tinned __ {jj 
steel wire, mounted on poplar sticks, secured by best quality red rubber |!) 
| bands, passed through gauges to insure uniformity, and are packed five 





thousand in a box with directions for use printed on the labels. 


The Acme No.1 Binder may be used for binding commercial papers of all 
| kinds and is used in thousands of business offices throughout the country. 


You can share in the profits 
| on this popular binder. 


To responsible dealers we shall be glad to send full particulars of our selling pro- | l 
position. This is a specialty in which there is a large margin of profit and which will | i 
pay any dealer to display and advertise to his customers. | 

| 


ACME STAPLE CO., LTD., 112 N. 9th St.,Camden,N. J. |) 


1] 

| 

Canadian Representatives: Ernest J. Scott & Co., 59 Peter St., Montreal, Canada | 
} 

| 

| 


CMANOAAUMNALUL NNN A 


OFFICE TABLES 


A complete line shown in our new catalog n a 
way that helps make sales. You will not know 
how much until you have it. Send for a copy. 
































LOUIS F. NONNAST SONS 


1015 N. HALSTED ST. : : : CHICAGO 














(By Special Correspondence.) 


Boston, Mass. 


Hill-Smith & ¢ are working 


among contractors and builders as an 
only one of the many fields to which the 


principle may be applied profitably 


Chicago, Il, 


George W. Morris Jr has just becom Cl igo 
sales manager for the Stationers’ Loose Leaf Company 
ind has opened offices at 606 Heetis rd bui g 

H. E. Nort! who represents the Kalamaz Loo 


Leaf Binder Company at 108 West Monroe street 
reported to have largely increased his business s 
the opening of his new store and his display 
considered one of the best in Chicago 


Cincinnati, Ohio. 


From the me of O. H. Timberman of the ¢ 


office of the Sam’l C. Tatum Company, comes the a 


nouncement of the birth of a daughter, Dorothy He 


Cleveland, Ohio. 
Word has bee received from Leon I Ally 
land manage the Kalamazoo Loose Leaf Binds 
Company, that Oscar Russell Allyn has arrived i 


world and that he is in possession of a good pai 
lungs and a lusty voice Oscar, senior, is very roud 


of this, his first grandson and claims that 
destined to become president of the United St 


umbassador to England 


Detroit, Mich. 


In a recent number of The Efficiency Bulle 
house organ of the Kalamazoo Loose Leaf Binder ¢ 
pany there is reproduced a letter which Char 
Wigginton wrote from Detroit Mr. Wigginton quotes 
part of a letter sent him by the editor of Office Ar 
pliances and makes his own comments ure 


decidedly interestir 
Kansas City, Mo. 


On August 21 the capital stock of the Irving-Pitt 
Manufacturing Company was increased to $1,200,000 f 
which $200,000 is preferred stock and $1,000,000 
mon rhe officers of the company state that t 
amount has been subscribed and that no stock i 
market It is expected that the new eapitalizat 
permit of important developments it the 


| business 


New York, N. Y. 
H. W. Walker, for three years connect 
other prominent loose leaf concern, is now vice 


| and New York manager for the Trussell Manufact 
| Co., Syracuse, N. \¥ Mr. Walker began to 


trade in the eastern territory on September 
‘Gilt Edge line of loose leaf devices ought t 
worthy New York representative in Mr. Wa 


. . . 
rhe Sam ( Patum Company has bee 
the trade prospecti on their desk pads 
books and office punches lo the dealer wl 
posted on the field of office appliances this 


will be of interest 


Philadelphia, Pa. 


On September 1 the firm name of the Ka 
Loose Leaf Sales Co. became the Kalamazo Sales ( 
and the business moved to the new store at 8 Soutl 
Tenth street, which is in a much busier localit thar 
the quarters before occupied There has bee 


in the management of the company 


rhe Manco ¢ t the house organizatior 
| liam Mann Company, manufacturers of the Ma 
| line of loose leaf goods, has planned for Septen 
outing to Valley Forge rhe programme 


|} been prepared pr ides for field sports ir 


games 


San Francisco, Calif 


( M. Gibs » was formerly with the Ka 
lose leaf pe ‘ s now with the s 
ment of Payct, Stratford & Kerr Mr. Git 
sidered ul eX] t ind his experience should 
uable to hin new connection 

* * « 

a. 2 Upham, representing the Boorum & Peas 

Leaf Book Company, started on his fall tri 


| time ago, after calling on the trade here 


Payot, Stratford & Kerr recently placed an ] 
with the Pacific Gas & Electric Company for 500 


current binders of the Kalamazoo Loose Leaf Company 
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A Farmer || . : 
Best Made and Best Known | 

K that . 
hows a 2] is a strong combination that WINS and HOLDS CUSTOMERS Se 
when he buries his seed he Si a 
loses sight of it only tem- SS @ Our desks are not a 
porarily to regain it many S23] thrown together to rer : SA 
fold in the harvest. Apply SS meet a price in con- 4 
just that principle to your SS struction, but are 
ribbon and carbon business. S¥I made to meet t’e 
No dealer who has faith in S} highest standard 
his own good judgment will required—the re- 4 
hesitate to invest in what sult of many years NZ 
is sure to bring him back of careful planning Y 


within a short time not only 
his principle with interest 


for persistent bet- 
terment. 





T iA Al 
NSANSN 




















‘Fe Zien! 
but also the oppo 1S SF ; = 
u 7 the PP rtunitie area @ Yourcustomers will quick- ee 
ot repeated orders in the 7 ly recognize the true basic 34 
future. We welcome you Sy principles of making: qual Sy 
; : zv<g ity and style. An 
to investigate and we are Sy © Beet | , , ee N tter what you [ex 
7. ° : <a! est let us mail you complete catalogue showing fu ine. o matter W. Ooh 
confident you will find in Ss ie chainde B 
BS want—we have it. a 
© ° <3! i 
the merits and reputation of Sod R 
Zl i= 
ath Ki 
s7, SS 
~| TELL CITY DESK C 4 
Be OMPANY, Tell City 
Be , Tell City, Indiana | 
oy 
Rats , Si 
ORO IRR ORI ORI IRE ORC RECO BRIM RC EERE IRE INR OREN 
BRR IR ROR ORO RRR EK OR REN ERE ROR GREG TERE GBEN 


Ribbons and 
Carbon Papers Handy for the Desk 


A CONVENIENT ASSORTMENT OF 





a proof that what you in- P 
vest in them is sure to bear | Adh ' 

fruit in satisfied customers Dowmioow esives 
whose return business will 
net you in profit many times 
your original investment. 
We make the statement as 
positive as it is because 
other ribbon and carbon 
dealers have done just this, 
and we know we can help 
you to realize from your 
ribbon and carbon sales pro- 
fits which you may not have 
thought possible. Take the 
first step toward an agency 
for the Du-Ra-Bul brands 
of profit producers and 
write now for information. 





ADHESIVE OUTFIT NO. ll 
Price 25 cents 


With this outfit you have always at hand the right 


R € p u b | ic 5 D 0 d ge adhesive for the work to be done. 


Glue - Strong Mucilage - Medium Paste - Mild 


or sale by stationers 


Mfg. Co. ee. 
Pearl and Prospect Streets Dewwioon Mlanufachning Sex 


- rwT r . THE TAG MAKERS 
BROOKLYN, N. Y. BOSTON NEW YORK PHILADELPHIA CHICAGO ST. LOUIS 


LONDON BERLIN BUENOS AIRES 
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Laie appearance and efficiency of the modern office is receiving 

more and more consideration each succeeding year. The value 
of your office furniture depends upon its utility, serviceability and 
harmony of design. 


These considerations have been successfully met in the 


GRAND RAPIDS 





MATCHED OFFICE SUITES 
IN OAK AND MAHOGANY 
It is just as economical to furnish your office correctly and 
efficiently, if you select a Stow-Davis Suite. Single pieces or com- 
plete suites may be had. Among the Stow-Davis business tables 
is a pattern for every business need. Catalog on request. 


Stow & Davis Furniture Co., 70 Front Ave., Grand Rapids, Mich. 

















OMECO 
STEEL OFFICE FURNITURE 











Have You Investigated 


* 
the merits of OMECO Steel Office Furniture? If so, you have 
no doubt noticed the neat, simple and strong lines which char- 
acterize our product. 

It has been our aim to manufacture stock desks, tables, filing 
devices and special equipment in which the workmanship, ma- g» 
terial and finish are of the highest possible grade. ® 

How well we have succeeded is evidenced by the fact that 
during the past two years the demand for OMECO Steel Office 
Furniture has exceeded our expectations and taxed our factory 
to its utmost capacity. 

Our manufacturing facilities have been increased so that we 
are now prepared to place our agencies with a few more high 
class dealers. 

Catalogue and particulars will be sent on application. 
Write us. 


THE O. M..}EDWARDS CO., Inc. - Syracuse, N. Y. 








Sepiembe ’ 





(By Special Correspondence.) 


Chicago, Ill. 


F. W. Neely, secretary of the Neely & Peacock | 


is now on an extended western business trip 





says business is good,’’ and his claim is substantiated 


by the number of orders which are daily reaching 
home office in Chicago It is not difficult to 


stand why Mr Neely gets results when we remember 


his genial disposition which is appreciated 


western trade if anywhere 


The company reports very gratifying results 


its new advertising campaign mentioned in 


numbers of Office Appliances The object of this ad 


vertising plan is to educate the dealer and the 
sumer to the quality and worth of Buckskin t 


writer ribbons and carbon paper 


: £6 

R. E. Everwine, vice-president of the company 
a northwestern trip to employ his convincing n 
to demonstrate to the trade that a permans 
protitable trade lies in the Buckskin’’ products 

. * . 
Cleveland, Ohio. 

The house of Hiram Straus & Co. has incor 
under the firm name of rhe National Ribbon & 
bon Co.”"" George W. Savage and A. ( Lebenst 


have become the active members of the firm 
Savage has been superintending the manufacture 


\) 


pe 


the company’s line for over twelve years He 
expert in the inked ribbon and carbon business 
the trade is assured of the same care and attent 
experienced dealing with the old firm Mr. Lel 
burger will take charge of the sales department 
it will be some time before he will be able t 
the trade, and in the meantime the company 
orders to supply immediate needs rhe new f 
make every effort to produce the best results 
factory so that high-grade goods and etl 
may be at all times relied upon 
. a 
San Francisco, Cal. 

Whitedge Efficiency earbon paper, made by the 
M. Storms ¢ New York, is being introduced t 
trade here by the Pacific Coast Specialty Sales 
which has the agency for the entire coast 
S. Crocker (C¢ recently put on a very effs 
dow display of this line 

SOME STENCIL MACHINE NEWS 
San Francisco, Cal. 

Patrick & the big stationery supply 
having great success with the Ideal stencil ma 
They have installed their machine with some 
biggest concerns in San Francisco, and since tak 


the agency for the Ideal, have made their 


sit up and take notice 


. * 
St. Louis, Mo. 

Percy J Lawrence recently moved to St La 
his old home in Belleville Il Mr. Lawrence 
St. Louis agent for the Ideal Stencil Machi 
and his work is ways been worthy of praise 


Berlin, Germany. 


The Deuts \ es Exporthuas ru 
the Ideal ste machine for Germat ind A 
Hungary r t iblished a eat ita 
tl Idea hit i tl 

irking Mr Kozus t 
I \ I ! i 
il t ‘ I i 
Austi HH M ‘ 

* 
B Eq S 
\ \ 
* @ 
A $50,000 Fountain Pen Company 

W ‘ I ter dad ¢ Ht. Be 
Springtfic M t ited 
RMA S e Warr I La 
Pen Company manufa 

. 
To Sell Typewriters. 

The Easte Pypewriter ales Compa 
been incorporate at S500 ¢ Washington, D 
to manufacture bury and sell typewriters and 


writer supplies 
James H. De Pue, James L. Finney, and Charles 
Pfau, all of Washington. 


The names of the incorporators are: 


A 
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A Square Deal for the Dealer 


Actual sales prove the superiority of the 
Webster Improved Pencil Sharpener. 
People want it when they see it, because: 


Simple—Absolutely noth- 
ing to get out of order— 
least turns of handle to 
sharpen. 

Permanent — The cutting 
is done with 39 knives in- 
stead of one—these are allon 
one disk which is tempered 
so that they do not get dull 
quickly. 

Dust - Proof Chamber — 
Tocatch shavings and dust. 
Easily removed by a “twist 
of the wrist.” 





Pencil Sharpener 


s easily sold because you can so easily show its exclus- 
ive advantages of fewest parts, durability—light action 
and quickness. 

It is more profitable to you because it sells ea sily—it 
gives better service to your customers than any other 
sharpener they can buy. 


F. S. Webster Co., 338 Congress St., Boston, Mass 




















































‘*The 
New 
Cincinnati’’ 


4" and 5" Capacity Ledgers 


Manufacturers have for years poo-pooed the idea of a 
ledger with a greater capacity than 3” minimum. 

We are ‘he only manufacturers who can furnish 
a four-inch and a five-inch Ledger and we have dem- 
onstrated that, in many cases, these large capacity ledgers 
are extremely practical and very desirable. 

Our 4 in. and 5 in. ledgers expand fully 100% and are 
built for strength and beauty. 

We guarantee these ledgers to be fully as strong as 
any 3 in. ledger ever produced. Ask your customer how 
he feels about it, then have us send you a sample ledger 
for your inspection. 


The Tenacity Manufacturing Co., Inc., 
READING, CINCINNATI, U. S. A. 














A Money-Saving Offer 
$4.50 Value for Only $3.30 








OFFICE APPLIANCES one year (new or re- 


newal) with Commer- 








cial Law prepaid to same or different address for about 
the price of the book alone. 


THE MAGAZINE for 1913 to be better, more helpful than 


ever. A new department of strong appeal to sales managers and 
advertising men to be added. 
CONSULTING DEPARTMENT free to all subscribers. 


Gives free letter service invaluable to man- 
facturers, dealers, salesmen, purchasing 
agents, advertising men, bankers, ac- 
countants, commercial teachers. 


MERCIAL 


THE BOOK, Commercial Law by John LAW 
Aldrich Chamberlain, 336 pages, 7”x9”, half _——— 
red morocco binding, gold title, covers funda- ae 
mental principles of law as applied to busi- 


ness in general. Special reference to Com- 
mon Law of Commercial Transactions. In- 
cludes contracts, agencies, partnership and 
corporation, negotiable instruments, bank- 
ing, insurance, loans, common carriers, trade 
marks, trade names, wills, courts and legal 
remedies, etc. A valuable book for every 
business man. 


[he book prepaid with OFFICE APPLI- 
ANCES one year, $3.30. Send all orders 
direct to 


The Office Appliance 


417 So. Dearborn St. 


Company 


Chicago, Illinois 























Your Coat of Arms 


if you have one, is not of itself likely to be of much value to you 
on this side of the ocean unless you can back it by something 
substantial. Actual accomplishments appeal to the Ameriean 
more than mere name and reputation. 


Because of what Crown typewriter supplies have accom- 
plished and are doing every day under the test of service, the 
trade in this country has !ung associated quality and value with 
the name and trade mark of 


and 


Brands 





They are the sign that your customer is getting the highest 
value for what he expends. He isn’t paying for only a name. 

We couldn't begin here to tell you about our products.. We 
want to prove what claims we have to make by placing before 
you samples and data concerning our proposition to dealers. 
We assure you you'll not regret dropping us a card to the effect 
that you are interested. Do it now. 


CROWN RIBBON & CARBON MFG. CO. 
Rochester, N. Y. 


Foreign inquiries solicited. 
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IF YOU ARE SELLING BOARDCLIPS-- 
The DUBL-GRIP Clip (iris 


takes up only +” of space on the sheet, yet it hangs 


on like a bull dog. 
It will GRIP the atten 


The two clips are independent of each other in action. 
This makes it possible to insert memos under one 
without affecting the grip of the other. 

Radically new and thoroughly practical. 


ful seller. 


SAMPLE OFFER: 
packing and we will mail you a complimentary sample. 


Build up your board clip trade with the Dubl-Grip. 
THE C. SPIRO MFG. CO., 104 West 10ist St., N. Y. CITY 


tion of your customers, too. 


A wonder- 


Send 25c to cover postage and 








right te 





Heat ar 


Send for samples, « 
I protect you in the market, in the 
tract in advances in price. 





you or money 
INKS (all: 
from the can. 
tect satisfacti t 
DUPLICATORS (al! kinds), flat pans or 
best of its kind. 
tion is the best duplicator, bar none. 
id cold do 


DEALERS—STATIONERS—TYPEWRITER MEN 


irculars and prices on quantity 


I AM THE WAX STENCIL & INK MAN 
STENCILS—INKS—DUPLICATORS MY SPECIALTY 


iform, the right strength 


mper, paper absolutely ur 
4 1 ™ 
DaCK quick. 
, 

olors 
Quick drying 
m guaranteed. 





guarantee quality fi 
Any 


affect it. Outwears gelati 


ders 
quality, and on a con- 


better quality for a little 


Send for sample 
The finest, smoothest, clearest inks to be had. 
bright colors. 
an on request. 
omposition hims 
rst, then pric« 


| # A. HEYER CHICAGO, ILL. 


lower cost. Wax the 
and thickness. Must please 
s and prices. 

Never fade, 
Put upin 1, 5 and 10 pound cans. 
Mention color wanted. 


=) —" 
spol OFT leak 
Per- 


Any size any price. Each the 
My new Eureka Clay Composi- 
Oo gelatin, Nn gl 


size up to 6 feet square. uc 


nl0tol. 


116 N. La Salle St. 











THE 


BEEGEE 
Perfect 
Ink 


Eraser 


THE BEEGEE 
COMPANY 


1133 Broadway 
NEW YORK 























OFFICE 


Keep Important records where you can 
find them—where you can refer to them 
A glass top on your desk 
enables you to have your appointment 
sheet, price-lists, salesmen's schedules, 
maps, discount tables, etc., constantly 
before you—clean and unrumpled. In- 
valuable where busi..eas is done over 


at a glance. 


the phone. 


Tell us now the size cover you need. 


dresser. WRITE TODAY. 
COohicego Mirror 


STORE 
store counters. First 
ance-—are absolutely sanitary. 


does not absorb liquids like wood 


clean and fresh. 


& Art Giass Co., 





Glass tops are the ideal covering for 
They keep the 
woodwork free from dirt and scratches. 
Give the store a neat and clean appear- 


musty smelling counters. Always 


Let us quote you a low price on glass tops—for desk, counter or 
Dealers fiad this a profitable line to carry. 


aan 











FRIEND to the book- 

keeper and every other 

user of pen and ink. It 
erases quickly and smoothly, 
without the use of blades or 
acid, and does not injure the 
fabric of the paper. 


The cutting surface is a brush 
composed of scientifically pre- 
pared fibres that cannot dull 
The eraser is always ready for 
immediate use. 


Now used in The White House 
and various departments of the 
U.S. Government at Washing- 
ton, D. C.,and in State and 
City Departments in almost 
Every State of the Union and 
by all the largest Banks and 
Corporationsin the country, 


DEALERS 


Every user of a pen is a pros- 
pective buyer and a demon- 
stration means a sale. 


Write us for further informa- 
tion and dealers’ discounts. 














HOME 
Put a glass top on your dresser or 
chiffonier and you'll wonder how you 


ever did without one. Easily cleaned 
4 and a protection to the woodwork, 
Glass 

No 








223 N. Clinton St., Chicago / 





Septem 


DUPLICATING 





(By Special Correspondence.) 


Chicago, Ill 


I M. Coxor ( icago manager for Tl 
Lettergraph Company, is about to sever his 
with that company Mr. Coxon has for 
been connected with the Writerpress, for 
and a balf as manager of the company’s Chica 


During the time of Mr. Coxon’s ineumbe 


pany reports, the olume of sales for this 


been larger than during any similar period 


Edwin ¢ Barnes & Brothers, the Chicag 
tives of the Edisor dictating machine 
business men a cordial invitation to visit the 
booth at the Chicago business show and . 
improved all steel dictating equipment giving 
attention to the Edison Auto-Dictation I! 
marks an epoch in dictating machine ist 
manufacturers laim that by the use 


the dictating machine may be applied to 


any man evel where stenographers wet 
thought absolutely necessary rhey lai 
index that it affords a perfect mechanica 
communication between dictator and typist 
* * 

rhe entire Chicago selling force of tf A 
Multigraph Sales Company, Cleveland, © 
back “‘on the job all vacations having ) 
September 1 the Chicago organization celebra 
Day by a sales convention at which plans 
for making even better records than ha bet 
from the Chicago district 

Edwin Oliver of the mechanical depart 
been transferred to Philadelphia and his 
been taken by Frank Nelson 


business show t 


During the week of the 


office expects a isit from the company’s y 
sales manager and from the advertising tL 
who will probably come to Chicago to assist 
Chamberlain Jr and the local sales for 
exposition demonstrations of the Gammet 


graph 


San Francisco, Cal. 


The H. 8S. Crocker Company has lately beet t y 


on a series of very effective window displays 
appliances. One which attracted considerable att 
made the Mailometer mailing machine a! t 4 
dressograph the central features 
> > >. 
New York, N. Y. 
One of the devices of foreign manufacture 
now being pushed on the American market 
‘‘Parlograph,”’ a dictating machine for which ag 
are being assigned by the American Parlogra} 


pany, 2 Rector street, New York 


There has recently been incorporated in New \ 


Gardner Addressing & Mailing Machine Company 


company will acquire inventions and patent rig 
machines such as described in its name Phe 
signed to the articles of incorporation are W i? 
Ellett Valentine, Bernard J. O'Rourke, and Ma I 
Elliott Valentine Bernard J. O°’ Rourke, and Ma 


Nutting 


Montreal, Cauada. 


The Duplicator Manufacturing Company 


a Canadian branch at Montreal, Quebe« R 
Burry is manager of the new office and holds 
$10 Shaughnessy building, Montreal 
Would Handle Small American Specialties 
racon Bros Limited $7 Cannon street Ma 
ter, Eng., will be pleased to hear from America 
ufacturers of small office devices not alreads 


sented upon the English market 
Tacon Bros. are wholesalers and sell to st 


only, and do a large business in stationers’ sp 
including letter-filing 


cabinets, 


arch files, str 
other stat 


devices, 
perforators, clips and all 


specialties 

















‘ 
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OFFICE APPLIANCES 147 














The Law 
of Inertia 


holds true in the commercial 
world just as surely as in the 
realm of physics. It takes 
energy and effort to start 
something going. And if, 
after that, you want to stop 
it you'll have to expend an 
equal amount of energy. 


Are you one of those dealers 
who, perhaps from lack of 
time, perhaps from inertia, 
have failed to investigate what 
possibilities there are for you 


: World and 
TuxedoBrands 


of 
Ribbons and 
Carbon Papers 


Then you are the man whom 
we desire particularly to inter- 
est in this advertisement. You 
know that to achieve anything 
worth while requires effort. 
And we know we have some- 
thing worth your while. Con- 
sidering that the end in view 
is a highly profitable business 
for you, and that the amount 
of energy necessary to get 
started is so small, we'll be 
surprised if we don’t receive 
your letterhead with the 
request for samples and for 
special agency terms. And, 
once interested, we know you 
won't want to stop. 


International 
Carbon Paper 
Company 


206 Broadway 
New York, N.Y. 








CRANE LADIES’ STATIONERY 


Sold by All Stationers and Booksellers 


| These goods are suited to the tastes of the most select trade. 
aS = Their merits are known the world over, and they yield a prof- 
Thie Trade Mark it to the dealer. Once tried, the purchaser becomes a regular 


every box 
customer. 





Presented in the Following Styles and Qualities: 


SUPERFINE QUALITY. EXTRA SUPERFINE QUALITY 
Inlight Blue Boxes, containing } ream of Note Paper each, in Lavender Colored Boxes, containing } ream Extwa 
and in separate Boxes ? thousand Envelopes corresponding. Pine Paper each; in like Ba Boxes are En to Sa 


ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 
Our Papers are supplied in Bordered Goods and o 


cia\ties by EATON, CRANE & PIKE CO., Pittsfield. h Mane, 
and 225 Fifth Ave., New York, whose boxes bear the word Ps e be On, Mass. 
’ 


*CRANES” containing our goods. 














“Presto” Coin 1 Mats Save Time—Avoid Trouble 


INVALUABLE for the store, office, coun- 
ter, or paymaster’s or teller’s window. 
MADE of best grade gum rubber. Never 
slips, cracks, hardens, or loses its life. 
Cups adhere to any smooth surface. No 
prongs or ribs to break or be pulled off. 
Coins easily picked up from any part of 
mat. 
RETAIL PRICE 60c POST PAID 

STATIONERS, write today for literature 
and attractive discount in quantities. 


H. H. HELLESOE, Sole Manufacturer, 2444 Ainslie Street, CHICAGO, ILLINOIS 


























IN and OUT 


A* indispensable tabulator for office use. This 
~% sign shows whether an office man has left the 
place or is somewhere in the building. Especially 
useful for large offices and offices in large factories. 
Salesmen on the floor of wholesale houses. Keep- 
ing track of delivery wagons, etc. Made of oak, 
and polished, with names on brass plates in black 
letters. Several hundred in use. 


Satisfaction Guaranteed 
IN & OUT SIGN COMPANY 
PORT CHESTER, N. Y. 
Reliable Agents and Brokers Wanted 





Size 1S in. x26 fn. 








17 Quincy St. 
Chicago, Ill. 








You'll Never Know 


What comfort in writing is, 


Until You’ve Tried 











2) 
CIONINNW A 


oA SNOWOTSTYO i 














° 


ST 
Pe 
8 oF Samples sent upon application. , 





° 





A. L. SALOMON & CO., Makers, 345-347 Broadway, New York 
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(By Special Correspondence.) 


Fire-Retardant — No Warping | Regen, Terwer . 






S. Garmann Clausen has been appointed orwexg 
f } , 
V igent for the Barrett adding machine M ( 
= 
ermin proo | will operate fror Bergen as a center 
j & 2 4 
These are onlv some of the features we offer vou in these | Chicago, Il. 
oa i 1 me 4 F } Anthony Joysce \ has for the past two and 
as behind hich ; ars ~ manufacturing , 
_ ' . ire < ’ . lanuta ing vears been district instructor and assistant to 
experience district manager of the local Burroughs Adding M 
chine Company offic on September 1 became get f 


of the Meilicke Calculator Compa 


sales manager 


The Adding Machine Department of the An 


Berger Steel Filing Cases | oi’ eiins ee ne Wiaias, Shatin 


was a record breaker, the sales of the company’s 
The Armor Plate of Modern Business 


$35 adding machine exceeding on that day all 


records 


Reports from the Chicago office of the Burroug 


d (ts l stu Tr ‘bor ms , —_F 

1 mm well, stick or harbor ger Adding Machine Company indicate that fl dist 
went above its sales quota for August whicl 
sidering the season of the year, is especially encourag 

A fire started in a drawer of a Berger File would not even spread to the drawer above. The double | '™* Representatives from the factory and hom 

: a . . fice at Detroit will visit the Chicago office and 

steel wall construction offers you the maximum of Filing Case protection against flames part in the Burroughs demonstrations during the ¢ 

cago business show 
Write today for catalog 
7 Charlottenburg, Germany. 


leetzman & Co Ltd., has recently been orga 
capital stock of $100,000 to take up the 


The Berger Mfg. Co., Canton, Ohio i Oe, ae ONY Se Sieh ve 


‘ P ae oa } man and Paul Van Gulpen are the principal part 
Agencies in all principal cities with English nd French capitalists The 
Eastern Display Rooms New England Display Rooms maintains branches in Manchester and Londot 
lith A nd 22nd St »86 Devonshire Stree  # 2 
Boston, Mas Cincinnati, Ohio. 


New York, N. \ 


Reports from the Ww B. Carpenter Company 
dicate that a good business is being done in the At 












































ean Can Company's new $55 adding machine fo 
’ *| the Ww B Carpenter Company are the Cin 
| agents 
TERRELL’S STEEL CUPBOARD knee 
I A Belt i local inventor has just placed 
Makes Your Office Papers Fire and Theft-Proof ee ee ee ee 
rollers Results are gotten by turning these 
——— so that the answer appears in an opening I 
5 Office and factory supplies Dalai iaaie nn ts tes tek ed eee 
demand safeguarding as a 
part of your working cap- — ae a 
: ital. By keeping your The Ellis Adding Typewriter Compan 
i di records, papers and all in- nounced the appointment of Ferest H. Montage 
; ‘* . yenera| sales nanagetl 
~ flammable articles of value 
in a Terrell’s Steel Cup- San Francisco, Cal 
board, you can feel safe Wall, Nichols & Co., the largest off 
against any emergency, for ee weer ere eee ore 
° ° Db - machines in tha territory superceding t a 
it protects your smaller | Supply Company the same city. Mr. Wa 
— ees valuables “as securelv and San Francisco recently and While here placed 
. ~ ¢ oe with W W Erskine, California sales manage! 
efficiently aS a watchman Dalton company for eight machines of vari« 
*y does your vault. + 
,. : W. W. Erskine says the record of sales for Aug 
aN Shelves and spacing accord- | St Wide eee of ie Salome ctateny & the bent 
et. . . 1 is sta sh 
see ing to requirements. Baked 





aoe © e ° 
am enamel finish—black, olive Wilmington, Del 















green Or maroon. rhe Automat Computing and Invoicing M 
Company of New York, has been incorporated at S31, 
Oooo under the laws of Delaware rhe names 
° ° incorporators are ( BK. Bishop, ¢ J Ja 
Dealers will find their profits H. W. Davis 
- 
on this line assured by ITALY. 
L'Ufficio Moderno (Milan), July 1.—In ack 
a steady demand. news items this number presents a system arg 
entitled rhe Benefits of Organization translate 
the French magazine Mon Bureau rhe ott 
° important articles in the issue are Ihe I'v 
TERRELL’S E UIPMENT CO Hilton Street Contests at Pavia’ and “The Office Appliances Ex] 
*°9 Grand Rapids, Mich tion at Monaco 4 number of excellent illustrat 
booths at the Frankfort business show 
important place in the magazine 
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HIS 


TRADE MARK 


to amanufacturer represents 
something akin to that which 
the flag of his nation repre- 
sents to a loyal citizen. It 
is a badge of honor—a dis- 
tinguishing mark—an ¢m- 
blem to be proud of—to be 
kept above reproach, and of 
spotless reputation. 











The Meilink emblem 


represents a standard o 
superior quality that has 
never been equalled in its 
line. It represents ex- 
treme care in selecting, 
and expert workmanship 
at every stage of produc- 
tion, from the time the 
raw materials are received 
from their respective 
sources until the last oper- 
ation is completed. 


One thought dominates 
our organization and im- 
presses itself on every 
operation that enters into 
the finished product — to 
build for the future and not 
for the sales of the moment. 
To build so scrupulously, so 
soundly and so well, that 
the lapse of years will find 
in our customers a sense of 
service rendered and value 
received 


The Meilink mark is your 


guarantee of quality and 
complete satisfaction to your 


customer 


EILIM 


PROTECT YOUR VALUABLES” 





‘*Wherever Fires May Burn or Thieves 


May Steal’’ 


The Meilink Mfg. Co. 


Filing Safes — Office Safes 
Home Safes—Security Boxes 


1738 Oakwood Ave., TOLEDO, OHIO 
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Prestige 
and 
Assurance 


are big factors in business but they are often gained through seemingly trivial 
things such as the well furnished offices and other outward appearances. 













The American business man is fast recognizing the necessity for proper “settings” 
or fine furniture. Live dealers everywhere from coast to coast realize that no 
Tables are tetter suited for the modern elegant business office than St. Johns—more 
than St. Johns broad margin of profit makes it worth while. 







irity and to just what extent this popularity extends 






This explains St. Johns popul: | ) c 
may ke judged from the fact that the output of this table company is the largest in 
the world. Everywhere you will find these superb tables—each one a handsome 






tribute to any office— whether it be that spacious and dignified office of the bank 
or the less assuming office of the printer. St. Johns manufacturing equipment 
and efficient methcds for table-making make it possible for them to offer in 
Their 1913 catalog is full of 


Send for ‘t today. 







St. Johns Tables very liberal margins of profit. 
exquisite new patterns. It must surely interest you. 


St. Johns Table Company 
Cadillac, Michigan 











The Man 
At the Desk 


knows that few things contribute 
more to Efficiency than a comfort- 
able chair—such as, for instance, 
that shown in the cut, or any one 
of the broad line we are prepared 
to furnish you. All are ornaments 
first to your store and then to your 
customer’s office. 









We can’t begin in this space 
to tell you about our proposition 
for dealers. Our catalogue is 
written for that purpose. A word 
from you brings the catalogue. 






No. 1900—6W 


“The Chair That Feels 
as Good as It Looks” 


S. K. PIERCE & SON 
Station “A” Gardner, Mass., U.S.A. 


New York Warehouse—273-281 State St., Brooklyn 
Boston Warehouse—96-102 Cross Street 














eats SL AE AL Wee oa 
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The head of the 
department finds 
the Dictaphone just 
as infinitely per- 
sonal in its service 
to him as his tele- 
phone. Not only isit 
working alongside 
his typewriter, but 
it is at his own el- 
bow, at his person- 
al service, aiding 
him and expediting 
his work a hundred 
times a day. A Dic- 
taphone dealer will 
tell you that every 
installation of Dic- 
taphones he makes 
and maintains 
keeps him just so 
close with the de- 
partment head— 
get that? 


‘‘Dictaphone Dollars’’— 
a free book for dealers. 


TAE DIC TAPAVNE 


104 Woolworth Building 
NEW YORK 


Columbia Graphophone Company 
Sole Distributors 














There is a value not to be under- 
estimated in building a business 
with goods of your own imprint 
and brand. Prominent dealers in 
all parts of the country attribute a 
large measure of their success to 
having their goods sold under their 
private brands. 


In the ribbon and carbon field 
this advantage is plain. There are 
so many cheap grades on the mar- 
ket that when a man gets hold of a 
ribbon or a box of carbon paper 
which gives satisfactory service he 
wants to know where he can get 
more of the same _ kind. That 
means repeat orders. 


Goods made by the U. S. Type- 
writer Ribbon Mfg. Co., put up un- 
der your own brand, will bring you 
repeat orders. They are made up 
to a standard which will satisfy the 
most particular customer you have. 
And if your ribbon and carbon de- 
partment is booming it will influ- 
ence and accelerate the sale of 
every article you carry. 


The first step toward this 
proposition is for you 
to write for samples. 
- There is no time 
like the pres- 
ent, so do it 



























September, 1913 





Oo | YPEW RITER 
) 








(By Special Correspondence.) 


Boston, Mass. 

The Model Typewriter Inspection Co. have removed 
to a very handsome store at 164 Devonshire street 
directly opposite their old location, and there is 
question but what this concern now has one of th: 
best equipped stores of its kind in New England The 
stock of machines carried is of the finest grade and 
assortment, and the business is constantly growing 
The sale of the Ccrona Typewriter, which has been 
constantly on the increase, is only limited by the sup 
ply of machines, as up to date the demand for this 
little macbine in this territory has exceeded the 


supply 
. . . 


The L. C. Smith Typewriter Company have removed 
to the store at 165 Devonshire street, formerly 
cupled by the Model Typewriter Inspection Co., an4 
have excellent quarters for handling their increased 
business, 

Ss . > . 

R. J. Taylor has taken the agency for the Pitts 
burgh Visible and reports good prospects for the sale 
of this machine 

. . > 

““Steve’’ Brown, formerly with the Remington Type 
writer Company of this city, now with the same com 
pany at Springfield, Ohio, made a visit to his old home 
here and called on his old friends 

. > . 

S. Lambertus, formerly with the L. C. Smith Com 
pany as foreman of the repair department, has su 
ceeded to the business formerly owned by Henry I 
Shaw Mr. Shaw has been forced to retire on account 
of ill health. 

> . . 
Cleveland, Ohio, 

C. I. Miller, an old typewriter man of Cleveland, Ohi 
has bought the interest in the H-S Metal Specialty 
Company, manufacturers of the Skelley Telephone 
Bracket, formerly held by Mr. McManus Mr. Mille 
is selling out his typewriter business, and will give his 
active attention to pushing the products of the H-S 
Company. 

. > > 
Oakland, Calif. 

D. Goldblatt, formerly with the Royal Typewrite 
Co. at Sacramento, has taken the management of the 
Oakland business of that company at 1440 Broadway 

Mr. Goldblatt has recently added another bar to tl 
‘‘machine a day’’ watch fob. If Mr. Goldblatt keeps 
at the same rate he has been going that watch fol 
will trip him up some time on account of its lengt 


and the number of bars which have been added to it 
* * «@ 


Piqua, Ohio. 

W. B. DuBois, the hustling Oliver agent at Piqua 
Ohio, 1s making a sales record for which he is de 
serving of considerable credit, and he has promised 
still better results for the coming fall and winter 
He has just returned from his vacation and he in 
mediately started out booking orders for the ‘‘little 
green machine.’ 

> * . 


Potsdam, Ohio. 
H. F. Beck, the well known typewriter man of 

tral Ohio, has just returned from a six weeks’ trip i 
the West. Mr. Beck says that it was so hot and 
dry out in Kansas that he was mighty glad to get 
back again to the green fields of Ohio. He is age 
for the Oliver typewriter. with headquarters at Pots 
dam, Ohio, and reports exceptionally bright prospect 
for a bumper crop of typewriter orders during the 
coming fall and winter. He is also a member of the 
“Get ‘em Now’ club of Oliver agents 


Regina, Sask. 

The Saskatchewan Government Office here have jp 
chased fifty-five more Remington typewriters si: 
last March 

> . . 
Fresno, Calif. 

Cc F Toole who recently took charge 
Fresno, Cal., office of the Royal Typewriter Company 
is making a splendid record, according to Paul I 
West, manager for the company in San Francisco 

. . . 
Los Angeles, Calif. 

Jas. A 3uchanan, until recently of Tampa, Fla., 
is now in charge of the Los Angeles office of the Roya 
rypewriter Company 
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DEALERS 


Just received a very large and choice lot 
of L. C. Smith’s, offering them at special 
summer prices. Place your orders early. 








We have a fine assortment 
of all makes 


Typewriters in the rough, guaranteed complete as 
to parts and in good running condition 


Send for Price Lists 


YOUNG T. W. CO., 62 W. Madison St., CHICAGO 














WHITNEY GUARANTEED FOUNTAIN PENS | 


THIS PEN 
No. 40 N. L. $3.50 


ALL STYLES 
AND SIZES 


The Whitney Fountain Pen is as perfect as careful designing, scientific con 
Struction, expert workmanship, modern machinery and the highest quality 
materials can make it. 


No other make of pen can even distantly approach it in point of writing per- 
fection. It never skips, scratches, or fails to write—never leaks or blots. It is 
always ready to write and can be relied upon to give thorough satisfactory 
service from the instant pen point touches paper until the necessary writing 
has been finished. 

The Whitney is convenient to carry, convenient to use —and an aid to good 
penmanship. There is a model, style or size to meet the individual! require- 


ments and desires of every writer. The prices range from $2.00 up—every pen 
guaranteed for one year. Write for catalog. 


DEALERS: Now is the time to create the demand and prepare for Christmas trade. We havea plan that’s bound to get the 
———=_=_=_wa=  business—and the profits. Better write today for details. It’s worth the trouble 


THE WHITNEY-RICHARDS CO., 237 West Superior Avenue, Cleveland, Ohio 


STERLING ERASGERS—-OVER 30% SAVED 


are a German Silver Shell containing a 
thin, Gat Erager which is fed forward as it 
becomes worn. Best for ink or typewriter. 
pee ——— Will not 

the fingers. be used as a line 
cote on H ~ . or manuscript and 
has other desirable features. Agents 











wanted — Write for circular 
and prises. Ramage 





a MERIT SELLS THIS ARTICLE 





ae A 








Interchangeable Blade OF FI CE KNIF E 


An Ideal Com- 
bination of Ink 





Eraser and Pen- 
cil Sharpener. 

Indispensable 
to every user of 
a pen or pencil. 

Price 35c each. 
Extra blades, 3 
for 25c. 


-WRITE NOW 

















Liberal Proposition to Dealers and Agents.- 


W. THORSELL, Palos Park, Ill. 














VACUUM CAVITIES 


ACTUAL SIZE 


For » Dineen Feet 


Stop the racket. Save the machine. Reduce repair bills. 
High grade live rubber. Big proposition for agents. 


Buy at Factory Prices Direct from Manufacturer 


AZORA RUBBER CO. 171 N. Green Street, CHICAGO 























THE “SATELLITE” TYPEWRITER STAND 


DEALERS 


There Are Big Profits 
in This Business for You 


As an illustration, The Larkin Company, 
of Buffalo, pla laced their initial order for 
only two “Satellite” stands. A few 
months later they placed orders for nine. 
In another month or two they ordered 100. 
They are now using 282 “Satellite” stands. 


THE REASON 


The “SATELLITE” Adjust- 
able Stand increases the effi- 
ciency of typewriter and 
operator 100 per cent. 


A typewriter on a “Satellite” stand can be 
placed in position best suited to’the 

ator. The stands can be easily mov at 
will to get the best results from lighting 
and other conditions. When the machine 
is not in use it can be pushed aside, thus 
allowing use of all parts of the desk for 
other purposes. 


The “Satellite” A Stands are 


made of metal and are practically in- 


destructible. 


We make strong claims for the “Satellite,” 
but we can prove them. We know what 
it will do. e stands have been demon- 
strated in thousands of offices and have 
made good every claim. Many of the 
largest concerns in the country have 
placed trial orders for “Satellite” stands 
and followed them with repeat orders for 
larger quantities, just as the Larkin 
Company did. 

Any dealer who will take hold 

of this line and push it intelli- 

gently and vigorously will find 

this one of the best sellers 

and profit makers he has ever 

handled. 


WRITE FOR OUR PROPOSITION 


Adjustable Table Co. 
Mt. Vernon Ave. & G.R. & LR.R. 
Grand Rapids, Mich.,U.S.A._° 
















































































| 
- Sacramento, Cal. : 
| A change it t inagement of the Sa il : 
| Cal office of the Koval Typewriter Co i 
place on September 1 I H. Campbel = ee ng ID 
Goldblatt, who has beet transferred t thie i 
headquarters 
San Francisco, Cal. 
lL. & M. Alexander & Company, dealers 
Ng Ng Smith & Bros sible typewriters report sf 
growth rheir recent sales are the bes ' 
4 their stecess They have secured the 
S. & B. lines are a Every commer- irom the Mes hae ts Calbnction, Age : ils 
: 2 surance oupal rf orth . ie c ! ~ 
original and em- cial stationer es aes sit pied aa 
brace a large and printer . me 
variety of forms should have our J. M Land, loca meager for the Remins 
and sizes. Litho- complete line ol writer Company s expected home alx 
graphed on ex- sampleson hand. of September after attending the convent ‘ 
tra quality bond Sent free upon | York 
paper. request. . aK, 
Carl Salbacl inager of the Pavcit ypew 
Company returned a short time ago fron i | isal 
Ng Ng outing up in the redwood section of the stat 
get an idea of the height of the trees he ste] 
that had fallen and found it 225 feet long His assist 
ant Hi E. Bruchmam is spending his acat 
> 
The Largest and Most Complete Lines Made of New Forms Napa counts kt ane 
eyrac se, . 
The largest piece of granite evel ’ tC 
e . Syracuse for any purpose was held at the N \ 
Bl k Litho ra hic Com an Central freight yards for several days until t gest 
ac g p p y crane used by the railroad company to lift it fr 
special designed cars on which it was li f t 
quarries i \ ne The slab weighed tw 
Walter H. Furlong, Gen'l. Manager a a ae ae Pe = 3 winem ( Sy 
a _ mausoleum at the Oakwood Cemetery t ~ 8 
200 William St., NEW YORK 30) GB. Menke Gt., CHINGADO Fj fac men aca 10 tot ate 
The Monarch and Smith Premier works 
plants on Aug IS after their annual itis f ‘ 
weeks, it being the nicest vacation on a 
fine weather that the employes have had r so 
Bull Frog years, most of the employes going on to nearly esort 
although Josepl Ss Kenyon took the tri; t Laos | 
Brand Carbon Angeles to visit his son while John W Koer 
visited the Isle of Pines where he purchased tract 
Paper and land to plant il range grove Mr Koer r is 
favorably impressed with the country an wlieves 
Typewriter has a great future On his way home M iN 
e stopped at Havana forea few days 
for your dealers Ribbons 
or : rhe Typewriter Exchange, which handle all makes 
N A M —E - re L A Ea E S Send for samples See machines, report a steady inerease in business ng 
oposition to dealers the summer months and look forward to a xz Is 
for your products? - me agents. ness the coming fall 
Write 7 
THE MEY ERC ORD COMPANY THE NEWTON-ROTHERICK MFG. co. rhe Remington sales managers fron the I 
DECALCOMANIA 36 S. Clinton St., Chicago States, Canada and Mexico, paid Syracuse the first 
CHICAGO visit since the consolidation of the plans t t 
Remington Typewriter Company, on Aug. 25 siting 
the Monarch and Smith Premier works, they being 
their way to New York to attend the Remingt s . 
Managers’ conventior rhe managers express consi 
able surprise at the many models on exhibitio ‘ 
the different attachments used on the machines 
they were not aware of, also the neatness 
ployes and factories and the simplicity of making the 
machines In going through the different departments 
of the factories the managers were divided group 
Which allowed the guides accompanying tle t 


plain the smallest details in the manufacturing 
machines. J. Walter Earle, president of the Ret xt 
[Typewriter Company. was in the party is 
Presidents A. A. Forest, F. E. Van Buskirk and G. W 


Dickerman There were 105 in the party wl 


YOU CAN | Dickerman. rh 


Remington band met them and entertained the 
STAND PAT oe night in Utiea, they leaving in the morning f I 
ee The factories were all busy and the selling t s 
y 7 ; are good, with a satisfactory outlook for the a 
IF YOU BU mek ing year 
S OF US it Late Ribbon and Carbon News 
PIN oR, Boston, Mass. 


During the week of August 25 the F. S. Welsts 


CRESCENT BRASS & PIN CO. & nt a eg 


DETROIT, MICHIGAN : was also a banquet to the men, who had asse 


ill over the United States 


the ifternoon for Utica \ 


Cleveland, Ohio. 


George E. Hewett Ir is the name of a ssista 
which the stork recently brought to Georg I if 
of the Cleveland Mittag & Volger staff 


St. Louis, Mo. 


{ novel scheme f o-operation betwee 
facturer and the retail trade was put int 
George Dyson, who represents Mittag «& \ rt M 


Dyson entertained at a swimming party 
the local stationers luding Francis Ad: 2: 


tens ind Cooper Se eer 
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Sent aesmear 

REG. U.S. PAT. OFFICE ly 
ou A warehouse-man piles his 
goods up in storage—that’s 

his business—he’s _ storing | 
gor ds instead of selling them. 
—you like to dictate You are different—you are 


selling goods; if you pile them 
up in storerooms or on shelves 
you are getting into the ware- | 
house business. 


letters to your 
stenographer lo- 
cated anywhere in 
your office or fac- 
tory without leav- 
ing your desk? 





ARE ACTER Me 


Goods must be displayed to be sold. 


Make your display in Silent Salesman show cases, they'll move your goods 
and take you out of the warehouse-man’'s rank. 


Catalog? Sure—just drop 
us a postal. 


Detroit Show Case Co. 


486 West Fort St. DETROIT, MICH. 


Sheets FELT MATS" 


—you like to speak 
instantly and_ se- 
cretly with any of 
your executives 
without you or 
them meeting? 








No. 60 Silent Salesman Display Case 





























—you like to remain 
in a natural posi- 
tion, speak in an 
ordinary tone of 
voice, and have no 
attachments. to 


handle? 


If you would like 
to enjoy these con- 
veniences and time 
savers let us tell 
you about 


The Dictograph 


Make your request to 


The General Acoustic Co. 
220 West 42nd St., N. Y. 


OFFICES EVERYWHERE 











Trademarks and Copyrights 


he 
Personal Attention Guaranteed 
25 Years’ Active Practice 
Spectasey —-Typewrtting and Adcimg Mactan. 
Address E. G SIGGERS 
Guite 2. MN. U. Bidg.. Washington, DC. 














° 
O mean substantial economy in typewriters, 0 
© adding machines and other office appli- 9 
o ances, including office furniture. They 
© deaden noise, eliminate destructive vibra- 
© t'on, protect furniture from scratches, fa- 
O cilitate moving of machines on the desks. 


Dealers: These mats are especially adapted to ° 
© the office supply trade. Write us at once for fur- O 
4 ther information. ° 


° N. E. BOOTH 
© 644 PACIFIC STREET, BROOKLYN, N. Y. O 


$00000000000000090000 o0o00 















































Made of the best selected materials obtainable. 


Every detail of manufacture closely watched, and 
the finished product exhaustively tested. 


Result:— 


Uniform satisfaction to users. 


Increased profit to dealers. 


THE CARTER’S INK CO., 


Are You Selling 


CARTER’S 


Ideal Ribbons and Carbon Papers 


‘‘A bit better than the best of the rest’’ 


ostor New York Chicago 




















APPLIANCE 





he 


Septemover 








IMPERIAL DESKS 


‘‘Made to fit the name’’ 


A guarantee of increased sales and larger profits 








4 Permanent 
sample oo 
order inieat 
no ic — 
matter ane ve., 
how “—_ 
small) . ; 3 
would urniture 
prove Exchange 
Building, 
our 5; i 
lai Evansville, 
claim. 
Ind. 


Desk No. 353 





Catalogue on request 


IMPERIAL DESK CO., 


EXPORT OFFICE 17 Battery Place 


Evansville, Indiana 
NEW YORK, N. Y. 














COMPANY 


Manufacturers 


Grand Rapids, Mich., U.S. A. 


Complete catalog sent on request. 





**Stands for Quality.” 


One of the strongest arguments in favor of the Wagemaker line of Filing Cabinets is, that it has three 
different widths of horizontal Sections, commonly known as the Wide Line 42”, the Standard Line 313” 
and the Narrow Line 173". 

No other manufacturer makes three complete lines of horizontal 
sections. From the smallest requirements of the individual user 
to the greatest needs of the largest concerns 


Wagemaker horizontal sections meet all competition. A complete 
assortment of Filing Devices 
ineach Line. Full of practical 
points of far more interest to 
the users than a comparison 
on the basis of price alone 





Standard Line 
31°," wide 
Total 71 pieces 


Duplex Line 
42” wide 
Total 72 pieces 


Wagemakeretts 
17°," wide 
Total 17 pieces 








| A Word with the House Organ 





rhe last iss f the Addressograph-er, the 


organ of the Addressograph Company Chicage 


tains some interesting material rhis paper is p te 


in newspaper sty with regular newspaper heading 

The opening stor Ss an account of how Postmaster 
General Burlesor sed the Addressograph for anne 

ing the change i ites in the parcels post rhe ex 


story is an account of how Salesman De 


Follows 


a big order by ever strategy ther s 
news with regard to the Addressograph’s new T 
ing Class, which is described elsewhere i: this issu 
ot Office Appliances The editorial or rathe t 

Addressitorial page contains a leader on the s 
ject of “‘Work While Others Rest rhe ha 
fame of the Addressograph Company bears a_ picture 
of Salesman Fe ws with seven verses of ever poet 
modeled after When Casey's at the Bat rhe 
tire sheet is full of geod stuff 

rhe principal article on the final page is a 
count of the mechanical development of the Ad 
dressograph by President Duncan of that ompa 

. . . 

rhe August numbe of the Chal Man the 

organ of the Murphy Chair Co Detroit, contains a 


editorial on the cost value pp 
amount laid out to pur 


a leading article an 


Cost is defined as the 


anything or prepare for sale value is represented 


owner or will affo 


what anything will earn its 
utility, service or instruction Price is the iu 


asked for anything—to give 
these definitions is an 
ment of the relation f 
directed at the 


interesting 


intelligent and 
price to cost and value I 


article is 
manufacture of the Mu 


and illustrated sto of the 
chairs is given on pages four and five Othe arti s 
include: ‘‘Holding Customers’’: an illustrated des 


Summer attractions 


tion of some of the of Detroit 


interesting 


several more articles and news ite! 


* ¢ * 
rhe August numbe of ‘Ammunition the 


l Safe Cabinet Company of M 


house organ gt 
Qhio, is a most esting little periodica it 
with an _ invitatio Marietta for Septembe 2d ft 
41! at which time the second sales assembly 
Safe Cabinet Comy will be held rhe numtl 
profusely illustrated with pictures of Mariett 
environs and seve teresting irticles 
within the covers 

¢ © »# 


Department of the \ a 
particularly ri 


rhe Agency-Dealer 
Idea 
teresting 


good house orgar was 
facts last month From that source we 

that on Wednesday, July 2d, L. F. Rollins of the fir 
of { H. Rollins & Co., “YY. & E agents at Keokuk 
Ia., was united in marriage to Miss Gertrude 
Keith We join with the editorial staff of t 


Emily 


Idea in congratulating Mr. Rollins On another pag 
of the Idea we find an account of a Retai Adver 
tisers’ Associatior vhich was formed at the fr¢ t 
convention of advertising men at Baltimore, Md rt 

membership, according to the “Y & E Idea s 


firms or individuals in 
1dvertise to promote such business 


drawn up rhe a 


rations 


open to all corp 
retail business wi! 
d and by-laws 


Officers were electe 


sociation will endeavor to teach retail advertisers 


their best interests iie in eliminating from their ad 
vertising all statements which are dishonest, misle 
ing or Offensive to accepted standards of propriet 
and in éliminating from their business policy all pr 
tices repugnant ft the spirit of strictest honesty and 
efficiency to advance the knowledge of advertising 
and to create means of interchange of informatio! 
imong retail ulvertisers This association has 
great purpose nd we believe will do a great work 
We are heartily in sympathy with it and commend it 
most heartily t readers The dues, if a 


small We think that 
could not do 
least 


will undoubtedly be very 


stationery dealer wl 1dvertises hette 


than to join this association, or at investigate 


it Cc W Patma secretary of the Association f 
National Advertising Managers, 200 Fifth avenue, Ne 
York City has ve nteered his services as temporary 
secretary during the organization period f the 
issociatior Address him for detalils 
— a 

Office Appliances is in receipt of a neat trade ita 
logue from Taco Bros Limited 47 Cannon str 
Manchester, Eng rhis firm are wholesale stationers 
and deal in the regular stationery lines heir ata 


logue is neatly gotté up, well illustrated and shows 


specialties with w 


Many American 


an interesting number of 


American buyers are not familiar 


goods are listed d likewise many goods of Englisl 
origin which are extensively sold on this market 


Courcey inded 


possesion of Follow yy 


dealer 4 very interesting 



































When selecting a staple ar- 


ticle which you intend to han- 
dle extreme care must be ex- 
ercised to secure goods that 


satisfy 


will your customers. 
The article should be subjected 
to inspection and criticism as 
strict as you would usein buy- 


ing a house. 


INDELIBA 


RIBBONS 
and 
CARBONS 


are made to stand such tests. 
We welcome opportunities to 
demonstrate the merits of 
Indeliba quality. 

Hard Finish Car- 


bor. Paper is made for partic- 


Indeliba 
ular trade. It is a favorite 
with progressive business men. 

‘Indetiba Bichrome and Tri- 

chrome Ribbons are made in 
all standard colors, and for 
every make of machine. 

Indeliba goods run true to 
The 


All materials 


their respective grade. 
colors are clear. 
used measure up to a stand- 


ard above the ordinary. 


Write us for samples and 
prices. Put our goods to the 


vest. 


Indeliba Mfg. Co. 


Rochester, N. Y. 
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The Latest Novelty 


— 


Loose Leaf Memo Books 


The “MIDGET” 
REMINDER | 


Display box contains 12 fine leather 
bound books in assorted colors, 
size 3x2. 
Each book contains faint ruled filler, 
gilt edge. 











Just the Book for the Vest Pocket. 
Just the Book for the Lady’s Handbag. 


Place a box on your counter. The books will sell themselves. 


BOORUM & PEASE LOOSE LEAF BOOK CO. 


4000-4002 Laclede Avenue 
ST. LOUIS, MO. 


109-111 Leonard Street 
NEW YORK 








TMpAn Maperold 


The Perfect Manifold Copy Paper 


Made from Pure Mitschfibre Superfine 









Japan Folio is our new sheet that we have 
developed especially for use in making car- 
bon copies of letters. 


You have heretofore probably used french 
olio or railroad writing, both good papers, 
but not especially adapted to this particu- 
lar use. 


We used both in our own office and found 
from experience their short-comings. 


We began experimenting and kept on ex- 
perimenting until at last we found how 
to make the perfect carbon copy sheet— 
JAPAN FOLIO, 


A trial of JAPAN FOLIO is the only thing that will i 
convince you, and we are willing to stand the expense. ¢ 
Fill out the attached coupon and Parcel Post will bring | Detroit Sulphite Pulp & Paper Co. 
you enough to satisfy you our claims are honest. Detroit, Mich 
Try JAPAN FOLIO once, and we won't have to bother I roit, : 
you again. , l Please send me test package of Japan Folio 
en one chance to prove things—then be your t advertised ia Serecuiber Gites Aaa 
We await the coupon. cement tetigee ties 
DETROIT SULPHITE PULP 
& PAPER co. i eee ree 
Makers of Papers of Strength 1 
DETROIT, MICH. l Address. 
| 


It is strictly Pure Mitschfibre, a cellulose 
fibre produced by our special chemical for- 
mula which invests it with the greatest 
strength producing and back-bone giving 
qualities known in the paper world. 


Exceptionally light weight, but stiff 
enough to support itself upright in a verti- 
cal file. 


A specially rough texture on one side, 
takes the carbon perfectly—no blur—no 
smut—no rub-cff. 


Made in Gold, Blue, Pink and White, all 
pleasing colors to use. 
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where you want it. 





THE PERFECT TYPEWRITER DESK 


No wasted time, no st'cking or dropping out of position—but always right there 
Operator can use desk or machine alternately without removing 
Attachment worked by a simple operaton of rollers and springs. 


Show the Moon Typewriter Desk and Watch Your 


Desk Sales Increase 


CATALOG MAILED ON REQUEST 


MOON DESK COMPANY, $3 


MUSKEGON, MICH. 




















our proposition. 


The Celina Specialty Co., Celina, Ohio 


NEW YORK FOREIGN DEPT. 
17 Battery Place 






If you want to know more about Cabinet, write at once for 
It will mean a bigger business for you. 


The demand for the 


CELINA TYPEWRITER CABINET 


is growing rapidly. Shrewd cus- 
tomers quickly appreciate the 
advantages of a Cabinet that 
combines practical construction, 
with elegant appearance. There 
are many things that recommend 
the Cabinet—shown here—be- 
yond all others. 

A tew facts only can be mentioned, 
namely: Base is made of }" steel tubing 
highly finished and oxidized. There is no 
opening for dust and dirt. 

Cabinet is made of solid Quartered Oak 
or Birch Mahogany, it can be furnished in 
any finish desired to harmonize other office 
furniture. 

The moving device is put on the most 
convenient place, you need 
not stoop down to reach it. 





40A 
Frederick J. Werner Co. Closeu 








| 


| 








The “‘New Goods Number of rhe St t Issues 
mce a month by the Plew & Matter Companys ( 
cago, is published as a supplement to 
general trade price list, number eleven, whi 
contain quotations on any of the items wi 
the New Goods Number of “The Stunt 
lishers recommend to dealers that they 
ber of the organ as a atalogue supplement | 
suggest that the booklet be kept for 
reading matter which it contains rhis s 
highest standard and annot fail to -apye 
thinking man rhe Stunt exemplifies tha 


modern business which says Make your prosy 


friend by offering him something besides 


and that for which you expect to bill | 


rhe August number of Ammunition 
rhe Safe Cabinet Company, Marietta, ©} 
on its cover it 1 most attractive way 
second sales assembly Ihe design l! ’ = ire 
calendar open at September A man's left 
back the previous month's sheets while the x 
draws a red clipse around the dates during 
sales convention was held Phe number 
addition to some good sales ammunitior 
excellent halftones of attractive place 


Marietta 


The frank, breezy way in which rhe B H 
Stationer’’ says things is somewhat of 
the stiff formality which the publie seems 
in many publications. Braid & Hutton. hh Sa 
(ra however, are successful with their ffiv-ia x 


to the office man, bookkeeper and = steno 

the reason, no doubt, is that this organ has tr 
ell and tells them in a human way Sprinkled ; 
the excellent original items and selections 
house organs in the August number are 
well chosen smile producers” all of which s 


make “‘The Band and Stationer most interesting 


helpful 


*“CESCO"’ EMPLOYES ENJOY OUTING 


Employes of the ¢ kK. Sheppard Company «© N 


York, to the number of 150, spent the day at Eecks 
Park, Four Corners, Staten Island, recently. t 
sion being the fifth annual outing of t Ces 
Employes’ Mutual Benefit Association Phe entir 


Was closed for the day 

Luncheon was served following the = arri 
park and the afternoon was given over t 
games of every description The fifty-yard das 
ladies was won by Miss Mathelda Schaeffer I 
Ired-yard dash for men by F. E. Hight, and I 
Campagna proved the victor in the shoe race 
Strickney carried off the honors in the standing 
jump, while Luke Pandick won the shot putting 
( E. Sheppard outdistanced all competitors 
bowling contest ind the machine shop tea 
baseball game 

At the conclusion of the games the entire 
justice to an excellent short dinner a 
spread’? Mr. Sheppard gave the boys 
Efficiency’’ and outlined a bonus systen 
into effect shortly I F Egan, president 
association, talked on his usual topic of H 


FROM THE CONSULAR REPORTS 


No 11443 Furniture An American 
ficer in France reports that a business 
district has expressed a desire to obtain the ge! 


} 


of American manufacturers of chairs and ot 

of furniture The firm states that it has a we 
ber «f customers exporting to Seuth and Centra \ 
ca Africa and the East 


No 1140 Metal cflice furniture \ 

a consul in a European country states that susine@s 
man in his district wishes to communicate t \ 

ean manufacturers of metal filing cases and 
ture Catalogues and price lists are des 
spondence may be in German or English 


No 11364 Stee shelving, cabinets 
will be received by the chairman of the I 
Board, postofttice box 371, Pretoria, South Af 
Neptember 24, fo the supply and delive 
shelving, cabinets, pigeon holes, ete., for the 
general's department at Cape Town Spe 
and other information may be obtained fr 
retary, Public Works Department Pret 
District Engines Public Works Departr 


Town 
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TURTON’S 
“SPRING CUSHION” 
TYPEWRITER FEET 





—do not deteriorate with age, being a strictly 
cal device; each ‘‘foot’’ comprising 9 dis- 

arts; made with the same mechanical 
that is employed in the manufacture of 





he typewriter—conforming with the exact require- 
ments of each make and model, attached securely to 
the machine becoming a permanent and vital part 


of it, giving continued service as long as the ma- 


They cost a little more, but they do 
much more and keep on doing it. 


DEALERS 


when you supply your customer with an article 
that gives continued service it means continued 
trade. (Read that agair 


Table Sets $2.00 Desk Sets $3.00 
Mailed on | 0 days trial 


C. M. TURTON 


417 S. Dearborn St. CHICAGO 








The “‘Irreducible Minimum”’ in 
Production Cost is the big factor 
placed to your advantage in 


NEIDICH PROCESS 
CARBONS and RIBBONS 


Unique methods produce superior 
cleanliness, durability, depth of color, 
and ‘‘Absolute Permanency’’—i. e., the 
finest qualities at the lowest prices. 


Another factor: 
Promptness! 





Every single ribbon and 
sheet of carbon is backed by 
our Unreserved Guarantee. 





You have nothing to lose! 


Write us TODAY. We pledge you the 
attention YOUR CONFIDENCE commands. 


Neidich Process Co. 


Burlington, New Jersey 














NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 


ENSDERFER 















Typewriters 








SEND FOR CATALOG THIRTY-TWO 








Maia? 


Makes Your Work Easier 


ee Or ees 






- By sly ore 
Visible turning this ly and noise- 
Writing easy ball- the Addins 
bearing Machine on 
' wheel, its perfect rollers te 
Light P the stand i: rane = Sag 
Action adjustable Stuad i held ab 
to any de- simply TRIP- 
Interchange- sired height PING THIS 
able Type LEVER. 
Back- 
Spacer 


ABLE TABLE CoO. 


The Blickensderfer Mfg. Co. 











ADJUST 
GRAND RAPIDS, MICH. 
Alse from Adding Machine Agents & Salesmen 





‘a STAMFORD, CONN. 








re 
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used. 


ING feature is fully 


out. 


An Automatic File Ought 
to be Visible in Every 
Office. 





Visible Filing 


We Make All 
Kinds of Cabinets 


UPRIGHT CABINETS 
in three to eight drawer sizes 
with and without detachable 
end panels. 


FLAT TOP FILING DESKS 


The pride of the office wherever they are 


THE AUTO-DESK COMPANION 

Our latest creation and a big success. 
Just what every office man is looking for 
to enable him todo up his work in less 
time, pleasantly and satisfactorily. 


It is one of the things in which 
-the AUTOMATIC EXPAND 
brought 


You wouldn't buy an old style typewriter and pay 
as much or more for it than a visible one would cost 
you—no. Neither would your customer; then why not 
show up the visible and automatic expanding feature of 


UIOMATic FILES 


etin line for the file business 
o show them is to sell them 


SECTIONAL 
CABINETS 

Five distinct 
lines in one, two 
and three drawer 
sections, all beautifully Cone 
Oak and Mahogany. 


Afice Cabinets, Desks and Transfer Cases 
have no equal at the prices we ask 


FILING AND CARD SUPPLIES 


best at lowest prices. 
OUR No. 16 CATALOG 
tells the complete story and is yours for the 
asking 
We desire good competent representation 
Write us today. 


The AUTOMATIC 
FILE & INDEX CO. 


Factory and Home Office: 
143-153 Pearl Street, Green Bay, Wisconsin 
New York Salesroom, 372 Broadway 


on your sample floor and 
that ought to be yours. 







in Quartered 












The 
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GOOD PRO 





ITS 


You Can Sell “Simplex” Ink Tablets 


THEY ARE MADE JUST RIGHT FOR 


FOUNTAIN PENS and INK WELLS 


Clean—Convenient—Reliable—Economical 


Hundreds of dollars are being spent to introduce “Simplex” Ink Tablets 
to consumers and to send them into your store. They will like the tablet 
idea. Be a merchandiser and tell them about the “Simplex"’ Way. 
No Loss-WNo Freezing—No Breakage 
Storage Less—Delivery Less—investment Less 
FREE SAMPLES AND AT So PRICES 
FOR DEALERS s 8 RITE FOR THEM 


THE “SIMPLEX” INK CO., ‘Cleveland, 0., U.S.A. 
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COOKE’S PATENT TIME STAMP 


For Timing Letters, Telegrams, Orders, Etc.-Eliminates all Questions 
This Stamp can be used for FIVE Different Purposes, 


There is an opening below the arrow, so that the names can be interchanged, 
making the one stamp answer for five, such as REO'D ANS’D FILED ENT’D DEL’D 


STATIONERS 





sold by 





No. O, PRICE $2.50 





GOOKE'S PATENT TIME STAMP | 


ort oF 
Vaiuadie Documents 











SPECIAL 


’ 
Telegrams. Letters ~ 





Pay Cano, 108 Tene 


THIS STAMP (A Bt USC TF FIVE DFFERENT Fares 
SIN ONE Receved Answered Fued Entered Oele 


No. O PRICE $2.50 


E15. F08 COST SYSTEMS, ETC 





A 
REC’D 


MAR 26 1914 


Packed in 
Six Stamps 
with dates. on 


Placed in a Counter Easel, 
Cartons containing 
each 


HENRY BAINBRIDGE & CO., 99 William St..NEW YORK 
KIMPTON & HAUPT, 130 William St., NEW YORK 
FRANK A. WEEKS MFG. CO., 93 John St. NEW YORK 
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Digest of Foreign Press | 





GERMANY. 


Schreibmaschinen Zeitung (FPamburg), August 
As comprehensi t ew of the America ty 


situation Wish to read is publisl 


number as the lette from the magazines A 

correspondent The article gives statistics a 

of interest to the practical business ma s | 
pages devoted to an article and tables showing / 
many’s export and import trade in typew! 

computing machines show a patriotic commercia 

unusual to America where most of our 


Among the other 
various office 


supplied by home roducts 
of interest are 
illustrated item 

American rechanical 


Seidel & Naumann at Drescd: 


ontributions on 


and an relative to the visit 


group oft experts rece 


to the factory 


Berlin), 


Schreibmaschinren-Revue om 13 


glance over almost any foreign magazine 
the office or to the trades which directly aff 
office would lead one to think that the 


Ameri 


value of 


preciates even more perhaps than we 


consider ourselves progressive, the 


We dare say that very few foreign periodicals 
have reached our desk recently have failed 

of at least three or four European technica 
tions. The thought is suggested by the fact this 
of Schreibmaschinen-Revue deals with seve 
tions which will be held in the near future 


ve particular promi 
that the s 


lishers of the magazine zg 


news of the trade ind we imagine 


which the periodical renders to the Germatl i 
this capacity would be hard to excel Besides 
of technical articles there are in this issue 
lvertising and other topics of value 
* * 


Buero-Bedarf Rundschau Berlin), August 15 4 
prominent place in this issue is given to anot! 
ol Combatting Price Cutting in the Sal 
writers." The article is by Richard Siering. z 
director of the Berlin Smith Premier bra M : 


Stering’s article is very largely a confirmati 


contributior 


facets brought forth in a preceding 

subject and serves to strengthen the stand 

typewriter trades on both sides of the ocean that 

are set by the cost of manufacture and that 

to both the manufacturer and the consumer, w 

variably gets poorer quality where prices are 

prices of machines should be maintained wo pag 

this number of the magazine are devoted to mecha 

drawings and brief descriptions of patents 

granted for office devices in Germany No : 


thoroughly understands trade conditions 

abroad will deny that America has much to lear 

the old world and its selling methods On the 
hand, in countries where it was said the metho 
American business houses would never succeed foreig 


American : 
issue of B.-B. RK 
American Sa 

usual ricl 


more and more 
this 


German o 


firms are using 
this connection 
interesting article 
Methods?’ The 
interest 


there is in 
entitled 
magazine is as 


articles of 
FRANCE. 
Mecanique (Paris 


business . ~ 


Dactylographique et 
fact that various 


speed contests 


La Revue 
August.—Due to the 
tions and typewriter 
attention of the French 
La Revue has rather 
Anglo-American 
deals this month 
chines in France 
Faris, and with the 
and expert typewriter 
the interest which the 


are holding 
world, this number 
than 


turns in 


business 


more pages usua 
which one 
future of 


coming 


page to stinet 
with the 
with the 


apparent dearth of spec 


calculating 
business sh 


Maily tral 


repairmen in France 


French commercial press is 


business shows, it is worthy of note that in this iss 
of La Revue there are articles on expositions i 4 
(Corsica), Kopenhagen, Munich, Nantes, Leipzig 


number of articles 
office practice, the i 
scientific interest I 
Calculating Machines 
Modern » Wonders 
Paper et 


and Paris Besides a 
machines 
contributions of g¢ 


these ar 


sels, 


and devices and on 
neral 
of some of 
Astronomers,”’ The Seven 


World,”’ ‘‘The Manufacture of 


GUATEMALA, C. A. 
Guatemala, C. A.), August 4 


and facts is this 


Guia Oficial 
encyclopedia of statistics 
which we are glad to welcome mont 
wish to know 
utilities of Guatemal 


zine 


anything which one might 


government or the public 


found in La Guia ro name the interesting 


the magazine would mean to give the enti: 


ontents. As an illustration of the scope 


we mention at random three items which ce ‘ g 


Brahmanism Poincare in London’’ and 


States” more potent than any omment we 





' 
: 
| 











APPLIANCES 159 











The Article Most in Demand 


PARCEL POST SCALE 


with a computing dial that shows everything at a glance 


TRINER “DISPATCH’ 






Capacity 
42 Ibs. by ozs. 


Price 


$3.25 


Most practical and up-to-date scale for weighing 

yackages for Parcel Post. U.S. Government got 

20,000 of our Parcel Post Scales in Dec. Large profits 

and satisfied customers by selling our scales. 
Order through your Jobber 


TRINER SCALE & MFG, CO. 


A BINDER OF UNUSUAL VALUE 


The Fulton Transfer Ledger is a new 
binder, perfect in construction 
and of great durability. 





This binder, lke out 

products, is made for service 
It costs a little more than the 
age run of binders, but 


is worth a great deal more. 
METAL HINGES 
ALUMINUM 
END TIPS 
ALUMINUM 
HINGE LUGS 
The hinges remain firm and 
not wear out. There is norust 


ing or corroding of metals. The 


binder easily withstands hard service, and with 


DEALERS. Write for complete parti: 


I 1 
We can show you a way to increased profit 


THE NELSON CORPORATION 


Master Craftsmen in the Art of Quality Building 
4114 W. Ravenswood Park (Cor. Warner Avenue) $3 g: 33 Chicago 


ordinary care will last a lifetime. 


regarding our entire line of loose leaf devices. 
in your loose leaf business. 


























Simple-in Con- 





struction. Simple 
to operate. Results 
always satisfactory 
whether type or 
hand-written cir- 
| cular. Neat, 
clean, com- 

pact. 


FINE 
GOLD 


PENS a 







The Lineograph 
DUPLICATOR 


Lineograph machines are sold with- 
out restriction regarding supplies. How- 





Pens for fountain pens and 
imprint work a specialty. 





ever, we make the best scientifically 
adapted materials and are not bothered 
by outside competition. Send for prices 


EXPORT TRADE DESIRED. 


Manufactured by 


ACME GOLD PEN CO. 


ESTABLISHED 1884 
35 Ann Street, New York 




















The “Cado” Brand “L. EF. B.” 
BINDER CLIP 


Will instantly make a book of any papers, 
with the title on its back. You can in- 
“/:i} stantly remove any paper therefrom, or 
‘iif add any paper thereto. It is the simplest, 
\“/) cheapest and most handy filing system ever 
devised. It also adapts itself perfectly as 
a valuable auxiliary to present filing sys- 
tems. Letter files are kept on shelves just 


D 
D 
: 
v 





—_ 4 the same as books. 
PRICES 
*No. % in. capacity), 4c each; 40c per doz. 


2 ( 
No. 5 ( %in. capacity), 5c each; 50c per doz. 
*No. 6 ( %in. capacity), 5c each; 50c per doz. 
No. 10 (1% in. capacity), 10c each; $1.00 per doz. 
*No. 11 (1% in. capacity), 10c each; $1.00 per doz. 
*Witk tabs on back for INDEX. See illustration above. 


Write for circular and trade prices. 


CUSHMAN @& DENISON MFG. CO. 
240-242 West 23rd St. $3 $3 New York, U.S. A. 


and descriptive booklet. 
Agents and Dealers Wanted 


The Lineograph Company 


Makers of Duplicators and Supplies 

















ARE YOU OPEN TO CONVICTION 


If you desire good, clean, clear-cut representation 
among your business associates and customers, 
there is nothing thatrwill reflect these qualities surer 
or quicker than a clean, smooth-edged, unrumpled 


Peerless Patent Book Form Card 


This selection of a card is as sure an index to the 
character and personality of yourself and your 
house as the goods you sell, or the cause you rep- 
resent; and these detachable, smooth-edged cards 
are the last word in quality and character. : 
If our statement alone is insufficient to convince you, 

then a sample of the cards themselves will convince 
you,—so send fora sample tab today and convince 
yourself ,—show that you are at least 
open to conviction. 


OUR SMART CARD 
IN CASE 
















EEL COMPANY 


PITTSBURGH. PA 


£.K. HARRIS FISHER @UILOING 
Sacee Acenr CHICAGO 








The John B. Wiggins Company 
Established 1857 
Engravers Plate Printers Die Embossers 


51-53 E. Adams St., CHICAGO 


112 Fulton St., New York, U.S. A. 
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eee reer oe = 82222, —_ | 
BT COMD, "FE LINE: | Catalogues & Bulletins 
\ ot fll” x On f the teresting things which has 
If you are in the market for ribbons elgg xg gg egg = renege 
and carbons, send us your order. We make Binder Co. of K . Mich. ‘The pos 
everything known in these goods including Car= ne eee ee ee he 
bon papers, stamp ribbons, typewriter ribbons, car= boing, The t to de 
bon rolls, also transfer papers, typewriter oil and Kalamazoo Comy it has done the ads 
numbering machine ink. mae Sahin. der meen 
Get acquainted with us. You will find the a 
goods and prices right. digo ngpntncn. Agere ree, eae 
issue is known as Catalogue 405 of the Ross Ant 





Friction Ball Bearing Filing Device and Desks 
booklet eontains 56 pages fully illustrated 


J.A, HEALE CO. 


price lists and specifications covering eael 
listed Everything is clear and easy to find 
italogu ‘ i l is i valuable additior 
"ACT data of the business It should be in the 
"94 JOHN ST. W YORK i dealers in ofiee furnitur 


Otfice Appliances is just in receipt of ait! 
























































sample book of Crane's All Linen and Japanese i 
“St | 9? . rypewriter Papers manufactured by Eaton (ra & 
ee -tye xpan ing hve opes |} Peck Co., Pittsfield, Mass This is a very useful . 
| book. giving the weights, size and price pe rean 
arge number of papers which stationers and typ 
FASTEN P . | dealers should find it useful to keep in = stock I 
instantly, securely, automatically. who have not received this book should write t 
They save 90% time, 25% space and 50% labor used in fastening | company for a col 
the old style expanding envelopes, because they are 
WITHOUT tapes, strings or rubber bands. Supatone Suggestions,” is the title of a 
The flexible steel band adjusts itself instantly to the thickness of the for advertisers pe nters and ee etiiees 
package. Holds securely from one to hundreds of papers. Send for be oiranehaians ee ee eS ee 
ee illustrated catalogue. the Wanaque Rive Paper Co. with offices at 2m 
Proadway, New York This book is printed on Supat 
c B ¢ ff C B M paper a new stock which offers a soft gratif 
eorge B. Gra ompany, oston, Mass. surface for high grade halftone work. It 
Manufacturers of Leatherlike Flat Wallets, Expanding Envelopes of all puny ene, hat See @ Hae, Ce See. Fe «“ 
kinds, the Vise Paper Clips, Index Tabs, Etc. eos, it takes halftones of any screens even up to 2” 
lines to the inch with perfect results Printers 
tind this Supaton sample bock an interesting 
t t s k per it rmati 
Office Appliance has just received a most ¢ rh t 
S4-page catalogue f the Thomas Stat M 
facturing Companys makers of paper spre 
Springfield Ohi This catalogue presents i mos 
istonishing variet f tags checks tug en opes 
. . clasp envelope spe t handy igs 
Here we illustrate our No. 28 Sanitary, imitated “ , Pe : , : ed : ; el 
q , | dise ags Loop igs gummed labels 
now, so look for the I. & M. It is made right, | different forms, passe partout binding uivert 
finished right, and of honest weight _— os ee oe. © 
mplex tay g ines un loth b Ph 
" ; ; paper it many Y t shades t \ i 
You can stand on this one to demonstrate its eceipts mec Deatte ai sles oh , 
strength, and the clean appearance of it appeals to catalogue should | the possessi f es t 
the man who cares. The enameled inner-receptacle nether , oe : aa — 
° ‘ £ 1 su SI) iti 
has three coats of white enamel, baked on, not a 
toe hold for the germ 
Cittive Anpl ! ~ . ! receipt 
, ' 7 4 f tl \ Store Sto { ipeal ‘ 
Mav we send you the catalog? 33 stvles and indt Street. Ne York City This conta 
- sizes Ww. t pany ful i 
factory stools, settee ete ind imported 
sis shown witl esting ine f bent 
The lietend & Matthews Mfg. renee Ree ee 
oO. hv vwidressing ft eompany t tie 1 
DE I ROI i. I'he Yawma «& bert Manufacturing Con 
Rochester N y has ust sent out what Is sa 
one of the largest advertising folders ever | s 
| the trad rhe folder is entitled Recore 1 Filing ¢ / 
nets and it presents a birdseye view of tl | 
Y. & E. cabinet line The folder illustrates practiea 
HUMAERING MACHINES —QABGAGE CHECKS CORPORATE SEALS POCKET NOTARY TRADE CHECKS RUBBER STAMPS | every item shown in the complete Y. «& 1 
catalogue and describes each item in more 
detail This piece of advertising matte is twenty / 
inches high by thirty-six inches wide and folds uy 
6x0 inches he ri is complete neat and 
nd reflects credit upon the advertising department 
We are “MANUFACTURERS” not Agents for these Goods re 
. 
R DGES, STEEL STAMPS Rtobert ‘ Fay whe maintains 4 persona i 
123456 tising service at 1100 Advertising building, ¢ ix 
has sent us al outline of his Complete ¢ rs 
12itorccws METAL CHEGKS, POCKET COINS, RUBBER STAMPS, ETC. PNAS AE ep Fa 
experience in the selling and advertisin flelds i hie 
MEYER & WE N T HE course itself hax een six sears in preparation, 1 
deals with every possible phase of ads sing a 
ans © 2OTO@RYv | selling by mail and s intended for use “+i manufa : 
108 N_ N DEARBORN sT CHICAGO 2410 30S. Jerrerson Sr turers. their employes, salesmen students mmer : 
cial colleges and resident colleges i 
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Cook’s Chairs Mean 


Increased Profits on 





A live line is like a live wire—it magne- 
tizes all around it. And the house that 
sells a single Office Ap pliance line that 
really brings the trade ss satisfaction 
soon finds that demand spreading through - 
out every article in its stock. That’s our 
success secret for 


COOK’S 
QUALITY LINE 
CHAIRS 


Our specialties—SPRING BACK TYPE- 
WRITER AND OFFICE CHAIRS—are 
designed for durability and comfort and 
meet the most exacting requirements of 
your customers 


A large stock of monger _ alwe 
on hand assures your order PROM P] 
DELIVERY. 


C.A. COOK COMPANY 


Manufacturers 


16-28 OSBORN ST. CAMBRIDGE, MASS 











900 Still at it 1913 


WE MAKE COVERS 


For Typewriting, Computiog 
and ali Other Kinds of Ma- 
chines Having Bright and 
Polished Surfaces. 


WRENRIIER CORR 


Cover ] ave become 1 necess “4 n protecting 
machines ind furniture fron aus moisture and 
scratches while in stock and in trans 





OFFICE FURNITURE 


and everything with bright surface should be so protected. We are the largest concern making 
these goods and believe we make the largest quantity and variety. 
of your article and we will quote you prices and send sample 


Z 
Send us sample or diagram 
the material 
No article too larg ge or too small tor 1 


WM. H. WILEY & SON CO., Hartford, Conn. 


o! 


» make and figure upon. 











7HE NEW IMPROVED 








UNIVERSITY BOOK RING 


The Ring with the Deep Locking Joint— 
A Feature Unknown to Other Rings 
It meets every requirement for the temporary 
binding of student’s and stenographer’s note 
books, and various loose leaves. 7 a strong, 
and neat. Made in four si - No. 1, 1} inches 
diz ameter, light weight; No. “he pods weight, 13 
inches; No. 2, 14 inches diame sad it pam, o.2,1/ 
ir ee Gia er, heavy weight Unjointed ng, 1} 
inches diamet:r. Write for particulars 


Otto Kellner, Jr., 4028 State St., Chicago 





Fully Protectéd 
Patented Feb, 4, 1908 

















Drawing Inks, Blacks and Colores 
Eternal Writing ink 

Engrossing Ink 

Taurine Muollage 

Photo Mounter Paste 

Drawing Board and Library Muollage 
Office Paste 

Liquid Paste 

Vegetable Giue, eto., eto. 


HIGGINS’ 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 


Consumers, emancipate yourselves from the use of corrosive and 
ill-smelling inks and adhesives and adopt the Higgins’ Inke and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 











"CHAS. M. HIGGINS & CO., Sgro Manatcerr 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New Yerk—Chicago—London 





















































ee SMEARLESS | 
! = THE AGE OF SPECIALTIES CARBON 
Years of exper mnvinced us that it is impossible for one grade of carbon 
LETT: to t 1 asses of ri For ‘this reason 
eras Smearless Carbon Papers in Nine Grades 
- & : e diff " th a full knowledge of the requirements of the particu- 
ir worl I filla long feltdemand. They’re the absolute solu- 
tion of all aes troubles 
vill give a clear, distinct impression until actually worn 
WEAREBEST TYPEWRITER RIBBONS 
because pound of our own discovery 
= with whi h we treat he. trongé mpor ted webbing Made 
 —— We're da nvincing others and can convince you, ff 
pos See for samples and prices. Agents in all parts of the 
i are wantec 
VACUO-STATIC CARBON co. 

















St. Paul Street, Rochester, N. Y., U. S. A. } WEAREBES| 
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PATENTS 





1,063,624. Ty.ewriting Machine. Charles H. Vogel, 
Vancouver, British Columbia, Canada, assignor to Un 
derwood Typewriter Company, New York, N. Y., a cor- 
poration of Dele ware. 

1,065,831. Stamp-Affixing Machine. John Wiliiam 
Neary, Saratoga Springs, N. Y. 

1,065,842. Typewriter. Frank 8S. Rose, Newark, N. 
J., George F. Rose, administrator of said Frank 8. 
Rose, deceased, assignor to Standard Typewriter Com- 
pany, a corporation of New York. 

1,065,872. Fountain-Pen. Edward H. Johnson, New 
York, N. Y., assignor to Samuel Insull, Chicago, Il. 

1,065,885. Stamping, Marking or Numbering Ma 
chine. Frank W. Merrick, Boston, Mass., assignor to 
Power Numbering Machine Company, Boston, Masv., a 
corporation of Massachusetts 

1,065,887. Computing Machine. Frank C. 
St. Louis, Mo. 

1,065,895. Loose-Leaf Index John Austin Best, Au- 
gusta, Ga. 

1,069,104. Calculating Machine. Frank H. Bickford, 
Muncie, Ind., assignor to the Adder Machine Company, 
Wilkes-Barre, Pa., a corporation of Pennsylvania. 

1,069, 149. Typewriting Machine. Alfred G. F 
Kurowski, New York, N. Y assignor to Underwood 
Typewriter Company, New York, N. Y., a corporation 
of New Jersey. 

1,069,152. Printing Mechanism for Adding Machines. 
Jason C. Lotterhand, New York, N. Y., assignor to 
Addometer Corporation, Dover, Del., a corporation of 
Delaware. 

1,069, 167. Typewriting Machine Clifford Orbell, 
New York, N. Y., assignor by mesne assignments, to 
Remington Typewriter Company, Ilion, N. Y., a cor- 
poration of New York. 

1,069,192. Stamp. Louis Richard Schmidt, San Luis, 
Obispo, Cal. 

1,069,210. Clip for Leaves of Filing Books. Edward 
C. Ward, Sioux Falls, 8S. D. 

1,060,27 Marking Tally 
Dallas, Texas. 

1,069,275. Typewriter William A. McCool, Beaver 
Falls, Pa., assignor by mesne assignments to John G 
Lewis, St. Louis, Mo 

1,069,356. Hand Stamp Marshall Tilden, Los An- 
geles, Cal... assignor of one-half to George W. Randall, 
Los Angeles, Cal. 

1,069,359. Typewriting Machire. Richard W. Uhlig, 
Rutherford, N. J., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of New 
Jersey. 

1,069,468. Hand Stamp. Earl M. Rathburn, Lamar, 
Mo 

1,069,469 Account Register. Samuel M. Ratner, 
Kansas City, Mo 

1,069,477 Card Index Case. Erick G. Sampson, 
Jamestown, N. Y., assignor to Art Metal Construction 
Company, Jamestown, N. Y., a corporation of New 
York. 

1,069,481 Calculating Machine. Ernest Shuster, 
Berlin, Germany. 

1.069.538. Calendar Key Ring Clarence K. Davis, 
Wilmington, N. C. 

1,069,534. Safety Check or Draft Cutter. Adolphus 
E. Deason, Poteau, Okla., assignor of one-fourth to 
Robert 8S. Bridgman, Poteau, Okla. 

1,069,549. Envelope. Charles J. Hordis, Jeannette, 
Pennsylvania 

1,069,619. Typewriter Machine Alfred G Fr 
Kurowski, Brooklyn, N. Y assignor to Underwood 
Typewriter Company, New York, N. Y a corporation 
of Delaware. 

1,069,625. Manifolding Pad. John J. McKay, Macon, 
Georgia. 


Rinsche, 


William L Lillard, 


Copies of any one of these patents can be obtained by 
sending fifteen cents in stamps to E. G. Siggers, patent 
lawyer, Suite 33, N. U. building, Washington, D. C., 
by mentioning Office Appliances. 

1,068,768. Manifolding Device for Addressing En 
velopes. George W. Hazel, Camden, N. J., assignor to 
American Addressabak Company, a carporation of 
Delaware. 

1,068,787. Typewriting Machine. Alfred G. F 
Kurowski, Brooklyn, N. Y., assignor to Underwood 
Typewriter Company, New York, N. Y., a corporation 
of Delaware. 

1,068,786. Numeral Wheel Support for Adding Ma- 
chines Henry Kuntzler, Pingston, Pa., assignor to 
John P. Hunter, Wilkes-Barre, Pa. 

1,068,819. Filing Device for Letters and the Like. 
Edwin R. Probert, Covington, Ky. 

1,068,834. Combined Letter Sheet and Envelop 
Johanna Backlund, Maiden Rock, Wis. 

1,068,858. Envelop. Max M. Cohn, Piedmont, Cal., 
assignor of one-half to Charles R. Hadley, Los An- 
geles, Cal. 

1,068,885. Business Financial Book. Herbert Noel 
French, West Kirby, England. 

1,068,887. Rule. Herman Gasstrom, New York, 
N. Y., assignor to Dahl Manufacturing Company, New 
York, N. Y., a corporation of New York. 

1,068,896. Ticket Dating Stamp. Simon J. Harry, 
Washington, D. C. 

1,068,947. Stamping Machine. James William Terry, 
San Antonio, Tex. 

1,068,982. Calculating Machine. Alexander Connio, 
Buenos Aires, Argentina. 

1,068,992. Ink Well. John A. Eddins, San Augustine, 
Texas 

1,068,993. Loose Leaf Retaining Back for Books. 
Edward H. Elder, Chicopee, Mass., assignor to National 
Blank Book Company, Holyoke, Mass., a corporation. 

1,069,020. Typewriting Machine. John C. McLaugh 
lin, Jersey City, N. J., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation of 
Delaware. 

1,069,092 Indexing Means for Record Books. John 
G. Wise, Elgin, Il. 

1,069,700. Loose Leaf Book. Frank E. Housh, Win 
throp, Mass 

1,069,711. Paper File. James MacDonald, New York, 
a 

1,069,726 Typewriting Machine. William Janson 
Roche, Meadville, Pa., assignor by mesne assignments 
to Remington Typewriter Company, Ilion, N. Y., a 
corporation of New York. 

1,069,746. Stamp Carrier for Fountain Pens and the 
Like. Samuel Daniel Watts, MacLeod, Alberta, Canada. 

1,069,786. Ink Well. James W. Jacobus, Great Neck, 
N. Y 

1,069,828. Index Tag. George H. Taylor, Richmond, 
Virginia 

1,069,847. Typewriting Machine. Lyman D. Brough 
ton, Hartford, Conn., New York, N. Y., a corporation 
of Delaware. 

1,069,859. Note Book Holder. Charles L. Dahlberg, 
Des Moines, Iowa. 

1,069,890. Typewriting Machine. John C. McLaugh- 
lin, Jersey City, N. J., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation of 
Delaware. 

1,069,891. Typewriting Machine. John C. McLaugh 
lin, Jersey City, N. J., assignor to Underwood Type- 
writer Company, New York, N. Y., a corporation of 
Delaware 

1,069,928 Combined *Self-Addressed Statement and 
Envelope William Dolge, San Francisco, Cal P 

1,069,953 Calculating Machine William W. Hop 
kins, St. Louis, Mo., assignor to Moon-Hopkins Billing 


Added to the Staff of 
The Typewriter Shop, Inc., South Bend, Indiana, 
Assistant to B. A. Tuttle, President and General Manager, 


A fine, hearty lad. 


Arthur Lyle Tuttle, 
Born Aug. Ilith, 1913. 


Machine Company, St. Louis, Mo., a corporation of 
Missouri. 

1,069,998. 
trigham, Utah 

1,070,021. Sheet Feeding Means for Typewriters, Et 
Phillip Jacob Dreher, Toledo, Ohio. 

1,070,034. Caleulating Machine. William W. Hop 
kins, St. Louis, Mo., assignor to Moon-Hopkins Billing 
Machine Company, St. Louis, Mo., a corporation of 
Missouri. 


Fountain Pen Clements L Aragon 


1,070,084. Procrastinator’s Calendar George H 
Townsend, 11, Haverford, Pa. 
1,070,141. Typewriting Machine Alfred G F 


Kurowski, New York, N. Y assignor to Underwood 
Typewriter Company, New York, N. Y., a corporation 
of Delaware. 

1,070,142. Calculating and Typewriting Machine 
Charles F. Laganke and John Asbury Smith, Cleveland 
Ohio, assignors by mesne assignments to Elliott-Fisher 
Company, a corporation of Delaware. 

1,070,146. Adding Machine. Robert H. Little, Chi 
cago, Ill., assignor to Maurice H. Mandelbaum, Chi 
eago, Tl. 

1,070,164. Spring Clip for Filing Appliances. Emer 
son B. Moseley, Alliance, Ohio, assignor to the McCas 
key Register Company, Alliance, Ohio, a corporation 
of Ohio. 

1,070,237. Platen Rool Turning Means for Type 
writers. Phillip Jacob Dreher, Toledo, Ohio. 

1,070,262. Rule and Pencil Holder. Ezra Knauf 
Spokane, Wash. 

1,070,279. Typewriting Machine. John C. McLaugh 
lin, Jersey City, N. J., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation of 
New Jersey. 

1,070,280. 
York, N. Y. 

1,070,413. Manifolding Writing Tablet. John Conrad 
Larchmont, N. Y. 

1,070,450. Binding Device for Loose-Leaf Books 
John Griesinger, Los Angeles, Cal 

1,070,496. Combined Calendar and Pencil 
Da Costa Levy, Panama, Panama 

1,070,549. Typewriter. Augustus G. Snyder, Utica 
N. Y., assignor of one-half to Robert T. Thomas 
Utica, N. Y. 

1,070,566. Index System. George P Wigginton 
Kalamazoo, Mich. 

1,070,636. Paper Holding Attachment for Typewrit 
ers. Cecil J. Swain, Montreal, Quebec, Canada 

1,070,655. Typewriting Machine. Clio B. Yaw 
Arlington, N. J., assignor by mesne assignments 
Remington Typewriter Company, Ilion, N. Y., a cor 
poration of New York. 

1,070,660. Combined Pencil Sharpener and Mani 
curing Device. Harold B. Barnes, Denver, Colo 

1,070,683. Paper Clip. Joshua B. Hale, Providencs 
R. L, assignor to Walter H. Barney, Providence, R. I 

1,070,732. Typewriting Machine Lueder Reschetr 
Alameda, Cal. 

1,070,747. Typewriting Machine. Burnham C. Stick 
ney, Elizabeth, N. J., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation. of 
Delaware. 

1,070,763. Marking or Stamping Device Alvin I 
Bauman and Ernst O. Stopp, St. Louis, Mo said 
Stopp assignor to said Bauman 

1,070,780. Loose Leaf Binder. Frank H. Crump, Los 
Angeles, Cal. 

1,070,783. Register for Adding Machines Willian 
L. Dench, Pelham, N. Y assignor to Elliott-Fisher 
Company, Harrisburg, Pa., a corporation of Delaware 

1,070,957. Discount Table. Samuel M. Hanby, Birm 
ingham, Ala 

1,070,997. Rule Holder 
field, Tl. 


Sook holder. William H. Morey, New 


Leepold 


Frank M. Stout, Spring 


Tipped the beam at 8°/, pounds. 
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No. 1,068,325 


other signs may be successively impressed upon a narrow paper; 
Underwood Typewriter Company of New York, N. Y No. 1,068,787. Improvement in typewriter carriages; 
Brooklyn, N. Y¥ assignor to the Underwood Typewriter Company of New York, N. ¥Y No. 1,069,859 Note-book holder; 


1,070,021. 
typewriter; 


Sheet-feeding means 


patented Aug. 19, 


Dahlberg of Des Moines, Ia No. 


Improved shifting mechanism for 


N. ¥ No. 1,069,359 Clutch mechanism for releasably connecting 
ford, N. J., assignor to Underwood Typewriter Company of New 
Da Costa Levy of Panama, Panama.—No. 1,069,356 Hand stamp; 
W. Randall of Los Angeles, Cal.—No. 1,068,992 Ink-well; 


ring; patented Aug. 5, 1913, by Clarence K. Davis of 
Griesinger of Los Angeles, Cal No. 1,069,746 
No. 1,023,432. Stenographer’s desk; patented April 16, 


W. Howard of New York, N. Y. 


Stamp-carrier for 
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Improved means for preparing a woof color design draft or tell-tale strip of paper 
ribbon of 


patented July 29, 
Wilmington, N Cc No 


1913, by James C 
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1,068,402. 


patented July 22, 1913, by John Joseph 


patented Aug. 12, 1913, by 
Snyder of Utiea, N. Y 


patented Aug. 5, 


for typewriters, et 
1913, by 
platen to line-space wheel of typewriter 
sean, os 2 No. 1,070,496 
Aug. 5, 1913 yy Marshall 
1913, by Jchn A Eddins of San 


1,070,450 


Augustus G 


Combined 


patented 
Augustine, 
Binding device for 
pens and the like; patented Aug. 12 

leas Ni 1,068,402. 


fountain 
Long of Goldthwait« 


Cooper of London, 
patented July 29, 1913, by Alfred G 
patented 


Tilden of Los Angeles, 


loose-leaf books; 
1913, by Samuel D. Watts, Macleed, Alberta, Canada. 
Fountain pen; patented July 22, 1913, by Frank 
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Machine provides means whereby a series of figures, letters or 
England, 
. F. Kurowski of 
1913, by Charles L. 
Phillip Jacob Dreher of Toledo, O.—No. 1,070,549. 


assignor to 


Thomas of Utica, 
Uhlig of Ruther- 
1913, by Leopold 


Cal., assignor of one-half to George 


‘Texas.—-No. 
patented 


1,069,533. 
Aug. 19, 


Calendar keyg- 
1913, by John 
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THE 


HAMPSHIRE 
SERVICE 
DEPARTMENT 


This Department was 
created to keep users 
and prospective users of 
Old Hampshire Bond 
informed on matters 
pertaining to corre- 
spondence efficiency. 
Information of value 
has been collected and 
we are constantly adding 
new facts and ideas. The 
matter will be issued in 
the form of booklets and 
bulletins. We suggest 
that every service printer 
should have his name 
registered upon the lists 
of the Service Depart- 
ment, for the informa- 
. tion is of the kind that 
he should be able to give 
to his customers. 


There will be no obliga- 
tion-—just drop us a line 
asking that your name 
be registered. 


HAMPSHIRE PAPER CO. 


We are the only Paper Makers in the World 


Making Bond Paper Exclusively 


SOUTH HADLEY FALLS 
MASSACHUSETTS 


























The Personal Equation 


is one of the most important—for the purposes of this 
discussion we may safely say the most important factor 
of rebuilt typewriter sales. And when we speak of the 
personal element we think of it particularly as con- 
cerning the dealer. He must have thorough confidence 
in the machine he sells. Without that quality no suc- 
cessful selling business can be built. The other elements 
necessary to the building of a profitable business in re- 
built typewriters are all in your favor. There is, first, in 
your community as in every other of its kind, a definitely 


expressed demand for rebuilt typewriters. Secondly, 
have by their past and present performances proved 


their reliability of quality and reasonableness of price 


There you have at your disposal two of the three 
factors necessary to a profitable business. It remains 
for you to supply the value of ‘‘the personal equation.”’ 
General Rebuilts have inspired the thorough confid- 
ence of hundreds on hundreds of other dealers. Have 
you looked into their possibilities? If not, ‘‘now is the 
accepted time.” If you are interested in increasing 
vour sales profits, address the 


General Typewriter Exchange, Inc. 
70 Washington Street 
Brooklyn, N. Y. 


Wholesale Distributors for Continental Europe 


LIEBERT & MEYERHOF, Hamburg, Germany 









































OFFICE eat e. 


KS 





CLASSIFIED INDEX TO ADVERTISERS 








ee oo a wry ROLLS 


arhes to 
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American Can Co . 
Burroughs Adding Machine Co.. 
Dalton Adding Machine Co 
Knsign Mfg. Co. 


Gancher, O. A 
eo TYPEWRITERS 
tlliott-Fisher Co 
Klis Adding Typewriter Co 5 
Moon-Hopkins Billing Machine Co 
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Underwood Typewriter Co 
ADDRESSING MACHINES. 
Addressograph Co 
Elliott Addressing 
Rapid Addressing 
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Fournier-Forquignon, 
Heythekker, F. W 
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Rex Co we . 
Schuk, Stephan I 
Werner, F. J., & Co 
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BLANKS, 
Kibn 
BOOK RINGS. 
Kellner, 
te my 
ttau, H. S 
PUSINESS SHOWS. 


Machine Co.... 
Machine Co 


Louis 


Baler Co 
Bros... 


Otto 


— Business Show Co eT ee ~— 

avisse Brothers (Paris Business Show).. 
CALCULATORS. 
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CHAIRS, oy wer, 

‘ook, ¢ A., Co 

Hey wood Brothers and Waketie ld Company. 

Marble, B. L., Chair Co rhe 

Marble & Shattuck Chair Co., The. 

Murphy Chair Co ‘ 

a he ils é age Co 

*ier« K & Son 


CHECK PROTECTORS. 


New Era Mfg. Co 
Todd, G. W., & Co 
oor MATS. 
I at Oe 
corn WRAPPERS. 
Detroit Coin Wrapper Co Troe ad: atn eee 


COPY HOLDERS. 
Automatic Copyholder-Linefinder Co.. 
COPYING DEVICES. 


Eureka Blotter Bath Co 
CUSPIDORS. 
Cuspidor Mfg. Co 


Ireland & Matthews Mfg. Co 
DECALCOMANIA TRANSFERS. 
Meyercord Co., Inc 
DESK CLOCKS. 
*helps, H. D 
DESK LAMPS. 
MceFaddin, H. G., & Co 
DESKS. 
Bentley & Gerwig 
Browne-Morse Co 
Clemetsen Co., The 
Cutler Desk Co ; ° — 
Dornette, J., & Bros. Co., The. 
Imperial Desk Co : 


Furniture Co 


Moon Desk Co 
Olsen, O. ¢ a. 2 
Sterling Desk Co 
ye City Desk Co 
S. Steel Furniture (C« 
DICTATION MACHINES. 
Dictaphone 6 
Edison, Thos me In 
Stenotype Co., The 


DISPLAY — to 
Onken, The Osc: 


(COMPOSITION ) 


DUPLICATORS 
Duplicator Mfg 
Durkin, Reeves & Co 
Heyer, T. A 
Lineograph Co., 


DUPLICATE LETTER MACHINES: 
American Multigraph Sales Co 
Dick, A. B., Co 
Writerpress Co I'he 

EMBOSSING AND ENGRAVING. 
Wiggins, John 3 Co., The 

ENVELOPE SEALERS. 

American Multigraph Sales Co 
Multipost Co 
Saunders & Co 


Stimpson, G E C« 
ERASERS. 

Beegee Co.... 

Rush-E Racer Co 


rurner Bro 


EXPANDING ENVELOPES. 


Bushnell, Alvah, Co 
Graff, George B., Co 
Lincoln, Fred 8S In ° ‘ 
Loft ‘‘Auto-Clasp"’ Envelope Co 


Smead Manufacturing Company 
Tension Envelope Co 
EYELETS. 
Barrett Bindery Co 
EYE rg 
Chic Eye Shield ( 
PELE. 
toot 
FILING CABINETS, METAL 


terger Mfg 


nell 0 ue Co 


HLGHBHE 


ne 


141 


161 


161 


149 


101 


8-150 


General Fireproofing Co 

Wernicke Co 
Safe-Cabinet Co 

FILING CABINETS, WOOD 
Automatic File & Index Co 
Browne-Morse Co 


Globe 


Globe-Wernicke Co 
Imperial Methods Co 
Macey Co 


Melton-Rhodes Co 
Cabinet Co 
File Mfg. Co 


Ross 


Uni 


Wabash Cabinet Co 
Wagemaker Co Ltd 
Weis Mfg. Co 


FILING DEVICES. 


American Clip Co 


Barler, A. C., Mfg. Co 
Bushnell, Alvah, Co 
Cushman & Denison Mfg. Co 
Lincoln, Fred 8S Ink 
Smead Manufacturing Company 
Spiro, The C Mfg. Co 
Webster Loose-Leaf Filing Co 
Yawman & Erbe Mfg. Co 
FILING SYSTEM, 
Trout, SS Edgar 
FILTERS, 
Everson Filter Co 


FOLDING MACHINES. 
American ~~ rape Sales Co 
Dick, A. B., C 

FOUNTAIN PENS. 
Beaumel, D. W., 
Holland, John, Gold 
Whitney-Richards Co., The 

GLASS FOR DESK TOP. 
Chicago Mirrer & Art Glass Co 
Ravenswood Office Specialties Co 
Stearns & Beale 

GOLD PENS. 
Acme Gold Pen Co 
Gaydoul, Geo. P 

GUM — SEALERS. 
Chicago Gum Tape Co 

GUMMED PATCHES. 
Dennison Mfg. Co 

HOTELS. 
Charlevoix 
Herkimer 
Prince George 

INDEX GUIDES. 
Simonson, R. A., & Co 

INKS, ADHESIVES, ETC. 
Carter’s Ink Co , 
Davids, Thaddeus Co 
Higgins, Chas. M., & Cé 

§ rd Mfg Co 

Ink Co 

Mfg. & Novelty Co 


Hotel, Detroit 
Grand Rapids 
Hotel, New Yorlk 





Simp lex 
Tower 
INK PADS. 
Meyer & 
INKSTANDS, 
General Supply Co 
Sengbusch Self-Closing Inkstand ¢ 
ET ee SYSTEM. 
General Acoustic Co ; 
LETTER DISTRIBUTORS. 
Bristow, Frederick 


LITHOGRAPH SPECIALTIES. 


Wenthe 


Black Litho. Co 
Goes Litho. Co 
LOCKERS. 
Terrell’s Equipment Co 
LOOSE LEAF. 
Anchor Loose Leaf Mfg. Co 
Boorum & Pease L. L. Book C« 
Cc. 8. & R. B. Co 
Irving-Pitt Mfg. Co 
Jones Improved IL. I Spe Co 
Kalamazoo Loose Leaf Binder (C 
MeMillan Book Co 
National Blank Book Co 
Nelson Corporation The 


Plew & Motter Co 
Proudfit Leaf Co 
Sheppard, C. E., Co 
Stationers’ Leaf ( 


Loose 


Loose 


Tatum, Sam’'l C., Co rhe 

Tenacity Mfg. Co 

rengwall Co 

Trussell Mfe. Co 
MAILING ENVELOPES. 

Tension Envelope Co 


same te nh oge +O UNDER CONTRACT. 
raft-Pierce C 
——. gk Fa AND BANK EQUIPMENT 

terger oe. ©eO. +. 

Edwards. O M.. Co 

General Fireproofing Co 

Safe-Cabinet Co 

U. S. Steel Furniture Co 
MOISTENERS. 

*eerless Moistener Co 


NUMBERING MACHINES. 


Meyer & Wenthe 
OFFICE DIRECTORY. 

In & Out Sign Co 
OFFICE aw 

Thorse 
OFFTCE REGIST#RS. 

National Cash Register Co 
OIL. 

Morton Manufacturing (« 
PAPER. 


Brown, L. I Paper Co 
Crane. Z. & W. M 


Detroit Sulphite Puln & Pape { 
Eaton, Crane & Pike Co 
Greir Typewriter Paper ¢ 


Hampshire Paper Co 
Landsherg A. Ss 
Weston, Byron Co 
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169 
117 


160 


PAPER FASTENERS AND CLIPS. 
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PATENTS. 
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vem Vaedemheee, ba Biss oo ccks sent echesnae 137 
PENCILS, 
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PENCiL SHAKLFENERS, 

Kosi Speciaity Corporation. ..............6685 135 

OMNES CUUIIRIAT «o.oo kwinc cts crvebtsasceesbas saben 140 
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Buckeye Ribbon & Carbon Co., 
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Beaks, 6. Bu; Giisaved cane 0d ceskdeuanneneeenest 
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Union Ribbon & Carbon Co.............005 ee vy 
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SHOW CASES. 
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SIGNS. 

Meyereord Co., Inc......... Oo beesesoneseusee 152 
SLIDE RULES, 
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STAMP AFFIXERS 

a Serer rr rere 97 
STAMPS, HAND. 

Merer B Wet, «0.00000 c0ctscsbentbbeebiessse 160 
STANDS, METAL, FOR OFFICE MACHINES. 

Adjustable ry er a ee 151-157 

Fowler-Manson-Sherman Cycle Mfg. Co........ OA 
STAPLING eee 
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STATiLONERY SPECIALTIES. 

Dennison Mf SIG voces once see va ares ena 143 
STENCIL MACHINE, 

Ideal Beeman Matin’. Os... ccvvecsccvtebevicece 122 
STRONG BOXES. 
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TABLES. 

Grobhiser-Cabinetmakers Cos.........0...0005. 24 
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TIME STAMPS. 
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To, ee ee Pe er eee 65 
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Smith, L. C., & Bros., Typewriter Co...... PO 
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Underwood Typewriter OO. oss .cesccchvcttvae 7 

Victor Typewestee OO. occ ccs vicvcssceesdssndse 73 
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Touch is FeO Monarch 
Everything 


in the rapid operation of a typewriter. The 

force expended on each key-stroke is the a J 
factor which determines the size of the day’s 

work. 


That’s the whole story of the 


Eh M h 
Touch VION ALC 

On the average typewriter the touch is an incidental thing. On the Monarch it is THE fundamental 
thing. The machine is literally built around the touch. The long levers, the creeping fulcrum, the straight line 
pull—all of these are factors in the Light Touch for which the Monarch is famous. 
Consider what this Light Touch means. Fifty-two thousand separate key strokes constitute the 


day’s work of the average typist. A saving of time and strength on every one of those strokes is 
bound to mean a bigger day’s work every day in the year. 












> 
» 


Three 
O'clocK 
Fatigue 






° Send for our illustrated booklet on the Light Touch Monarch 


331 Broadway, New York 







































George H. Newton, Manager 
Formerly of 


FIFTH AVENUE HOTEL, New York 
FIFTH AVENUE N Y | 
and 28th STREET e W Or 
ONE OF THE MOST BEAUTIFULLY APPOINTED HOTELS IN NEW YORK 


600 Rooms 


Every bedroom equipped with bath and shower. All Modern Conveniences. Cuisine Unex- 
celled. Prices Unequalled. In the Center of Shopping and Theatre District. 
Elevated and Subway Station One Block Distant. 


ROOM AND BATH, One Person - - - - $2.00 and Up 
ROOM AND BATH, ‘Two Persons - - - - $3.00 and Up 
PARLOR, BEDROOM AND BATH - - - - $5.00 and Up 
































September, 


1913. 


The Eureka Sanitary Copying Cloth 


constitute a perfect sanitary system of letter press copies. The impregnated 
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The Eureka Blotter Bath 


167 


stone composition bath affords an absolutely even distribution of moist- 


ure to the cloth, atthe same time precluding bad oder, mustiness or mil- 
aew. The wire netin the composition makes the bath practicall 


able. 


6215-17-19 Wentworth Ave., 


They are furnished tn all sizes from correspondence to way 
The patent chemical surface cloth which we furnish with non- -raveling 
edge, insures clean cut copies. 


There are more Eureka baths in use than all others combined 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH CO. 


73 unbreak- 
ill 


CHICAGO, ILL., U.S. A. 
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W AN T S 


NOTE—“‘Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 





TYPEWRITER MECHANIC WANTED—MUST 
understand all makes. Write Fort Worth 
Typewriter Exchange, 1202 Main 5St., Fort 


Worth, Tex. 


WANTED—A SALESMAN CALLING ON THI: 
stationery trade in the Middle States, to carry 

our line of loose leaf books as a side line. Ad- 

dress N 19, care Office Appliances, Chicago 


SALESMAN WANTED—TO CARRY AS A 

side line a legitimate and good selling artici-. 
Good commission. See advertisement, page 21, 
this issue. The Oscar Onken Company, Cincin- 
nati, Ohlo. 





WANTED EXPERIENCED TYPEWRITER 

salesman, capable of handling sub-office and 
outside territory Give full information, in- 
cluding age, experience, et Address J-20, care 
Office Appliances, Chicago. 


WANTED—A STEADY, INDUSTRIOUS TYPE- 

writer salesman or combination salesman and 
repairman for leading typewriter exchange in 
an attractive Indiana city \ddress M 25, care 
Office Appliances, Chicago 


PERMANENT INCOME FROM SALE OF 

Transo (transparent face) envelopes. Every 
business house a possible customer; commission 
basis. Local or traveling salesmen, state par- 
ticulars. T'ranso Paper Co., Chicago. 


WANTED—TYPEWRITER REPAIRMAN, FA- 

miliar with all makes of machines, to go to 
Colorado springs. Permanent position. Satis- 
factory salary to start Big possibilities to the 
right man. This is one big chance for an am- 
bitious repairman who believes he has further 
Come and see me or write me f»: 


abilits ad - 
details J. &. Grady, 36 South State St., Chi- 
cago 





THERE ARE OPENINGS FOR FOUR GOOD 

fountain pen salesmen with one of the leading 
and oldest established manufacturing firms in 
the business. Positions will pay from $1,200 to 
$4,000 and over yearly, depending on the ability 
of the individual. An opportunity worth inves- 
tigation. Address M24, care Office Appliances, 
Chicago. 


FOR SALE. 








FOR SALE—NEW AND SECOND-HAND OF- 

fice machinery and devices of all kinds and 
makes, including duplicating machines, address- 
ing machines, folding machines, envelope seal 
ers, stamp affixers, time recorders, gum tape 
sealers, pencil sharpeners, check protectors, 
etc. Also supplies Write us before you buy 
We have several real bargains Collins & Co., 
1324 Arch street, Philadelphia, Pa. 





MANUFACTURING AND MAIL ORDER, OF- 

fice specialty and supply business, with be- 
tween 5,000 and 10,000 mail order wholesale 
and retail customers; been doing $2,000 to 
$4,000 monthly: controls and owns thirty-two 
exclusive specialties, patents and copyrights. 
Will sell as a whole, or if continued here will 
retain part interest. Investigate Address A. 
A. Bratton, Columbus, Ohio. 


EDUCATE— 


UR New Catalogue will do this for you 
in our line of Ribbons and Carbon 
Papers and Office Supplies. 


SNELLING & SON, Manufacturers 
South Brooklyn, N. ¥ 























SITUATIONS WANTED 





POSITION WANTED AS MANAGER OF COM- 

mercial stationery house, or traveling man 
for manufacturer Have for years been man- 
ager of one of the best known commercial stu- 
tionery houses in the country. Prepared to 
handle a big proposition Address D 22, care 
Office Appliances, Chicago. 





POSITION WANTED WITH RESPONSIBLE 

American house by young Hollander with 
thorough experience in the old country as book- 
keeper, filing clerk, typist, correspondent and 
in general office work. Can handle correspond- 
ence in English, Dutch, German and French. 
Is willing to start at moderate figure to learn 
American methods. Address X Y 18, care Office 
Appliances, Chicago 





EXPORT MANAGER OF WIDE EXPERIENC!: 

desires connection with first-class house that 
is looking for Latin American trade. Knows 
Mexico, Cuba and South America and speaks 
Spanish and Portuguese fluently. Is thoroughly 
capable of taking entire charge of sales and 
advertising campaigns. Best of references and 
bond Is a live wire and a business producer. 
Address “Value,”’ care Office Appliances, Chi- 
cago 





Dictating Machinery 


and Addressing Machinery 
Salesmen Wanted for Europe 


High grade salesmen having records for 
results in the sale of addressing machinery 
and dictating machines can make good con- 
nections in Europe. 

Opportunity for 
under a plan of liberal salary and commission. 


splendid remuneration 


Expenses to England paid. 


Address R 20, Care of Office Appliances, Chicago 











Manufacturers—- 


The representative of a prominent Ameri 
can manufacturing company, having the 
exclusive selling rights of a standard type- 
writer for the Austro-Hungarian empire, 
the Balkans and the Orient, personally vis- 
iting these territories at regular intervals 
with the view to establishing local agencies 
at chief centers, is prepared to enter into 
communication with manufacturers of of- 
fice specialties that could be sold in connec- 
tion with the above on a purely c. o. d. 
basis. First class references. Addres 


WM. NOTTER, 


No. 6 Starhemberggasse, Vienna, IV, Austria | 














Experienced Superinten- 
dent of Manufacture 


is open for connection in the office 
equipment field. Thoroughly com- 
petent—good organizer—and expe- 
rienced in every detail of manufac- 
ture. 

Would take charge of factory for 
development of new machine or 
superintendency of established 
business. Satisfactory references. 


Address, N 18, 
Care OFFICE APPLIANCES, Chicago 

















BUSINESS OPPORTUNITIES. 


PROFITABLE SIDE LINE FOR TYPEWRITER 

repairmen. We have a proposition that will 
bring considerable extra income without inter- 
fering with regular duties. A dollar article of 
merit which will fit any typewriter. Repair- 
men find it an attractive money maker. Write 
for particulars. Typewriter Sundries Co., 38 
South State St., Chicago, Ill. 


WE HAVE AN ATTRACTIVE PROPOSITION 

for successful office specialty men who have 
one to five thousand dollars at their command 
We represent twelve leading office machiner’s 


manufacturers, and want strictly high grade 
salesmen to push the line. An opportunity 
worth investigating It offers better returns 


than can be made in any other section of the 
country Business Equipment Sales Co., L. A 
Investment Bldg., Los Angeles, Calif. 





A MIDDLE-WEST STATIONERY AND OF- 

fice equipment firm, well established and doing 
a large and increasing business, desiring to re- 
organize and incorporate with increased capital 
and energy, offers an excellent opportunity to 
two live, progressive and experienced men to 
invest small capital and become active mem- 
bers of the firm. Correspondence solicited. Ad- 
dress ‘‘Investment,’’ care Office Appliances, 
Chicago, Il. 


AGENCIES WANTED. 





WELL ESTABLISHED FIRM COVERING 

province of Alberta, Canada, want exclusive 
rights for office specialties of all kinds. Best 
lines only considered. Business Specialties 
Company, Calgary, Alberta. 








PHILIPPINE ISLANDS — OFFICE SPECIAL- 

ties for cataloging. Send us exclusive agency 
offer covering territory. References—Office Ap- 
pliances. Frank & Co., Stamp Manufacturers, 
Manila, P. I. 





MANUFACTURERS AGENCY OF OFFIC! 
appliances and time-saving devices, with es 
tablished trade, would consider taking on a few 
more specialties for Georgia. W. K. Mower, 
formerly of Mower-Hobart Co., 11 Auburn Ave 

Atlanta, Ga 





AN EXPERT SPECIALTY SALESMAN OF 

many years’ experience in large cities and on 
the road, now handling a well known line, de- 
sires to add several good office specialties with 
a view to covering the territory in Chicago 
and nearby cities and towns. Typewriter papers, 
second shcets and typewriter sundries preferred. 
It is desired to secure mill or factory connec- 
tions and sell to jobbing trade. Address W-7, 
eare Office Appliances, Chicago, II 





MISCELLANEOUS. 


A CHICAGO COMPANY DESIRES THE PRES- 

ent addresses of Fred M. Elosson and Harry 
N. Taylor, traveling repairmen. Any person 
who knows where these men are located will 
confer a favor by sending the information tu 
P-19, care Office Appliances, Chicago. 





PATENTS WANTED. 





WELL ESTABLISHED GERMAN WHOLE- 

sale stationery concern would buy patents for 
Germany of new loose leaf devices of merit that 
will appeal to the trade Address all corre 
spondence to O 16, care Office Appliances, Chi- 
cago. 








We want important firms to handle our 
ONION SKIN CARBON PAPERS and EAGLE BRAND 
RIBBONS in all countries. 


AMERICAN RIBBON & CARBON CO., ROCHESTER, N. Y., U. S. A, 
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= office and for general pasting. 


For Sale by All Leading Stationers 





SANFORD MFG. CO. 
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Because there is pract lly no limit to its uses and appl tio1 n the isiness world. It 

duces duplicates of a1 e form, or charts up to 18x34 inches o1 1 tags, with equal 

ty It will reproduce in one, two or even five distinct colors with equal clearness. It re- 

luces typewritten or hand written orders, reports, statements, inventory sheets, specifica- 

charts or drawings in less time, at a less cost and at reater savirg of money than any 
duplicating device in existence and best of all tl 

n and firms who demand 100% efficiency in the office—who require frot ve to one hun- 

pies of anv business form, the ‘‘( OMMERCIAL" fills a long felt wan Furthermore it can 

the t of h work over any other process from twenty-five to 


nded upon to reduce 
fort per cent. 

Our catalog illustrates and describes many uses for the ‘‘COMMERCIAL”’ which may never have been sug- 
gested to you. It furnishes specific examples of savings that cannot be disputed. It is essentially a book 
for business men who insist upon results. This valuable, helpful and suggestive business book will be mailed 
free. Write for a copy today. Simply address 


Boston Cleveland Milwaukee Kansas City 
Baltimore Detroit St. Louis San Francisco 
Pittsburgh Cincinnats Minneapolis Los Angeles 


COMMERCIA nically operated devi 


¢ dy and economic al. 


SERBS on, . 


point of service, satisfaction and all ‘round 
e order department, draughting room, sales 
ent—“THE COMMERCIAL” is “there,” pro- 


over every year by cutting down duplicating costs, 


e, a handsome, effi 
In the words of satisfied users— 
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Drawings 
Price Lists 
Cost Sheets 


Accounting 
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Upon any weight of 
paper from five to 
one hundred times: 


Tags and Labels 
Architects’ Specifications 
Engineers’ Specifications 
Real Estate Abstracts 
Department Charts 
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Card Records 
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Printype stands pre-eminent, a towering 
figu e, head and shoulders above the crowd of 
old typewriter types Pica, Old Roman, Elite, 

» obsolete type faces 
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